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In fighting a fire America leads the world. In preventing 
a fire from starting we are hopelessly behind. 


America’s Fire Departments and Fire Fighting apparatus are the 
finest in the world, and yet America’s per capita fire loss is nearly nine 
times the per capita loss of Europe—$2.63 vs. 30c. 


The answer is carelessness. We take too many chances. We shall 
mention only one. — 


In the past four or five years the use of gasoline, oil, varnish, enamel 
and inflammable chemicals in factories has increased rapidly. And 
yet, in spite of these exceptionally dangerous hazards, with few ex- 
ceptions the factory fire protection system is the same as it was before 
the days of oil and gasoline. 


In many cases an automatic water sprinkler is relied upon to extin- 
guish an oil blaze, and everyone knows that water spreads an oil fire. 


Many patent extinguishers will take care of an incipient fire, but there 
is no such thing as an incipient oil, gasoline, varnish or inflammable 
chemical fire. One flash and the whole thing is ablaze. Ordinary fire 
protection becomes a fight to protect adjacent property until the fire 
burns itself out. 


With Foamite Firefoam—no matter how large the fire may be—you 
can stop the fire where it starts. Not only prevent spreading, but put 
the fire out immediately and save the burning material. This has been 


proved time and time again, on exceptionally dangerous and on or- 
dinary risks. 


It is not necessary to go into details; let us prove it to you and your 
client. Let us arrange to give a demonstration at your client’s plant, 
under conditions that approximate his most dangerous hazard, in com- 
petition with his present fire equipment—and at our own expense. 


Our booklet, “60 Seconds—and Out,” explains the Foamite Firefoam 
System; a demonstration is more convincing. 





FOAMITE FIREFOAM{COMPANY, 200 Fifth Ave., New York 
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Paid-up Capital $200,000.00 Gross Assets June 30, 1919, $503,400.00 





The Original Company writing term insurance 
on Automobiles 





Most Attractive Proposition in the Field 





NOTICE THE GROWTH | 
1916 Premiums - - - - - $ 24,777.00 
1917 - oe 77,834.00 


ao * - - - - - 262,118.58 
1919 “ (6 months’ period) 291,300.04 





Operating in lowa, Minnesota, South Dakota, Nebraska, 
Kansas and Texas. Extending to other neighboring states. 





HOME OFFICE: 
ROCK RAPIDS, IOWA 


H. HAMPE, President E. A. TONNE, Secretary and Manager 
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IN TWO 
PARTS— 


Part One 
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Should Adopt Rating Program 


ITH the removal of the 10 per- 
Weent surcharge, the fire insur- 

ance companies are faced with a 
serious situation. The elimination of 
the additional 10 percent wipes out all 
possible profits for 1919. The stand 
taken by the insurance commissioners, 
and the decision on the part of the 
companies to discontinue the collection 
of the surcharge as of Sept. 1, creates 
a_ condition almost unequalled in the 
history of fire insurance. 

When it was decided to impose an 
additional charge of 10 percent on fire 
insurance, abnormal conditions existed. 
The cost of conducting the business 
had mounted to an unequalled point. 
Traveling expenses, office help, sup- 
plies, and the cost of repairs and ad- 
justments had risen to a figure never 
before approached. Confronted with 
increasing costs and the possibility of 
heavy war losses, it was necessary for 
the companies to secure additional 
revenue. The situation became acute 
and the 10 percent surcharge was put 
into effect. 


NO SIGN OF OLD 
CONDITIONS RETURNING 


At that time it was announced that 
this additional charge was imposed to 
cover abnormal conditions and would 
be removed when prices dropped back 
to the old level. There are no longer 
abnormal conditions in this respect, 
what were regarded as abnormal and 
inflated prices have apparently become 
the norma! figures. There is no in- 
dication of a drop in prices or ex- 
penses; in fact, expenses are increas- 
ing. The companies are, therefore, in 
the unfortunate position of having 10 
percent of their income removed at a 
time when expenses are the highest in 
the history of the business and are 
actually getting higher every month. 

One of the important companies do- 
ing business in all states in the union, 
which has made a special effort to re- 
duce expenses, to cut the corners, and 
to bring down at every possible point 
the expense item, finds at the end of 
six months that expenses for the pe- 
riod have increased 1.6 percent. Au- 
thorities in every line of business are 
agreed that there is no hope of a sub- 
stantial reduction in prices or expenses 
for several years to come. 

Any thinking man with an under- 
standing of the fire insurance business 
will admit that the companies must 
have additional revenue. I* the ii:come 
is not increased without the expenses 
being increased at the same time, the 
companies will be operating at a loss. 
The time-has arrived for the compa- 
nies to make a decision, take a firm 
stand, and collect a rate high enough 
at least to pay expenses, to say noth- 
ing of yielding a profit. 


BLANKET INCREASES WILL 
NOT BE SUCCESSFUL 


The experience with the 10 percent 
surcharge makes it quite evident that 
blanket increases cannot be put into 
effect. The statement has been made 
that the handling of the 10 percent 





surcharge was bungled, that it was put 
into effect hastily and in a manner 
unbecoming to the business of fire in- 
surance. The notice was sent out over 
night, and the agents of the country 
were unprepared for the advance, with 
the result that many were out of sym- 
pathy with the collection of an addi- 
tional premium charge. 

However, the companies were forced 
to act quickly. There was no time to 
decide whether or not certain ciasses 
of business should have an additional 
rate placed upon them. The blanket 
advance, therefore, resulted in higher 
rates being collected on some classes 
that had shown a favorable experience 
and upon which sufficient rate was al- 
ready being collected. In other cases 
10 percent was not enough to cover 
based on past experience. An emer- 
gency existed and the companies had 





bear its share of the burden. There 
is no good reason why a rate high 
enough to pay losses should not be col- 
lected on every class of business. The 
companies must have more revenue, 
and the place to get it is where, in 
the past, the money has been paid out 
instead of taken in. 

In the second place rates in general 
must be increased in those sections of 
the country which have, year after year, 
shown a loss. The records will show 
that there are certain sections of the 
country that come out on the wrong 
side of the ledger each year. For one 
reason or another certain states are 
constantly in the unprofitable column. 


UNPROFITABLE COMMUNITIES 
SHOULD PAY HIGHER RATE 


Now is an opportune time to make 
rate readjustments in these localities. 





as a whole. 





With the elimination of the ten percent surcharge, fire insurance com- 
panies are confronted with a difficult problem owing to the increased cost of 
operation and the greater cost of adjusting losses. 
companies were forced to take off the ten percent surcharge. 
other activity increasing in selling price, fire insurance for its own salvation 
will be obliged to protect itself to save being ground between the upper and 
nether millstones. It would seem that now is the time for the fire insurance 
interests to take up the rate question sa seriously and consider the country 
Some sections and states have been continuously unprofitable. 
Some classes of business continue to show a deficit. 
evolve a plan that can be defended and meet the acid test. 
states and classes should be brought up to the proper rate level. 


Owing to political attack, 
With every 


The companies must 
The unprofitable 








to meet it quickly, and a uniform in- 
crease seemed to be the only way to 
cover the deficit. 


TIME TO PRESENT “BULLET 
PROOF” PLAN OF ACTION 


It is now necessary for the compa- 
nies to handle the question in a more 
deliberate manner. If the commission- 
ers are of the opinion that a blanket 
increase is unjustifiable, the companies 
must be prepared to present a propo- 
sition to the commissioners and to the 
insuring public that will stand the acid 
test of criticism and be backed up by 
the entire and country wide experience 
of the companies. This is a time for 
clear thinking, and in making the next 
move the companies must be very cer- 
tain that they are walking on solid 
ground. It is evident that the time 
is now ripe for the companies to make 
a survey of the entire country. Past 
experience must be thoroughly and 
completely reviewed. Compilations 
must be made to show, first, the un- 
profitable classes of business. Those 
classes which have continuously showed 
a high loss ratio must have imposed 
upon them a higher rate irrespective 
of location. 


CERTAIN CLASSES AND _ SEC- 
TIONS NEED JACKING UP 


The companies can no longer afford 
to carry unprofitable classes and have 
the loss made up by the profits made 
on the more desirable lines. Every 
class of business must now be made to 





If the companies are to present a case 
to the insurance commissioners and to 
the insuring public generally, that can 
stand the most searching inquiry, they 
can no longer ask citizens of a com- 
munity where there are few fire losses 
to pay the same fire insurance rates 
that are collected from a state where 
the loss ratio has been heavy over a 
long period of years. In other words, 
each state or section of a state must 
pay for its fire insurance on a basis 
of what it is able to present in the way 
of a loss record. The companies must 
formulate a program that will stand 
four square to the winds. In the past 
it has been the contention of the com- 
panies that the whole business of fire 
insurance is conducted on the theory 
of getting the broadest possible av- 
erage. The rates in the various states 
have been more or less uniform, but 
this practice should no longer be tol- 
erated in view of the action taken by 
the insurance commissioners. 


PARTICULAR SECTIONS SHOW 
CONTINUOUSLY POOR RECORD 


There are those who will contend 
that it is hardly possible to observe 
state lines in framing fire insurance 
rates. The argument is made that 
these boundaries are arbitrary lines, 
that do not, after all, mean a great 
deal. But the records do not exactly 
bear out this contention. For instance 
there are states that are notoriously 
unprofitable, such as Missouri, Ken- 
tucky, Tennessee, Alabama, Mississippi 





and in the past Texas and Arkansas. 
Moreover, there are often certain sec- 
tions of states that show up in the 
unprofitable column each year such as 
southern Illinois, northern Minnesota, 
Michigan and Wisconsin, southwestern 
and northeastern Pennsylvania, north 
central New Jersey, southern Louisiana 
and others. A bad loss record in a 
community is influenced by a number 
of factors. In the southern states it 
is often the case that population is 
more or less shiftless and poverty 
stricken. A favorable loss ratio can 
hardly be expected from citizens of 
this character. Very often local ordi- 
nances have considerable to do with 
the record made by the companies. 
There may be few fire prevention laws. 
Sometimes communities have no build- 
ing codes, electrical codes, inspection 
requirements or an adequate fire de- 
partment. Sometimes the laws are all 
right, but those in office make no effort 
to enforce them. The prosperity of 
the community must also be consid- 
ered. Sometimes it is not possible for 
a town or city to purchase sufficient 
fire apparatus or to repair the water 
facilities of a town when they have 
deteriorated to some extent. 


POLITICAL INFLUENCES 
MOST MENACING FACTOR 


But almost any fire insurance man 
is willing to admit that the political 
situation is the one that must be most 
carefully considered by the fire com- 
panies. In conducting the business of 
fire insurance, the companies are con- 
fronted with politics on every hand. 
Petty politicians bring their influence 
to bear whenever possible. The activi- 
ties of politicians have been particularly 
annoying to the companies in recent 
years. 

A few years ago, local and national 
politicians had the railroads to annoy. 
The railroad business is the largest 
business in the United States. In one 
way or another it affects every other 
business of the country. With its many 
ramifications it afforded politicians an 
excellent opportunity to have some- 
thing to talk about and _ legislate 
against. Then the government took 
over the railroads. A few years ago 
politicians used to devote considerable 
attention to the principal public utili- 
ties, such as gas and electric companies. 
The supervision of these utilities now 
comes under a special commission in 
nearly all states. It is no longer pos- 
sible for politicians to influence to any 
great extent the affairs of public util- 
ities companies. This leaves the fire 
insurance business as the largest busi- 
ness enterprise from which through 
legislation, “investigations,” “exposes,” 
“hearings” and the like, politicians are 
likley to derive any great amount of 
political prestige. 


USUAL COURSE OF ACTION 
TAKEN BY CRITICS 


The fire insurance business is a quasi- 
public institution. Politicians are con- 
stantly attempting to find a need of 
regulation of the business. In the past 
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there have been left some loop holes 
by the companies. These should now 
be stopped up. The principal objec- 
tion, of course, is always the matter of 
rates. The rates are, according to the 
politician, always too high. When an 
investigation or hearing is conducted, 
the investigating politician always harps 
upon the fact that, if the investigation 
is being conducted in Illinois, for in- 
stance, Illinois citizens are being taxed 
a higher fire insurance rate because of 
the high loss ratio in Missouri, Ken- 
tucky or some other unprofitable state. 
The contention is made that the resi- 
dents of a state where the fire insur- 
ance experience has been good are be- 
ing called upon to contribute to the 
losses incurred in a state where, for 
one reason or another, the losses have 
been high. The opportunity to pre- 
sent a criticism of this character should 
now be removed. Acting upon the vari- 
ous suggestions that politicians and 
opponents of the fire insurance busi- 
ness themselves have submitted the 
companies should jack up the rates in 
the state where they are too low, and 
have been too low for a number of 
years. The companies should take the 
bull by the horns and remedy a situa- 
tion that has long been an aggravating 
one to the business. 


EXPERIENCE AND NECESSITY 
SHOULD DICTATE RATES 
Why should not the fire insurance 

business be handled in the same man- 

ner that any other large business is 
conducted? For example, interest rates 
are constantly fluctuating. A_ busi- 
ness man desiring to borrow money 
one month finds the rate says 5% per- 
cent and the next month would, be- 
cause of changed conditions, be called 
upon to pay 6 percent for any money 


borrowed. The interest rate is ad- | 
justed to the conditions. If changed 
circumstances necessitate the collec- 


tion of higher interest rates, bankers | 


collect higher interest rates. They of- 
fer no apologies to the public for the 
increase in the rate collected, but sim- 
ply collect it because it should be col- 
lected, and because it would be unwise 
to collect any smaller amount. The 
fire insurance companies should now 
begin to pave the way for some such 
business policy as this. The compa- 
nies have never been inclined to gauge 
policyholders. The business is con- 
ducted on a scientific basis and rates 
are collected based on a schedule that 
has been worked out by the brightest 
minds in the business. Yet when the 
collective experience of all the com- 


panies shows the need of a higher pre- | 








mium charge, the companies hesitate | 
to increase the rates, usually because | 


of political reasons. 


PUBLIC DID NOT CLAMOR 

FOR SURCHARGE REMOVAL 

The insurance commissioners of the 
<ountry now have a strong organiza- 
tion. Five or ten years ago the com- 
panies dealt very largely with indi- 
vidual commissioners. If a rate ad- 
justment of changes of any character 
were necessary in any one state, the 
companies dealt with the commissioner 
of that state and the whole proceeding 
was very largely a local matter. Now 
the insurance commissioners have more 
meetings throughout the year than the 
fire insurance officials themselves. They 
are in constant touch with each other, 
know the changing conditions in the 
various states, and act as a body. 

It should not be forgotten that the 
insurance commissioners alone are re- 
sponsible for the removal of the sur- 
charge. 

There was no public clamor for the 
removal of this 10 percent advance. 
The people did not rise up as a mass 
and demand that the surcharge be re- 
moved. There was practically no com- 
plaint from policyholders. People have 
become accustomed to paying increased 
prices. The fact that the insurance 
rates were advanced 10 percent meant 
very little to people who were pay- 
ing 25 to 50 percent more for every- 




















COMMENT ON SISAL LOSSES 

















Indianapolis, Ind., Aug. 27.—John M. 
Stoney, Jr., of Smyth, Stanford & Ger- 
ard, New York, who handles the fire 
insurance of the Comision Reguladora 
del Mercado de Henequen, was in In- 
dianapolis the first of this week in con- 
nection with some of the final details of 
the sisal losses which recently occurred 
there. Mr. Stoney says that Indianap- 
olis fires helped to prove two points— 
that water-soaked sisal can be salvaged 
successfully and that the “flash” feature 
which is claimed by some as a part of 
every sisal fire can be regarded as a 
doubtful hazard. 


Drying Wet Sisal 


While the salvaging of 2,600 bales 
of wet sisal from the second fire was 
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| pocket of heat which formed where the 
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carried on under the best possible con- | 
ditions available and the results were | 


very satisfactory, Mr. Stoney said that 
what was accomplished there only 
proves that even better results could be 
obtained with the proper facilities. To 
be dried properly the wet sisal should 
be spread upon frames which would 
give air circulation below as well as 
above. This is the way in which the 
product is dried after being harvested 
in Yucatan. Even though the upper 
bales of a quantity of stored sisal may 
be burned and the pile soaked with 
water, the bales underneath may be 
recovered and dried out profitably al- 
though the market value of the product 
is reduced as the stock is bound to be 
discolored by the water soaking down 
through the ashes of the burned bales. 
While the textile strength may not be 
reduced the discoloration hurts the sale 
for binder twine and certain other uses. 
The ideal drier, he said, would be the 
traveling belt system commonly mnsed 
in big textile factories in the east. 

As to the “flash” hazard which some 


claim is present in stored sisal because 
of the fringe which covers the bales, 
Mr. Stoney said that the fire which 
occurred in Indianapolis last spring dis- 
counted this theory. The fire occurred 
at a certain point in the warehouse and 
after it was under way the sprinklers 
at a distant point opened. Between the 
two locations the fringe on the bales 
was unburned, showing that the second 
opening sprinklers was not due to fire 
traversing by flash from the first loca- 
tion but was undoubtedly due to a 


second sprinklers were located. Mr. 
Stoney believes that the “flash” hazard 
has been greatly over-estimated. 


Spontaneous Combustion 


He also believes that there is no 
ground for the claim of some that sisal 
is susceptible to spontaneous combus- 
tion. In neither of the two fires at In- 
dianapolis was there any doubt as to 
their origin being other than spontane- 
ous combustion. He says he has seen 
it handled in all kinds of conditions, 
from freight cars, warehouses and wet 
from the holds of vessels but that he 
has yet to see anything which would 
uphold the spontaneous combustion 
theory. 

Practically all sisal now used comes 
from Yucatan. The climate and grow- 
ing conditions there are ideal for the 
production of the cactus-like plant from 
which it is produced. An effort is now 
being made for an extensive experi- 
ment as to the possibility of its growth 
in Florida and a large company con- 
trolling several thousands of acres is 
being formed for the purpose. While 
the latitude and general conditions may 
seem to be favorable it is yet to be seen 
whether the plant can be grown there 
successfully. 








thing else they purchased. Agents in 
all important cities of the country have 
reported that the people were very 
uncritical of the companies action, and 
seem to recognize that along with every 
other business the business of fire in- 
surance must have more for its prod- 
uct. Purely for political reasons the 
insurance commissioners got together 
and decided to have the surcharge ab- 
rogated and sent out their ultimatum. 
The discontinuance of the surcharge 
gives each individual insurance com- 
missioner a certain amount of political 
prestige. Every insurance commis- 
sioner can now go up and down the 
length and breadth of his state and 
tell to the admiring populace that he, 
and he alone, is responsible for the 
removal of this obnoxious tax and re- 
ceive the plaudits of the multitude. 


WHY NOT RAISE RATES 
ON UNPROFITABLE CLASSES? 


A more consistent attitude is shown 
by the companies in the writing of 
automobile business. In Detroit, Chi- 
cago, Kansas City, St. Louis and a few 
other cities the theft experience has 
been bad. Ever since the companies 
started to write theft insurance, the 
theft insurance experience in these 
cities has been decidedly unfavorable. 
Finally, when the conditions became 
intolerable, the companies attached a 
penalty charge to all theft policies 
written in these cities. This was a per- 
fectly sensible thing to do. If three 
times as many automobiles are being 
stolen in Detroit as are being stolen in 
Milwaukee, Detroit automobile owners 
should very logically pay more for 
their theft insurance than Milwaukee 
citizens. 

Over a period of 50 years country 
clubs, brick and tile works, village mer- 
cantile risks, forest products (particu- 
larly when subject to forest exposure) 
and also the general class when subject 
to forest exposure, schools and omnibus 
sprinklered risks have shown a high 





loss ratio. Companies cannot write 
this business profitably at existing‘ 
rates. This has been demonstrated 


to the satisfaction, or more correctly, 
to the dissatisfaction of every thinking 
underwriter in the country. Why, then, 
should not the rate on these classes be 


increased? At present, the rates are 
insufficient. The experience of 50 years 
warrants an increase. The increase 
should be made and no apologies 


offered for it. It is a logical, sensible, 
business-like thing to do. No merchant 
is expected to sell goods at a loss. If 
he is selling them at a loss and finds 
it out, he increases the charge. He 
cannot be criticized for this action, be- 
cause he cannot be expected to stay in 
business for his health. 


ENORMOUS LIABILITY MAY 
BRING MORAL HAZARD 


When the companies imposed the 10 
percent surcharge it was unthinkingly 
said by many that the companies were, 
of course, increasing their income 10 
percent. Such was not the case. In 
collecting 10 percent additional, it was 
soon found that only 6 percent of this 
went actually to the companies. The 
other 4 percent went for agents’ com- 
missions and expenses. As a matter of 
fact, then, the actual revenue to the 
companies was increased by 6 percent 
and this has now been taken away. 
While it is true that all companies have 
written an increased volume of busi- 
ness, they have at the same time taken 
on an enormous liability. Full insur- 
ance is the order of the day. Every 
risk, because of its value, is fully cov- 
ered. This is satisfactory enough if 
present conditions continue, but if there 
is a sudden drop, the companies will 
find practically every risk on the books 
over-insured. The assumption of heavy 
lines may bring danger if affairs take an 
unfavorable turn. There does not seem 
to be much moral hazard at this time, 
but no one can predict what the future 


are commanding high prices and mer- 
chants are loading their shelves at pre- 
vailing prices. If a sudden drop comes, 
it will bring with it a decided increase 
in the moral hazard and certainly an 
increase in the number and size of sus- 
picious fires. 


NO NECESSITY FOR APOLOGIES 
AND EXCUSES 


It is time to stop pussy footing. It 
is now necessary, acutely necessary, for 
the companies to increase their income. 
The rates on some classes are too low. 
The rates in some states and sections 
of states are too low. They should be 
increased. They must be increased if 
the companies are to weather the storm. 
They should be increased, accompanied 
by no apologies or explanations beyond 
a brief statement of facts, or a plain 
outline of why it was necessary to put 
a rate increase into effect. In securing 
more revenue for themselves at this 
time, the companies will not be profit- 
eering or taking advantage of the insur- 
ing public but simply taking steps to 
secure an additional income that is ab- 
solutely necessary to the successful and 
profitable conduct of the business. 








Passing Comment 








What They Are Talking About 
In Office and Field 




















Some agents seem to be confused 
as to the coverage of riot and civil 
commotion insurance in connection 
with explosion policies. This is par- 
ticularly true when it comes to the use 
and occupancy provision. Some agents 
seem to think that if a man has a use 
and occupancy policy he is covered 
against loss of profits in case of a 
strike under all conditions. This, of 
course, is not true. He is only cov- 
ered for indemnity against interrup- 
tion in his business if there is any 
physical injury to the property due to 
strikers. His indemnity therefore cov- 
ers the time it would take to replace 
the damaged property. There is no 
regular insurance company that is issu- 
ing policies covering loss of profits or 
fixed expenses during a strike when 
there is no physical damage. 

ek 
LLOYDS ONLY “PIKERS” 


When we hear of London Lloyds in- 
‘suring some county fair association 
against loss through preventing cer- 
tain outdoor events that bring in 
money, we are more or less impressed. 
The weather insurance operations of 
Lloyds are, however, mere flyers in the 
weather insurance field compared to 
the big risks that are taken every year 
by the companies writing hail insurance 
on growing crops. 
x * * 
BIG HAIL INCOMES 


The total hail premiums of the coun- 
try will run into enormous sums this 
year, probably making this line as big 
in premium income as automobile fire, 
theft and collision insurance is for fire 
and marine companies. Two com- 
panies are said to have passed the 
$4,000,000 mark in hail income this 
year and nearly all have had a success- 
ful season from the loss standpoint. 
Both of these companies, however, be- 
gin writing cotton and grain in Texas 
and. go right through the. trans-Mis- 
sissippi hail belt into Canada where 
they write the wheat. Some of the 
companies that picked their territories 
and picked their business very care- 
fully will pass the million mark in hail 
income for 1919. 

The prospects for just as big a year 
in 1920 are good, not only because 
prices of grain are expected to remain 
high next year, but also because the 
business is coming to be recognized 





is likely to bring. Stocks of all kinds 





as a satisfactory one for agents. 
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EDUCATION GREATEST 
AID TO CONSERVATION 


James F. Joseph Tells Fire Mar- 
shals of Results Obtained by 
National Board 


WORK MUST BE KEPT UP 





Importance of Forming Local Asso- 
ciation in Every Community 
Is Emphasized 


TORONTO, CAN., Aug. 27—An il- 
luminating review of the educational 
results obtained in the United States 
through conservation association work 
was given by James F. Joseph of Chi- 
coga, secretary of the Western Ad- 
visory Committee of the National 
Board, in his address before the con- 
vention of the Fire Marshals’ Associa- 
tion of North America, now in session 
here. Mr. Joseph said: 

Services Offered to Government 


On March 21, 1917, twelve days prior to 
the assembling of congress for the pur- 
pose of considering war, the National 
Board by resolution pledged “its serv- 
ices, resources and facilities, at the dis- 
posal of the United States government,” 
and offered to “act as a medium through 
which may be centralized the knowledge, 
training and services of the inspection 
and engineering forces in its employ- 
ment and of all other fire insurance or- 
ganizations.” 

Such resolution was personally pre- 
sented to the secretary of war at Wash- 
ington on March 24 by the president 
and general manager of the National 
Board. It was referred to the director 
of the Council of National Defense, by 
whom it was promptly and cordially 
accepted. 

Thereby the National Board attained 
the distinction of being foremost among 
American organizations to render to the 
federal government a nation-wide serv- 
ice. 

Foodstuffs First Consideration 


The paramount need of the hour was 
food! Where was it? In what quanti- 
ties? How was it housed? To what hazard 
subjected? How to remove condi- 
tions that would lead to its destruc- 
tion by fire? How to best safeguard? 
In effect, how to conserve, for the first 
and most vital needs of the allies and 
the sustenance of their peoples, the food- 
stuffs in the United States. 

The National Board immediately vis- 
ualized the mobile organization of the 
field men of the fire insurance companies 
possessing the ability, born of experi- 
ence, as the medium through which this 
nost urgent service could be accom- 
plished. Upwards of 4,000 field men were 
peaceably drafted in the formation in 
each state of a conservation association, 
under eleven advisory committees cov- 
ering sectional divisions of the country, 
all acting under the Department of Na- 
tional Service of the National Board. 


Aceredited as Fire Marshals 


The services of these state conserva- 
tion associations were tendered to the 
governor of each state, and heartily ac- 
cepted by each. These field men were 
given credentials as deputy state fire 
marshals, or, in states not enjoying the 
great advantage of a fire marshal, they 
were empowered by other state officials 
to act as special conservation inspectors 
in behalf of the state. 

The principal drive was in places 
handling foodstuffs. In the case of grain 
from the country and terminal elevators; 
thence to the flour mills and steam bak- 
eries; to the storage, freight and dock 
warehouses. Other foodstuffs were 
treated in the same fashion. 


Recommendations Carried Out 


Sympathetic staples were also care- 
fully inspected, embracing principally 
cotton, wool, lumber, coal, ore and others 
of a like value, from which was pro- 
duced the food, the clothing and_ the 
munitions for the fighting men of the 
allies. The physical result of such con- 
servation association work during 1917 





and 1918, shows approximately 125,000 
premises were inspected and 287,009 rec- 
ommendations for improvements made. 
It is safe to assume from our knowl- 
edge that over 80 percent of such rec- 
ommendations were carried out. The 
practical results were reflected in the 
marked reduction of fires and serious 
losses in the classes of properties sub- 
ject to such inspections as shown by the 
records of the various fire insurance 
companies, both stock and mutual. 

The attainment of such results, with 
its consequent great assistance to the 
government, could not have been ac- 
complished had not state officials and 
especially the fire marshals stood firmly 
back of the inspectors’ work, and with- 
out fear or favor, and having but the 
loyalty to their country in mind, com- 
pelled, when necessary, the property 
owner to safeguard his premises. 


Pleaded for Conservation 


These conservation inspectors drawn 
from the ranks of all character of fire 
insurance companies, went forth, not as 
representatives of their companies, but 
wholly as neutral pleaders of conserva- 
tion. They worked along lines drawn 
from general experience, founded upon 
common sense. Thus in setting aside the 
individual requirements of any one com- 
bany to meet its own ideas, impressed 
the property owner with the sincerity 
of their purpose and gained his confi- 
dence in a manner never previously in 
evidence. 

He accepted of their recommendations 
as the best means of conserving his 
property, rather than the idea he enter- 
tained yesterday, that inspectors of fire 
insurance companies had to find some 
fault. A new thought was born to the 
property owner. Its cultivation was dem- 
onstrated in the carrying out of the rec- 
ommendations by the great majority of 
property owners. 


Inspectors’ Ability Expanded 


This method expanded the ability of 
the average inspector. His investiga- 
tions were not confined to properties on 
which insurance was carried, but to all 
properties. He never even inquired as to 
what, if any, insurance was carried. He 
was unhampered by the standing or in- 
fluence of the owner. He was not court- 
ing the favor of agent or broker in con- 
trol of the insurance; he didn’t know 
and he didn’t care who controlled the 
insurance. 

He was not governed by the rules of 
his company regulating action on spe- 
cial classes. In other words, he had no 
business in hand other than to find 
everything and anything that would 
jeopardize the property by fire; to re- 
quest the removal of unnecessary condi- 
tions; to safeguard such hazards as were 
necessary to the proper operation of the 
risk; to plead for prompt compliance 
with his recommendations; and when 
necessary, to invoke the aid of the fire 
marshal to compel the unreasonable own- 
ers’ compliance. 


Drastic Action Seldom Needed 


To the credit of the business men of 
the country we are pleased to testify 
to. the few cases wherein the fire mar- 
shal was compelled to adopt drastic 
measures. By such appeals to the human 
interest, and the enthusiasm of the in- 
spectors, there has been inculcated into 
the mind of the average property owner 
a clearer conception of conservation. 

Through the experience thereby ac- 
quired, by their own free admission, in- 
speciors today are a better equipped lot 
of inspectors than they were two years 
ago. 

Number of Fires Decreased 


During the inspection of 24,000 proper- 
ties in the middle west states made in 
1917, the number of fires in such classes 
noticeably decreased over previous years. 
Notably in one of the great grain-grow- 
ing states during the twelve months 
preceding June 1917, an average of two 
elevator fires per week was reported to 
the state fire marshal’s department. Dur- 
ing the inspection drive in that state, 
from June until the end of December of 
that year, not one elevator fire was re- 
ported to the fire marshal. 

The inspectors were on the job; sug- 
gesting and urging betterments. The 
property owner’s loyalty spurred him to 
introduce improvements to care for and 
also to guard, by special watchman in 
many cases, his property. The news- 
papers appealed to each citizen to adopt 
promptly the suggestions of the con- 
servation inspectors. 


Inspectors Stop; More Fires 


The inspections were completed about 
the first of the year. The inspectors 
were then compelled to turn their atten- 
tion to the individual business -of their 
respective companies, already far behind 








in their work on account of the con- 
servation campaign and the added duties 
placed upon each field man by virtue of 
the lack of man power. Then what 
happened? The fires became more fre- 
quent. Why? Simply because the own- 
er’s good intention to act as his own fire 
warden was forgotten in looking after 
what he thought were more important 
matters. The same results during the 
inspection of 19,000 properties in the 
same section of the country were in evi- 
dence in 1918 and due to identical condi- 
tions. Now then, looking to the big and 
important majority of property owners 
during the interim of the inspector’s 
visits. They were none the less loyal. 
They had no desire to have fires destroy. 
They believed they were just as good 
conservationists as when the inspector 
impressed them. They forgot. Through 
forgetfulness they became careless, un- 
consciously if you please, but careless 
just the same. Carelessness begot dan- 
gerous conditions out of which fire origi- 
nated and destroyed. 

What’s the answer? Inspection is not 
a synonym of conservation. To derive 
the full results of conservation and fire 


.prevention effort, you must not only ob- 


tain the corrections formulated through 
inspection, but see to it they are main- 
tained. The inspector can’t make the 
property owner a good housekeeper; he 
can only show him how. 


Annual Destruction $357,000,000 


The annual destruction of property in 
the United States and Canada is about 
$357,000,000. You will note a variation 
from the well remembered figures of 
$250,000,000, which is quite large enough, 
but only represents the losses paid by 
insurance companies. But please bear 
in mind that but 70 percent of the val- 
ues destroyed are covered by insurance. 
The 30 percent difference brings the an- 
nual disgraceful amount of wastage to 
$357,000,000. 

Now, then, if we are honest in meet- 
ing this situation, all must co-operate 
in untiring effort and unremitting vigi- 
lance in educating the people to con- 
serve. Too much time _ has_ been 
consumed in everybody’s over-indulgence 
in that greatest of international games, 
whose monicker is: “Passing the Buck.” 
The issue has been muddied, by over- 
emphasis, from certain quarters, for only 
reducing the fire loss. Let us drop 
the misused, or perhaps misunderstood, 
expression of fire loss and urge co- 
ordination for preserving the property 
we have by the application of conserva- 
tion and fire prevention methods. The 
important point being to preserve, rather 
than direct our attention to the purely 
mathematical feature of fire loss. 


Svery Citizen Contributes. 


Let us make clear to the citizen that 
he is contributing to the payment of 
every property value destroyed by fire. 
Not only through the cost of the rate 
on his own property, which he must 
understand is equitably regulated by the 
entire values destroyed, but that he also 
contributes annually for the mainte- 
nance of fire departments, a sum about 
equal to the amount paid for property 
loss. 

Each community should organize a 
conservation and fire prevention associa- 
tion. The state fire marshals in several 
states have started such organizations 
and with the co-operation of the con- 
servation associations, will no doubt 
perfect them in every community in each 
state. Such local associations to prove 
effective, must see to it that the in- 
spector’s judgment is not only carried 
out, but as well inaugurate and per- 
petuate a system of “follow-up” inspec- 
tions to maintain the safest possible 
conditions in each property. 

Some people say such organizations are 
only possible in small communities. 
Likewise some of our very best people 
give utterance to the thought, that such 
work, while it would undoubtedly re- 
duce the number of fires and thereby 
most likely lessen the amount paid for 
lesses by insurance companies, their 
time and their energy would be entirely 
for and only for the benefit of the fire 
insurance companies. 


Cineinnati’s Experience Cited. 


Wrong again! Let us look at Cincin-" 
nati, with a population of 420,000, which 
would hardly qualify as a small com- 
munity. For a number of years pre- 
ceding 1906 the co&t of insurance in that 
city was continuously upward, to keep 
pace with the annual abnormal losses 
and the ineffectual efforts to induce the 
city to adopt fire prevention methods. 
The few men whose vision of the effi- 
ciency of fire prevention could not be 
dimmed, kept hammering away. In 1910 


‘they introduced the. “Paint up and clean 


(CONTINUED ON PAGE 4) 





MANY FIRE MARSHALS 
AT TORONTO MEETING 


Friendly Relations Between United 
States and Canada Keynote 
of Addresses 


GOOD PROGRAM ARRANGED 


Canadians Spare No Effort in Enter- 
tainment of Visitors From 
Two Nations 


BY RALPH RICHMAN 


TORONTO, CAN., Aug. 27.—The 
program for the annual convention 
of the International Association of 
Fire Marshals placed the opening date 
as Aug. 26. But for the fire marshals 
of the United States, the convention 
may be said to have begun on Monday, 
when they met in Cleveland for the 
boat trip to Toronto. Most of the 
United States contingent greeted each 
other Monday morning where Fire 
Marshal Fleming of Ohio had asked 
them to meet. 

By the time the Insurance Club of 
Cleveland began its entertainment ot 
the visiting officials Monday afternoon, 
the following convention travelers were 
present: Fire Marshal T. Alfred Flem- 
ing of Ohio, president of the associa- 
tion; L. T. Hussey of Kansas, George 
Nettleton of Minnesota, Deputy Fire 
Marshal F. W. Kubasta of Wisconsin, 
James F. Joseph of Chicago, Deputy 
Fire Marshal Philip Tuigg of South 
Dakota, Commissioner J. S. Darst of 
West Virginia, John S. Horan of West 
Virginia, W. S. Van Camp of South 
Dakota, Edward Beach of Nebraska, 
John G. Gamber of Illinois, Deputy 
Fire Marshal Anderson of Illinois, H. 
L. Reade of North Dakota, Walter B. 
Bell of Tennessee, Deputy Fire Mar 
shal Key of Tennessee, James Fitz 
gerald of the Grain Dealers National 
of Indianapolis, Deputy Fire Marshal 
Joseph Hirshberger of Ohio, ) a .? 
Tracy. of Iowa, Deputy Fire Marshal 
Edward Haggerty of Louisiana, Deputy 
Fire Marshal Mclvor of Kansas, Deputy 
Fire Marshal J. Bart Foster of Okla 
homa, and Ralph E. Richman, editor 
of “Fire Protection.” 


_Entertained at Cleveland 


Acting Chief Grainger and Mayor 
Harry Davis of Cleveland greeted the 
officials at the City Hall and welcomed 
them to Cleveland. 

The Fire Insurance Club of Cleve 
land proved itself to be a royal organ 
ization for entertaining guests. For 
three hours Monday afternoon, the fire 
marshals, their families and friends 
were shown the city of Cleveland on 
an automobile tour which included 
John D. Rockefeller’s beautiful éstate, 
and then in the evening the Club gave 
them a dinner just before taking the 
entire party to the steamship for Buf 
falo. 

Niagara Falls Visit 


From Buffalo the travelers after a 
three hour visit to Niagara Falls and 
its surroundings took the boat at 
Lewiston for Toronto, arriving there 
Tuesday afternoon. Never at any of 
their previous conventions, have the 
fire marshals enjoyed their trip to a 
convention city better than this one 
They will remember with particular 
delight their Cleveland experience. 

During their stay in Cleveland, while 
on their way to their Toronto conven- 
tion, the fire marshals of the United 
States witnessed a demonstration of 
the. fire extinguishing qualities of the 
Foamite-Firefoam extinguisher. The 

(CONTINUED ON PAGE 18) 
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REAL FIRE MENACE IN 
EVERY AMERICAN CITY 


“Built to Burn and Not for 


Safety,” Says Bulletin Issued 
by National. Board 


CONFLAGRATIONS IN JU. S. 


Great Catastrophes in Various Cities 
and Their Causes Reviewed— 
Remedy Pointed Out 


“The American city, as it stands to- 
day, is built to burn and not for 
safety.” 

That is the declaration made in a re- 
cent bulletin issued by the National 
Board on “The Conflagration Menace,” 
which reviews the causes and results 
of disastrous fires in the United States. 
It is stated that the conflagrations 
have caused losses estimated at more 
than $1,300,000,000, and that the danger 
of conflagration exists today in every 
American city. 

Many Cities Hard Hit 


Not only is this true, but there are 
few cities that have not had such fires. 
Portland, Me., had one in 1886; Chicago 
had its great fire in 1871; Boston has 
had four serious conflagrations—the 
worst, in 1872, raged for four days; the 
others occurred in 1889, 1893 and 1908. 
Massachusetts, in fact, appears to hold 
one of the most prominent places on 
the record, with Lynn, Chelsea, Salem 
and Fall River also involved. Other 
cities which have had serious conflagra- 
tions are Jacksonville, Fla. (1901); 
Paterson, N. J. (1902); New Orleans 
(1908); Augusta, Ga. (1908 and 1916); 
Rochester, N. Y. (1909); Bangor, Me. 
(1911); Houston, Tex. 1912—two with- 
in three months); Hot Springs, Ark. 
(1913); Paris, Tex. (1916); Atlanta, Ga. 
(1917), and Mobile, Ala. (1919). This 
list is only partial; in 1916 alone there 
were recorded forty-five conflagrations 
involving losses ranging from $500,000 
up to $11,000,000. 


How They Originated 


_ The various conflagrations have orig- 
inated from a number of different 
causes. In the majority of cases, in- 
cineration has been so complete that 
the evidence of the fire’s origin has 
been destroyed. By a process of in- 
vestigation and deduction by trained 
observers, however, it has been pos- 
sible, in many instances, to determine 
the original cause. 

The historic Chicago fire of 1871, 
which caused a loss estimated at $165,- 
000,000, is generally attributed to the 
knocking over of an oil lantern in a 
barn by the cow of one Mrs. O’Leary. 
Another report has it that the fire was 
started by an overturned lantern in a 
barn where several men were playing 
cards. At any rate, there followed the 
most destructive conflagration the 
country had ever known. 


Baltimore’s Conflagration 


_ The Baltimore fire of 1914 is be- 
lieved to have developed from an un- 
usual accident. The fire started in the 
basement of a six-story wholesale dry 
goods house where there was stored a 
quantity of blankets and cotton goods. 
The basement ran out under the street 
and partial light was secured by means 
of the familiar patented glass side- 
walk, in which, it is said, some of the 
“bull’s eyes” were missing. It is 
thought that a passerby cast away a 
match or a cigarette end, which fell 
through an opening and ignited the 
stock mentioned. 

From this small beginning a fire 
started that continued for two days, 
devastating an area of 140 acres, com- 
prising some 80 city blocks. 





If there had been no earthquake in 
San Francisco on April 18, 1906, it is 
probable that the $350,000,000 conflagra- 
tion which followed would not have oc- 
curred so soon. The city was doomed to 
be visited by fire, however, and the earth- 
quake merely hastened the day. The 
engineers of the National Board, after 
visiting San Francisco in the fall of 1905, 
said: 

“In view of exceptionally large areas, 





great heights, numerous’ unprotected 
cpenings—general absence of fire breaks 
or stops, highly combustible nature of 


the buildings frequency of light 
wells and the presence of interspersed 
frame buildings,’ combined with “the 
almost total lack of sprinklers and ab- 
sence of modern’ protective devices 
generally, numerous conflagra- 
tion breeders, high winds and compara- 
tively narrow streets,” make the proba- 
bility of a conflagration “alarmingly 
severe.” 

The terrible holocaust 
the world within 


that shocked 
six months after this 
report appeared is a matter of history. 
In less than a day it obliterated the 
work of fifty years. The San Francisco 
fire was the greatest disaster ever ex- 
perienced by the insurance companies, 
but only twenty were forced to the wall 
and a number of these afterward re- 
sumed operations. The stronger organi- 
zations, with the stability of widely scat- 
tered risks, managed to weather the 
storm. This single conflagration, how- 
ever, wiped out every dollar of profit 
the corporations had made out of under- 
writing since 1860 and cost them $79,- 
708,174 besides. 


Lime Started Augusta Fire 


On August 27, 1908, Augusta, Ga., had 
a conflagration with an unusual origin. 
The river rose and flooded the cellars 
of houses where there was a quantity 
of unslaked lime. The slaking process 
thereupon begun, generated _§ sufficient 
heat to start the fire. Three days later 
New Orleans “was the scene of a confla- 
gration of incendiary origin. The pro- 
prietors of a glass concern desired “to 
sell their business to the underwriters” 
and their endeavor to do so caused a 
conflagration. In the same year the 
East Boston dock fire occurred because, 
it is believed, a careless smoker cast 
aside his cigarette where it ignited com- 
bustible material. When Fort Worth, 
Tex., had a conflagration on April 3, 
1909, Dallas, thirty miles away, at once 
sent assistance, but needed all its own 
force a few hours later to extinguish a 
similar fire. 


Houston’s Record 


Houston, Tex., had a per capita fire 
loss in 1911 of $44.50 as against a per 
capita at that time for the entire coun- 
try of $2.35, but apparently attached no 
significance to the fact. In February of 
the following year, however, a cpnflagra- 
tion destroyed an area equivalent to 
forty-five city blocks and made 500 per- 
sons homeless. In May, three months 
later, Houston again had a conflagra- 
tion, although it was less serious than 
the previous one. 

On June 25, 1914, at Salem, Mass., fire 
started in the outskirts of the city and 
raged for thirteen hours, destroying 
property over an area of 251 acres. 

Blind carelessness caused the confla- 
gration that destroyed some 191 build- 


ings in Mobile, Ala., on May 21, this 
year. This fire was the result of burn- 
ing trash and old chicken-coops in a 
yard about seven feet wide, situated 


between a frame garage and a solid 
board fence, while a twenty-four-mile 
wind was blowing. The fence was first 
to ignite, but the flames spread to sev- 
eral small coal and feed houses and 
soon were beyond control. 


The Deadly Wooden Shingle. 


With timber cheap and convenient, it 
is natural that the United States has 
become a land of wooden buildings. It is 
unfortunate, however, for it is due to 
the prevalence of the frame structure 
and, particularly, of the wooden shingle, 
that conflagrations have been such prom- 
inent features of our fire statistics. 

In a large number of serious burnings 
the shingle roof has been the main con- 
tributory factor. This was true at Ban- 


gor, Me.; at Jacksonville, Fla.; Yazoo 
City, Miss.; Chelsea, Mass.; Paris, Tex.; 
Nashville, Tenn.; Augusta, Ga. and at 


Atlanta, Ga. Many other cities have had 
similar experiences om a srhaller scale. 
The lesson has been heeded by a number 
of communities and today, according to 
the best available records, ninety-one 
cities have anti-shingle ordinances. 

The factors that have figured promi- 
nently in conflagrations of the past have 
been summarized by engineers as fol- 
lows: 





1. Improper construction: (a) Unpro- 


tected vertical openings; (b) Exces- 
sive floor areas; (c) Lack of ap- 


proved shutters or wire-glass in 
metal sashes for windows; (d) 
Wooden shingle roofs. 

2. Absence of automatic sprinklers, or 


sprinklers without sufficient water 


supply. 
3. Inadequate city water supply: (a) As 
to volume; (b) As to pressure. 


4. Absence of fire barriers in the shape 
of fire-resistive buildings or open 
spaces, resulting from _ building 
cities without plan or thought of 
preventing the spread of fire. 

5. Inefficient fire departments (usually 
where partly or mainly volunteer). 

The elimination of these points of 
weakness constitutes the remedy for the 
conflagration evil. The fire prevention 
engineers point out where such condi- 
tions exist and it then rests with the 
communities concerned to adopt the pro- 
tective measures advocated. 


EDUCATION GREATEST 
AID TO CONSERVATION 


(CONTINUED FROM PAGE 3) 


up” campaign. The result compelled 
the unbeliever to assume an erect atti- 
tude, and likewise to perceive a few 
things. Then followed systematic inspec- 
tions by the fire department, and ulti- 
mately the formation of the Bureau of 
Fire Prevention in the city fire depart- 
ment. Without introducing details, the 
conservation and fire prevention methods 
made good, as reflected by the frequent 
reduction in rates from 1910 to 1918 
represented by 31 percent on buildings 
and 32 percent on contents. The finan- 
cial exhibit is a saving to the property 
owners of $850,000 annually for the pur- 
chase of indemnity against fire. Through 
the fire prevention methods 320 build- 
ings were razed in 191@; 400 in 1917. In 
1918 it was only found necessary to raze 
177 buildings. There were 689 less fires 
in 1918 than in 1917. Conservation and 
fire prevention methods have made good 
and paid handsomely in Cincinnati. 
Every hamlet, village, town and city can 
do likewise. 





Must Cultivate Lessons 


The best education, it has been said, 
is adversity. Then our disgraceful de- 
struction by fire should make us the best 
educated people on earth. We must cul- 
tivate the lessons thus acquired, and 
through them develop the law of habit of 
our neighbors. Secure their assistance 
in directing their best energies to con- 
serve property by preventing fire. 

The dominating idea in the creation 
of the fire marshal’s department was to 
arrest and convict those charged with 
arson; virtually a police function of the 
state. The community is properly en- 
titled to wise and necessary protection 
against the arsonite, the most dangerous, 
cowardly and despicable of the criminal 
class. The authority granted to remove 
and remedy dangerous conditions was 
for a number of years a minor activity. 
Events born of results during the past 
few years demonstrate that while the 
arsonite should be made to understand 
his profession is not licensed by, but 
under constant watchfulness of the state, 
that greater results are possible for the 
safety of life, possession of good health 
and conservation of property, through 
the major efforts of the fire marshal’s 
office being directed to conservation and 
fire prevention methods. 


Standards Set for Public 

With the community co-operating with 
the fire marshals and the conservation 
and fire prevention associations of the 
insurance companies, we can and will 
mould public opinion to these stand- 
ards: 

To become savers as well as 
of money. 

To be thrifty—not wasteful. 

To erect fire resistive, rather than fire 
breeding structures. 

To secure reduction in insurance cost 
by maintaining safe conditions, rather 
than the willingness to pay for unsafe 
and unnecessary hazards. 

To prevent fires, rather than maintain- 
ing the now necessary, elaborate and 
expensive fire extinguishing apparatus 
and equipment. 

To punish the culpable, rather than 
extending sympathy to and regarding as 
unfortunate those who have avoidable 
fires. 

To regard as a direct tax on the com- 
munity the cost of all fires, rather than 
the assumption that the insurance com- 
panies pay the entire cost. 

To understand that the property owner 
is only indemnified through insurance 
but the property destroyed can never be 


makers 








LOCAL AGENTS COULD _ 
‘HELP CUT FIRE LOSS 





John G. Gamber Tells Fire Mar- 
shals Convention of Impor- 
tant Field for Work 


FIGURES ON FIRE COST 


Heavy Expenditure Involved in Ameri- 
can Cities Presented on Per 
Capita Basis 


TORONTO, CAN., Aug. 27.—The 
important part which local insurance 
agents might be brought to play in fire 
prevention work was stressed by John 
G. Gamber of Illinois, secretary-treas- 
urer of the Fire Marshals’ Association 
of North America, in his address be- 
fore the association in convention here. 
Mr. Gamber also brought out some in- 


teresting figures in regard to the fire 
cost in American cities, covering not 
only the losses, but the cost of main- - 
taining fire fighting facilities. He said 
in part: 


Loss Small Part of Cost 


I have become impressed with the fact 
that the annual fire loss—great as it is 
and calling for every possible fire pre- 
vention effort—is but a small part of the 
cost of fires from a community, economic 
standpoint. This has been brought out 
forcibly in the last few months when 
some of our cities, because of the high 
cost of wages and commodities of every 
sort, have been obliged to curtail their 
fire fighting forces and equipment to 
stay within their revenues. : 

Millions of dollars are invested in fire 
stations and equipment in American 
cities. Millions more are expended an- 
nually for maintenance. If anything like 
the actual cost of fires to American cities 
is to be arrived at, these items of invest- 
ment and maintenance must be consid- 
ered along with the cost of the annual 
fire waste. 


Figures for U. S. Cities 


With the purpose of getting an idea 
as to what this cost is to representative 
American cities, I wrote recently to the 
fire chief of the largest city in every 
state and asked him to fill out a blank 
showing the amount of money invested 
in buildings and grounds and _ equip- 
ment, the total cost of maintenance in 
1918 and the total fire loss for 1918. 

I am going to cite the showings from 
a few of the larger cities. Let’s take 
Chicago first; our leading mid-western 
city. Chief O’Connor estimated the pop- 
ulation at 2,700,000, which I believe is 
very conservative. The Chicago fire de- 
partment represents an investment of 


$4,540,268, or $1.68 per capita. It cost 
Chicago last year for maintenance 
$3,238,318. Add interest on the invest- 


ment at 5 percent, itself the neat little 
sum of $227,013, and we have the real 
cost of maintenance—$3,938,518, or $1.45 
per capita. Chicago’s fire loss last year 
was $3,462,577, or $1.28 per capita. By 
adding these three per capita costs to- 
gether, we find that it cost Chicago last 
year to have fires $4.41 for every man, 
woman and child of its almost 3,000,000 
population. 


Cost Greater in Seattle 


But Chicago’s cost was very moderate. 
Let’s run over to the Pacific Coast and 
take Seattle, Wash. Seattle has a popu- 
lation of 426,000. Here are the figures: 
Total investment, $1,460,332; per capita, 
$3.42. Cost of maintenance in 1918 plus 
interest on investment, $1,026,490; per 
capita, $2.40; fire loss in 1918, $1,809,000; 
per capita, $4.24. Total cost, $10.06 per 
capita. 

Take an example from the eastern sea- 
board, Newark, N. J., with a population 
of 425,000. The investment is $1,443,075, 
or a per capita of $3.39. The cost of 
maintenance last year, plus interest on 
the investment, was $1,284,210, or a per 
capita of $3.02. The fire loss in 1918 was 


$2,549,468, or a per capita of $5.99, mak- 
ing the total per capita $12.40. 
Just one more example, this time from 
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‘*AMERICA FORE”’ 


* * * 


Production and Economy— 


America’s prosperity depends upon production of neces- 
saries and economy in consumption. Increased produc- 
tion and continued saving on the part of the people are 
the sole means of bringing down prices. 


Fire Insurance alone is down to its peace schedule of 
prices. The American Assured today can buy his pro- 
tection at the same rate he paid before the War. 


The wise property-holder will take advantage of this 
condition by stocking up on all the insurance he needs, 
at present property values, while the cost is low in com- 
parison with all other necessaries. 


Now is the time for American Agents to pro- 
duce more than ever before, by selling their 
clients complete American protection in 
all lines. 


* * * 
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Fire Insurance Company 
Cash Capital 
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Needs Logical Treatment 


Tue taking off of the surcharge of 10 
percent on fire insurance places the 
companies in a position that requires 
serious thought. With the 10 percent 
war tax, the companies were able to 
meet the extra expense of operation 
and earn a reasonable profit on under- 
writing. When it was decided to levy 
the surcharge the companies did not 
anticipate that the conditions arising 
during the war would continue so long 
afterwards. The 10 percent surcharge 
was announced as a temporary measure 
to meet the contingency of war. Doubt- 
less, if the underwriters in the light of 
present conditions had to meet the 
same contingency again, a different 
course would have been pursued that 
would have resulted in a more per- 
manent policy to provide for adequate 
income to meet the continued high ex- 
pense of operation. 

The companies have written large 
volumes of business during the war pe- 
riod because of the tremendous increase 
in values and the stimulation of in- 
dustries to meet the war demands. In 
spite, therefore, of increasing cost of 
operation, the financial reports show a 
decreased expense ratio on the volume 
of business done. This, in a sense, is 
misleading in any application as to the 
future. The same rate of income can- 
not possibly continue. There will prob- 
ably be a falling off in business this 
year. We are passing through an ab- 
normal period and it is impossible to 
forecast the conditions in the future. 
If the companies are to continue at the 
same expense ratio, the volume of busi- 
ness must continue increasing at the 
same rate, or there must be an increase 
in rates. The companies are straining 
every nerve to maintain their premium 
volume. It will be a physical impos- 
sibility to show the same rate of in- 
crease of the last two years. 

It seems to us that now is the time 
to take up the rating situation, study 
it very seriously, make a comprehen- 
sive survey and work out a solution 
along logical lines. In other words, 
there are sections and states that are 
continuously unprofitable. During the 
last year or so, these may have shown 
a profit, owing to the greatly increased 
values. There are classes of business 
that have not yielded a profit. These 





unprofitable sections, states and classes, 
should be brought up to a point where 
they will contribute their due share to 
the loss paying fund. It is acknow- 
ledged that companies have continued 
to operate in some states at rates en- 
tirely too The inconsistency 
should be removed. Where a state 
through the character of its people, the 
state fire marshal’s activity or other 
causes, shows a continuous low loss 
ratio, it should receive its reward. It 
should not be called upon to help pay 
the deficit of others of less progressive 
or careful type where without con- 
flagrations, the business has been con- 
ducted at a loss. 

While the insurance reports, as a 
whole, show a lower proportionate ex- 
pense ratio last year because of the 
immense volume of business, it is in- 
teresting to know that companies that 
have carefully cast up their accounts 
this year show an increase in expense 
ratio in spite of the volume of business 
being maintained. Of course, there is 
not the same percentage of increase in 
premiums as last year, but the expense 
ratio has gone up on the average 2 
points or a little more with the most 
conservative companies. 

Another feature that has helped com- 
panies in their loss ratio during the 
last two years was a big decrease in 
moral hazard. This is notable because 
it shows the effect on the burning rate 
when people feel that they cannot af- 
ford to have fires. Merchants having 
goods today are lucky to get them at 
all. They may be more valuable to 
them in a week’s time. All forms of 
manufactured products have a ready 
sale. Buildings of all kinds have 
greatly increased in value. The farmer 
finds that he cannot afford to have a 
fire because of big prices he is receiv- 
ing. Therefore, people are much more 
careful. Let there come a slump and 
with the immense liability on the books 
of the companies, there is destined to 
be a tremendous jolt. If a financial 
depression strikes the United States, 
the moral hazard will then increase 
by leaps and bounds. Insurance com- 
panies must prepare for the lean, un- 
certain, high loss ratio years when the 
day of storm and arrives for 
them. 


low. 


stress 


Fire Prevention Suggestion 


ALL insurance agents in Spokane are 
using a little four-page leaflet as an en- 
velope enclosure giving fire prevention 
suggestions prepared by A. L. WEEKs, 
chief of the fire department of Spokane. 
The little leaflet does not contain a single 





word about insurance but deals entirely 
with methods of fire prevention. Prop- 
erty owners are advised, among other 
things, that the fire department will sur- 
vey their property and tell them what 


Denny McLarry of Dallas, Tex., gen- 
eral agent of the Home of New York 
in the Lone Star state, is now vacation- 


ing at Colorado Springs. When he is 
on his home grounds, Mr. McLarry 
seems to get along all right, but the 
thin air in the high mountain passes 
is bringing him bad luck. Mr. Mc- 
Larry has a bungalow and one fine day 
last week donned his bathing suit, 
locked up his bungalow and set out 
to make a, day of it. Upon his return 
he found that the lock on the door of 
his little gray home in the west had 
been broken, thieves had entered and 
valuable possessions including all of his 
clothes had been stolen. Mr. McLarry 
was forced to hop about from precipice 
to crag in the Colorado mountains for 
two or three days with nothing but a 
bathing suit. In the cool of the eve- 
ning he added a first class barrel to 
his wearing apparel and thus managed 
to exist until a new outfit was sent up 
from the neighboring town. 


Mabry Seay, of Seay & Hall, the well 
known local agents of Dallas, Tex., 
has just returned from a trip to Galves- 
ton, where he and Craig Belk of Hous- 
ton, who recently retired as president 
of the Texas Association of Insurance 
Agents were getting a little touch of 
high life. Mr. Belk arranged a fishing 
trip and he and Mr. Seay each had a 
round with a full grown shark in the 
Gulf of Mexico. Both made a land- 
ing, although Mr. Seay complained 
about seeing the largest fish he ever 
caught used for bait. 


Manager J. V. Parker of the Western 
Actuarial Bureau was taken to his 
home in Wilmette, IIL, last week from 
a hospital in Columbus, O., where he 
had been seriously ill with blood poi- 
soning. Mr. Parker’s condition is still 
quite serious. It is thought that he will 
be confined to his home for a number 
of weeks. 

Martin Vold, Jr., of the Perkins & 
Geoghegan local agency at Cincinnati, 
formerly special agent for the Hartford 
in Ohio, and before that well known 
as a rating bureau man in Wisconsin, 
Tennessee, Texas and Indiana, was 
called to Janesville, Wis., last Thurs- 
day, owing to the sudden death of 
Mrs. Vold’s father, Benjamin Elvis, 
aged 82. Burial was at Marshfield, the 
former home. Mrs. Vold had been 
with her parents, both of whom were 
ill, for some time. Mr. Elvis was the 
father of Clyde R. Elvis, formerly dis- 
trict inspector of the Illinois Inspec- 
tion Bureau at Champaign, and was 
the stepfather of Capt. Paul Mason, 
former editor of Fire Protection and 
long a regular contributor to THe Na- 
TOINAL UNDERWRITER, 


Capt. Oscar L. Welch, 
Welch, insurance commissioner of 
Oklahoma, has returned from two 
years’ overseas service with the 111th 
engineers and will go into business in 
Oklahoma City. Capt. Welch, who 
graduated from the engineering depart- 
ment of Oklahoma university in 1915, 
was formerly instructor in mathematics 
in the Oklahoma City high school and 
manager of high school athletics. 

R. J. Neckerman, a local agent at 
Madison, Wis., was wounded a few 
days ago by a stray shot from a toy 
cannon. Some boys had a home made 
cannon which was a three-quarter inch 
pipe nailed to a block of wood. They 
used ball bearings as shot and had 
blasting powder and fuses to blow it 


son of A. L. 








themselves; that good housekeeping, 
good electric wiring, installation of 
stoves and furnaces, proper disposition 
of ashes and the careful burning of 
refuse will help to prevent their prop- 





precautions to take without cost to 


erty from being destroyed by fire. 


PERSONAL SIDE OF THE BUSINESS 
























T. ARTHUR FLEMING 


President Fire Marshals’ Association, 
Now Holding Its Annual Meeting at 
Toronto. 





off. One of the stray shots hit Mr. 
Neckerman in the ankle. The shot 
had to be removed. 


Benjamin J. Huff, Jr., local agent at 
Galesburg, Ill., has a remarkable rec- 
ord to his credit. Mr. Huff entered 
the business in 1912 and since that time 
has had only three losses reported 
from his agency. This does not mean 
that he has only a small volume of 
business on the books, as he is very 
active and has made a good record. 
He is uncommonly careful in the selec- 
tion of his business. 


Walter D. Williams, of Rockford, 
Ill., manager of the western depart- 
ment of the Security of New Haven, 
has been elected a vice-president and 
director of the company. Mr. Wil- 
liams is one of the high grade insur- 
ance managers of the country. He is 
now president of the Western Insur- 
ance Bureau and is level headed in his 
administrative work. In honoring Mr. 
Williams, the company recognizes his 
ability and standing. 


_ The Omaha “Bee” featured Douglas 
B. Welpton of that city, state agent 
of the Royal in his effort to reduce the 
cost of living. It said: 

Down with the H. C. L.! 

That’s what everybody is crying. But 
how? 

Why, by laying in a stock of the sur- 
plus foodstuffs that the government is 
selling at cut prices. 

After the usual family circle argu- 
ment, Douglas B. Welpton, as head of 
the house, volunteered to do the job— 
he'd go shopping in place of his wife and 
bring home the bacon without emptying 
the pocketbook. 

So Douglas. did. Everything that 
looked cheap and tempting he bought. 
His bill footed up over $70 and he hauled 
his stuff home, the piece de resistance 
being a case of pepper. 

“Why so much _ pepper, 
asked Mrs. Welpton, cheerily. 

“To save money, of course,” was the 
answer. “You said you needed pepper 
and they were selling it 3 cents a can 
under what you last paid for it.” 

“Yes, but we use, perhaps, two cans 
of pepper in a year, and you’ve bought 
a whole case. Did you say there are 24 
cans in a case?” 

“Well, then, we’ve pepper enough now 
to last us for 12 years.” 

When last seen Douglas was trying to 
figure out how much his last can of 
pepper would cost him, computing the 
investment at 6 percent, compound in- 
terest. 


Douglas?” 


Harold Burdette, assistant secretary of 
the Orient, died at his home in Hartford 
last week. Before going to the. United 
States branch office at Hartford, Mr. 
Burdette traveled in the southeastern 
field. 
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CRITICISM OF DETROIT 
FIREMEN IS RESENTED 


Effective Work in Automobile Dis- 
trict, Is Verdict of Other 
Fire Fighters 





COMPANIES ARE BLAMED 





Could Force Removal of Extra Hazards 
in Manufacturing Plants, Capt. 
Conway Says 





Covert criticism of the Detroit fire 
department for the way it handled the 
Wadsworth Manufacturing Company’s 
fire, as contained in reports thereon, 
has stirred the fire service of the coun- 
try to wrath. The department was di- 
rected by Assistant Chief Callahan, in 
the absence of the chief, who was ill 
and has since died. Callahan is recog- 
nized as one of the ablest fire fighters 
in the country, skilled, resourceful and 
daring, and not to be stampeded. On 
behalf of the department, it is pointed 
out that losses are held down as well 
as in other cities, except in the auto- 
mobile manufacturing industry, and 
that in that industry conditions exist 
with which no fire department could 
cope. 

Fire Fighters Blame Underwriters 


Coming on top of criticisms of the 
department in connection with the Saxon 
Motor Company fire and the Wilson 
Body Company fire, the fire service is 
wrathful, and puts the blame for con- 
ditions squarely on the insurance com- 
panies. 

“If the water pressure is weak,” say 
the fire fighters, “the underwriters have 
it in their power to enforce the pro- 
vision of an ample supply at adequate 
pressure. If there are hazards too 
great for fire department control, the 
underwriters have it in their power to 
prevent or remove them. The fire de- 
partment cannot.” 


View Upheld by Conway 


In this view of the situation they 
are strongly upheld by Capt. J. J. Con- 
way, superintendent of the Cincinnati 
Salvage Corps. Thirty-seven years in 
the fire service, first in the department 
and now for many years for the com- 
panies, have qualified the captain to 
speak. 

“Let’s look at that fire,” he said. 
“Here’s a six-story building of good 
construction, equipped with fire win- 
dows, fire doors and elevator en- 
closures; and above all, with a first- 
class, double-source sprinkler system. 
Eighty feet away is a high one-story 
frame, brick-veneered, also sprinklered. 
Water supply is from the city mains 
and a 50,000-gallon gravity tank. Con- 
necting the two buildings is a low struc- 
ture housing an endless chain—and not 
sprinklered. 

“In the court is a pile of gasoline. 
benzine, varnish, oil and other flam- 
ables in barrels, the whole covered with 
a circus tent, and in the corner of the 
court is an incinerator for burning rub- 


direct it against the sprinkler heads. 
Before ever the fire enters the build- 
ing to attack the combustible con- 
tents that the sprinklers were installed 
to protect, the heat opens nearly 400 
heads and in seven minutes the 50,000- 
gallon gravity tank is drained. Then, 
when the fire does enter, there is no 
water for the sprinklers and the build- 
ing is doomed, with its contents. 


Says Department Did Right Thing 


“Now, what does the fire department 
do? The first two engines connect up 
to the outside sprinkler connection and 
begin pumping. The average pumping 
capacity of engines in first class cities 
is 850 gallons, and this doesn’t allow 
anything for slippage. We don’t even 
know that they were average-capacity 
engines; they may have been 500, or 
600, or 700-gallon engines; but call 
them average engines. That would 
give a maximum of 1,700 gallons a 
minute into the sprinkler system. It 
was the proper thing to do; but what 
could it accomplish? 

“In order to cover with water every 
inch of the area assigned to each sprink- 
ler head for protection there must be a 
flow of at least 20 gallons a minute. If 
400 heads opened, 8,000 gallons a minute 
would be required. What good would 
that 1,700 gallons a minute do? I notice 
one report that only 250 heads opened. 
Very well; it would take 5,000 gallons 


—— 









a minute to keep them going. Again, 
what good could that 1,700 gallons do? 

“The fire department did the right 
thing to connect up and pump as long 
as they could. They may have done the 
proper thing to remain there until their 
suctions burned off and they had to with- 
draw their engines in a badly damaged 
condition. At any rate, they showed 
what they were capable of doing if they 
had had half a chance. 


Automobile Men Money Mad 


“Now, then, an investigation of con- 
ditions in Detroit shows that its building 
department is doing splendid work, ex- 
cept in the automobile manufacturing 
district. They are so money mad in the 
automobile business that they buy a 
piece of property today and tomorrow it 
is covered with a _ building—300, 400, 
maybe 600 or 700 feet long. They don’t 
wait for the building department. 

“The Detroit fire department is a good 
one. In all parts of the city except the 
automobile factory districts it is doing 
splendid work—holding down its losses 
and making a good record in fire pre- 
vention. But when it comes to the auto- 
mobile industry, the money madness in- 
terferes again; because the politicians 
don’t want to offend the moneyed men 
and won't let the fire department do 
what it wants to. 

“Somebody’s carelessness permitted 
those oils and other inflamables to be 
stored there, just as somebody’s careless- 
ness permitted those windows to be 
opened, the doors blocked and the ele- 
vator enclosures to be open. Certainly 


the fire department would not have al- 
lowed that storage if it could have 
helped it. 

Companies Could Have Helped It 

“The insurance companies, however, 
could have helped it. The Western Fac- 
tory Association carried the risk, and it 
could have told the owners: ‘Here; re- 
move that hazard or you get no indem- 
nity,’ and the hazard would have been 
removed. The fire department has no 
club like that to hold over the owners 
of a risk. i 

“Same way with the water pressure. 
The companies had had a $1,000,000 fire 
and a $900,000 fire in the same street; 
both in automobile plants. The fire de- 
partment was criticised in both instances, 
and in both the water pressure was said 
to have been inadequate. If that was 
the case, why didn’t the companies lay 
the law down that if more water at bet- 
ter pressure was not provided for these 
high value plant policies would be can- 
celled or rates much increased? The fire 
department couldn’t do that, but the 
companies could. 

“Why did the companies stay on the 
risk when there was an unsprinklered 
open corridor, housing an endless chain, 
connecting the two sprinklered buildings, 
thus making them subject to one fire? 
Why did they stay on the risk when that 
stack of oils under a tent with an in- 
cinerator a few yards away was an in- 
vitation to the same kind of a fire they 
had had before in two instances? ; 

“The companies may not be responsi- 
ble for the fire, but they are for their 





own losses in this case.” 
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EUGENE V. R. THAYER, 
Chairman of the Board 
WILLIAM G. WILLCOX, 





bish. A spark from the incinerator 
sets fire to the tent—or canvas; call 


it what you please—and that sets off 


the oil. 
Sprinkler Heads Attacked First 


“Now, what happens: According to 
the report, the windows in the main 
building are open at an angle of 60 
degrees. Fire doors are blocked open 
and the doors to the elevator enclosure 
also are open. 

“Those burning oils generate a 
tremendous heat and it enters the win- 
dows, open at just the right angle to 
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“Nothing humbler than Ambition when it is about to climb.” 
—Benjamin Franklin. 


action. Without it there would be no progress, 

no growth. For nearly a century, starting in 
the city where American Independence was born, THE 
FRANKLIN FIRE INSURANCE COMPANY of 
PHILADELPHIA has aspired to furnishing the high- 
est type of insurance indemnity and to prove itself 
worthy of the confidence of its loyal Agents and its 
Policyholders. Under the new Management, as if 
born again, the ambition of the Company is still to 
render a bigger and better Service to its Agents by a 
hearty co-operation in all matters of mutual interest 


and by supporting unhesitatingly good business prac- 
tices. 


A MBITION has been called the mainspring to 




































STATEMENT JULY, 1919 
I RR oiisiscnsisiuaadacekoaksnocsbake ch acereecsukoneoieceeree $5,046,316.10 






ii MME cise wp vkedicn sonbenaweenbeEeeeonuabsekacseesenceueeel :000,000.00* 
RUMI {co Ses bhavabausnedbwwnbaneasbch Gouns <abaue cues mei eacwaseieen 2,835,817.19 
PEE RRB cu ccabanipapceceSevecebacnccenkkous balk eee 1,210,498.91* 


*Surplus as regards Policyholders, $2,210,498.91 
Fire, Lightning, Automobile (Com mee Cover in Combination Policy), 
Explosion, Hail, Marine, Profits and Commissions, Rents, Rental Values, 
Riot and Civil Commotion, Sprinkler Leakage, Use and Occupancy, 


a Windstorm. 











































































-  LHE AUTOMOBILE™ ~~ 
INSURANCE COMPANY 


OF HARTFORD, CONN. 
MORGAN G. BULKELEY, President 


CASH CAPITAL 


$2,000,000.00 


ASSETS 


$9,216,200.73 


LIABILITIES, EXCEPT CAPITAL 


$5,382,334.00 


SURPLUS TO POLICYHOLDERS 


$3,833,866.73 


LINES WRITTEN 














FIRE MARINE WAR RISK 
RNADO WINDSTORM MAIL PACKAGE 
RENTS LIGHTNING TOURIST BAGGAGE 
PROFITS EXPLOSION ogy LEAKAGE 
HULLS COMMISSIONS USE yy ~~ eee 
CARGOES Pe ee INLAND MARIN 
AY LEASEH INLAND TRANSPORTATION 


REGISTERED MAIL 


Affiliated with 
AETNA LIFE INSURANCE CO. 
AETNA CASUALTY & SURETY CO. 



































By G. A. 
SURCHARGE HOLDS INTEREST 
The “surcharge” situation is holding 


the premier position in the minds of 
managing underwriters just now, and 
little else is talked of in fire insurance 
circles. 

To meet the loss of income resulting 
from the abolition of the surcharge and 
to give the insurance companies suffi- 
cient funds with which “to meet losses 
and expenses and maintain adequate 
reserves,” it was recommended to all 
rating bureaus that “consideration be 
given to such revision of the rates in 
unprofitable classes or sections as con- 
ditions may demand.” No particular 
territory or type of risk was mentioned 
as in need of review, such action being 
leit to the judgment of the expert 
raters. 

A zeneral consensus of opinion holds 
that of the New England states, Maine 
and Vermont, but especially the former, 
might weli be looked into, the losses 
from the field being considerably 
higher than current tariffs warrant. 
The record of the Middle Atlantic 
states is creditable, and the territory 
as a whole does not call for material 
change in present figures. 

* * * 


For the past two years the Southern 
states have been profitable, due to the 
unusual general prosperity that has at- 
tended that section. But as “one swal- 
low does not make a summer,” neither 
does a couple of good years fix the 
average loss status of a section of the 
country. For the ten-year period—1908 
to 1917, both years inclusive—the av- 
erage ratio of certain Southern states 
was as here given: - Arkansas, 71.8; 
Texas, 70.36; Georgia, 68.92; Missis- 
sippi, 67.35; Alabama, 66.80; South Car- 
olina, 64.84, and Missouri, 64.74. 

Virginia has been a good loss state 
for years and yet, as indicating what 
may happen any time, even in well 
regulated commonwealths, the state 
has had two disastrous tobacco fires 
thus far in 1919, which it is estimated 
have taken 60 per cent of the year’s 
premium from the territory. 

class of risks in the south that 
by common consent needs a radical rate 
advance is cottonseed oil mills. Atten- 
tion in the same direction might well 
be given to cotton gins, that have long 


provocation. 

As a general class, hardware and 
plumbers’ supply houses are below the 
average as fire risks; the large quanti- 
ties of waste, oakum and kindred com- 
bustible material in stock creating a 
very positive hazard. 

2 


3ut the whole subject will be crit- 
ically gone into by the rate makers, 
who will atempt to place the burden 
of additional rates where it properly 
belongs in accord with the recommen- 
dation of the executive officers. 

The criticism offered to scientific 
rating is. the time consumed thereby. 
It is recalled that Atlee Brown, the 
official rater for New Jersey, and one 
of the most expert men in his line to 
be found anywhere, has been seven 
years in seeking to properly classify 
the rates in that state, and hasn’t fin- 
ished the job yet. 

It has been suggested that a flat addi- 
tion to present deficiency charges 
would expedite the result sought, and 














would be an equitable impost. In in- 


| sisting upon ratings according to state 


experience, underwriters point out that 
the insurance commissioners are tread- 
ing upon dangerous ground, and in 
the event of a sweeping conflagration 
within their respective borders would 
have occasion to severely regret their 
attitude. Had California, for example, 
been called upon to reimburse for the 
losses suffered in San Francisco’ in 
1906, the state would have been bank- 


rupt. ’ ; 
With the cost of doing business 
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shown a readiness to burn under slight. 
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higher than it ever was before, with 
states, counties and municipalities evi- 
dencing a constant desire to impose 
new taxes upon insurance companies, 
additional revenues must be supplied to 
meet the demands and maintain the 
financial solvency of the underwriting 
corporations. 


* * OX 
DUST EXPLOSION VITAL HAZARD 


The dust explosion that wrecked the 
big government elevator at Port Col- 
borne at the Lake Erie entrance of the 
Welland Canal, causing a property loss 
of $1,500,000, further proves that a dust 
explosion is a vital hazard even in fire 
proof structures. The Port Colborne 
elevator was well constructed and was 
kept in very good shape. However, 
where grinding grain is carried on or 
where machinery is used in connection 
with the storage of grain, there is 
bound to be a certain amount of dust 
stirred up. In mill and elevator ma- 
chinery there are many chances for a 
spark to originate, especially where 
small particles of metal get in the ma- 
chinery or belting. If there is dust in 
the air, an explosion may ensue. 


* OK OK 
L. & L. TO GIVE BONUSES 


The London & Lancashire has de- 
cided to recognize the loyalty of the 
members of its staff during the war 
by substantial bonuses to all those con- 
nected with it and its associated com- 
panies. The bonus arrangements are 
to be even more comprehensive than 
those at the celebration of the jubilee 
in 1912, according to General Man- 
ager Rutter’s announcement. 


* KK 
WILL ENTER SOUTH AMERICA 


Perrin C. Cothran has been appointed 
manager for Brazil for the American 
Foreign Insurance Association, in line 
with the plans of the association to 
establish American companies in the 
foreign insurance markets of the worid 
and will sail Saturday to assume his 
new duties. Mr. Cothran recently returned 
from army service, with the rank of 
colonel. Before entering the army he 
was special agent in the southern field 
for the Phoenix of Hartford. He is 
recognized as a man of executive abil- 
ity and keen underwriting judgment. 

It is understood that the plan of the 
association is to plant one of its mem- 
bers in suitable agency connections in 
Brazil, the company entered writing 
for all the members of the association. 
Mr. Cothran will remain in Brazil to 
supervise the business developed un- 
der this plan. 


* 
UNIFORM PRINTING PLANT 


The Uniform Printing & Supply 
Company of Chicago, the printing and 
distributing organization of the fire 
insurance companies in the west, has 
purchased the printing plant of the 
New York Board and plans to render 
the same efficient service here that it 
has given in the west since its organ- 
ization in 1915. General Manager J. 
B. Gray will remain in New York for 
some time, arranging for an enlarge- 
ment and reorganization of the plant. 
President W. L. Lerch, who was also 
in New York to assist in closing the 
deal, has returned to Chicago. 


Insurance Course at Trinity 


A special course in insurance will be 
given this year at Trinity college, Hart- 
ford, Conn., open to all students except 
freshmen. Fire and casualty insurance 
will be taken up as the second term’s 
work, the first term being devoted to life 
insurance, under the direction of Albert 
H. Yost, assistant secretary of the Phoe- 
nix Mutual Life. Instructors for the 
second term have not been selected, but 
will be chosen from officials of Hartford 
companies. 


Vice-President Charles S. Yunker of 
the Milwaukee Mechanics has been on an 





eastern trip. 
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BUSINESS AFTER SURCHARGE 


Following the announcement that the 
10 percent surcharge is to be removed 
in the west Sept. 1, a rather large 
number of Chicago agents commenced 
to figure out ways and means whereby 
new business could be secured during 
August with a promise to the assured 
that the 10 percent surcharge would 
not be imposed. The favorite subter- 
fuge, since the announcement, has been 
the securing of business under binders, 
but waiting to actually issue the poli- 
cies until after Sept. 1. A number of 
large lines involving big premiums 
have renewed in this way. Offices 
which have attempted to collect the 
full premium charge are complaining of 
the competition they are meeting with 
reference to the surcharge. It seems 
probable that few big lines in Chicago 
will be renewed before Sept. 1 on which 
the surcharge will be collected. 

* * 


CHICAGO PREMIUM RETURNS 


Additional companies reporting their 
total premium writings for the year 
ending June 30 to the Chicago city col- 
lector for taxation purposes are shown 


below: 
1919 1918 


Automobile, Ct. ........ $114,363 $ 67,007 
Gemeral ..ccccceccceses 42,671 .cocee 
Pe rrr e Cer re 438,463 417,480 
London Lloyd’s 

7 A) eae 63,361 40,058 


Merchants Und., N. Y... 35,600 21,533 
Minneapolis F. & M..... 
N. W. Natl. .. 





Pittsburgh ‘ -. 24,028 15,711 
Pitta: Und. .sc-s -- 96,112 88,568 
Prov. Wash. .... .. 120,008 105,817 
British America 52,060 71,005 
Standard, Ct. ... ‘ 24,008 28,987 
COMME. Sereaceccaseciese 29,177 26,697 


* * * 
BIG BUSINESS FROM HAMLETS 


Companies writing a  sub-agency 
business say that while labor troubles 
may be holding back building activities 
in the larger cities there is a big build- 
ing boom in the hamlets. Many people 
in these towns own farms and are 
making good money. They are put- 
ting up new residences and mercan- 
tile buildings. Companies say that 
business from the small towns was 
never so great. 

ke * 
CARLISLE DURFEE PROMOTED 


Carlisle Durfee, who for several years 
past has been claims attorney at the 
Chicago branch office of the American 
Automobile will, after Sept. 1, be made 
assistant manager under R. R. Doble, 
succeeding H. C. Bates, who recently 
resigned to go into other business. He 
will, however, retain supervision of the 
claim department which will be under 
direct charge of C. B. Fisher, a claim 
man of many years’ experience with 
other companies throughout the coun- 
try. Mr. Fisher for the last few years 
has acted as claims attorney at the De- 
troit branch office of the company fol- 
lowing a period of employment as as- 
sistant claims attorney at the home 
office. Mr. Durfee is a man of splendid 
ability and fine experience. 

“<2 
NORTHWEST PRESIDENCY 


The field men will have their innings 
at the next annual meeting of the Fire 
Underwriters Association of the North- 
west and naturally there will be much 
interest in the annual election. Al- 
ready there are some candidates being 
mentioned as possibilities. It seemed 
to be a foregone conclusion that George 
R. Crosley of the Western and British 
American in Wisconsin would be the 
favorite at the coming meeting. Mr. 
Crosley was a candidate two years ago 
and won many friends by his dignified 
campaign. Wisconsin has never had a 
president of the Northwest association. 
_ Mr. Crosley, however, retired from 
field service to go into the local agency 


John Fitzgerald of the Queen in In- 
diana is being prominently mentioned 
as a candidate and he has a large fol- 
lowing. H. Verne Myers, state agent 
of the Reliance and Security of Con- 
necticut in Iowa, the present vice-presi- 
dent of the organization, has been 
spoken of. Mr. Myers is one of the 
leaders in his section and is very highly 
regarded. Some of the Ohio men 
would be delighted to see B. T. Duffey, 
state agent of the Royal, honored. Mr. 
Duffey is one of the wheel horses in | 
Ohio and has a wide acquaintance. | 
John W. Herd of the Scottish Union ' 
& National in Missouri and Phil 
Knighton, Great American state agent 
in Missouri, have been spoken of in 
connection with the Northwest presi- | 
dency. They have much strength in | 
the Missouri Valley field and would 
make formidable candidates. 





* * & 
IMPORTERS & EXPORTERS IN WEST 


_M. L. Heide, vice-president; Harold 
Knox, fire sécretary, and A. Whelpley, 
manager automobile department of the 
Importers & Exporters of New York, 
were in Chicago, closing up several im- 
portant contracts. This is in accord 
with the company’s policy of service 
to its agents and assured. The Im- 
porters & Exporters is now admitted 
to twenty states, and will enter still 
others in the near future. It is con- 
ducting a broad publicity campaign, of 
pronounced assistance to its local rep- 
resentatives in popularizing the insti- 
tution. kK *k * 
STANDARDIZATION CONFERENCE 


The fourth annual standardization 
conference will be held in Chicago, 
Oct. 6 in the Chicago Board rooms in | 
the Insurance Exchange, under the 
direction of the Central Actuarial Bu- 
reau. 





* * «& 
COMMITTEE TO ARRANGE PROGRAM 





for the annual meeting of the Western 
Union consists of C. R. Street, Fidelity- 
Phenix, chairman; G. H. Batchelder, 
Pennsylvania; S. T. Collins, Provi- 
dence Washington; Milton Dargan, 
Royal; J. A. Kelsey, Tokio; A. W. 
Perry, St. Paul, and S. Schwarz, West- 
chester. 


* °K Kk 
PERCENTAGE ALREADY TAKEN 
Notwithstanding the withdrawal of the 
Fidelity-Phenix from the Underwriters 
Grain Association, its percentage has 
been taken by newer members, such as 
the New Zealand, Hudson, Home Fire & 
Marine, Abeille and the National Secur- 
ity. Several companies have increased 
their percentages. During the year the 
association had six small fires, of which 
five were due to lightning. 
« * ” 


Affeld, Tonk & Co. of Chicago have 
been appointed Cook county agents of 
the Peninsular Fire of Saginaw, Mich., 
which will begin writing business the 
first of the month. C. E. Affeld has been 
elected to the board of the company. 


* *K 
Walter M. Sheldon has been appointed 
superintendent of the fire insurance de- 
partment of W. A. Alexander & Co. of 
Chicago. Mr. Sheldon formerly traveled 
for the Fireman’s Fund in Illinois, 


+. 

Manager J. G. Hubbell of the National 
Inspection Company of Chicago has re- 
turned from a trip to Port Colborne at 
the Lake Erie entrance of the Welland 
Canal, where he went to inspect the gov- 
ernment elevator that was badly dam- 
aged by a dust explosion a few days 
ago. The property loss is estimated at 
$1,500,000. 


The Rollins-Burdick-Hunter Company 
has been appointed Chicago agen‘s of 
the Importers & Exporters. Vice-Presi- 
dent M. L. Heide, Fire Secretary Harold 
Knox and Automobile Secretary Arthur 
Whelpton have been in the west going 
through Illinois, Wisconsin and Indiana. 
The company has applied for admission 
in Wisconsin and Indiana. 


* *K 
Assistant Manager J. D. Wharton of 





business in Iowa and naturally he will 
not be in the running. 





the Sun, in the western department, is 
spending his vacation at Mudlavia, Ind. 





A. N. WILLIAMS, . 
E. J. SLOAN, 
GUY E. BEARDSLEY, 


1919 RALPH B. IVES, 


E. S. ALLEN, 
W. ROSS McCAIN, 
W. F. WHITTELSEY, Marine Vice-President 


R 
GEO. L. BURNHAM,. . . Comptroller 


WM. B. CLARK, President. 
Vice-President 
. Vice-President 


Vice-President and Secretary 


Vice-President, at Western Branch 
Assistant Secretary 
Assistant Secretary 


. E. STRONACH, arine Secretary 











20 years in this field. —Dixit et Fecit— 
Office with Knight, Smith & Co. 
Room 1568 Ins. Exchange, CHICAGO, ILL. Phone Wabash 3033 


e in Chicago, Cook County and the Greater Metropolitan District. 

nspections {ITnis inspectorate very properly gauges the expectancy of fire risks 

and intelligently anticipates events before they occur. r 

signed sells this talent to companies, agents, brokers and the busi- 

ness public, herewith tendering counsel to all State Insurance Officials, Legislative and Municipal 
Committees and all those who formulate insurance laws designed for the public weal. 


he, under- 


C. W. PIERCE 


Independent Inspector and Fire Prevention Couasele . 











1554 Penobscot Bldg. : : 


General Agents for Michigan 
NEW AMSTERDAM CASUALTY COMPANY 


Agents wanted in Michigan 


x WYNNE & KINSELLA .. | 
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CAPITAL $1,000,000 








: : Detroit, Mich. 








ALL LINES OF INSURANCE 
HANDL 


The Wheeler, Kelly & Hagny Co. 


INSURANCE 
215 East Douglas Ave., WICHITA, KANSAS 


ENGINEERING DEPARTMENT 
IN CONNECTION. 








J. G. HUBBELL, Mgr. 


NATIONAL INSPECTION CO. 
INSPECTION OF HEAVY RISKS 


108 SO. LA SALLE ST., CHICAGO 





Th i iness | { 
e committee on order of business , GEO. A. MOWRY 




















Twin City Fire Ins. Co. 


























President 
ag gh MINNEAPOLIS 
pop a Capital $500,000 
INDEPENDENT ADJUSTERS 
ILLINOIS MISSOURI IOWA | Kansas Oklahoma Eastern Colorado 
CUVEE BUREAU WARREN WARREN Meee 


Well's Building, Quincy GEORGE C. GILL, Mgr. 


ILL., WIS . IND. 
-H. TAYLOR 
1865 Insurance Exchange, Chicago 
Phone Wabash 2646 
ADTUSTER OF FIRF TLOSSFS 


YLLINOIS AND EASTERN IOWA 
WESTERN ee PO euaraaans 


EA 
62 S. Ch St., Galesburg, Ill. 
. Arnold F. R. Hazlett WwW. 
and Fire and Automobile Losses. 


ILLINOIS INDIANA 
ELDRIDGE H. SPERRY 
506 & 7 Robeson Bldg., ( hampaign, II. 
Western Union or Long Dist. Phone (Office 147, 
Res. 458) facilitates promnt service 


ILLINOIS 
THOMAS A. PETTIGREW 
Eades Building, Streator, Illinois 
Fire loss adjuster for the companies. Building Losses 
a specialty. 








. Bartlett 











North & Central Southern 
ILLINOIS 


Eastern Western 
WISCONSI-. IOWA INDIANA 
BEN C. COOPER 
Central Life Bldg., Ottawa, Illinois 
ADJUSTER OF FIRE LOSSES FOR THE COMPANIES 
34 vears in insurance wor 
NORTHERN ILLINOIS EASTERN IOWA 
Adjustment and Inspection Bureau 

STACEY M. CAHN, Manager Chadwick, Illinois 

Adjuster: of fire losses and inspector of risks 
for the companies. 12 years’ experience in in- 
surance work. 











Fire Loss Adjustments for the Companies Only 
No. 229 Beacon Building Wichita, Kansas 





NORTHERN MICHIGAN ADJUSTMENT COMPANY 
Adiusters of Fire Losses 
206 Schirmer Bide %04 Federal Ave. Saginaw, Mic 





MINNESOTA AND TRIBUTARY STATES 
J. F. MAIN & COMPANY 
General Adjusters. 14 years experience. 
5 506 Palace Bldg., Minneapolis, Minn. 
KANSAS 
JOHN M,. KINKEL W. P. KINKEL 
KINKEL ADJUSTMENT AGENCY 
« FIRE, TORNADO and AUTOMOBILE 
LOSSES ADJUSTED 


HUTCHINSON ° ° KANSAS 


NEBRASKA WESTERN [OWA 


CONFIDENTIAL ADVICE & ADJUSTMENT BUREAU 
w. . Hatteroth, Attorney and Manager. 
Inspection reports. Investigation and adjustment ef 
all classes of claims. Cases handled in court if nee- 
essary. 1418 First National Bank Building, OMAHA. 





OHIO—WESTERN PENNSYLVANIA 
FRANK A. DUNNING CO. 


Claims & Adjustments 
Ohio Bldg., Akron, O. Main 50, O. C. 2667 


WISCONSIN AND MICHIGAN 
Pire Loss Adjustments. Wisconsin and No. Michigas 
Over 25 ” experience. 
DAVID LAWSON _ 
Room 1, Cook Block Oshkosh. Wisconsis 
Local and Long Distance Telephune 786 





IND. FEE. EY. 
H. N. ODELL 
110 Upper Second Second St., Evansville, Ind. 
Adjusters of Fire, Tornado, Automobile and Iniaad 
Marine Losses 








a week is the cost of The 
Ce National Underwriter by 
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ANTHONY MATRE HENRY REIS, M. D. JOSEPH _BERNING NAPOLEON PICARD 
President Vice-President ice-President Secy-Treas. 
DIRECTORS 






THOMAS E. GALLAGHER 
JAMES F. HOULEHAN 
DR. FELIX GAUDIN 


HENRY REIS, M. D. 
JOSEPH BERNING 
HUGH O'NEILL 


NAPOLEON PICARD 
ANTHONY MATRE 
FRANCIS J. MATRE 


A good company for good agents 


MARQUETTE NATIONAL 


FIRE INSURANCE COMPANY 
INSURANCE EXCHANGE 


ASSETS OVER ONE MILLION CHICAGO, 








H. M. BARFIELD 


President 


H. S. BASSETT 
Secretary 


CHARLES H. HARRADEN 


Managing Underwriter 


Buckeye National Fire 


Insurance Co. 


Surplus to Policyholders . . . . $149,508.34 





ECONOMIC MANAGEMENT MAKING SPLENDID PROGRESS 





OHIO AND MICHIGAN AGENTS WANTED! 











The COLUMBIAN NATIONAL 


FIRE INSURANCE COMPANY 
mimi MICH. 


ASSETS - - - - - $1,765,472.60 
SURPLUS TO POLICYHOLDERS - ~ - 1,096,744.07 
LICENSED IN 


Michigan, Ohio, Pennsylvania, New Jersey, Illinois, Indiana, 
Wisconsin, Iowa, Minnesota, New York, Massachusetts, 
Rhode Island, Louisiana, California, 

Tennessee and Kansas 


A Reliable, Progressive Agency Company Representatives solicited 








he rs came 








ERIM WAAR 


LIVE ARTICLES ON MARINE INSURANCE 


Volume 2 Now Ready 


CONTENTS 


MARINE INSURANCE ACCOUNTING, by GEORGE PARKER WESTERVELT. 
MARINE INSURANCE TAX PROBLEMS, by GEORGE PARKER WESTERVELT. 
SALVAGE OPERATIONS, by LT. R. E. LAMBERT, U. S. N. “a 
INCOME TAXES ON MARINE INSURANCE, by GEORGE PARKER WESTERVELT. 
PORT RISK INSURANCE, by “THE LOOKOUT.” 

THE VOYAGE BOOK, A BUSINESS INDEX. 

FIRE INSURANCE ON VESSEL PROPERTY, by J. B. LEVISON. 

ST. LAWRENCE AND GREAT LAKES INSURANCE, by HENRY TIMMIS. 
CONCRETE SHIP INSURANCE, by RICHARD D. JONES. 

MARINE INSURANCE HISTORY AND PRACTICE, by BENJAMIN RUSH. 
PROXIMATE CAUSE IN MARINE INSURANCE, by D. ROBERT ENGLAR. 
AMERICAN CAPITAL IN MARINE INSURANCE, by WADE ROBINSON. 

THE HARTER ACT, by WHARTON POOR. 

MARINE COURT OF ENQUIRY, by RICHARD D. JONES. 

THE PORT OF NEW YORK. 
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CONTENTS OF VOLUME | 


THE OLDEST FORM OF INDEMNITY, by J. B. LEVISON 
— INSURANCE; HOW IT DIFFERS FROM FIRE INSURANCE, by SIR DOUGLAS 


7s WuuveN AUXILIARY. 
CONCRETE SHIPS AND YARDS, by A. G. MONKS. 
a RINE COVERAGE BROAD, by or A. fk. BRIEN, 





b SSELS, by SAM D. ccoMa. 
EXTINGUISHING FIRE CN SHIPBOARD, by CHIEF E. J. SHALLOW. 
OPEN POLICIES AND SPECIAL CONTRACTS, by JOSEPH A. O’BRIEN. 
TRAFFIC CHARTS OF THE SEA. 
MARKET VALUE CHANGES, by JOSEPH A. O’BRIE 
PLACING MARINE INSURANCE. by CHARLES W. PENFIELD. 
HIGHER MARINE RATES NEEDED 
GENERAL AVERAGE ADJUSTING, ‘by C. P. DORFF. 
SHIPPING BOARD INSURANCE. 
CONCRETE SHIPBUILDING | IN THE UNITED ries md ROBERT H. PEARSON. 
RIVER MARINE UNDER WRITING. by OSCAR A. SM 
WAR RISK INSURANCE, by HENDON CHUBB. 


The books are bound in cloth with gold lettering, and have 130 pages each of vital information 
which every marine insurance man should have. 


Single Volumes, $1.05 
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Per Dozen, $10 Per Hundred, $75 


The GHeekly Underwriter 


80 Maiden Lane New York, N. Y. 
= aM UAT LULU AULLULULLLL Mn Mn 


Per Thousand, $500 


IOUT UHH 


INIT 






Hit! 

















CHANGES IN 














THE FIELD 








KIT WILSON HAS NEW POST 





Missouri State Agent of the Firemen’s 
Takes Chief Illinois Job for 
Fidelity Phenix 





Kit Wilson of Kansas City, state 
agent of the Firemen’s in Missouri, has 
been appointed state agent of the 
Fidelity-Phenix in Illinois, with head- 
quarters in Chicago. Mr. Wilson is 
one of the live field men in his section. 
He was president of the Missouri State 
Fire Prevention Association and was 
one of the delegates to the conference 
in Chicago that decided on the new 
program for conservation and fire pre- 
vention work. He has had a good all 
around field experience. 


MORAN TO WESTERN FACTORY 








Former Superintendent of Agents of 
the Concordia Will Again Take 
Up Field Work 





J. M. Moran, formerly superintendent 
of agents at the home office of the 
Concordia Fire, has become connected 
with the Western Factory Insurance 
Association and will travel out of Chi- 
cago as special agent for that organiza- 
tion. Mr. Moran found that confining 
office work was too much of a drain on 
his system, so after getting himself 
into shape, he decided to take a posi- 
tion which would involve outside activi- 
ties. Mr. Moran is a competent young 
man who has had a fine experience. 
He traveled for the Concordia in IlIli- 
nois and Indiana previous to being 
called to the home office. With his 
general underwriting knowledge and 
experience he will be able to grasp the 
specialty work of the Western Factory 
in good shape. 





C. E. Dalrymple 


C. E. Dalrymple, special agent for 
the Standard Fire of Hartford in Min- 
nesota and the Dakota territory, has 
been transferred to Kansas City, Mo., 
where he will cover Missouri, Okla- 
homa and Kansas, succeeding F. W. 
Doll, who has gone with the Caledo- 
nian. As already announced, F. S. 
Rogers of St. Paul, succeeds Mr. Dal- 
rymple in the northwest. Mr. Rogers 
was formerly special agent for the 
company in Minnesota and the two 
Dakotas. When his brother, Marcus 
Rogers, enlisted in the army, F. S. 
Rogers had to give up field work in 
order to look after the Rogers local 
agency in St. Paul. Mr. Dalrymple 
was then placed in charge of the field. 
Now, that Marcus Rogers has returned, 
his brother is able to resume his old 
field work. 





Clyde B. Smith 


Cylde B. Smith, Michigan special 
agent of the National of Hartford, has 
purchased the Row-Ackerman Insur- 
ance Agency at Lansing and will leave 
field work. The agency was founded 
by Samuel H. Row who was Michi- 
gan’s first insurance commissioner and 
later state agent of the National. Mr. 
Smith has also purchased the insurance 
business of the Young Brothers Real 
Estate Agency there. 





Julius M. Miller 
Julius M. Miller of Muckogee, Okla., 
for many years special agent for the 
Great American and American Alliance, 
resigns to engage independently in loss 
adjustments. 





Walter Hansen 


Walter Hansen will, on Sept. 1, re- 
sign the Michigan state agency of the 
United States Fire, to assume a like 
connection with the Mercantile of New 
York. 





NATIONAL MAKES TWO SHIFTS 





Eugene F. McAdow Appointed Mich- 
igan Agent—Gabriel Takes North- 
ern Illinois for Company 





Eugene F. McAdow, who has been 
special agent of the National of Hart- 
ford in northern Illinois, has been ap- 
pointed Michigan state agent of the 
company succeeding Clyde B. Smith 
who has resigned to go into the local 
business at Lansing, Mich. Mr. Mc- 
Adow has made a splendid record in 
the Illinois field. Before going with 
the National he was with the Sun in 
Illinois and Wisconsin. He is a hard 
worker, has acquired a fine knowledge 
of the business, and is one of the most 
progressive ot the younger field men 
in the middle west. In assuming his 
new position, he takes charge of one 
of the National’s most important 
states. 

William H. Gabriel who has been 
special agent of the Colonial Fire Un- 
derwriters and Mechanics & Traders 
in Illinois succeeds Mr. McAdow as 
northern Illinois special agent of the 
Hartford. Mr. Gabriel’s position will 
be filled by one of the company’s 
junior special agents not yet selected. 


Edward J. Meagher 


Special Agent Edward J. Meagher, 
who resigns as special agent of the 
North British & Mercantile for Ohio, 
as of Sept. 1, is to associate himself 
with Agent Frank J. Macklin, Colum- 
bus, Ohio. Mr. Meagher is an expert 
in Dean schedule work. He has a 
large following of friends, and will 
make a strong acquisition to Agent 
Macklin’s office. 

Mr. Meagher was connected with the 
Cincinnati Inspection Bureau tor sev- 
eral years, was special agent of the 
County Fire until it merged with the 
New Hampshire, and since then asso- 
ciated with State, Agent John H. Gray 
of the North British. 








Ralph G. Potter 


Ralph G. Potter, formerly secretary 
of the Underwriters Association of 
New York State, becomes executive 
special agent for the Tokio Marine & 
Fire, making headquarters at the Fire 
Branch in New York. 





Robert G. Clarke 


The Glens Falls has announced the 
appointment of Robert G. Clarke as 
special agent for northern New Jersey. 
Mr. Clarke’s headquarters will be in 
New York City and he has already en- 
tered on his duties. Mr. Clarke was 
until recently on the engineering staff 
of the National Board, with which he 
was engaged in town survey work. 





Roy S. West 


Roy S. West has been appointed state 
agent of the Fire Association in North 
and South Dakota with headquarters at 
Fargo. Mr. West has for several years 
been one of the chief examiners in the 
western department of the company. 





H. F. Hines 


H. F. Hines has been appointed special 
agent of the United States Fire and 
North River for northern Texas, with 
headquarters at Dallas. Mr. Hines has 
just returned from military service. 
Prior to entering the army he was for 
several years connected with the Re- 
public Fire of Dallas. 





J. E. Carothers 


J. E. Carothers, who has been special! 
agent of the Phoenix of Hartford, Equi- 
table and Connecticut in New York with 
headquarters at Syracuse, has resigned 
as of Sept. 1 to become special agent of 
the American Merchant Marine and 
Netherlands in New York state. 
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WIDE FIELD FOR EDUCATION 


Field Men Can Do Much Toward In- 
teresting Local Agents in Writing 
Side Lines 


COLUMBUS, O., Aug. 26.—‘‘Speak- 
ing of the situation in this state as 
regards insurance side lines,” said a 
well-known Ohio state agent, “I am 
reminded of a little experience one 
of our young men had the other day 
in calling on an agent in the northern 
part of the state, and asking him, ‘Do 
you sell U. & O. up here?’ The agent 
replied, ‘Only Bruin and Bevo.’ The 
old saying that there is many a truth 
in a jest is proven herein, that in the 
smaller towns our agency plant knows 
very little or nothing about use and 
occupancy, riot and civil commotion 
or war coverage. But in the county 
seats and cities side lines are quite 
generally solicited by our representa- 
tives. 

Much for Field Men to Do 


“On the whole, however, there is 
much for field men to do in the way 
of education. This is particularly true 
with use and occupancy, and while the 
field man realizes his opportunities in 
this direction, he has before him a 
big field to tackle along the line of 
education and soliciting, and perhaps 
his own company is writing only the 
larger and more responsible plants, 
and sprinklered risks, where the moral 
hazard is absolutely removed. 

“In the automobile line there are many 
discouraging features. For the small 
town business on automobiles the com- 
panies of necessity will have to relax 
both on rate and term to meet the local 
county mutuals. Again, in the cities 
we are now confronted with an eastern 
concern which is picking up all the 
financing companies and thereby getting 
the first year, and possibly the second of 
the new machines. And this carries with 
it, unfortunately, quite an active cam- 
paign on the part of automobile clubs. 


Fire Experience Runs in Cycles 


“It is strange how our experience 
in the fire insurance business seem to 
run in cycles. Or, in other words, about 
every five years we are confronted with 
conditions that seem to threaten the an- 
nihilation of fire insurance stock com- 
panies, and if we were in any way pes- 
simistic we would have to subscribe 





system in order to bridge what 
might appear to some aé_e wonderful 
chasm between assured and companies.” 


LOSSES NOT HARD TO ADJUST 





Ohio Field Men Find Little More 
Difficulty Than Before Rise in 
Price Levels 


} 


CINCINNATI, O., Aug. 25.—It is as 
easy to adjust losses today as in 1913 
before the great rise in the price level? 
This was the question discussed among 
some of the Ohio field men outside of 
the meetings at Cedar Point recently. 


It seemed to be generally agreed that ! 


there is no more difficulty in settling 
losses now than in 1913 with the excep- 
tion of dwelling house contents. Be- 
cause of the great increase in the cost 
of household goods, such as _ rugs, 
curtains, furniture, etc., policyholders 
are now very keen to contest a very 
large percentage of depreciation in 
figuring value of household goods, even 
though the present cost of purchasing 
is considered by the adjuster when ad- 
judicating the claim. It was also 
agreed that in general it was easier to 
settle where the coinsurance clause had 
been in effect than it was two years ago. 
Local agents have done a very thor- 
ough work in educating policyholders 
to understand the importance of keep- 
ing their property insured to conform 
to policy provisions. Of course, there 
is still a vast amount of property which 
ought to carry more insurance but con- 
ditions are better now than about two 
years ago when the rise in prices had 
just passed its first cycle. 


Buckeye National Figures 


The semi-annual statement of the 
Buckeye National Fire of Toledo shows 


total net premiums for the first six 
months, $46,540; total income, $50,144; 
losses, $31,319; total disbursements, 


= 





$50,512; assets, $217,939; capital, $100,000; 
net surplus, $56,096. There has been an 
increase in net surplus amounting to 
$6,588 since the first of the year. The 
comparatively high loss ratio is due to 
marine losses. They amounted during 
the six months more than the fire, while 
the net marine premiums during the 
six months were $2,912. In other words 
the company is paying marine losses on 
the business that it wrote during the 
war period. 


West Virginia Meeting 


The annual meeting of the West Vir- 
ginia Fire Underwriters Association is 
being held this week at Buffalo. At this 
meeting the West Virginia Conservation 
& Fire Prevention Association will be 
formed. Assistant Manager Henry W. 
Morrison of the Hartford Fire at Chi- 
cago is present at the meeting. 


Effect of the Surcharge 


CINCINNATI, O., Aug. 27.—Removal of 
the 10 percent surcharge on fire insur- 
ance premiums, effective in Ohio Sept. 
1, is expected to cut the premium in- 
come in Cincinnati and Hamilton coun- 
ties about $200,000. Normal premium 
collections in the territory run about 
$2,500,000, but the surcharge was not 
levied on all business, farm writings 
being a noteworthy exception, so it is 
believed not more than $2,000,000 of pre- 
miums will be affected. 

The clerical task of handling the sur- 
charge is simplified by the clause of the 
rule issued by Superintendent Tomlin- 
son that in case of policies cancelled 
short rate or pro rata no account is to 
be taken of the surcharge. In other 
words, if a policy written prior to Sept. 
1 is cancelled, the calculation for re- 
fund, either short rate or pro rata, is on 
the body of the premium only, and the 
company retains the entire surcharge. 





Ohio Notes 


c. J. Baser of Delta has disposed of 
his agency to W. E. Fowler. 

The Kelley & Strain agency at Hills- 
boro has been sold to G. W. Tedrick. 

Vv. W. Moss, Columbus, Ohio, state 
agent of the International Life, has been 
elected vice-president of the company’s 
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$100,000 Club.” He also won a cash prize 
of $100. 


The Bankers and Shippers of New Yerk 
has been admitted to Ohio. Edward 
Winter of Cincinnati is state agent. The 
Manufacturing Lumbermen’s Underwriter 
of Kansas City has also been admitted. 

Harold Neff, of the Ohio state fire 
marshal’s department, has resigned to 
accept a position with the Western Ad- 
justment & Inspection. He takes the 
place of Ray Wells, resigned. Mr. Neff 
is the son of Mrs. S. C. Neff, acting sec- 
retary of the Ohio Fire Prevention and 
Conservation Association. 
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RESTRICTION ON INFORMATION 


Indiana Bureau to Furnish Make-Ups 
Only When Field Man Has 
Policy on a Risk 





INDIANAPOLIS, IND., Aug. 26— 
Manager E. M. Sellers of the Indiana 
Inspection Bureau has addressed the 
field men of Indiana advising that here- 
after make-ups of- estimates will be 
furnished only where the field man has 
a policy on the risk or where there is 
an order from the assured. The let- 
ter reads as follows: 


Manager Sellers’ Letter 
To Field Men: 

Please note that on and after August 
25, 1919, you will not be furnished with 
make-ups of our insurance estimates or 
information pertaining to reductions that 
may be obtained for improvements un- 
less you first file with us a written state- 
ment that your company is interested 
as an insurer in the risk on which the 
information is desired. 

This rule is thought to be in the best 
interests of all concerned and we are 
quite sure that you will gladly observe it. 

E. M. Sellers, Manager. 

The purpose of this order is partly, of 
course, to cut down some of the work 
of the bureau as the practice of asking 
for copies of estimates has grown to 
embarrassing proportions. Also the giv- 
‘ing out of information will thus be more 
closely checked up. 


Meets Some Oppositien 


The order is meeting with oppositior 
from some quarters and acceptance with 
out objection in others. “The rule is a 
handicap,” says State Agent Frank 
Gantert of the North British, “and wil) 
retard the activities of an aggressive 
field man in granting service to agents 
1 think that companies that subscribe tc 
the bureau should be in a position te 





very quickly to the admonition of a cer- ennsylvania, Ohio, Illinois General Agents for Wisconsin secure details on any and all risks at any 
tain popular speaker recently, and spend and Wisconsin.) Madison ¢ Wisconsin time. Cf course, I do not believe that 
most of our time in the education of not | men in this field would violate the ethice 
only the public, hut the entire mena | that might be involved in the easy ac 
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The Securities of this Company are deposited with the Indiana Insurance 
Department for the Protection of Policyholders and Creditors 


Agents Wanted in Indiana, Illinois, Ohio, Michigan, Wisconsin and Minnesota 








cess to this information, but such viola- 
tions would be sufficient reason for cut- 
ting off the service. I think the new 
ruling is bound to tend to stifle com- 
petition of the right sort among field 
men.” 

Others who do not object to the ruling 
say that it simply puts it up to the field 
man to brush up on his schedule and he 
will not need to worry about getting the 
information from the bureau. 

A similar ruling has been made by the 


|; Ohio Bureau. 


Orders Elevators Rerated 


INDIANAPOLIS, Ind., Aug. 26.—Otto L. 
Klauss, state auditor, has notified E. M. 
Sellers, manager of the Indiana Inspec- 
tion Bureau, that the state insurance de- 
partment has ruled against the bureau 
applying terminal grain elevator insur- 
ance rates to ordinary grain elevators. 
The terminal rates are said to be about 
40 per cent higher than the ordinary 
elevator rates. Miles C. Shaeffer, actu- 
ary, and Thomas S. McMurray, fire insur- 
ance rate expert, heard a protest made 
by the Noblesville Milling Company, 
Noblesville, that the bureau had applied 
the high terminal rate to its private ele- 
vator. The auditor orders that all the 
elevators in the state other than ter- 
minal elevators be immediately rerated, 
making such rates effective as of date 
June 12, 1919. 


Surcharge Not Off in Indiana 


The surcharge has not been ordered 
off in Indiana as of Sept. 1, owing to the 
controversy between the state authori- 
ties and the companies as to what are 
legal rates, The department still main- 
tains that the going rates previous to 
the rating law going into effect are the 
legal rates while the companies claim 
that those gotten from an application of 
a schedule are the legal rates. Owing 
to the antidiscrimination law and the 
holding of the state authorities, legal 
counsel has advised companies to go slow 
in that state until the difficulties can be 
ironed out. A hearing will be given at 
Indianapolis Sept. 16. 





Davis Takes New Post 
John R. Davis, who resigned as special 
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agent of the North America for Indiana 
to go into the Davis local agency at 
Cleveland, left Indianapolis last Monday 
evening for Chicago and from there will 
go to Cleveland. <A successor has not as 
yet been appointed for the position he 
leaves vacant. 





Moline Plow Company Loss 


The loss on the plant of the Moline 
Plow Company, near Rock Island, IIl., 
is estimated at $1,150,000, with insurance 
involved of $3,800,000. 


Test Case on Tax Claim 


INDIANAPOLIS, Ind., Aug. 26.—At- 
torney General Stansbury will file a com- 
plaint against the Ohio Farmers, alleg- 
ing that it owes the state of Indiana 
$42,223 unpaid taxes, accumulating since 
1877. It is to be a test case, based upon 
the report of a state examiner of ac- 
counts that 19 foreign insurance com- 
panies doing business in Indiana owe 
back taxes. The report offered evidence 
that 28 other companies are similarly in- 
debted. The 19 companies are said to 
owe the state a total of $58,648 and 28 
companies $26.042. After conference with 
representatives of the companies it was 
arranged to make a test case. James E. 
Bingham, formerly attorney general of 
Indiana, heads the counsel for the insur- 
ance companies. The taxes are alleged to 
be due under the retaliatory tax law of 
1917. The companies hold that inasmuch 
as the taxes were not collected and the 
state did not impose the taxes by direct 
application the taxes ought not now to 
be required. 





Plans for Illinois Meeting 
W. B. Flickinger, assistant western 











manager of the North America and vice- 
, chairman of the western conservation 
| committee, will give an address before 

the annual meeting of the Illinois Asso- 

ciation of Insurance Agents at Streator, 
‘ Ill, Sept. 24, on “Conservation and the 
| Service Which the Local Agents Can 
| Offer.’ Harry G. Casper, chairman of 
, the Illinois Conservation Association and 
' state agent of the Great American, will 
, be one of the banquet speakers. 


Milwaukee Board’s Outing 


MILWAUKEE, WIS., Aug. 26.—The an- 
‘nual outing given by the Milwaukee 


Board at Wulff’s Island, on the upper 
Milwaukee river, proved to be the most 
successful affair of this nature that its 
members have ever enjoyed. The picnic 
was in the form of a “stag” for mem- 
bers only and was directed by a com- 
mittee consisting of Joseph H. McGinn, 
chairman; Robert Roy Elsner and Mon- 
roe Porth. An interesting feature was 
the annual baseball contest between the 
Bachelors and the Benedicts. The mar- 
ried men, captained by Allen Calhoun, 
defeated the single men, directed by Al 
Miller, 11 to 3. At the al fresco banquet 
at noon, President Charles L. Borst made 
a brief address in which he dwelt upon 
the value of organization and the devel- 
opment of fraternal and _ co-operative 
spirit. James B. Leedom made an inspir- 
ing talk on “Patriotism.” 





Illinois Fire Losses 


SPRINGFIELD, ILL., Aug. 29—A fire 
loss of $845,098 for July is reported by 
Fire Marshal Gamber. Compared with 
July, 1918, a decrease of $112,765 is 
shown in the losses outside of the city 
of Chicago, but an increase of $196,630 
in the city of Chicago, making a net 
increase of $83,865. 

Farm losses were heavy. Losses due 
to lightning were $75,908, and to spon- 
taneous combustion $99,749, a total of 
$175,565, or 21 percent of the entire loss 
of the state. The majority of these losses 
were on farms. Storing of new hay 
caused many expensive spontaneous 
combustion fires. 

A total of 6,934 inspections, the larg- 
est on record for any one month, were 
made in July. Three arrests were made 
and one indictment secured in connec- 
tion with suspicious fires outside of Chi- 
cago. 





Illinois Notes 


The Mathewson-Morris Company suc- 
ceeds Kelly & Spaulding at Elburn, Il. 
The Giberson Insurance Agency at Al- 
ton has purchased the business of the 
George Osborn agency from Mrs. Osborn. 
P. W. Balance has withdrawn from 
the agency firm of Balance & Hoffmeyer 
at Mounds, Ill. Fred Hoffmeyer takes 
over the business. 





Wisconsin Notes 


The agency of Ingham & Rice at Clin- 
ton, Wis., has been dissolved. 


George H. Seeley, one of the leading 
local agents of Menominee, Wis., died 
in the hospital at Eau Claire, Wis., last 
week. 

George B. Robinson, an agent at Wood- 
stock, Ill., has been appointed insurance 
manager of the Genske Agency at Ke- 
nosha, Wis. 

Two Rivers has contracted with the 
American LaFrance Fire Engine Com- 
pany for a triple combination pumping 
unit costing $10,450. 

Beaver Dam has accepted and placed 
in service a new American LaFrance 
pumping, chemical and hose truck, with 
a capacity of 350 gallons per minute. 

The firm of Zeigler & Schlueter, local 
agents: at Watertown, has changed its 
name to the Wisconsin Agency. Julius 
H. Geweke, for many years an attorney 
in Chicago, has moved to Watertown 
and becomes a partner in the business. 

Hartford, Wis., is advertising for bids 
for an automobile chassis which will be 
used to mount the body of the present 
horse-drawn hook and ladder truck. The 
new equipment will eliminate all horse- 
drawn apparatus. 

A campaign to organize members of 
the Milwaukee fire department into a 
branch of the International Association 
of Fire Fighters has been launched un- 
der the personal direction of President 
George B. Hargan, Chicago. Mr. Hargan 
explained that the by-laws of the union 
prohibit firemen from striking under any 
conditions, and the work now being done 
in Milwaukee presages no danger of in- 
crease in the fire hazard or protective 
facilities. 





Indiana Notes 


The city council of Shelbyville has 
raised the wages of the firemen $2.50 a 
week, effective Nov. 1. 


The Indiana Firemen’s Association, in 
annual convention at Marion, selected 
Fort Wayne as the meeting place next 
year. The officers elected are: Burr 
Hamilton, Marion, president; Charles 
Smith, East Chicago, first vice-president; 
Paul Moschel, Elwood, second vice-presi- 
dent; Lewis E. Strack, New Albany, third 
vice-president; Frank P. Miller, Terre 
Haute, secretary, and Harry H. Fulmer, 
Indianapolis, treasurer. A_ resolution 
was adopted asking the legislature to 
pass a law providing for the two platoon 





system. 
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ARRANGING FOR INSTRUCTION 


State Fire Marshal Nettleton of Min- 
nesota Plans for College for 
City Firemen 


ST. PAUL, MINN., Aug. 27.—State 
Fire Marshal George H. Nettleton has 
arranged for a school of instruction for 
firemen to be conducted in St. Paul, 
Sept. 22-26, under the auspices of his 
office. Leon L. Wolf, physical director 
of the Cincinnati fire department, will 
have immediate charge of the school. 
On Sept. 25, the Fire Prevention Con- 
gress will be held for the purpose of 
creating a new interest in the effort to 
check fire waste. The mayors of every 
city and town in the state, chairmen 
and members of the fire prevention 
committees and newspaper men will be 
invited to attend this congress. In 
addition, the fire chiefs and firemen at- 
tending the college will be expected to 
attend. A committee has been ap- 
pointed to arrange for speakers at the 
congress consisting of John Townsend, 
president of the St. Paul Fire Insur- 
ance Exchange as chairman; W. 
Gilliam, secretary of the St. Paul In- 
surance Exchange; Louis L. Law, presi- 
dent of the Minnesota Conservation & 
Fire Prevention Association; K. 
Rothschild, regional vice- -president, Na- 
tional Fire Prevention committee; O. 
Winford, business manager of the St. 
Paul Association of Public and Business 
Affairs. The object of the college is 
to give the firemen throughout the 
state a short course in modern methods 
used in fighting fire and to furnish new 
ideas in the method of handling a fire. 





Comment on Surcharge 


In its monthly bulletin the Minnesota 
insurance department makes some com- 
ment upon the ten percent surcharge. 





The figures compiled by the department 


as set forth in the bulletin show that 
“fire insurance companies in 1918 col- 
lected in premiums in this state $8,513,- 
047 and paid out in losses $11,814,788. 
Adding to the losses paid the expenses of 
the companies, which including commis- 
sions paid to agents, amounts to sub- 
stantially 40 percent of the premium 
receipts, it appears that they paid out in 
Minnesota in 1918, in round figures, $8,- 
000.000 more than they received. 

For the five-year period ending Dec. 
31, 1918, the companies have collected in 
premiums $36,629,846. They have paid 
out in losses $30,027,378. Their expenses 
chargeable to this state have been ap- 
proximately $14,651,939, a total cost of 
$44,679,316 and it is, therefore, plain that 
judging from this experience the rates 
have been insufficient even including the 
surcharge. 


Hail Withdrawals Heavy 


FARGO, N. D., Aug. 26.—An indication 
of the lack of popularity of the North 
Dakota semi-compulsory hail insurance 
system is shown by the official report of 
withdrawals in Cass county, completed 
by Auditor W. R. Tucker. Farmers with- 





The Fireman’s Fund Insur- 
ance Company was estab- 


lished and _ started in 
the fire business in 1863, 
organized a marine depart- 
ment in 1867 and originated 
the agency system for auto- 
mobile business in 1904. 


Today the company stands 





drew 545,177 acres subject to the indem- 
nity tax, leaving only 386,657 acres liable 
to the tax. This represents land culti- 
vated and cropped this year. 

All told there are 1,019,760 acres of 
tillable land in the county on which the 
owners were required to pay a 3 cent, 
level tax. The indemnity tax still to be | 
assessed is the means by which the state | 
will raise the funds required to pay , 
losses of $2,500,000 to $3,000,000 sustained 
this year. 


St. Paul’s Building Addition 


The St. Paul Fire & Marine is now | 
arranging to build an addition to its | 
home office in St. Paul, Minn., as it is 
overcrowded for space. The St. Paul’s 
business has been growing rapidly and | 
needs more room to accommodate the : 
larger operations. 





with the agency of Charles Ellis at} 
Mandan, N. D., and the agency will here- 
after be known as the Charles F. Ellis 
Company. 


Scott G. Conyne has become associated | 
' 
| 














IN THE MISSOURI VALLEY 














New Nebraska Insurance Head 


LINCOLN, NEB., Aug. 26—J. M. Young, 
actuary of the old state insurance de- 
partment under the former Nebraska 
plan of government, has been named 
chief of the bureau of insurance under 
J. E. Hart, secretary of trade and com- 
merce of the new state code cabinet. 
Under the new plan, State Fire Commis- 
sioner E. D. Beach becomes chief of the 
bureau of fire prevention. 

Nebraska’s new code form of state gov- 
ernment went into effect July 1. The 
state’s insurance department, like all 
the other departments, was altered un- 
der the new regime. The change makeg 
little if any difference to the insurance 
companies doing business in the state. 


Mail Order Company Caught 


TOPEKA, KAN., Aug. 26—The Ne- 
braska National, the only company of 
the kind operating in the middle west, 
has been doing a mail order business 
in Kansas and was caught when it urged 
agents to send it their business. The 
company has not been admitted to 
transact business in this state, but has 
sent for blanks and statement forms. 

The company makes a specialty of 
writing fire insurance on threshing ma- 
chines. Most of the old line companies 
refuse to take this business because of 
the extra hazardous conditions and the 
fact that the machines deteriorate rap- 
idly. The Nebraska company has been 
doing a good business in Kansas under 
a mail order plan and a few weeks ago 
sent a circular letter to a considerable 
number of insurance agents in the big 
wheat country, asking them to send it 
any threshing machine business which 
other companies would not handle. 

Copies of this letter came to the in- 
surance department and an inquiry was 
Sent out wanting to know what busi- 
ness the company had attempting to 
transact business in Kansas without 
authority. 


| J. C. Bauch of the Iowa Manufacturers, 


Iowa Notes 


The Buckwalter Agency has been or- 
ganized at Sioux City, Iowa, with John 
H. Hansen as insurance manager. 

E. D. McDade has resigned his position 
with H. C. Adams & Co. of Algona, Ia., 
and expects to open an office of his own, 
handling all lines of insurance. 


Des Moines firemen are demanding an 
increase of $25 per month in wages. A 
number of secret meetings were held at 
which it was decided to ask the city 
council to increase the amount paid fire- 
men under penalty of a strike. 

Des Moines insurers expect to save 
$150,000 per year in premiums as a re- 
sult of the purchase of eight new pieces 
of fire apparatus by the city council. 
Purchase of the new trucks, which will 
cost $100,000, will completely motorize 
the Des Moines department. 

A number of well known fire insurance 
men who are prominent in the Iowa Blue 
Goose are working out of Okoboji this 
summer, enjoying their Sundays at cot- 
tages near Manhattan beach. Among the 
number are John Carpenter of the Queen, 


Verne Myers of the Iowa Manufacturers, 
Clay Stuart of the Aetna, George Holton 
pened Cc. R. Bogart of the Phoenix of Hart- 
ord. 

Des Moines has voted to buy its water 
plant. City officials declare this means 
a big improvement in water conditions, 
especially as applied to increased pres- 
sure and adequate mains for fire protect- 
ive purposes. At present, one-third of 
the city is without water protection. 


Missouri Notes 


The George F. Olendorf agency at 
Springfield, Mo., has been sold to Harry 
S. Dyer. 

The New York Underwriters has with- 
drawn from Kirksville on account of 
unfavorable experience. 

The St. Louis office of the Missouri In- 
spection Bureau has undergone exten- 
sive alterations, and its space has been 
divided into rooms with glass partitions, 
giving each employe an opportunity te 


in the front rank in all three 
lines throughout the country. 





ACTUAL RESULTS FROM 


Scientific Fire Loss Adjustments 


EXPLAINED FULLY IN OUR NEW BOOKLET 


“PROOF OF SERVICE” 


Mailed Free to Fire Insurance Brokers and Agents 


Standard Appraisal Co. 


56 Pine St., New York 


CHICAGO BOSTON 
DETROIT PHILADELPHIA 
TORONTO KANSAS CITY 








It does one thing and does it well. 
It furnishes only automobile indemnity: 
LIABILITY FOR PERSONAL INJURY, 
PROPERTY DAMAGE. 
FIRE, THEFT and COLLISION. 
It sells it at a reasonable price. 
It backs up its policies with all reserves required by law, and a substantial surplus besides. 


It pays — attention to the matter of giving real service in all cases involving liability of 
its policyholder. 


Prompt settlement and adjustment of fire, theft and collision elaims. 


THE WESTERN AUTOMOBILE INDEMNITY ASSOCIATION 


FORT SCOTT OSCAR RICE, Sec'y and Gen'l Mer. KANSAS 











Incorporated 1833 


British America Assurrance Co. 


HEAD OFFICE—TORONTO, CANADA 


FIRE, EXPLOSION, RIOTS, CIVIL COMMOTIONS AND STRIKES 


United States Branch, Ist January, 1919 


Assets ......... Radadaddndacsdegsadeaussanas gdaduaas Seeccccececccs ddudsadsasadaaanataadie + + -$2,462,182.24 
Liabilities a a sees 1,645,684.41 
Surplus 





eed 5 1607-85 
Total losses paid in United States from _ to 1918, inclusive, $26,197,532: 


EIKLE, President and Geoneal Manager. 











do his work undisturbed. 
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“A Staunch and nee American Company” 


D.M. ee 


EST. 1880 ‘BS. BOOTH 


+» President 
President 





ont 38 Years of Honorable Indemnity” 
CASH CAPITAL, $400,000 

Surplus to Policyholders, $829,562. rt Losses paid over $9,414,889.24 
BENALLACK, General Agent, Home Office Department, DETROIT, MICH. 











Hotel RONTENELLE 
OMAHA, NEB. 
H. EDGAR GREGORY, Manager 


woe nw en nnnne 


330 Rooms—330 Baths 
RATES 
One person - - - =  §$2,50 
Two persons - + $3.50—$7.00 














INCORPORATED 1720 


ROYAL EXCHANGE ASSURANCE 


LONDON, ENGLAND 


UNITED STATES BRANCH 
92 WILLIAM STREET, NEW YORK 


RICHARD D. HARVEY 
UNITED STATES MANAGER 








WM.L. DICKELMAN HENRY J, WOESSNER HAROLD J. BARBOUR 


DICKELMAN, WOESSNER AND BARBOUR 


Successor to Wm. L. Dickelman & Co. 
General Agents ¢ 5. ai Canada) Excess Lines Wihetiess Wabash 


Insurance Exchange 
Building icago 








Nearly Fifty Years of success under same managemen? 


INCORPORATED 1876 


THE OHIO MUTUAL FIRE INSURANCE CO. 


Total Cash Assets $300,319.63 SALEM, OHIO Net Cash Surplus $221,123.76 
Losses Paid Since Organization, $1,252,848.24 


J.R. VERNON, President J. AMBLER, Secretary 








Capital Fire Insurance Company of California 
Agents wishing to represent a high class progressive company, apply to 
BIERCE & SAGE Co., Michigan State Agents 
219-220-221 Hammond Bidg., Detroit 
Correspondence solicited for direct lines or re-insurance on mercantiles and special hazards where not represented 
Prompt Service Telephone, Cherry 5154 














STATES OF THE SOUTHWEST 
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SEE DANGER TO TERM RULE 





Texas Fire Insurance Commission Has 
Prepared Order Which Will Re- 
verse Present Practice 





AUSTIN, TEX., Aug. 26—An order 
which has been prepared by the Texas 
fire insurance commission and which 
probably will be promulgated before 
the end of this week will mean nothing 
short of a reversal of the term rule 
which has been followed for years in 
Texas. The order was prepared fol- 
lowing an opinion by the attorney gen- 
eral’s department in answer to inquiries 
made by T. M. Scott, secretary of the 
fire insurance commission. It is the 
opinion of the department that where 
a policy of insurance is written under 
the old term of three years for a pre- 
mium of two years any change in the 
rate by reason of increased or de- 
creased hazard would apply to the term 
rule under which the policy was writ- 
ten and not to the new term of three 
years insurance on payment of two 
and one-half years premium. 

It is held that any change in the rate 
by reason of increased or reduced haz- 
ards should be made upon the original 
term and not upon the increased term 
rule. The new order will follow the 
attorney-general’s opinion. 

Further discussing the subject the 
opinion says: A policy of insurance is a 
contract between the insurance company 
and the insured and into this contract 
the law of this state has written a pro- 
vision to the effect that the insurance 
company shall have power and author- 
ity to compel any company to give any 
or all policyholders credit for any and 
all hazards that said policyholder or 
holders may reduce or remove. This 
further provides that the credit shall be 
in proportion to such reduction or re- 
moval of such hazards and said company 
or companies shall return to such policy- 
holder or holders such proportional part 
of the unearned premium charged for 
such hazard that may be reduced or re- 
moved. This law becomes a part of the 
contract and is applicable to the rate or 
rule at which the policy was written, 
‘the policy is in force for its full term for, 
the rate charged subject to reduction for 
any hazards reduced or removed. 

“To hold that a reduction in the pre- 
mium by reason of a removal of a haz- 
ard must be made from the increased 
rate would be a violation of the contract 
entered into by the company and the in- 
sured, which could not be upheld.” 





Issuing New Forms 


DALLAS, TEX., Aug. 26—The insur- 
ance forms department has published a 
complete set of new policy forms, per- 
mits, clauses and warranties applying in 











The Leading Mutual Fire Insurance Company on the Pacific Coast 


Northwestern Mutual 
Fire Association 


F. J. MARTIN, Pres. H. K. DENT, V. Pres. M. D. L. RHODES, Secy. 
Chicago Representative, JAMES S. KEMPER, Lumber Exchange Building 


MAIN OFFICES, CENTRAL BUILDING, SEATTLE, WASH. 




















SCOTT RUTLEDGE, President W.A. RUTLEDGE, Secretary 


J. A. BENSON, Treasurer 





THE LARGEST AND LOWEST PRICED HAIL INSURANCE ASSOCIATION 
IN THE WORLD. INSURES GROWING CROPS 


HOME OFFICE © - = ~ DES MOINES, IOWA 


Texas. A bound book containing a copy 
of requisition blanks and also copy of 
every form, permit, clause and warranty 
approval to date by the state insurance 
commission is being sent to all agents 
together with a letter requesting that all 
old forms now on hand be destroyed and 
suggesting that agents advise their as- 
sured of the better form of contract and 
inviting suggestions and criticisms from 
agents concerning forms. The forms now 
being used in Texas were gotten up in 
1910 and the new forms are gotten out 
to meet the new conditions that have 
arisen. All special agents have been 
sent a copy of a letter being sent to all 
local agents and are requested to see 
| that their agents Gestroy the old forms 
|.and use new ones as soon as possible. 








| Ask More Equipment at Tulsa 


TULSA, OKLA., Aug. 25—Declaring 
that life and property in Tulsa are ex- 
posed at the present time to a serious 
menace from fire, J. H. Howland, repre- 
senting the National Board, appealed to 
the city commission for more equipment 
and men for the fire department. 

The commissioners stated that bids 
have been received on additional ap- 
paratus. They indicated that the con- 


tracts will provide the city with three 
pump and hose wagons, one chemical 
and squad truck and one 65-foot water 








tower. 





FIGHT ILLEGITIMATE AGENTS 





Dallas Insurance Men Get Cooperation 
of Department in Movement for 
Regulation 





DALLAS, TEX., Aug. 26—A move- 
ment has been started by A. P. Cun- 
ningham, president of the Dallas In- 
surante Exchange, and indorsed by 
the commissioner of banking and in- 
surance, for licensing of insurance 
agents and the prohibiting of any per- 
son not a licensed insurance agent from 
soliciting business or receiving com- 
missions for business obtained. 
According to Mr. Cunningham there 
are a number of concerns in Texas now 
collecting insurance commissions due 
legitimate agents which are not in any 
way connected with the insurance busi- 
ness. He declares there are automo- 
bile dealers in Dallas and other Texas 
cities who receive as much as 15 per- 
cent of the commissions collected on 
their own business and that of other 
customers when recommended and that 
such practices are robbing the legiti- 
mate insurance agent. It is possible 
that the commissioner will issue no 
more certificates except to those who 
are bona fide insurance men, and may 
call in certificates outstanding which 
are in the hands of those not engaged 
in the insurance business. 


Speed Leaves Actuarial Bureau 


J. S. Speed of Little Rock, Ark., man- 
ager of the Arkansas Actuarial Bureau, 
has resigned and will on Sept. 1 go to 
Wichita Falls, Tex., to become managing 
underwriter of the Wichita Great West- 
ern Reciprocal Insurance Bureau. This 
concern began business one year ago. 
Mr. Speed has put the Arkansas Actua- 
rial Bureau in good running order. 





Will Enter Other States 


DALLAS, TEX., Aug. 26—The Marine 
and Motor of Galveston is seeking li- 
censes in twelve other states. J. F. Sein- 
sheimer, J. T. Morgan and S. E. Kemp- 
ner. prominent insurance men of Galves- 
ton, are behind the new company. Soon 
as these are granted offices will be 
opened. No announcement will be made 
of new territory to be opened until per- 
mits are received. 


Oklahoma Broom Corn Market 


The broom corn market in the neigh- 
borhood of Lindsay, Okla., is very act- 
ive, several hundred wagon loads hav- 
ing been sold already. The lowest grade 
is bringing $25 a ton, while the top of 
the market is quoted at $260 a ton. Very 
little low grade stuff has been marketed 
so far. The crop is very good in this 
vicinity. 


Kinney Joins Phoenix of London 


Myron D. Kinney has been appointed 
special agent of the Phoenix of London 
in Texas, to assist State Agent T. L. 
Monagan. He will have his headquar- 
ters in Dallas. Mr. Kinney has been 
traveling in Texas for about ten years, 
first with the Hartford Fire and later 
with the National Union. 


Much Building Is Seen 


OKLAHOMA CITY, OKLA., Aug. 26— 
Reports from the larger cities in the 
state show that there are many build- 
ings being erected. Apartments, resi- 
dences and mercantile buildings are g0- 
ing up in every direction. This is doing 
much to boost the premium _ income. 
Local agents are keeping in close touch 
with the building situation and are 
grabbing the business as soon as it is 
in sight. Oklahoma was never in s0 
prosperous a condition. 


To Consider Oil Schedule 


AUSTIN, TEX., Aug. 26—Notice was 
given by the Texas Fire Insurance Com- 
mission today that it will on Oct. 1 con- 
sider the application filed by the Oil In- 
surance Association submitting new 
schedules for calculating of rates of fire 
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HEALTH and ACCIDENT INSURANCE 
AUTOMOBILE INSURANCE 


Fire, Theft, Collision, Property Damage, Public Liability—Full Coverage 
At Actual Cost—Participating—Three Year Policies 
Extra Low Rates to Rural and Small Town Auto Owners 


The Liberty Mutual Insurance Company 
&. BR. JONES, Secretary and Manager DAYTON, OHIO 











OM PANY = GRGANIZED 1876. = 


CASH ASSETS - - - $1,387,266.95 | 

















THE LARGEST EXCLUSIVELY AUTOMOBILE 
MUTUAL IN OHIO 


The 
NATIONAL 
MUTUAL 


Insurance Co. 
CELINA, OHIO 


E. J. BROOKHART, 
Secretary 





Writing Full Floater, Fire, Lightning, 
Windstorm, Explosion and Theft 











December 31, 1918, we had over 19,000 Policy Holders, Nine 
Mullion Theft and Eleven Million Fire Insurance in force. 


Live Agents Wanted in Ohio and Indiana 








Atenas 
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LIVE AGENTS WANTED 
TO WRITE HAIL AND CYCLONE INSURANCE. 
TERRITORY OPEN IN ALL NORTHWEST STATES. | 
TWENTY PER CENT COMMISSION. 


WRITE — ST. PAUL MUTUAL HAIL & CYCLONE INS. CO. 
,TODAY 805-6 Pioneer Bldg., St. Paul, Minn. 











The Union Mutual Fire Insurance Assn. 


of Emmetsburg, Iowa 
INCORPORATED 1897 
P. J. SHAW 
President 


GEO. H. BAKER 
Secretary 





THE BUCKEYE UNION INSURANCE CO. 


Elmer D. Webb, Pres. Lima, Ohio 


Ohio’s Youngest Company Specializing on Automobiles 





Tra E. Wagner, Sec. 








The fact that we are youthful means we have openings 
for good agents in Ohio. Address Home Office. 








AT a MER, 400 


GREAT AMERICAN AGENTS 


20,000 
OHIO POLICYHOLDERS 


25 
HOME OFFICE OFFICIALS 


AND EMPLOYEES 


All working together for mutual saving 
and protection, has made the Great Amer- 
ican a company of the people, by the peo- 
ple, for the people. Correspondence from Ohio 
agents given prompt and friendly consideration 


pens 


MANGEIETH ANID, 











KNOX MUTUAL INSURANCE CO. 


Incorporated 1838 MT. VERNON, OHIO 
SURPLUS OVER $200,000.00 
Business Confined to Ohio 
B. M. ALLEN, President 





H. S. JENNINGS, Secretary 











“Fire Insurance as You Would Write It’’ 
The Merchants Fire Insurance Co. of Indiana 
(A Stock Com ) " 
The Indiana Retail Merchants Mutual Fire Ins. Co. 
(A Mu Company ) 
Both Companies under same management in the same office, 


Home Offices: Suite 804 Merchants Bank Ralph B. Clark, 
Indianapolis Secretary & 











GRAND RAPIDS MERCHANTS MUTUAL FIRE INSURANCE COMPANY 


325-28 HOUSEMAN BUILDING, GRAND RAPIDS, MICH. 
A Clean Company Opercting in Michigan Only 
ANTHONY KLAASEN, Pres. WM. A. HAAN, Secy. PAUL HOEKSTRA, Treas. 








1903 The 1919 
OHIO UNDERWRITERS 
Mutual Fire Insurance Company 
of Van Wert, Ohio 
Gives progressive agents the opportunity to affiliate themselves with a growing Mutual 

f Operating on Time-Tried Fire Ins. Principles 

Net Cash Surplus Over $50,000.00 
C. M. PURMORT, Secy. and Manager 


25% Cash Dividend 











THE AUTO OWNER WANTS Tisst'e Suc’ reason we write it the way we do- 
THE AGENT WANTS THE SAME KIND 


MID _WES at's another reason 


MUTUAL AUTOMOBILE INDEMNITY ASSOCIATION 
Wichita, Kansas. 23 J. B. HENDERSON, Secretary 











Surplus to Policy Holders over $160,000 


AMERICAN MUTUAL INSURANCE COMPANY 


Agents Wanted in Ohio, Indiana and Illinois 
FIRE, TORNADO, AUTOMOBILE and MARINE 


J. W.McGINETY, Secretary Indianapolis 














—The Original ae ory Decueamne Company— 
ncorporate: 
THE RETAIL DRUGGISTS’ MUTUAL FIRE INSURANCE COMPANY 
Cincinnati, Ohio, 81 Atlas Bank Bidg. 
Total Assets $282,855.70. be meee — in Ohio and ae amen 
q ROBT. GROENLAND, ’ . 7 
ieee ae " _ 








The Merchants’ and Manufacturers’ Mutual 
Organized 1876 Insurance Company Mansfield. Ohio 
Total amount at risk, $6,932,379 Net cash surplus, $85,889.39 
Total cash assets, $137,900.53 Contingent assets, 339,310.95 
Writing a general classification Auto fire floater department 
Annual dividends to policyholders 
S. N. FORD, President G. W. DeYARMON, Secretary 


Richland Mutual Insurance Company 
MANSFIELD, OHIO 
Incorporated 1850 

TOTAL ASSETS 
“A.C. CUMMINS, President 








$2,486,445.48 
BUSINESS CONFINED TO OHIO 











R. SMITH, Secretary | 








E. J. Forney, Pres. J. M. Cook, Sec’y 
Incorporated 1873 


Mansfield Mutual 


OHIO 
~ Fire Insurance Company 
B. C. COLEMAN, Secy. OF MANSFIELD, OHIO 


Conservative and Careful S: F 
Managemeut Insurance = $8,918.528.00 
AGENTS WANTED Total Assets 472,284.09 


Dayton Mutual Fire 
Insurance Co., "Srio- 





LOST POLICY 
CERTIFICATES 


Save work of cancelling and rewriting lost pol- 
icies, and trouble of calculating earned pre-e 
miums. No trouLlesome signatures to be 
obtained. Safer than — out a second 
licy. @ Designed by Carey & Zimmerman. 
cal agents at Cincinnati, Ohio. Thousands 
have been used. 


Farmers Alliance 


Insurance Company 
of Kansas 

McPHERSON, KANS. Organized 1887 
Resources in Cash and Contingent Assets, $610,000.00 
Surplus, $225,000.00 Strictly Mutual 
WANTED—First class Adjuster, also 


Assistant Manager. ents wanted in 


12 50 100 200 500 1000 2000 5000 
$-75 $1.80 $3 $4.50 $7.25 $12 $20 $40 


— Sold by — 
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Address Home Office. A A Cc Rough Notes TER unoccupied territory. 
Recs n Agency Company Chicago Indianapolis NewYork Cincinnati 1.F TALBOTT,Pres. C.F.MINGENBACK, Secy 
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ORIENT 


INSURANCE 
COMPANY 


of HARTFORD, CONN. 


















A. G. McILWAINE, Jr. © President 
HARTFORD, CONN, 





CHARLES E. DOX, Manager 


WESTERN DEPARTMENT 


39 S. La Salle St., Chicago, Il. 





SAM B. STOY, - - = - Manager 
SAN FRANCISCO 



































The Concordia Fire 


Insurance Company 
of Milwaukee, Wis. 


Total Assets, 

Jan. 1, 1919 . . . $3,404,843.08 
Capital Stock .... 750,000.00 
Reserve ....... 1,904,913.89 


Surplus to Policy- 
holders . . . ... 1,258,367.64 








— Writing— 
Fire Tornado 
Sprinkler Leakage 
Rents Use and Occupancy 


























Cincinnati Underwriters 
121 East 3rd St., CINCINNATI, O. 


Eureka F. & M. Ins. Co. Security Ins. Co. 
Organized 1864 Organized 1881 

















COMBINED STATEMENT 


Capital - - $250,000.60 
Assets - - - - 959,818.90 
Surplus to Policy Holders 631,728.12 





F A. ROTHIER, Prest. 
ADAM BENUS, Secy, 
F. C. BARTON, Asst. Secy. 
R. B. HEATON, State Agt. 
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INSURANCE COMPANY 
OF WHEELING, W. VA. 
Organized in 1867 
Cash Capital $200,000 
Assets $624,780 Net Surplus $151,269 
WM. F. STIFEL, Pres. 

F. RIESTER, O. E. STRAUCH, 
Secy. Asst. Secy. 
WM. V. FISCHER, Supt. of Agencies 

E. A. KEELER ; 
714 Hippodrome Bldg. Cleveland, Ohio 
Special Agent for Ohio, Indiana and Penna. 
Herrick & Auerbach, Managers 


Western Department _ 
Insurance Exchange Bldg., Chicago, Iil. 











insurance on oil and all oil properties in 
Texas and also praying for the elimina- 
tion of present schedules applicable to 
these properties and adoption of the 
schedules submitted that association. 
The Oil Insurance Association is com- 
posed of a number of companies which 
have been admitted to do business in 
Texas and which have combined to take 
care of the great volume of business 
offered as a result of the activities in the 
oil fields of Texas. 





Oklahoma Notes 


Ponca City, Okla., has called an elec- 
tion for Sept. 2, to vote on $50,000 water- 
works extension bonds and $50,000 for 
additional fire fighting equipment. 

The state firemen’s convention will be 
held in Oklahoma City Sept. 23-25. Fire- 
men in cities of less than 10,000 will agi- 
ate for an amendment to the law estab- 
lishing the double platoon system in 
cities above that figure. 


Texas Notes 


At Mertens, Tex., the agency of J. E. 
Jefferies has been sold to W. R. Stock- 
ard. 
Gibson & Jones 
agency of R. M. 
Springs, Tex. 
Corpus Christi will soon award a con- 
ract for additions to its water plant 
to cost $20,000. 

The Liverpool & London & Globe has 
taken up its agency at Longview, Tex., 
because of the heavy loss ratio. 


have purchased the 
Casling of Hughes 





works system of Palestine the key rate 
of that city has been reduced to 70 cents. 

The Ranger, Tex., fire department has 
purchased two new engines which gives 
the city five motor trucks for equip- 
ment. 

A special election will be held at Lul- 
ing, Sept. 25, to vote on a bond issue 
of $8,000 to purchase motor driven fire 
fighting apparatus. 

Texas field men have started sending 
out information to agents concerning 
the writing of cotton insurance, advis- 
ing as to authorization, desired classes, 
etc. Texas local agents will soon com- 
mence the writing of this business on 
a large scale. 


The employes of the water-pumping 
plants in Dallas have asked for increase 
in salaries, and they have notified the 
city commission that in the event the 
commission does not want to grant the 





increase, the employes are willing to 
submit the matter to the city’s own 
board of adjustment. No threat has 
been made to strike. 
Arkansas Notes 
Taylor Stuart, late of Houston, Tex., 
and Jett Williams, of Hope, Ark., have 


organized the insurance firm of Stuart & 
Williams. 

Among the new companies recently en- 
tering Arkansas are the American Fire 
of New York and the _ Scandinavian- 
American of Christiana, Norway. 

The fire insurance rates of Rogers are 
to be reduced, according to an announce- 
ment of the Actuarial Bureau, on ac- 
count of the installation of modern 





With the improvement of the water- 


motor-drawn apparatus. 














KENTUCKY AND THE SOUTH 














MUCH INTEREST IN ALABAMA 


Local Agents Up in Arms Against 
Legislative Attempt to Cut Down 
Their Commissions 


President J. A. Duckworth and Sec- 
retary S. Moore of the Alabama Asso- 
ciation of Insurance Agents together 
with the members of the executive 
committee are out on the firing line 
taking up the cudgels against a bill 
that has been introduced in that state 
and has substantial backing, it provid- 
ing that the commissions on fire, cas- 
ualty, workmen’s compensation and li- 
ability insurance will not exceed 7% 
percent, but that 2% percent may be 
allowed for inspection work, provided 
the original inspection reports be filed 
with the department of insurance 
within twenty days after the inspection 
has been made. Local agents say that 
this is the first bill of the kind to be 
seriously introduced in a state legisla- 
ture and it shows that the organiza- 
tions must watch carefully the legisla- 
tive activities. 

The leading provisions of the Alabama 
tax bill, which has passed the house, 
include a clause stipulating that there 
must be paid a tax of 65-100 of one per- 
cent of all dividends declared and earned 
but not divided by corporations doing 
business in the state. Shares of stock in 
foreign companies and associations are 
also taxed. 

Another section requires foreign insur- 
ance companies to pay an annual filing 
fee to $100 to the state and an agency 
certificate costing $5: Privilege and li- 
cense taxes are included, as are also 
income and excess profits taxes. 





Plan for Virginia Convention 


RICHMOND, VA., Aug. 26.—Plans 
for entertaining Virginia local agents 























Elmer F. Bagley & Co. 


Established 1895 
INSURANCE AND INVESTMENTS 


Topeka, Kansas 
GENERAL AGENTS and MANAGERS 


in Kansas, Oklahoma, Colorado, Nebraska, 
Iowa and Mi i, rep ting twelve 
companies with assets of over 
$34,000,000.00, 
writing Fire, Tornado, Hail and Livestock. 
Six Special Agents. 
Over seven hundred Local Agents. 























when they meet in Richmond, Sept. 10, 
in annual conclave are being arranged 
| by a committee of the Richmond ex- 
| change headed by George W. Warren. 
| It is tentatively planned to entertain 
| the visitors with a luncheon at the 
i Country Club and to have some form 
| of outing in the evening after the ses- 
sions are concluded. It is expected that 
Chauncey S. S. Miller, national secre- 
tary, will be on hand for a booster 
talk. The principal address on the pro- 
gram will be delivered by John R. 
Saunders, attorney general of Virginia, 
a former local agent at Saluda. 





Conferring on Kentucky Rates 


and Neal Bassett of the Firemen’s are in 
Frankfort, Ky., this week going over the 
rate situation with the state authorities. 
The 10 percent surcharge has not been 
lifted in Kentucky, because it did not go 
into effect there until three months after 
it was put in operation in other states. 
The companies feel, therefore, that Ken- 
tucky should not be relieved of the sur- 
charge at this time. 





Richmond Firemen Unionized 


RICHMOND, VA., Aug. 26—Richmond 
firemen have organized into a union and 
become affiliated with the International 
Association of Fire Fighters. Unlike 
labor organizations, the firemen are pro- 
hibited from striking, nor may the union 
assist in a sympathetic strike of other 
labor unions, except by the use of money. 
The Richmond firemen are demanding 
more time off from work, and want to 
see in operation in that city what is 
known as the twenty-four-hour platoon 
system, whereby firemen work twenty- 
four hours and then remain off duty 
twenty-four hours. 





Cotton Association Basis Changed 


ATLANTA, GA., Aug. 26—It is under- 
stood that the vote of the membership of 
the Cotton Insurance Association is 
favorable to the proposed change in the 
basis of participation from 135 to 150 
points and also to the admission of nine 
additional companies, including’ the 
Springfield Fire & Marine, North British 
& Mercantile, Palatine, Alliance of Phil- 
adelphia, Home Fire & Marine, Northern 
of London, Union of Canton, Tokio Ma- 
rine & Fire and Eagle Star & British 
Dominions. The proposed change was 
submitted to the members by the execu- 
tive committee following its meeting at 
Asheville in July. 





Virginia Notes 


Back from service overseas, J. M. 
Bradfield. formerly electrical inspector 
for the Virginia Inspection and Rating 
Bureau, has been assigned work in the 
home office at Atlanta. He served as 
can‘ain of engineers with the American 


troops. 


to Harry O. Stone of Charleston, W. Va., 
is announced. Miss Lecky is a daughter 
of Robert Lecky, Jr., widely known local 
agent of Richmond, Va. 


September. 





Would Value Whiskey at $2.60 


business for an 
with the full approval of the companies 


River distillery case, still in litigation 





Managers A. G. Dugan of the Hartford 


the proper value. 


The engagement of Miss Marian Lecky 


The wedding 
w'll be celebrated about the middle of 


NEW YORK, Aug. 26—A proposal has 
been submitted by a local agency which 
has a considerable amount of whiskey 
indorsement fixing the 
value at $2.60 per gallon, but has not met 


as it is pointed out that in the Green 


the adjusters had contended for $1.25 as] 7. 











PACIFIC COAST FIELD 




















AETNA WITHDRAWS THE OFFER 


Does Not Desire to Embarrass Com- 
mittee in Working Out the Situ- 
ation at Denver 


In order to relieve the Rocky Moun- 
tain supervisory committee from em- 
barrassment in dealing with the local 
situation at Denver, the Aetna has sus- 
pended its offer to its local agents there 
to meet competition in holding its 
business by paying an over-riding com- 
mission. The Aetna asserts that it de- 
sired to bring matters to a head owing 
to extremely undesirable conditions at 
Denver, but if the committee can work 
out a plan that will protect companies 
living up to the rules, it is willing to 
hold its order in abeyance. A number 
of companies appoint local agents at 
Denver as general agents. It is merely 
a ruse to pay higher commissions on 
Denver business. Frequently these gen- 
eral agents have no agents out in the 
state or at least have but a very few. 
They are not bonafide general agents. 
The Aetna has objected to this practice 
and desires to call a halt. 


To Discuss the War Charge 


SAN FRANCISCO, CAL., Aug. 27—The 
Pacific Board will hold a special meeting 
Thursday to consider the action on re- 
moving the 10 percent war charge in this 
field. The Central Fire Office, general 
agent for the Millers National, American, 
Equitable and allied companies and op- 
erating as a non-board office, has an- 
nounced it will eliminate the war charge 
on Sept. 1. 





Coast Notes 


Barnes Brothers have been appointed 
agents for the Home Fire & Marine 
at Salt Lake City, Utah. 

The Scandinavian American Assur- 
ance of Christiana, Norway, has applied 
for admission to California. 
Superintendent of Agencies R. D. 
Hunter of the Fireman’s Fund has just 
returned from Salt Lake where he has 
been in conference with the company’s 
special agents. 

Marine Secretary A. W. Follansbee, 
Jr., of the Fireman’s Fund, has just 
returned from a two weeks’ motor trip 
through Vancouver Island with Frank 
G. Taylor, marine general agent of the 
company. 

The Fidelity Fire of Sumter, S. C., 
has applied for admission to California 
with Seeley & Co. of San Francisco as 
general agents for the state. The com- 
pany is allied with the Palmetto Fire 
of Sumter, which has also applied for 
entry to California with Seeley & Co. 
as agents. 





Eastern Notes 


The Central Fire Office of New York 
City has resigned the Metropolitan dis- 
trict agency of the Central National Fire 
of.Des Moines. 

Albert Cross, Pennsylvania and Dela- 
ware manager of the Liberty Mutual, was 
a habitue of the New Jersey coast dur- 
ing August and inciden‘ally combatted 
piscatorial profiteering and hoarding. 

Victor R. Metz, formerly president of 
the Central Fire Office, as been ap- 
pointed general manager of the Squire 
Company, general agent for the Ohio 
Millers, and several other Ohio com- 
panies at New York City. 


R. M. Carothers, special agent of the 
Phoenix of Hartford for eastern and 
northern New York, is back on the job 
again after two years service overseas. 
Mr. Carothers was commissioned a “rst 
lieutenant in officer’s training school be- 
fore going overseas. 


Massachusetts Notes 


Members of the office force of Russell 
& Fairfield have formed an office organi- 
zation to be known as the Russell & 
Fairfield Associates, with the announced 
purpose of promoting loyalty to the firm 
and cooperation among the employes. 
The associates will also function broadly 
in a social, sporting and recreative way- 

At the August meeting of the New 
England Exchange, C. H. Wilkins of the 
Franklin resigned as chairman of the 
Newburyport Committee and a 
Smart of the County Fire was elected 
to succeed him. Raymon K. Gardner 
of the Yorkshire was elec‘ed as an 
‘| active member and A.’H. Bronson and 
B. Alexander were named as hon- 
orary members. 
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NEW YORK’S PREMIUMS LESS 





Figures for First Six Months of 1919 
Show Decrease as Compared 
With Last Year 





NEW YORK, Aug. 26—A compila- 
tion of the returns on fire insurance 
premiums for the first six months of 
1919 on property in Manhattan and the 
Bronx shows a total of $14,398,315.56, 
as compared with $15,255,199.88 for the 
first half of 1918. These figures include 
automobile fire premiums, which have 
shown considerable increase this year, 
and the regular fire premiums show a 
very decided decrease. The Brooklyn 
premiums for the first half of the year 
were $4,410,607, as against $4,140,988 
last year. 

Figures on Manhattan and the Bronx 
of the companies showing more than 
$100,000 in premiums this year are ag 
follows: 






1919 1918 
PROUNG) OR Ble Waa cassie 6's $785,772 $896,981 
Liv. & Lon. & Globe.... 709,159 703,126 
Great American.. - 483,792 493,167 
Continental ..... 467,735 594,393 
Aetna of Hartford. - 442,173 445,324 
Royal of Liverpool..... 432,148 5,983 
Ins. Co. of North Amer. 357,780 249,553 
Globe & Rutgers....... 350,665 449,372 


North B. & M., Eng. 22) 300632 312,836 






Com’1 Union, Eng...... 297,277 202,260 
United States, N. Y..... 281,938 265,659 
Fidelity-Phenix ....... 244,918 283,716 
North River, N. Y...... 213,814 223,055 
Scot. Union & National. 187,208 205,856 
National of Hartford.. 187,143 221,094 
Niagara of N. ¥...... 183,865 217,491 
Phoenix of London..... 175,974 179,577 
National Liberty....... 170,764 165,428 
London Assurance..... 169,038 201,509 
Westchester, N. Y...... 163,406 160,432 
Fire Association....... 158,795 162,079 
Hartford Fire....5 6+. 156,014 182,087 
Hanover of N. Y....... 155,303 129,991 
London & Lanc........ 145,061 191,959 
American, Newark..... 138,101 113,120 
American Eagle....... 133,132 104,992 
Firemen’s, N.. J. ..ccccs 128,142 123,699 
Merchants’ of N. Y.... 125,985 100,370 
Phoenix of Hartford... 125,321 129,713 
Prov.-Washington 125,148 112,022 
Northern of London. 121,400 155,356 
Boston Ins. Co...... 119,333 122,482 
Queen of America..... 118,868 138,4 

American Central...... 115,761 100,645 
Sun Ins, Office......... 114,037 146,876 
Springfield F. & M..... 111,277 118,426 
Automobile Ins. Co..... 109,091 150,188 
City of New York...... 106,021 148,380 
Equitable Underwriters 105,783 71,768 
NGOWSr WitGs.....cceces 104,590 112,656 
COIGHOMAR § onccsccccces 103,296 106,926 
Western of Toronto... 100,281 113,788 





Direct Mutual Fire Chartered 


BOSTON, MASS., Aug. 26.—The 
application of the Direct Mutual Fire 
of Boston for a charter to conduct a 
general fire insurance business has 
been approved by the Massachusetts 
department. The officers and directors 
of the new company are: President, 
Wesley E. Lindsey; secretary, Clar- 
ence K, Appleby; treasurer, Albert M. 
Kranefuss; directors, Alfred V. Lin- 
coln, Jr., Fred Gahm, Bidkar J. Short, 
Bela L. Colpitt, Solomon A. G. Cox, 
Joseph E. Boyd and Everett L. Moore. 





Loveitt to L. & L. & G. 


John Loveitt has resigned as special 
agent of the London Assurance Corpora- 
tion for Maine, New Hampshire and Ver- 
mont, after eight years’ service in that 
field, to join the field force of the Liver- 
pool & London & Globe. 





Victory Fire Chartered 


PHILADELPHIA, PA., Aug. 26—For- 
mal articles of incorporation have been 
issued to the Victory Fire, the running 
mate of the Fire Association. It will not 
be ready to start business until Jan. 1. 





New York Exchange Acts 








INSURANCE IS AS OLD AS THE SUN 


THE SUN INSURANCE OFFICE, oF Lonpon 


Was Established in 1710, and is the Oldest Fire Insurance Company in the world 


THE PATRIOTIC ASSURANCE CoO., Ltd. 


OF DUBLIN, was Established in 1824, and Offers Indemnity Proved by Every Test of Time 








Founded 1710 ‘ 
209th Year Established 1824 
THE INSURANCE COVERAGE is Complete, Modern and Satisfying—Nothing better can be bought. 


THE CLAIM-PAYING HISTORY of the companies is Notable for the Prompt, Liberal and Considerate 


treatment of their Policyholders. No company has a prouder record than ours. ; 
THE SERVICE TO AGENTS is all that might be expected from organizations that have steadily 
developed in efficiency, strength and the highest business ideals during their many years of life. 
AGENTS WHO DESIRE SUPERIOR COMPANY REPRESENTATION, IN UNOCCUPIED TERRITORY, ARE INVITED TO NEGOTIATE 


UNITED STATES BRANCH WESTERN DEPARTMENT PACIFIC COAST DEPARTMENT 


54 Pine Street, NEW YORK 76 West Monroe Street, CHICAGO SAN FRANCISCO 
P. T. KELSEY, U. S. Manager JOHN F. STAFFORD, Mer. C. A. HENRY, General Agent 























Greater Capacity for Local Agents 


Use our unlimited capacity and wide experience for placing additional business 
beyond the capacity of admitted companies. 


Binding Contracts with Guaranteed Underwriters at Lloyds and British Companies maintaining 
United States Deposits. Immediate telegraphic binders given. 


MARSH & McLENNAN 


Insurance Exchange, Chicago 




















° . . Fif o 1 Ford Bidg. 
NEW YORE 1615 SENVER SAN FRANCISCO MINNEAPOLIS DETROIT 

° . denhall St. 

4 Sorat aes texan 

_— — 
FRED. S. JAMES GEO. W. BLOSSOM WM. A. BLODGETT 
FRED. S. JAMES & CO. 
Chicago New York San Francisco 


United States Managers 
General Fire Assurance Co.—Paris. Organized 1819 
Urbaine Fire Insurance Co.—Paris. Organized 1838 
Eagle, Star & British Dominions Ins. Co.—London. 1807 


Agency Superintendents 


123 William Street 
New York 


CARROLL L. De WITT P. A. COSGROVE 














NEW YORK, Aug. 27.—Following the 
example set in other parts of the coun- 
try, the New York Fire Insurance Ex- 
change decided to discontinue collection 
of the surcharge after Sept. 1, but to 
continue it in full force upon all policies 
issued prior to that date. Policies can- 
celed must be at short rates. 








REINSURANCE ONLY 


GLOBE NATIONAL FIRE INSURANCE CO. 


SIOUX CITY, IOWA 


Paid Up Capital, $1,000,000.00 
EDD G. DOERFLER, Secretary and General Manager 


























KING, ALLEY & LAWRENCE 


96 Maiden Lane GENERAL AGENTS New York City 


Acceptable fire risks solicited from agents and brokers in all parts of the 
United States and Canada 


IMPERIAL ASSURANCE COMPANY = cies 


Enables its Agents to take advantage of progressive movements and new features in 343 Sansome St., San Francisee 
insurance. The Imperial write Use and Occupancy, Sprinkler Leakage, Tornado, Profits, Rental and other special 
classes in addition to its regular Fire lines. This gives an Agent facilities to fully meet the requirements of his patrons. 


























West rn Department; 

Insurance Exchange, Chicage 
Head Office 

100 Williams St., New York 
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Apply to your Agent for Insurance covers on 


EXPORTS and IMPORTS 
























PARCEL POST—Domestic and 
Foreign 


HOUSEHOLD FURNITURE and 
MERCHANDISE IN 
TRANSIT 


TOURIST BAGGAGE and 
PERSONAL EFFECTS 
Domestic and Worldwide 


SECURITIES and CURRENCY 
by REGISTERED MAIL 


Prompt and Efficient Service 


Insurance Company of North America 
Marine Department 


GEORGE L. McCURDY 
MANAGER 


1101-209 W. Jackson Blvd., CHICAGO, ILLINOIS 
Telephones: Wabash 1543—1027 
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Hotel Dyckman | 


MINNEAPOLIS, MINN. 
THE COMPLETE HOTEL 
Each of its 300 rooms is outside and has bath 


Appointments 
combine dig- 
ity with a fa 
miliar home- 
likeness rarely 
|found ip 

Metropolitan 
hotels. Two 
splendid cafes 
for ladies and 
gentlemen, al- 





soa Club Gril) 















Exclusively European Plan—$1.50 aad upwcue 
Under the exclusive management of 
H. J. TREMAIN 




























FIRE—TORNADO—AUTOMOBILE 


COMMERCIAL UNION 

Assurance Co., Ltd., of London 
PALATINE 

Insurance Co., Ltd., of London 
COMMERCIAL UNION 

Fire Insurance Co., of New York 
UNION 

Assurance Soc., Ltd., of London 


CALIFORNIA 


Insurance Co., of San Francisco 


WESTERN DEPARTMENT 


N. E. Cor. Clark and Monroe Streets 
Chicago 
H. C. EDDY, Resident Secretary 


























STRICTLY FIREPROOF 
NEW HOTEL 


BREVOORT 


Chicago, Illinois 
On Madison St., near LaSalle 


One minute from the 
Insurance District 


Ea The Patronage of In- 


surance Men Is 
BK = Solicited <¢ 
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| fessional arsonist, 


LOCAL AGENTS COULD 
HELP CUT FIRE LOSS 


(CONTINUED FROM PAGE 4) 

the South. Dallas, Tex., has a popula- 
tion of 130,000. Its investment is $618,- 
775, or a per capita of $4.75. The cost 
of maintenance last year, plus interest 
on the investment, was $340,938, or a per 
capita of $2.62. The 1918 fire loss was 
$750,468, or a per capita of $5.77. The 
total per capita cost reached the figure 
of $13.14. 

The only city with a per capita cost 
of less than $3 was Albuquerque, N. M., 
which had the remarkably low figure of 
$1.73. Memphis, Tenn., was at the other 
extreme with the exceptionally high 
figure of $17.13. 

It might be interest to note in pass- 
ing that the salaries of firemen alone 
amount to more than $1 per capita in 
three-fourths of the cities in this list. It 
also should be borne in mind that the 
figures cited represent costs last year. 
Since then there have been increases of 
at least 35 to 50 percent. 

It occurred to me that it might also 
be interesting to know, in connection 
with these figures, what fire protection 
is costing us from another angle—the 
insurance cost. I found that the cost of 
insurance protection last year ranged 
from $2.18 per capita in New Mexico to 
$13.38 in Rhode Island. 


Must Develop New Fields 


But, from whatever angle you look at 
the figures, the inference is irresistibly 
the same. The cost of having fires in 
American cities is altogether unreason- 
able and exorbitant. You will draw the 
same conclusion which I have drawn— 
that there is a pressing need for de- 
velopment of new fields for fire preven- 
tion and that these fields are especially 
the opportunity and responsibility of 
local, community forces. There is a field 
which has been scarcely touched and I 
know of no other with more fruitful pos- 
sibilities for development. I have in 
mind the field occupied by the local 
agents of the insurance companies. 

Consider for a moment the moral risk. 
Over-insurance is the forerunner of the 
crime in the case of the professional 
arsonist and the temptation to commit 
the crime in the case of the unscrupu- 
lous, non-professional. If the over- 
insurance evil could be_ eliminated, 
fraudulent fires would be reduced to a 
minimum. No one is in such a favor- 
able position to check this evil as the 
local agent. 


Should Inspect Every Risk 


It would seem then to be the first duty 
of the agent to see that values are as 
represented on every risk he is asked to 
write. He should inspect’ the risk as 
a matter of sound business practice. If 
necessary, he should consult with the 
banker or other person who is familiar 
with the financial standing of the pros- 
pective policyholder. Through some sort 
of follow-up system, he should keep 
posted on his more important risks, so 
as to know whether the values are be- 
ing kept up or are depreciating. Espe- 
cially should he be on guard for the pro- 
who makes a show- 
ing of values or prosperity just long 
enough to secure a policy. 

If it is important to inspect risks as 
to values, it is doubly important to in- 
spect them as to physical condition. The 
loss due to incendiary fires, while large, 
is but a small percentage of the total 
fire loss. Probably 90 percent of the 
total fire loss is due to natural causes, 
and a good part of it is directly at- 
tributable to physical hazards whick 
should not exist. 

I believe it is the duty of every agent 
| to reject every risk where flagrant haz- 
| ardous conditions are found, withhold- 
ing the policy until conditions are rem- 
| edied. He should penalize every special 
hazard with the extra charge, where the 
| extra charge is provided, and not wink 
| at these special hazards, as some agents 
¥ inclined to do. 
| 
| 
| 
} 
| 


Agents Duty to Assured 


I now come to my second point, the 
duty of the local agent to the assured. 
| He is the logical advisor of the assured 
/and should act as his fire prevention 
| counsellor. He should make a more care- 
ful study of the schedules and familiar- 
!ize himself with the fire hazards and 
| special risks. He should go over these 
| painstakingly with his client, advising 
| how they may be reduced and the pre- 
| mium lowered. He could advise ways of 
[ Seeeoving the risk otherwise. He has 
the most powerful appeal there is—the 
| appeal to the pocketbook. Furthermore, 
| no honest man can afford to have a fire 
| and the assured in most cases will ap- 


preciate advice and assistance in reduc- 
ing the danger of fire to a minimum. 
Finally, because he is in the insurance 
business, the agent has a duty “to the 
public, since it is the public which pays 
the premiums which sustain the losses. 
The insurance agents should be the fire 
prevention leaders in their communities. 
Here then is the big opportunity for 
the local agents. The progressive ones 
are always identified with their cham- 
bers of commerce. Their advice would 
be heeded and their leadership accepted 
the same as in the case of other interests, 
which are alive to the opportunity of 


advancement through community effort. | 


But first the agents themselves must 
awaken to the possibilities which lie 
before them for the advancement of the 
cause. 


MANY FIRE MARSHALS 
AT TORONTO MEETING 


(CONTINUED FROM PAGE 3) 
demonstration was arranged by Ed- 
ward E. O’Neill, general manager of 
the Firefoam Service and Supply Com- 
pany of Cleveland. The fire marshals 
were very much impressed with the 
effective way in which the extinguish- 
ers handled both a gasolene fire and a 
fire in a pile of excelsior and lath satur- 
ated in gasolene. It was the first dem- 
onstration of this extinguisher which 
a number of the marshals had seen. 


Large Attendance 


A big attendance from all parts of 
the United States and Canada marked 
the opening of the annual convention. 


The convention was called to order by | 
President Fleming Tuesday evening. On: 


behalf of the Province of Ontario, I. B. 
Lucas, attorney-general of the province, 
welcomed the delegates. City Controller 
W. D. Robbins also welcomed the vis- 
itors for the city of Toronto. 

The American convention’s meeting 
this year in Canada is most tangible 
evidence of the war’s influence in 
cementing friendly relations between 
eitizens of the United States and Can- 
ada. This was the dominant theme of 
the welcome addresses as well as the 
principal note in the response of Fire 
Marshal W. N. VanCamp of South Dakota, 
who answered for the fire marshals. 

After the formal evening program had 
been concluded, a musical treat was given 
the attendants when Miss Mabel Beddoe 
and Miss Hicks Lyne sang several solos 
accompanied on the piano by Miss Mary 
Morly. An interpretation of the Battle 
Hymn of the Republic by Miss Beddoe 
brought the American delegates to their 
feet. 


First Business Session Wednesday 


Formal business sessions began this 
morning when the convention heard re- 
ports from its various committee chair- 
men. The chief addresses were made 
by Insurance Commissioner Darst of 
West Virginia and A. R. Small of the 
Underwriters Laboratories. 

From the time the delegates left Buf- 
falo they were taken in charge by their 
Canadian hosts, who have spared no 
efforts to make their stay a profitable 
one. Wednesday noon the city of Toronto 
gave a luncheon to convention attend- 
ants in the King Edward Hotel, the con- 
vention headquarters, with Mayor T. L. 
Church presiding. 
Fire Marshal Fleming spoke 
thanking the city officials for their gen- 
erous and hospitable welcome. 


Fire Prevention Discussed 


W. N. Van Camp of South Dakota, 
George H. Nettleton of Minnesota, F. W 
Kubasta of Wisconsin, John G. Gamber 
of Illinois, Walter B. Bell-of Tennessee, 
J. Bart Foster of Oklahoma, H. H. Fried- 
ley of Indiana, J. A. Tracy of Iowa and 
James F. Joseph of Chicago led the dis- 
cussions Wednesday afternoon when the 
convention considered fire prevention, 
education, farm fire hazards and the 
conservation association work. 

Some organization gives a dinner and 
luncheon to the convention each day and 
on Wednesuay there were two, as the 
delegates were guests at dinner of the 
Canadian Manufacturers Association at 
the Scarboro Golf and Country Club. 
A special speaking program followed 
the dinner. 


Kenlon Speaks Thursday 


John Kenlon, fire chief of New York 
City, is to address the convention 
Thursday morning on the investigation 
of arson fires. Others not fire marshals 
who are to speak Thursday and Friday 
are W. B. Flickinger of the Philadelphia 
Underwriters, W. E. Mallalieu of the 








Look, Look, Look! 


Fire Insurance Engineer, open for im- 
mediate engagement. Technical education, 
electricity and chemistry. Experience, fire 
insurance, rating, industrial chemistry,elec- 
tricity and sprinklers. Address 4-P, care 
The National Underwriter. 














Young man with thorough knowledge 
Liability and Casualty business, also 
some Surety experience, now employed 


in Home Office large company as Manager Lia- 
bility Department, desires to make change. 
Several years experience in General Agency. 
Address 88-Z, care The National Underwriter 








WANTED—BOOKKEEPER to take charge 
of books at Home Office of insurance com- 
pany. Not over 35 ‘years of age. Give ex- 
perience and salary expected. Address P. O, 
Box 56, Coshocton, Ohio. 











Experienced Loss Clerk 
wanted by Middle West Fire In- 
surance Company at Home Office. 
Good opportunity. Give age, reference, 
salary expected. All replies confidential. 
Addres 5-V, care The National Under- 
writer. 











COMPANY WANTED 


An old established eg ea Agency 

has opening for another large American 

Fire Company. Liberal writer of 

. U. & O. preferred. Address 3-O, care 
he National Underwriter. 





After the luncheon . 
briefly, | 








Mos? 
Centrally Located 
One Block 
sie Station, 
Lasal 
Post Office 


Boord 9Trade 
nem. canton 
Clark St.near Jackson Blvd. 
Chic cago 




















LOUIS NEWMARK & CO. 
“Adjusters for the Assured” 


510 Insurance Exchange 
Teleph 175 W 
Wabash 2308 CHICAGO Jackson Biva. 














INSURANCE STOCKS 
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Mos 2mm wes u 


o 


Ssmma eh Pe 

















August 28, 1919 


THE NATIONAL UNDERWRITER 19 





National Board, Brig. General C. H. 
Mitchell of the University of Toronto, 
Franklin H. Wentworth of the National 
Fire Protection Association, James J. , 
Fitzgerald of the Grain Dealers National, 
George W. Booth of the National Board, 
W. J. Pollard, fire marshal of the Inter- , 
national Harvester Company, H. J. Cody, | 
Ontario Minister of Education, and H. G. | 
Staunton, president of the Toronto Ro- | 
tary Club. 

Thursday noon the delegates are to 
be entertained at luncheon by the Prov- | 
ince of Ontario and Thursday afternoon 
at high tea by the officers and directors 
of the Canadian National Exhibition As- | 
sociation. 

Will Adjourn Friday 





The convention will adjourn Friday | 
afternoon after the election of officers 
and the attendance of delegates as guests | 
at a special luncheon given by the 
Toronto Rotary Club in the King Edward 
Hotel. During their stay in Toronto the 
fire marshals expect to see the Prince of 
Wales, who is now visiting the city. 

An excellent attendance at all meet- 
ings is a feature of the convention, and 
almost every state with a fire marshal 
department is represented by one or 
more delegates. 











Observations of a Small 
Town Local Agent | 











Si Henderson took in a company be- 
cuz th’ speshul agent told him they 
wrote big lines. Si controls all of th’ 
chicken-coop bizness on Kelley Alley, 
so he’s got as much use for a large 
line company as he has for one that 
will write concrete piers under water. 

Phineas Hardscrabble, owner of 
Gent’s Furnishing Emporium, told me 
he bought full coverage for his auto- 
mobile for $6.50. I told him there was 
nothin’ wonderful about that—I could 
buy a suit of clothes for $10, one dollar 
down and one dollar per week. He 
said there must be something wrong 
with the suit. 

Ephraim McNutt started a mutual 
aeroplane insurance company but he is 
becoming disgusted with it. He sez 
the bizness is full of ups and downs. 

Bill Waters sez the most wonderful 
thing he ever did see was a dry lake 
full of fish that had never learned how 
to swim, but Fred Tate sez that an in- | 
surance agent who can quote full cov- | 
erage automobile rates offhand had got 
that beat a mile. 

Jim Martin’s flivver was in a colli- 
sion yesterday and got pretty badly 
smashed up. The radiator is leaking, 
the crank-shaft bent, the carburetor 
ruined, the front axle twisted, one 
wheel gone, and the body badly 
smashed. Jim figgers that it will cost 
him $4.97 to get it fixed up. 

3anker Brown said that he would 
have bought a new car this year, only 
if anyone had seen him riding around 
in it, they would probably have started 








a run on the bank. | 


Ezra Peachstone had his whiskers cut 
off the other day. 
proud of them, but he says the darn 
Bolshevists have made whiskers un- 
popular. Ezra is in favor of the gov- 
ernment giving all Bolshevists a free 
Shave so law-abiding citizens can wear 
their soup strainers and throat warm- 
ers. 

John Punkett wuz goin’ sixty mile 
an hour in his new buzz-cart, when he 
run into the Abe Winterblossom’s 
team of mules. John uncautiously ap- 
proached them from the rear. The 
garage man sez that John will need a 
new radiator, a new hood, and a front 
bumper. 
becuz they only got one kick at the 
car.—Accelerator. 


Following an unusually strenuous sea- 


Ezra was mighty. 


Abe sez his mules felt hurt | 


son, Vice-President C. A. Ludlum of the | 


Home, is seeking to forget fire insur- 


ance and everything associated with it \ 


by Spending a week cruising upon Long 


Island Sound. He is a crack yachisman, | 


and handles a boat with all the skill of 
a Captain Barr, or a “Hank” Half. 


Hartland, Wis., is considering the ad- 
visability of installing a municipal water 
works system. 











F. H. Hawley, President W. E. Haines, Secretary 


71ST ANNUAL STATEMENT OF THE 
Ohio Farmers Insurance Co. 


LE ROY, OHIO 


Pe PROP EET eee RT RE Te Cee $4,632,142 
MEN ooo c oa.cs ck ccc cen see dddaddassadedce.. Sane 
Reserve for Reinsurance...... ddaudadeasees 2,845,381 
pi” rr | ddtedcdbdcesdeadee: , Gee 
INGO SUBD 6 55 ocicccccccccccsecs wacaasaaas - 1,499,764 
Increase ............ a cS WAR ae ae 26,280 











American National Fire Insurance 
Company “onto” 
Capital $500,000 


JOHN W. ZUBER, President 





JOHN A. DODD, Secretary 


Its Name Indicates Its Character. Progressive, Yet Conservative. 
' Operating Along Sound Lines. 








F.C. VAN DUSEN, President 


Minneapolis 


JOHN D. McMILLAN, Vice-President 


WALTER C. LEACH, Secy. » 
FIRE AND 


Marine Insurance Company 


MINNEAPOLIS, MINNESOTA 
This company will be glad to receive agency applications and will take up with union offices the question of its repre- 
sentation. 


The underwriters are former field men who had had long experience in agency operations. 
There are many striking features in the Minneapolis F. & M. which make it attractive. We can tell them to you. 








NORTH BRANCH FIRE. company” SUNBURY, PA. 


Incorporated 1911 Capital $500,000 Net Surplus $160,493.14 Assets $1,392,556.14 


CITY away” OF PENNA., PITTSBURGH 


COMPANY 
Incorporated 1870 Capital $250,000 Net Surplus $68,381.07 Assets $660,328.77 


PITTSBURGH FIRE comeany.” PITTSBURGH, PA. 


Incorporated 1851 Capital $200,000 Net Surplus $116,057.35 Assets $644,677.62 























CASH CAPITAL $839,580.00 
° E. KIMBALL 


CLEVELAND NATIONAL somone 


RETARY- TREASURER 
& MANAGING UNDER- 





FIRE INSURANCE COMPANY Picea 
ASSETS CLEVELAND, OHIO iat 
$1,662,212.57 


APPLICATIONS FOR AGENCIES DESIRED 




















Peninsular Fire Insurance Company 


HOME OFFICE EXECUTIVE OFFICE 
SAGINAW, MICHIGAN ‘ GRAND RAPIDS, MICHIGAN 
Will write general classification with special service and something new for farm insurance. 
alesmen who oan present a high grade proposition convincingly will be inter 
ested. . . . A Michigan company—organized, owned and managed by Michigan men. 


COLON G. LILLIE, President 
COMFORT A. TYLER, Vice-President J. FLOYD IRISH, Managing Underwritex 
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Marine and Fire 
Insurance Company, Limited 





United States Fire Branch 
J. A. KELSEY, General Agent 
80 Maiden Lane, New York 








MURRAY, Supt. of Agencies 19 So. La Salle St.; Chicago 
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NIAGARA 


Fire Insurance Company 
ESTABLISHED 1850 


123 William Street, NEW YORK 
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DETROIT NATIONAL FIRE 


DETROIT - - - ‘ " 


PHILIP BREITMEYER, Pres. 


Insurance Company 
41-43 John R. Street 


MICHIGAN 


GEORGE K. MARCH, Sec. & Gen. Mgr. 





























L. S. MacEnaney 
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John W. McGinety 


ASSETS, $250,000.00 
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Chartered to write all classes of high grade excess 
lines, including Ocean and Inland 
Marine insurance. 


“ 





— =a 
DRANAPOULES, LN RANA 
MacENANEY & McGINETY, Managers and Attorneys in Fact 
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Chicago, IL, Aug. 24—Fire caused con- 
siderable damage to the building and 
contents of the B. Vellenga laundry, 
11039-43 Wentworth Ave. It originated 
on the first floor of building at 11043 
Wentworth Ave. and communicated to 
the adjoining building, owned and occu- 


pied by the laundry. Insurance: 
Building: Contents: 

Amer. Natl. ..$3,000 Aetna ....... $5,000 

BOTMR 2 vs0200 5,600 Atlas .....0. 2,000 

ce Ce ee 3,500 Milw. Mech... 3,000 

Milw. Mech.. 600 Royal -.:6:0:6 105 ,000 

N. W. Natl... 1,000 


worth Ave. is small. Insurance: 


Atlas 


Chicago, Ill, Aug. 25—A fire originat- 
ing on the sixth floor, threatened for a 
time to destroy the Briggs House, Ran- 
dolph and Wells Sts., resulting in a loss 
estimated to reach more than $10,000. 
The building is owned by Albert Loeb. 


Insurance: 

Building: No. Branch. .$2,500 
Allemania $4,000 Nat. Union .. 2.500 
Amer. Cent... 2,500 Ohio Farmer. 2,000 
Automobile 5,000 Orient........< 5,009 
Birmingham. 2,500 Pitts. Und. 30,000 
Ben Fr. Und..10,000 Prov. Wash. . 2,500 
City of Pa... 2,500 Queen ....... ,500 
Com. Union.. 2,500 Royal Exch... 5,000 
Det. F. & M.. 2,500 Republic .... 5,000 
Firem., N. J.. 5,000 Rhode Island. 3,000 
Generel ..cus 5,000 Superior ..... 5,000 
Ill. Und. .... 2,500 United St. Un. 5,000 
L & L. & G.. 2,500 Union of Eng. 2.500 
Lon. & Lan... 5,900 Un. of Paris. 2,500 


Merchants ... 5,000 a 
Nationale ... 2,500 "POCAL: ..<:5.6 $140,000 

Occupied by Briggs Hotel Co., hotel. 
Insurance: 
Amer. Cent. .$2,000 Newark, N. J.$2,000 
Commerce ... 1,500 Orient. ...... 5,000 
Dela. Und. ... 6,500 Prov. Wash. . 1,500 
Dubu. F. & M. 3,500 Pacific ...... 4,000 
Firem., N. J.. 2,500 Sun Und. .... 5,000 
Globe & Rut.. 2,000 Westchester . 2,000 
North., N. Y.. 5,500 

x * * 
Chicago, Ill, Aug. 22—The building 


and paper stock of Rocco Rizzo & Co., 
612 W. Taylor St., suffered a loss by fire. 
No insurance is carried on the contents. 
The fire, origin of which is undetermined, 
communicated to the two-story and base- 
ment frame dwelling owned and occu- 
age Catherine Mangan, 610 W. Tay- 
lor St. 


x *k * 
Chicago, Ill, Aug. 25—A blast of dyna- 
mite set off by safeblowers in the Mon- 
arch Laundry, 11045 Wentworth Ave., 
caused a fire in the plant, damaging it 
to the extent > & 


Port Huron, Mich., Aug. 25—There is 
a 50 percent loss by fire to Goldman 


Bros., 407-409 Grand River St. The 
crigin has not been ascertained. Insur- 
ance: 

National ..... $1,000 N. Y. Und. ...$1,000 
Fid.-Phen. 1,000 Fire Assn. ... 1,000 
BCtNR. cca 1,000 Buffalo Ger... 1,000 
Royal Exch... 1,000 

* * * 


Detroit, Mich., Aug. 19—Fire caused a 
$60,000 loss to S. Grones & Co., wholesale 


grocers, 8 and 10 Market St. Insurance 
(partial list): 

American ..$2,000 Commerce ...$1,000 
Hanover ...'.. 000 Gt. Amer. ... 2,000 


* kK * 

Saginaw, Mich., Aug. 22—The Columbia 
Western Mills, manufacturers of shade 
rollers, northwest corner Ring and 
Wheeler Sts., suffered a $15,000 loss by 


fire. The origin remains undetermined. 
Insurance: 

Amer. Cent..$17,000 In.Co. of N.A.$17,000 
BO cu <s:<i0' 5,000 L. & L. & G. 17,000 
Caledonia 17,000 Lon. & Lanc. 17,000 
Fid.-Phen. 10,000 National 17,000 
Firem. Fd. . 17,000 New Hamp. . 17,000 
Hartford - 17,000 Niagara - 17,000 
Pennsylvania 17,000 Phoenix .... 17,00 
Westchester. 17,000 Prov. Wash.. 17,000 


Yorkshire -- 10,000 — Ex.... 17,000 


* x 
Bradley, Ill., Aug. 24—There is nearly 
a total loss to the plumbing supplies of 


the Kaustine Co. Insurance: 

Stock: 
Oe Sere $2500 SVGG.. cscssacs 2,500 
Amer. Cent. . 2,500 Gt. Amer. ... 5,000 
Roch. Und. .. 2,500 

* * 

Wichita, Kan., Aug. 22—There is a 

total loss to the ice and cold storage 


plant of the Wichita Ice and Cold Stor- 
age Co., lots L. M. & S., Rock Island Ave. 
Insurance: 


Building: 
Springfield ..$1,000 National ....$1,000 
Hartford ‘ =" =" Cent, . 1,000 
Wryco, W. Va., Aug. 14—There is an 


estimated damage of $3,000 to the motor 
repair shop of the Wyoming Coal Co. 
A carbide light is given as the cause. 


Insurance: 

No. Amer. ...$3,500 Franklin ....$4,500 

National ... 6,750 Hanover .... 4,500 

Continental . 6,750 Globe ....... ,250 

AUIES: 65.6.0: ... 5,000 Natl. Union . 3,500 

Agricultural... << York ... 2,250 
Miami, Okla., Aug. 20—A fire, which 


Co.’s mining plant, N. W. S. W. Sec. 33, 
Ottawa county, caused an_ estimated 
damage of $3,500. Insurance: 

Camden .....% $5,000 Security ..... $5,000 
Fid.-Phen. . 5,000 Springfield .. 5,000 
* * 

Pleasureville, Ky. Aug. 17—Sparks 


from an L. & N. railroad engine caused 
a $13,300 loss to the warehouse, tobacco 
stock, dwelling and household goods of 
the R. F. Shockency & Burley Tobacco 
Co., north side of Railroad St. Insurance 
carried, $28,300. 
* * 

Omaha, IIL, Aug. 25—There is a total 
loss to the stock and implements of the 


Kinsall Produce Co. Insurance: 
Security ..... $2,600 Hartford 2,500 
Queen ....... 2,500 

* OK OK 
Cincinnati, O., Aug. 18—There is a 
probable $20,000 loss to the James 


Heekin Co. and the Heekin Spice Co., 

northwest corner Walnut and Water Sts. 

The building is automatic sprinklered. 
* 


Kk OK 
Muskegon, Mich., Aug. 21—There is a 
60 percent loss to the Magoon & Kim- 
ball Co. Total insurance carried $26,450. 
x 
St. Louis, Mo., Aug. 22—The Hafner 
Manufacturing Co., G F. Second and 
Dock Sts., sustained a $12,000 loss by fire. 
The origin is unknown. Insurance car- 
ried, $37,500. 


* * 
Blanchard, Mich., Aug. 26—There is a 
total loss by fire to the Trustees of 
School District No. 4. Some of the com- 
panies involved are the _ Springfield, 
Royal, Aetna, Queen and National. 

* *K * 


St. Bernard, O., Aug. 21—Fire caused 
a 40 percent loss to the various build- 
ings and equipment of the Jarecki 
Chemical Co., manufacturers of Fertil- 
izer, sulphuric acid and sulphate of al- 
umina, south of the B. & O. S. W. R. R. 
Total insurance oo" $192,000. 
* * 


Rock Island, Ill, Aug. 24—Defective 
wiring is believed to have been the cause 
of a fire which originated in the machine 
shop section of the Moline Plow Com- 
pany’s tractor plant, Forty-third and 


Fifth Ave., damaging it to the extent 
of over $1,000,000. Insurance carried, 
$3,795,800. 

* * * 


Ardmore, Okla., Aug. 17—Fire of un- 
known origin totally destroyed the plant 
of Black, Sivalls & Bryson, tank build- 
ers, at Healdton. Approximate estimates 
place the loss at between $150,000 and 
$200,000. The firm is one of the largest 
tank building concerns in the southern 
Oklahoma oil area. 


* *K 

El Reno, Okla, Aug. 16—Lightnin 
striking the kiln of the El hean brick 
plant started a fire which totally de- 
stroyed the plant, with $15,000 loss, 
partly covered by insurance. The biggest 
item of loss was the destruction of the 
ee hoisting and carrying equip- 
ment. 


* *K & 

_Elgin, N. D., Aug. 21.—A loss of about 
$75,000 was sustained in a fire that de- 
stroyed a general store, a hardware 
store, two restaurants, a pool hall, an 
implement Store, a tailor shop, a small 
office building, the postoffice, a jewelry 
store and a cream station. 


* *k * 

Miami, Okla., Aug. 21—Fire destroyed 
a $75,000 mill at one of the Miami Metal 
Company’s mines south of Douthat last 
night. The origin is unknown. 

* * 


_ Tulsa, Okla,, Aug. 21—Flames originat- 
ing from spontaneous combustion in a 
tank car filled with crude oil threatened 
to wipe out the Constantin refinery at 
West Tulsa this afternoon. Officials of 
See P  aeaaae estimated the damage at 


LITTLE PUBLIC OPPOSITION 


A man who has kept in close touch 
with local agents says that he has 
taken occasion to interview a number 
of the leading ones recently to ascer- 
tain whether there was much protest 
against the 10 percent surcharge tax 
in fire insurance on part of premium 
payers. He said that the agents were 
surprisingly unanimous in saying that 
the objections they had were few and 
far between. He asserted that people 
now are accustomed to paying an addi- 
tional price for everything they buy. 
Fire insurance has been very reason- 
able in advancing its cost only 10 per- 
cent. Most commodities and service 
that one buys now have increased in 
price from 25 to 200 percent. This man 
takes the position that the opposition to 
the war surtax was largely engendered 
by the state insurance commissioners, 
who were playing politics and attempt- 





started in Mill No. 1 of the Miami Metals 





ing to appeal to the public. 
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MOTOR INSURANCE NEWS 














NEW COMPANY AT MASON CITY 





Automotive Insurance Company Being 
Organized by E. H. Warner With- 
out Promotion Expense 





A new company is being organized 
at Mason City, Ia. to specialize in 
automobile insurance and will be ready 
for business about Sept. 20. This com- 
pany is unique in that there is no or- 
ganization expense being permitted. 
The president of the company, A. M. 
Schanke, has never permitted his 
name to be connected with an institu- 
tion with which there was any promo- 
tion expense. Mr. Schanke is presi- 
dent of Schanke & Co., an investment 
banking concern and is president of 
the Commercial Savings Bank of Ma- 
son City and of numerous country 
banks in Iowa and Minnesota, standing 
high in financial circumstances in the 
middle west. 

E. G. Dunn, who is first vice-presi- 
dent and counsel, is a prominent in- 
surance attorney. E. L. Dalz, second 
vice-president, is secretary of the 
Modern Brotherhood of America, one 
of the largest fraternal life insurance 
organizations in the United States. W. 
G. Schanke, the treasurer, is  vice- 
president of Schanke & Co., president 
of several country banks and prominent 
in financial circles. E. H. Warner, sec- 
retary and manager, has had many 
years of insurance experience, was for 
a number of years a local agent at 
Mason City and special agent for the 
Columbian National Fire of Detroit. 
In recent years he has acted as state 
agent for the London Assurance in 
lowa, Nebraska and South Dakota. He 
has had a thorough insurance training 
and has made a good record. 

The company is unique in one other 
respect: it is not attempting to trade 
on the name of any other company, 
having adopted the title of Automo- 
tive Insurance Company. In the choice 
of a name, the officers have been orig- 
inal and yet have taken a title descrip- 
tive of the business in which the com- 
pany will engage. 

The officials of the Automotive feel 
that there is a wide field for business, 
in the middle west. There are now in 
Iowa about 400,000 automobiles, or one 
to every seven persons. The propor- 
tion is nearly as large in other states 
of the Mississippi Valley. 





Sheriffs Form Automobile Bureau 


DES MOINES, IA., Aug. 26—Iowa 
sheriffs have combined to fight the auto- 
mobile thief. At the convention of 
sheriffs at Muscatine last week the Auto 
Theft Record Bureau was organized. 
Governor Harding has approved the 
plan and offered the services of a state 
agent. Associated with Sheriff Griffin of 
Des Moines on the committee to make 
arrangements and open an office in Des 
Moines are L. E. Pride of Manchester; 
P.O. Ellingson of Decorah; W. M. Elkins 
of Webster City; N. S. Peterman of 
Tama. An expert, who will devote his 
entire time to auto thieves, will be in 
charge. Each sheriff will send in re- 
ports of stolen autos and of autos re- 
covered. The law passed by the recent 
assembly prohibiting the purchase of 
second hand cars without a certificate 
of registration, giving full description of 
the machine, will be rigidly enforced. 





Working on Rate Plan 


The Underwriters Laboratories, the 
Automobile Engineers Association of the 
National Automobile Underwriters Con- 
ference together with a number of auto- 
mobile rating experts are now evolving 
a rating Plan for next year. It is pro- 
posed to make some revision in the rates 
and also to attempt to standardize car 
Plans ina way, a perfect car to be used 
aS a model and charges to be made for 


SEE NEED OF SEPARATION 





Strong Competition of Local Mutuals 
and Reciprocals in Rural Sections 
Causing Apprehension 


There is a growing sentiment among 
officials of companies writing automo- 
bile business favoring an agency sep- 
aration rule among agents writing this 
class. It is argued that the competi- 
tion of the local mutuals and interin- 
surers has become so hot that quick 
action must be taken by the regular 
stock companies or practically all of 
the automobile business in the small 
towns and rural communities now on 
the books will be Icst. It is pointed 
out that it would be dangerous for 
the stock companies to attempt to 
meet the low rates charged by the 
local mutuals and interinsurers. These 
concerns are flourishing largely for the 
reason that local agents themselves 
represent them. The local agent who 
finds the automobile owner unwilling 
to pay the stock company prices, sim- 
ply supplies automobile insurance to 
such a man in an interinsurance ex- 
change or a small mutual. 

It is now felt that a cure for this 
evil is the elimination of such con- 
cerns from local agents’ offices. A 
separation rule should be enforced 
which would draw a sharp line. If the 
stock companies take such a stand, it 
will practically drive the concerns now 
causing the trouble out of local agents’ 
offices. So long as local agents them- 
selves represent concerns of this char- 
acter, the business will not go to the 
stock companies. An agency separa- 
tion rule is argued must be put into 
effect or the companies will be put 
out of the running in the small towns 
and country sections. 





May End St. Louis Rate War 


ST. LOUIS, MO., Aug. 26—It is reported 
that the companies which have been cut- 
ting liability rates on automobiles in St. 
Louis since the first of the year will go 
back to the conference rates Sept. 1, 
although no definite action has been 
taken so far. Local agents and brokers 
are very anxious to see the rate war 
ended, as it has created a very difficult 
situation, especially as regards renewals. 


ome ae 


Meiss to London Assurance 


Walter Meiss, for several years with 
the automobile department of the North 
America at its home office, has been ap- 
pointed manager of the automobile de- 
partment of the London Assurance, with 
headquarters in New York. His office 
will handle the entire country with the 
exception of the Pacific coast. Mr. Meiss 
recently returned from service with the 
naval reserve. 





California Collision Rates Reduced 


NEW YORK, Aug. 26—The National 
Workmen’s Compensation Service Bu- 
reau and the National Automobile Un- 
derwriters’ Conference have agreed to 
a 25 percent differential rate for auto- 
mobile collision risks in California. The 
action was taken as a result of an ur- 
gent appeal from a California committee 
composed of B. G. Wills, B. L. Dowell and 
A, T. Bailey, representing both fire and 
casualty interests on the Pacific coast. 
They asked for the reduction to check 
the inroads of the inter-insurance con- 
cerns in California and especially those 
working through the large automobile 
clubs. The new rate was authorized on 
new business and renewals after Sept. 1. 
Policies effective prior to Aug. 1 may be 
eanceled only at short rates, but policies 
effective after Aug. 1 may be canceled 
pro rata. 





Auto Reciprocals in Kansas 


TOPEKA, KAN., Aug. 26—There is 
now a whole flock of automobile recipro- 
eals coming into Kansas and planning 
to come in during the next few months. 





any departures from it so far as addi- 
tional hazards are concerned. 





Four companies made application to 


come into the state in one day and there 





A USEFUL AND DESIRABLE AGENCY COMPANY Ni 
For Agents in Iowa, 
Kansas, Colorado, 
Wyoming and 
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pou cunt TORNADO, AUTOMOBILE, 


ynsion S FARM AND CITY PROPERTY 
Home Office: 1406 Farnam St., Omaha, Nebraska 


























WRITE HAIL INSURANCE 


Establish your connections now for 1919 with 


A. J. Shaw General Agenc 


HAIL INSURANCE BUILDING, McPHERSON KANS. 


Five high class stock companies covering the states of 
Kansas, Oklahoma, Nebraska, Colorado, New 
Mexico and Wyoming. 








Many of our agents made from $1000 to $2000 in commissions in 45 days in 1918 
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H. C. WHALEN, Pres. A. S. BUZZE, Secy. 


THE CENTRAL STATES FIRE 
INSURANCE COMPANY 
Wichita, Kansas 


Writing 

FIRE :: TORNADO :: HAIL :: AUTOMOBILE :: MARINE 
Entered 

KANSAS OKLAHOMA TEXAS 
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SLUUUAUEUENUOOAELUAONEUONAEOAOAEONOAOOOUOUOUOEREOOEREOOOGEOOOCREOOOUROOOGEOOUOHOOUOUDOOUEEOOOUEOOOOUOOODELS 


66 Broadway, New York 


Ek. F. PERRY CO., Inc. 


INSURANCE BROKERS 


SPECIAL FACILITIES, FORMS AND SERVICE FOR LUMBER RISKS 


HOME OFFICE 
ne hUMBER LOUIS H. PARKER $ “wget 
MANAGING DIRECTOR FIRE INS: OO. 
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ARIZONA 


CENTRAL DEPARTMENT 





FIRE INSURANCE COMPANY . COVERING 
PHOENIX, ARIZONA eaieencetenie 
WISCONSIN — MICHIGAN 
CAPITAL 
CHAS. P. HALL 
$200,000.00 HAS. P. 


EDGAR M. DAVIS 
VICE-PRESIDENT AND 
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/2019 INSURANCE EXCHANGE 


CHICAGO 
GENERAL MANAGER 














HAWKEYE SECURITIES FIRE 
=o 


FIRE, TORNADO, HAIL AND AUTOMOBILE 
Applicants for agencies address Home Office, Masonic Temple, Des Moines, Ia. 























THE INTER-STATE FIRE INSURANCE Co. 


CAPITAL, $259,150 ASSETS, $616,934.38 
SURPLUS TO POLICYHOLDERS, $317,696.71 


Address after July 1, 1919 














110 Fort St., West, Detroit, Michigan jE 


there then 
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GUSTAVUS REMAK, Jr. Pres, JOHN J, P. RODGERS, Sec'y and Treas, 


WAITE BLIVEN , Vice-Pres. ; 
H, W. STEPHENSON, Vice-Pres. SAFE P. ROBBERS, Hest, Sey 
CASH CAPITAL 000 
TOTAL ASSETS —n SURPLUS TO POLICY HOLDERS 
$4,737,532.76 $1,310,917.86 


FIRE, TURN«DO, AUTOMOBILE, LIGHTNING, RENT, USE AND OCCUPANCY 
INSURANCE. AGENTS WANTED WHERE NOT REPRESENTED 








NORTHWESTERN FIRE AND MARINE 
INSURANCE COMPANY 


MINNEAPOLIS, MINN. 
JANUARY Ist, 1919 


Total Assets, $1,438,440 
Net Surplus, $146,837 
OFFICERS 


Capital, $400,000 


JOHN F. GRIFFIN..........2.-ccccscceccccecees- Vice-President and Manager 
Be. GS. ARNE 5 655 6's: nin sin o'sic vince’ 00.085 6'00'0.00560's050'0010¥0008 00s VACE-FTCEMUEE 
MESPARS UPLATE Fon os os 50000 sed 00 6s'e.s00'0ies «.s.s:2100 600 0100s .sisleicce WSCC ERIOETE 
WILLIAM COLLINS.............seeeeee0+--2reasurer and Assistant Secretary 





are half a dozen others which have asked 
for the Kansas requirements and the 
proper blanks to be used in filing appli- 
cations for admission into Kansas. 

The Wholesalers & Manufacturers of 
Denver has been admitted. This com- 
pany writes liability insurance only on 
preferred-risks. J. F. Benson is given 
as the attorney-in-fact. The headquar- 
ters will be at Wichita. The State Auto- 
mobile Indemnity of Kansas City, Mo., 
the Merchants Reciprocal Underwriters 
of Dallas, Tex., and the Bull Dog Auto- 
mobile Fire of Chicago have all applied 
for admission into Kansas. No action 
has been taken on these applications. 


Motor Notes 


Fred S. James & Co., United States 
manager of the Eagle, Star & British 
Dominions, announce its entrance into 
the automobile field. 

A bee stung the chauffeur of an auto- 
mobile driving on the Westminster road 
near Fitchburg, Mass. The chauffeur at- 
tempted to brush the insect off and lost 
control of the car which crashed into a 
tree, demolishing the automobile. All 
five occupants of the car were badly in- 
jured. 

Automobile thefts in some of the 
larger cities in Missouri show an in- 
crease for the first six months of this 
year, but in St. Louis there has been a 
decided decrease. The decrease is no 
doubt due largely to the increase in theft 
prevention devices, but mostly to the law 
enacted some months ago which makes 
it a felony to steal an automobile, with 
punishment fixed at a term in the peni- 
tentiary, not to exceed five years, or by 
a heavy fine, or both. Such an act was 
formerly a misdemeanor. 








Ten Ways to Kill 


An Association 




















Iowa National Fire Ins. Co. 


Des Moines, 


FIRE-- LIGHTNING--TORNADO and 
AUTOMOBILE INSURANCE 


An IOWA Company For IOWA Business 
IOWA Agents wanted 


JOHN L. BLEAKLY, President 


FRANK L. MINER, Vice-President 
C S. VANCE, Second Vice-President 








C. M. SPENCER, Seerctary 
FR/NK P. FLYNN, Treasurer 
































F.R. Ormsby, Pres. G. F. Hutchings, Secy. Joseph Winum, Treas. & Asst. Secy* 


Industrial Fire Insurance Co. 
AKRON, OHIO 


Surplus to Policyholders $403,670 





Capital $300,000 





An Ohio Company writing business through Ohio Agents. 
Farm Department. Why not represent an Ohio company? 


AGENTS WANTED 














AUTO-OWNERS INSURANCE COMPANY 
LANSING MICHIGAN 


Live Agents Wanted where not represented 
Most protection offered by any Company in Michigan 


V.V.MOULTON, Sec’y., F. P. WRIGHT and F. A. WALL, Field &...2’0, 
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CLEMONS, KNIGHT, MENARD CO., INC. 


‘ AGENTS GENERAL INSURANCE AGENTS 
pringfield Fire & Marine Ins. 725-726-727 Farwell Bidg., Royal Insurance Co., Ltd., 
Co. of Massachusetts DETROIT, MICH. _— England 
Hanover Fire Ins. Co. R. M. CRITCHELL Travelers Insurance Co. of 
of New York Managing Underwriter artfo 
Maryland Casualty Co. of General Agents: Fidelity-Phenix Fire Insurance 
Baltimore North American Accident Co. of TIL Co. of New York 














1. Don’t come to the meetings. 

2. But if you do come, come late. 
3. If the weather doesn’t suit you, 
don’t think of coming. 

4. If you do attend a meeting, find 
fault with the work of the officers and 
other members. ae 
5. Never accept an office, as it is 
easier to criticize than to do things. 

6. Nevertheless, get sore, if you are 
not appointed on a committee, but if 
you are, do not attend the committee 
meetings. 

7. If asked by the chairman to give 
your opinion regarding some important 
matter, tell him you have nothing to 
say. After the meeting tell every one 
how things ought to be done. 

8. Do nothing more than is abso- 
lutely necessary, but when other mem- 
bers roll up their sleeves and willingly, 
unselfishly use their ability to help 
matters along, howl that the associa- 
tion is run by a clique. 

9. Hold back your dues as long as 
possible, or don’t pay at all. 

10. Don’t bother about getting new 
members. “Let George do it!”—Official 
Bulletin of the Heating and Piping Con- 
tractors’ Association. 


FARM LOSS RATIO LESS 


Companies writing a farm business 
find that since the prices of farm prod- 
ucts are so high and the cost of re- 
placing buildings. is so greatly in- 
creased, the loss ratio has decreased 
commensurately. In other words, the 
farmer is taking much better care of 
his property and cannot afford to have 
a fire. There is very little moral haz- 
ard so far as farm business is con- 
cerned these days because every farmer 
is making too much money. A fire is 
the most expensive that he can have 
and would greatly handicap him, which 
all goes to show that where the moral 
hazard is greatly reduced there is a 
consequent discrimination in losses. 





Miscellaneous Notes 

The reelection of Col. T. M. Henry as 
insurance commissioner of Mississippi 
seems to be assured. 
The General Fire Extinguisher Com- 
pany plans an exhibition te#t for its new 
sprinkler device to be given in the west 
shortly. 
The St. Paul Fire & Marine has had 

its charter amended so that it can write 
riot, civil commotion and strike insur- 


BOLSHEVISM A MENACE 
FLEMING SOUNDS A WARNING 


Tells Fire Marshals of Danger; Em- 
phasizes Great Importance 
of Insurance 


TORONTO, CAN., Aug. 27.—The 
necessity for a vigorous fight against 
bolshevism and an appreciation of the 
work of the insurance interests fea- 
tured the address of T. Alfred Flem- 
ing, state fire marshal of Ohio and 
president of the Fire Marshals’ Asso- 
ciation of North America, at its con- 
vention here. He said in part: 

Never in the history of this organiza- 
tion have its members faced such grave 
problems as we are facing today! With 
a score of countries seething like molten 
lava, an eruption is ready, at any time, 
to break forth, leaving a red trail of fire 
and a cloud of sulphurous smoke in its 
wake. 

We, as fire marshals, see this danger, 
and must meet it unflinchingly and with 
loyalty not only to our governments, but 
to ourselves. 


Insurance Backbone of Commerce 


In this most critical period, insurance 
stands out like the rock of Gibraltar. 
Without insurance, the backbone of com- 
merce is broken. Without insurance 
there can be no credit; without credit, 
there will be anarchy. Credit cannot ex- 
ist without adequate insurance and pro- 
tection; insurance cannot live with an- 
archy. The credit of North America and 
insurance in North America depend now, 
as never before, on a larger vision and 
on the increased application of fire pre- 
vention work. 

I cannot find words adequate to ex- 
press to you the magnitude and impor- 
tance of the role that insurance and the 
insurance agent play in this period of 
reconstruction and unrest. 

The insurance agent who does not real- 
ize that there is something vastly more 
important and honorable in the business 
than his mere premium returns is asleep 
at the switch, tied to post, and a stum- 
bling block in the march of progression! 
His work is in the highest degree impor- 
tant, and upon the fidelity, loyalty and 
thoroughness with which he conducts his 
business depends the future of this coun- 
try. This may seem a broad statement. 
but it is a plain statement of facts. 


Agent Coming Into His Own 


The modern insurance agency is com- 
ing into its own, and is employing ex- 
perts whose duty it is to instruct all the 
personnel of an office in the proper man- 
ner in which to make an inspection that 
will be fair to the company whose money 
is involved, and to the assured, the safety 
of whose business is in question. The in- 
surance agent must make the assured 
understand that the basis of his insur- 
ance rate depends upon himself and not 
upon agent or company, and the agent’s 
motto should be “I got the business be- 
cause I give service.” On that word 
service depends the success or failure of 
the business. Failure means ruin-to our 
country. The agents, who in friendly 
competition, strive to educate the as- 
sured so that he may be able to safe- 
guard his plant from fire, are being loyal 
to their country. The agent who can 
give the best service will get the busi- 
ness. 


Stamp Out Bombs and Torch 


It is our duty to stamp out forever in 
our country, North America, the spirit of 
anarchy, Bolshevism, alienism, and their 
kindred allies—the bomb and the torch. 

My notion is that the attack on North 
America will come along the battle line 
of fires. The spawn of Europe, having 
no argument to appeal to the reason of 
our people, will attempt to fortify thelr 
outposts through fear and outrage! 

We shall enlist the fire chiefs; mayors 
and officers of municipalities; schoo! chil- 
dren and teachers; the pulpit and the 
press; the local, state and special fire 
insurance agent; the adjuster and the 
company manager; the civic bodies, 
women’s clubs and organizations; the 
boy and girl scouts; the police; the rail- 
way fire prevention experts; the rating 
bureaus and a thousand units that make 
for a successful campaign. It is the “ev- 
erlasting team work” that will crush 
Bolshevism in North America, and ban- 











ance, 





ish forever the red banner of anarchism! 
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MR. SHELDON EXPLAINS 
POSITION ON THE SURCHARGE 


Western Manager of the American 
Tells Why He Took Independent 
Action on Removal 


Western Manager Charles E. Sheldon 
of the American sent out a notice to 
his agents last week advising them they 
need not collect the surcharge on Au- 


gust business, creating some confusion 
in the field, inasmuch as the official date 
for the abrogation of the 10 percent war 
tax was Sept. 1. Mr. Sheldon in his 
announcement stated he was acting in- 
dependently. He frankly told his asso- 
ciates in the business why he intended 
to follow the course. The subscribers’ 
actuarial committee has sent out a re- 
quest that all companies observe the 
Sept. 1 mandate and ignore Mr. Shel- 
don’s action. 

When asked by THE NaTIonaL UNDER- 
WRITER to present his reasons for act- 
ing independently in the eae Mr. 
Sheldon said: 


Conditions Not Fulfilled 


The surcharge, when proposed by its 
originators and presented for the consid- 
eration of the companies, contemplated, 
as set out in a recent statement from the 
National Board, “a temporary measure, 
to be simultaneously and everywhere ap- 
plied, and subject to similar action for 
its removal.” 

We know that not one of these condi- 
tions have been fulfilled. The surcharge 
has never been operative in some states. 
Its application was delayed in others. 
Its enforcement was only temporary in 
at least one other. As the cap sheaf to 
all this discrimination, we have the re- 
cent compromise with a hostile state 
(Kansas), eliminating the surcharge as 
of Aug. 1. 

Action in Kansas 


I have never questioned the propriety 
of the companies requiring more compen- 
sation for their indemnity, and the argu- 
ments put forward to support the impo- 
sition of the surcharge seemed valid 
enough. It may be that the companies 
‘had some measure of justification for ac- 
cepting the surcharge in certain compla- 
cent states when it could not be obtained 
in all, as it was understood it should be, 
but when we come to witness the spec- 
tacle of taking off the surcharge officially 
as of Sept. 1, and at the same time per- 
mitting a state like Kansas to escape 
for August, I think common decency and 
business honesty would have suggested 
the carrying out of the above quoted 
resolution as “to similar action for its 
removal,” which could have been “sim- 
ultaneously and everywhere applied.” If 
it was necessary to adjust matters with 
Kansas on the basis of the elimination 
of the surcharge of Aug. 1, similar action 
should have been taken with reference to 
all of the other states in which the sur- 
charge is being collected. 


Letter Was Suggestion 


Why Illinois should be required to pay 
the surcharge during August, when Mis- 
seuri has not paid it at all, and Kansas is 
relieved a month earlier, is something I 
cannot understand. To hold on to the 
surcharge under such’ circumstances 
page to me of doubtful propriety, and 

{do not know of any rules of any asso- 
ciation of insurance companies which 
compel predatory gain. I realize that I 

cannot control the action of my agents 
with respect to the cessation of this sur- 
charge. My letter of Aug. 18, which has 
been found fault with in certain circles, 
was suggestive and not mandatory, but 
it certainly did express my attitude to- 
ward collecting the surcharge on August 
business in states which had been 
friendly to the companies and had rec- 
ognized their necessities at a time when 


yer recognition was very much to be 
desired, 


New Tack Must Be Taken 


In my opinion the result of the impo- 
sition of the surcharge, the discrimina- 
tion in connection with it, and the failure 
to promptly and cheerfully accept the 
Suggestions of friendly insurance com- 
missioners, has been to set the compa- 
nies back years in their efforts to bring 
about harmonious and helpful relations 


EFFECTS ON CONCRETE 


—-— 


RESULTS FROM ALKALI WATER 


Inspector H. Stainton of the Western 
Fire Underwriters Association 
Gives Important Information 


H. Stainton, inspector of the West- 
ern Canada Fire Underwriters Asso- 
ciation at Winnipeg, has made a re- 
port on the deterioration of concrete 
as found in western Canada. He says 
that it has been known in a general 
way for a number of years that con- 
crete will disintegrate in the presence 
of alkali waters. This was brought to 
the attention of engineers recently 
when a number of failures of under- 
ground structures occurred. The action 
of alkali water on concrete seems to be 
that the salt withdraws the lime con- 
tents from the cement so that the ce- 
ment completely loses its binding 
power. The concrete then disintegrates 
and becomes so soft that it can easily 
be removed with the hands, or even 
squeezed through the fingers like mud. 
As the outside of the blocks of con- 
crete softens, water penetrates to the 
sound material and gradually destroys 
the whole mass. 


Special Cases Are Cited 


Mr. Stainton calls attention to a large 
office building in Winnipeg. When it was 
decided to increase the height, concrete 
eaissons were sunk to rock under the 
column footings. When the footings were 
uncovered they were found to be in such 
condition that they had be removed and 
new caissons built up to the base plate 
of the columns. In some investigations 
concrete sewers have collapsed. Mr. 
Stainton examined the column footings 
of an old warehouse at Saskatoon and 
found they were disintegrated to a 
depth of three inches. These had heen 
in the ground about ten years. He says 
that he found numerous instances of 
damage to footings, foundation walls and 
basement floors in that locality. 


No Damage to Water Works 


No damage to water works structures 
was reported in any place where in- 
quiries were made, but this does not 
necessarily mean that none have oc- 
curred. Pumping stations and other 
works in that connection are usually 
located near streams or other places 
where the drainage is good, which tends 
te prevent trouble. Mr. Stainton says 
that as there is no doubt but that the 
ground water causes the trouble. The 
only safeguard appears to be good con- 
erete combined with adequate drainage 
to keep the water away from the con- 
crete unless some form of waterproofing 
is found which will give the needed pro- 
tection. Investigations are on foot in 
different localities and it is hoped that 
some solution will be found. 








with state officials. I believe the posi- 
tion of the companies today as regards 
the public, the state officials, and the 
legislatures is more dangerous than it 
has been in years. Unless our bungling 
methods are corrected promptly and ef- 
fectively, we shall experience the fate 
which overtook the railroads, and real- 
ize the prophecy of Commissioner Young 
of North Carolina, who stated at New 
York, according to press reports, that “if 
the fire insurance people do not wake up 
to a few things pretty soon, they are go- 
ing to be hit by a storm that will make 
this resolution look like a summer 
breeze.” 

I realize that my attitude will cost me 
business, also the good will of some asso- 
ciates; that I shall be regarded as wilful 
and endangering cooperative movements 
and my motives impugned, and much as 
I deprecate this, I cannot regret my pro- 
test against what I believe to be an un- 
fair and impolitic discrimination. Just 
now I appear to be in the position of the 
man who, as James Whitcomb Riley puts 
it, “Gets more kicks than all the rest.” 





George H. Batchelder, western man- 
ager of the Pennsylvania, is spending his 
summer vacation at Glen Arbor, Mich. 
Mr. Batchelder is a prime favorite at 
this popular resort. 
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Automobile and Parcel Post 
Insurance 


Special Department Maintained 
for Purpose of Giving Expert 
and Efficient Service 


Local and General Agents Wanted 
Apply to 


Appleton & Cox 


Attorneys 


3 South William St. NEW YORK 


Representing Companies of Known Reputation 

















ORGANIZED 1853 


INSURANCE 
COMPANY 


JANUARY 1, 1918 


The Girard F. & of Philadelphia 


Cash Capital $500,000 Net Surplus $373,035 
Surplus to Policyholders, $873,035 


Home Office 
H. M. Gratz, Pres. 


Eastern Department 
D. H. Dunnam, V.-Pres. 
Joun Kay, Treasurer, E. J. THOMASON, Sec’y 
A. H. HASSINGER, Sec PHILADELPHIA, 

NEWARK, NEW JERSEY PEN 


Western Department 
NEAL Bassett, V.-Pres and Mgr 


W. T. Bassett, » faa Tie, 


CAGO, ILL. 





ORGANIZED 1855 
FIREMEN’S "SSURANCE 


JANUARY 1, 1918 


OF NEWARK 


Cash Capital $1,250,000 Net Surplus $2,246,144 
Surplus to Policyholders, $3,496,144 


Eastern Department 
D. H. Dunnam, oma 
Joun Kay, Vice-Pres. 
A. H. HassinGer, Secretary WwW 
NEWARK, NEW. JERSEY 


Western Department 
NEAL Bassett, V.-Pres. and Mgr. 


. T. Bassett, Ass’t Mana 


CHICA 0, ILLINOIS 











GEORGE M. 


HENRY P 
EDWARD V. CHAPLIN, Ass’t Secretary 


EDWARD 
LOVEJOY, Vice-President 
THOMAS C. TEMPLE, Secretary 
. WHITMAN, Ass’t Secretary 


MILLIGAN, af eeiiont 
JOHN B KNOX, Secretary 
GEORGE Cc. LONG, JR., Secre 
FRED GUSTETTER, oe , 
F. MINOT BLAKE, Ass’t Secretary 


Surplus to Policyholders'. . . . . . $10,506,412 
gies NSup Total Losses Paid .. . ‘ 91,623,036 
YOUR PROPERTY 7 

Ne Cash Capital - Three Million Dollars 
Reinsurance Reserves .. . . « + $7,601,014 

Reserve for Outstanding Losses and all 
other Liabilities . . . ... =. =. . 1,598,770 
Net Seeglae. 2. i. tse wcssn se 6 « SRO 


Total Assets . . . . . $19,706,197 











*SECURITYx 


Fire Insurance Company, of Davenport, Ia. 
CASH CAPITAL $200,000 


This Company has had 36 years of successful business experience, and is now doing business in 
Towa, Illinois, Wisconsin, Ohio and Indiana. It‘s a good company for the agent, because in addition to 
writing a general business, it accepts practically all classes of farm risks, 


We want agents in the above states, and would appreciate 
hearing from agents d ng represent us. 


JAMES W. BOLLINGER, Pres. E, E. SOENKE, Secy. 





‘SURPLUS 





| FLOATERS 











Exceptional facilities for handling Surplus and difficult 
lines_and unusual forms of insurance in best American 
and Foreign companies and at Lloyds, London. 
RE-INSURANCE CONTRACTS DRAWN AND PLACED, 
YOUR BUSINESS SOLICITED; 
PROMPT ATTENTION 
F. R. THOMPSON 


Insurance Exchange, 


LINES AND 


Chicago, Til. 
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LIVE STOCK INSURANCE 




















NEED FOR INSURANCE SHOWN 





Railroads Get Live Stock Owners to 
Exempt Them From Heavy Trans- 
portation Liability 





Most of the live stock that is being 
exhibited and will be exhibited at state 
and county fairs has been covered by 
live stock insurance as agents have 
followed up the breeders pretty care- 
fully. Most of these people carry an- 
nual live stock insurance, but some do 
not, and therefore, they are good pros- 
pects for short term policies. There 
is an additional argument for live stock 
insurance this year. The railroads are 
making a special freight rate to ex- 
hibitors, the round trip fare being that 
usually charged for one way or a trifle 
more. In consideration of this low 
rate, the railroad companies require the 





shipper to waive claims on live stock 
except for a nominal value. Live stock 
agents, therefore, have a very good 
talking point for proper coverage inas- 
much as the railroads are relieved of 
the transportation liability. 


TURNING TO UPPER MICHIGAN 








Stock Raisers Shipping Large Herds of 
Live Stock to Northern Peninsula 
of Wolverine State 





Live stock companies are commenc- 
ing to get an increased business from 
northern Michigan, especially the north- 
ern peninsula. During the middle of 
the summer when the majority of the 
grazing land in middle western states 
dried up, cattle raisers commenced 
shipping stock into various sections 
of the northwest. The upper peninsula 
of Michigan and the northern part o 
the lower peninsula contain wide areas 
of excellent grazing land. The north- 
ern peninsula of the state is often 
called “Cloverland.” 

Stock raisers have found that cat- 
tle fatten in a remarkably short time 
in this section of the country and large 
shipments are coming in from the west 
each week. As a result of this move- 
ment, considerable good live stock busi- 
ness is now to be found in northern 
Michigan, and a number of companies 
familiar with the situation have made 
something of a drive for new _ busi- 
ness in this section recently. 





Sees More Value in Horses 


A live stock underwriter remarked the 
other day that in his opinion there will 
be more value in horses and that horse 


He feels that while the horse has shown 
a temporary slump in the course of two 
or three years, it will be very profitable 
to raise horses in a short time. The live 
slock companies have felt the decrease 
in the number of horses. The loss of 
horses, however, has been considerably 
more than made up by the big increase 
in the number of cattle being raised. 





Epidemics Are Seen 


Live stock insurance companies report 
many claims coming from South Dakota 
this year where some disease has struck 
the cattle. It is supposed to be due to 
forage. In Colorado the horses are be- 
ing hit by an epidemic that is bringing 
numerous losses. 





Entering New States 

W. L. Crawford, chief examiner for the 
Iowa Department of Insurance, was in 
Omaha, Neb., last week looking into the 
affairs of the Nebraska Livestock, which 
is about to be admitted into Iowa. The 
Nebraska Livestock has entered Arkan- 
sas, being the only company now operat- 
ing in Arkansas that does an exclusive 
livestock business. N. B. Martin of 
Wynne is the state agent. 


POINTERS 


RIGHTS OF ASSURED WHEN 
PREMIUM IS NOT REMITTED 


Question—Smith & Jones, merchants, 
hold a $2,000 policy covering stock of 
merchandise, the premium being paid 
to the local agent upon delivery of the 
policy. They have their cancelled 
check showing the amount named as 
payment of premium under said pol- 
icy. After about five months Smith & 


























Jones receive formal cancellation no- 
tice from the company, advising that 
said policy has been cancelled for non- 
payment of premium and calling atten- 
tion to the five day clause affecting 
cancellations. We now inquire as to 
the position the company might take 
in event that a loss occurred during 
the five day period? In the event the 
assured refused to surrender their pol- 
icy and the loss occurred upon the 
sixth or seventh day after receipt of 
cancellation notice, what position 
would the company take? We are under 
the impression that Smith & Jones 
fulfilled their part of the contract 
when they paid the premium on the 
date of issue of policy, and that they 
should not suffer on account of the 
failure of the company’s agent to remit 
the premium to the company. They 
paid the premium to the company’s 
duiy authorized agent, and we claim 
that they are entitled to protection 
under that policy until they are offered 
legal tender to the amount of the un- 
earned premium, regardless of the fact 
that the company has not received the 
money from their agent. 

Answer—You are correct in the as- 
sumption that under the circumstances 
outlined the assured is fully protected, 
and will not suffer because of the fail- 
ure of the company’s agent to remit 
the premium to the company. In the 
event of loss during the five day can- 
cellation period the company would 
absolutely be obligated to pay the loss 
under the terms of the policy, and 
upon exhibition of the cancelled check 
by the assured. While a cancelled 
check is very generally regarded as a 
receipt, the assured would be in a 
stronger position if owning a regular 
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breeding will come into its own again. 
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receipt issued by the agent. However, 
this would not alter the circumstance. 
Apparently in this case the company 
merely took this means of intimidating 
the agent, and hastening the collection 
of long outstanding balances. The 
rights of the assured in this case are 
clear, and are not predicated on 
whether or not the company received 
the money from the agent. That is a 
matter to be settled between the com- 
pany and the agent, and does not in 
any case invalidate or reduce the value 
of the policy held by the assured. 


PROPER SPECIFICATION OF 
LIABILITY ASSUMED 


Question.—Will you please answer 
at your earliest convenience, which is 
the proper way to write the following 
policy: 

This policy being for $2,000, covers 
pro rata on each of the following items 
and amounts: $80,000, building, etc.; 
$20,000, contents, etc., or for same 
policy. 

This policy being for $2,000, covers 
4/5 on building and 1/5 on contents. 
$1,600, building, etc.; $400, contents, etc. 

Answer.—In practically all cases the 
first method that you suggest for writ- 
ing the policy would be best. It is the 
simplest, is easily understood by the 
assured and works out better where 
there is a fluctuation of values. How- 
ever, the policy could very properly be 
written as specified in your third 
paragraph. 


— 


ATTITUDE ON COVERING CUR. 
ENCY IN BANK 


Question.—In connection with the re- 
cent dirigible accident in Chicago, can 
you tell us whether any company will 
write a fire insurance policy covering 
money in vault, or as it is used in the 
common course of business in a bank: 

Answer.—All of the regular stock 
companies have in their policy a clause 
excluding currency, securities,  evi- 
dences of indebtedness, etc. Under 
particularly favorable conditions, some 
companies have undertaken to write 
registered bonds, and listed and un- 
listed securities. However, to write 
fire insurance covering currency, either 
in use within the walls of the building 
insured, or stored in vaults would 
simply invite a moral hazard. In ad- 
dition, it would be practically impos- 
sible to make a loss settlement as there 
would be no way of determining how 
much currency had actually been 
burned up. So far as can be discovered 
no stock company has ever written a 
contract to cover currency in this way. 
London Lloyds will undertake to write 
all special contracts of this kind and 
could undoubtedly be induced to as- 











sume this hazard if the rate were suff- 
ciently attractive. 
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THREATENING HAND IN 
ATTITUDE OF LABOR 


Some of the Trades Union Officials 
Object to Strike Insurance 
Cover 


TAKE WEAPON FROM THEM 


How Casualty Companies Are Brought 
Into the Controversy—Sinister 
Threats Are Made 


NEW YORK CITY, Aug. 26—Cas- 
ualty insurance men are considerably 
wrought up over the position taken by 
some of the officials of organized labor 
in regard to riot and civil commotion 
insurance written by the fire insurance 
companies. This coverage extends the 
limits of the standard fire insurance pol- 
icy to cover physical damage where loss 
is due to strikes, riot, insurrection, civil 
commotion, etc. It is written in con- 
nection with the regular explosion pol- 
icy. Owing to the labor unrest and 
the disturbed conditions throughout the 
country a considerable amount of this 
insurance has been written. Some of 
the labor union people have been in- 
vestigating the form of indemnity and 
its possible results. For instance, the 
president of the Miners’ Union has 
made the threat that labor will put 
the insurance companies out of busi- 
ness if this coverage is continued on 


the market. 
Class All Alike 


_A prominent casualty company offi- 
cial said today that while the casualty 
companies have no connection what- 
ever with this kind of insurance yet the 
labor people are putting all insurance 
companies in the same category. They 
do not discriminate between the dif- 
ferent kinds of insurance and are ready 
to take up the cudgels against all 
classes because of the action of one 
group. The labor people say that by 
writing strike insurance, their most 
formidable weapon is taken from them 
in dealing with the employers. The 
employer fears not only the loss of 
profits during the strike, but the phys- 
ical damage to his property. The labor 
people say that the damage to physical 
property comes as a last resort or as 
a sort of club held over the head of 
the employer. Nevertheless, they do 
not want to have this fear removed. 


Labor’s Help Sought 


The labor people declare that the 
casualty companies have come to them 
on different occasions to seek their in- 
fluence against compulsory health in- 
surance, state workmen’s compensation 
Insurance and the like. Yet the labor 
leaders now declare that the companies 
are “double crossing” them in writing 
strike insurance. The casualty compa- 
nies have endeavored to make it plain 
that they do not write this character 
of indemnity, but they have not suc- 














WHITHER ARE 








WE DRIFTING? 











A plea for conservatism in public 
matters, with especial reference to the 
recent proposal of the railway brother- 
hoods in regard to the control of the 
railroad, is made by Commissioner 
Darst of West Virginia. Under the 
caption “Whither Are We Drifting?” 
he says: 

The public was startled last week by 
the proposal of the heads of the railroad 
brotherhoods and their demand that the 
government purchase the railroads of 
the country, and give them over to be 
run cojointly by the railroads’ employes 
and the government; the employes to 
share in the profits, but nothing being 


‘said about their sharing in the losses. 


Employes Well Cared For. 


The demand coming as it did in face 
ot a strike of railroad shopmen for in- 
creased wages has produced a feeling of 
indignation upon the part of the Ameri- 
ean people. The railroad employes have 
been well taken care of by the zovern- 
ment, both before and since it took 
charge of the railroads, and their wages 
have been increased to such an extent 
that the railroads have been running be- 
hind $30,900,000 to $40,000,000 each month 
by reason, almost solely, of this increase 
of wages. Millions of clerks in banks, 
stores and offices would have been glad 
to have had similar increases in their 
wages, but they have not. Yet the high 
cost of living has been just as severe if 
not more so on them as upon the rail- 
road employes. 

The proposal of government ownership 
coming at a time when such ownership 
had been so conclusively discredited is 
all the more surprising. Such a demand 
can only originate from supreme selfish- 
ness. Our expenses of running the gov- 
ernment are still a billion a month, and 
our bonded indebtedness is enormous. 
Yet these brotherhoods would more than 
double this bonded indebtedness in or- 
der to purchase these roads for their 
benefit, and the public would have to pay 
the interest and the deficit by greatly in- 
creased taxes. So much so that business 
men and corporations would find it hard 
to do business at all. 


Others Have Equal Interest 


It is needless to discuss the causes for 
such a demand being made at this time, 


but railroad employes should remember 
that they have no more interest in these 
roads than have the producers, shippers 
and traveling public. The fact that they 
are employed and receive wages does not 
give them any right of ownership or 
control in these great properties. How 
about the vast army of investors in this 
country in railroad stocks and bonds? 
Are they not to be considered? Think of 
the millions of these securities held by 
life and other insurance companies to 
protect their policy holders; the millions 
held by savings and other banks, and 
the individual investors. Is all this to be 
wiped out? How about the $2,500,000 in 
taxes paid by the railroads in a state 
like West Virginia? Who will replace 
this great sum to the state government 
each year? This, as Senator Pomerene 
of Ohio recently said, is “worse than 
socialism.” 


Good Faith Is at Stake 


Congress only consented to these rail- 
roads being taken over by the govern- 
ment as a war measure, and it guaran- 
teed to the railroads their earnings and 
dividends based on the average of the 
three previous years. The pledge was 
made that they would be returned to 
their rightful owners at a certain lim- 
ited period after peace was declared. 
The good faith of this government is at 
stake. It must keep its word, and its 
agreement, or act the part of the Bolshe- 
vists of Russian. 

No wonder the public is alarmed that 
such a radical proposal should be made 
at this time. It has always taken some 
years after great wars for prices and 
conditions to adjust themselves, but we 
should be safe and sane in our proposals 
for relief. No one set of men, capitalists 
or employes, should seek to profit at 
the expense of others. It is in periods 
like this that the agitator and socialist 
would make us believe that the only 
remedy for our high cost of living and 
other troubles is to turn things up side 
down. Such a revolution would only pre- 
cipitate a panic and drive capital into 
hiding, and out of the industrial pursuits 
which employ labor. Such a condition 
would hit labor the hardest blow. Let us 
then make haste slowly in our readjust- 
ment problems, so as to disturb both 
capital and labor as little as possible. 

This is the part of wisdom. 








ceeded in eliminating the prejudice in 
the minds of labor leaders. The labor 
people say that if the insurance com- 
panies intend to continue to write strike 
insurance, they will then make a politi- 
cal issue of state insurance and will 
be able to bring powerful influence to 
bear in state legislatures. The attitude 
of labor is ominous and sinister. lf 
the labor unions endeavor to bring their 
vast influence to bear, the results are 
likely to be unfortunate. 


Gompers High in the Councils 


Samuel Gompers, president of the 
American Federation of Labor, is high 
in the councils of the federal adminis- 
tration. He is counted as one of the 
most confidential advisors of President 
Wilson. 

So far there is but one institution 
writing strike insurance covering loss 
of profits during a strike, this being 
a reciprocal located at Aurora, III, 
known as the Industrial Reciprocal Ex- 
change. A mutual is being organized 
at Baltimore, to write this class of in- 


surance, but it has not assumed detinite 
form. 


Writing Engine Breakage 


The Ocean Accident has now started 
writing engine insurance, a line of in- 
demnity that has just been taken up. 
The accident insured against is the acci- 
dental breakage of any part of an en- 
gine, so substantial and serious as to 
immediately prevent its continued oper- 
ation. The engine policy itself covers 
only property damage, but it can be en- 
dorsed so as to cover personal injury, use 
and occupancy and consequential loss, 
the same as the steam boiler and fly 
wheel policy. Pulleys and wheels not 
on engines will be insured as heretofore 
against the breakage of the wheels into 
two or more parts, gne part being en- 
tirely separated and dislodged from the 
other. These wheels may be covered 
under an endorsement attached to an en- 
gine policy or under the usual fly wheel 
policy. 





The claim department office of the 
Travelers at Kalamazoo, Mich., has been 





transferred to Grand Rapids. Adjuster 
F. S. Smith will continue in charge. 








MARYLAND CASUALTY’S 
NEW BUILDING PLANS 








Buys 25-Acre Suburban Tract at 


Baltimore for Use as a Home 
Office Site 


MUST HAVE MORE ROOM 


Better 
Employes Also Important Factor 


Opportunity for Welfare of 


in Making Change 


BALTIMORE, MD., Aug. 26—The 
Maryland Casualty has purchased a 
tract of about 25 acres, on one of the 
highest points of land in the area of 
high ground in the northern suburbs 
of Baltimore, and plans to remove its 


head offices to that location. It will, 
therefore, offer for sale its present 
home office building, and its annex. 


In the event of a sale of those build- 
ings, it is planned to retain as tenants 
sufficient space in the Tower Building 
for its Baltimore general agents, T. T. 
Tongue & Co. (casualty lines) and Kerr 
& Wilson (bonding lines), as well as 
for the accommodation of its Balti- 
more city claim, inspection, auditing 
and legal divisions, which must, of 
course, continue te be located in the 
center of the city. 
Present Building Overcrowded 


The reasons actuating the Maryland 
Casualty for this somewhat radical 
move are: first, the overcrowded con- 
dition of its present home office build- 
ings. The continued and very great 
growth of the business of the com- 
pany, especially during the past four 
or five years, has necessitated the in- 
crease of its home office working force, 
until its present space is very badly 
overcrowded. The provision, there- 
fore, of a very substantial amount of 
additional space at the earliest pos- 
sible moment is imperatively necessary. 
It has been found to be undesirable to 
enlarge its present quarters. 

Second, the continued growth during 
the past four or five years of the com- 
pany’s business indicates that the 
space problem will continue to recur 
from time to time, and that it is, there- 
fore, wise to provide for unlimited ex- 
tension of home office building accom- 
modations without having to. tear 
down, or to remodel to any material 
extent, these that may already be in 
use. 


Seeks Welfare of Employes 


Third, the desire and purpose of the 
Maryland Casualty to minister to the 
welfare, comfort and convenience of 
its employes in the largest possible 
measure consistent with reasonable 
business considerations. This can be 
done vastly better under such condi- 
tions as will obtain at the location just 
purchased than is at all possible under 
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WISCONSIN RATE PLAN 


FILE LIABILITY SCHEDULE 





Meeting of the National Automobile 
Bureau Was Held Last Week 
in St. Louis 


The National Automobile Bureau, 
composed of companies not belonging 
to the National Workmen’s Compensa- 
tion Service Bureau, held a_ special 
meeting in St. Louis last week, all the 
company members being represented 
except the New Jersey Fidelity & Plate 
Glass. O. F. Roberts, vice-president of 
the Chicago Bonding and head of the 
bureau, presided. The operations of 
the bureau were found to be very satis- 
factory. There have been but few viola- 
tions. 

On Sept. 1 the antidiscrimination law 
of Wisconsin requires all companies 
writing liability insurance in that state 
to file rate schedules. This applies not 
only to automobile insurance, but pub- 
lic liability, and, in fact, all forms. The 
bureau companies therefore found it 
necessary to prepare proper schedules 
for filing in Wisconsin. 


Classification Statistics 


Ambrose Ryder of the National 
Workmen’s Compensation Service Bu- 
reau was present from New York to 
confer with the companies as to adopt- 
ing standardization forms for report- 
ing experience. The Georgia Casualty 
is the only National Bureau company 
that has kept its automobile statistics 
in a form that can be used to advan- 
tage. The Compensation Service Bu- 
reau and the National Automobile 
Bureau will pool their experience. as 
the companies belonging to the junior 
organization now have experience that 
is worth while. The next meeting of 
the National Automobile Bureau will 
be held at Newark, N. J., after the ex- 
perience has been gotten together and 
assembled at the offices of the Com- 
pensation Bureau. 

The members at St. Louis expressed 
satisfaction with the new rating plan 
adopted by the compensation bureau 
for rating automobiles, feeling that it 
is one step forward from the old horse 
fire system. However, it is believed 
that ultimately a much more logical 
rating scheme will be evolved. 


Dangers of Yelling 


A sneeze, too enthusiastically  in- 
dulged, sometimes tears the delicate 
membranes of the body; but it remained 
for a widow claiming compensation to 
advance the novel physiological theory 
that calling for help is a cause of acute 
stomach trouble. 

The man was a factory hand and in- 
jured his ankle by rolling a truck over 
it. He was paid compensation for the 
injury and eventually went back to work, 
but about a year later died. The widow 
claimed further compensation and, as the 
man’s death seemed to have no connec- 
tion with the injury, she was asked how 
she associated them. 

She replied that her husband had in- 
jured his stomach “hollering for help,” 
and she spoke about a nervous condition 
which had interfered with his appetite 
and digestion. 

This testimony was somewhat impaired 
by other evidence which showed that 
during the period in which this nervous 
condition was supposed to exist the man 
had, on one occasion, in a contest with 
a friend, in a lunch cart, eaten “21 hot 


dogs.” 
Held, that if claimant had _ suffered 
from a digestive disturbance, it had no 


connection with the claimed injury, espe- 
cially in view of the fact that he was 
able to perform such a feat and live 
through it and apparently suffered no 
inconvenience. Compensation denied. 


A NEEDED TONIC 


“My wife looks poorly, don’t you think 
doctor?” 

“Yes, I do.” 

“What do you think she needs?” 

“A new hat and a new dress.”—Yon- 
kers Statesman. 





CENTRALIZED SYSTEM 
SEE BIG ADVANTAGE IN PLAN 


Medical Work of the Casualty Com- 
panies Can Be Placed on More 
Satisfactory Basis 


Dr. W. H. Burroughs, head of the 
medical department of the United 
States Fidelity & Guaranty, is in Chi- 
cago arranging for a centralized med- 
ical system in handling industrial 
claims. The companies writing com- 
pensation have realized particularly the 
importance of having industrial sur- 
geons who give practically all their 
time to this work. They find a ten- 
dency on part of many physicians and 
surgeons to impose on the companies 
by making more calls than necessary, 
by keeping people in the _ hospital 
longer than is essential, and thus mak- 
ing it possible to get more fees. Under 
the centralized system there is a certain 
amount set aside for medical aid and 
the surgeons are allowed that much for 
the year. Therefore, it is to their ad- 
vantage in order to reduce their work 
to get injured people off their hands 
as soon as possible. 


Cuts Both Ways 


Under the ordinary conditions the 
knife cuts both ways. The workman 
is frequently kept out longer than is 
necessary and hence the compensation 
payment is greater. Furthermore, the 
medical aid is greater because the sur- 
geon is prolonging the time. If the 
industrial surgeons give all their time 
to industrial claims, they are kept busy, 
their compensation is sure, they are 
free from the annoyance of collections, 
and the work is greatly simplified. In 
the centralized system, a sufficient num- 
ber of companies agree to employ the 
same surgeons and thus the outside 
doctors are practically eliminated. Of 
course, in the smaller points, there is 
not sufficient work to keep a doctor 
employed. Even there, nowever, if all 
the companies engage one physician, 
the results are found far more satis- 
factory. 


Minnesota Men Solicitors 

Minnesota insurance men are wonder- 
ing whether at the extra session of the 
legislature called for Sept. 8, the work- 
men’s compensation issue will come up 
again. The governor has asked employ- 
ers and the Minnesota State Federation 
of Labor to get together on labor legis- 
lation. Minnesota had a close call from 
passing a bill that would have knocked 
out the stock companies from writing 
compensation insurance at the last ses- 
sion. When the legislature adjourned 
last winter it was thought that the trou- 
ble would be over for two years at least. 


California Collision Rates 

The National Workmen’s Compensation 
Service Bureau has approved a 25 per- 
eent reduction in automobile collision 
rates in California, effective Sept. 1 on 
new and renewal business. August busi- 
ness can be cancelled on the prorata plan 
and rewritten Sept. 1 to secure advan- 
tage of the new rates. The reduction is 
part of the plan of casualty and fire 
companies t9 meet the competition of 
reciprocals, which are cutting heavily 
into the business in the state. 





Casualty Notes 


Smployes of the Globe Indemnity have 
been given a prosperity bonus, gradu- 
ated from 5 percent to 10 percent of the 
year’s salary, according to the term of 
their employment with the corporation. 

Captain I. M. C. Adams has returned 
to the National Surety as assistant sec- 
retary in the court bond department after 
twelve months overseas. 


The workmen's compensation bills re- 
cently introduced have passed _ both 
houses of the Alabama legislature but 
have not yet been approved by the gov- 
ernor 

D. B. Hamilton, formerly adjuster of 
the Travelers of Erie, Pa., has returned 
from federal service and been trans- 
ferred to Toledo. O., succeeding George 
H. Lewis as an adjuster there. Mr. 


ROADS AFFECT LOSSES 
TWO THEORIES ARE ADVANCED 


In Long Run Hard Surfaced Highway 
Will Decrease Motor Losses— 
California Is Example 


Hard surfaced roads should cause a 
decrease in automobile losses in the 
long run, according to automobile un- 
derwriters. California can be cited as 
an example. It is the state which has 
set the pace in good roads. It is paved 
from end to end. The ratio of auto- 
mobiles to populatien is higher than 
in any but a few of the extra prosper- 
ous agricultural states ef the middle 
west, as there is an automobile to every 
11 people in California. And yet it 
has the most favorable loss statistics 
on automobiles of any state in the 
union. 

Must Get Used to Them 

Two theories have been advanced as 
to the eftect of the good roads move- 
ment now under way all over the coun- 
try. One is well illustrated by the 
family which has just purchased a new 


phonograph. For a few weeks they 
“work it to death.” Ragtime, grand 
opera and vaudeville talk come in a 


seemingly never ending stream from 
the new toy. But after a few weeks 
the novelty wears off. The class of 
music played becomes better and the 
talking machine is a good thing for the 
famliy without being a pest to the 
neighbors. 

So it will be with the hard surfaced 
roads. Everybody will be out to take 
a spin on them at first, congestion and 
accidents will result. But as time goes 
on a more normal use of them will be 
made and travel will be safer as well 
as more comfortable than before the 
paving. 

Epidemic in the Spring 

The other theory is that as long as 
the road building continues each spring 
will see a high percentage of accidents, 
but by September the accidents will be 
few and far between. This is based on 
the assumption that the lack of famil- 
iarity with roads is an important cause 
of road mishaps. Early in the season 
peopie will be trying out the new 
routes, and will go at high rates of 
speed on smooth highways whose turns 
are unknown to them. By fall every- 
one will know the ins and outs of 
nearby roads and consequently fewer 
accidents will occur. Each year as 
long as the road building occurs this 
spring epidemic of auto smashups will 
recur. ; 

Another factor to consider is that of 
congestion on good roads because of 
people abandoning others and taking 
to the paving whenever possible. This 
may cause accidents, but on the other 
hand, one paved road can accommodate 
much more traffic than a dirt road. 
Moreover, as time passes and paving 
becomes more general this concentra- 
tion of traffic will dissappear. 


To Continue Excise Pool 


The Excise Reinsurance Association of 
New York, which writes dramshop busi- 
ness in the Metropolitan district, is to be 
continued. There has been some talk of 
dissolving the organization, but it has 
now been agreed to continue the excise 
pool for another year. The bonds that 
will be issued will run from Oct. 1, 
when the licenses are issued until Jan. 
16, when national prohibition becomes 
effective. 

The premium charge for the excise 
bonds to be issued will be the same as 
that previously charged for a bond run- 
ning a full year for the reason that it 
was felt necessary to collect an increased 
rate owing to the uncertainty of the sit- 
uation. 


Steam Boiler Men Organize 


The steam boiler inspectors attached 
to the companies writing steam boiler 
insurance are organizing a union to be 


CLAIMS FROM WOMEN 
MORE TROUBLE EXPERIENCED 


Many Health and Accident Companies 
Find Business Unsatisfactory— 
Some Exceptions 


That much more trouble is experi- 
enced with women than with men in 
connection with claims under health 
and accident policies is the view gen- 
erally taken by claim men for com- 
panies which write women’s business. 
A higher premium is charged for 
women by practically all of the com- 
panies, but even then several of them 
say that their experience with that 
class of business has been rather un- 
satisfactory. The Central Business 
Men’s Association has recently made 
an additional raise in rates for women 
and considers that its experience under 
the new rates has been rather more 
satisfactory than before, the increase 
apparently having tended to weed out 
some of the more undesirable risks. 

The general complaint made is that 
women do not have the same feeling of 
responsibility toward their work that 
men do, and that while a man will stay 
with his job when he is not really able 
to work, a woman is more likely to 
give up as soon as she begins to feel 
ill, especially if she feels that her in- 
surance policy assures her of compen- 
sation for the time lost. Some ad- 
justers also say that the average woman 
policyholder seems to feel that she 
should be put in a privileged class and 
should be given greater consideration 
on account of her sex. 

School Teachers Lead in Claims 


School teachers lead in the number 
of claims submitted under health polli- 
cies, especially during the vacation pe- 
riod. That is explained by the fact 
that the teacher often works under a 
decided nervous strain during the 
school year, and when she “lets go” 
with the arrival of vacation time, she 
is really in need of medical attention. 
Nurses are in a somewhat similar posi- 
tion. They necessarily work on high 
tension when handling a difficult case, 
with irregular hours and usually in- 
sufficient rest, and are likely to collapse 
when their work on the case is finished. 
especially if there is an appreciable in- 
terval before they take up another case. 
A nurse can go from a hard case di- 
rectly to another of less difficult char- 
acter and come out in better shape than 
if there is a rest in between. Nurses 
also have more operations than most 
of the women who carry health and ac- 
cident insurance, possibly because of 
their closer association with hospital 
affairs. 

Even in accident claims many of the 
companies say that women are harder 
to deal with, because in many cases 
disability due to the nervous shock 
sustained, even after all injuries have 
healed. The disability may be real, but 
it means more claims for the company 
to pay than in the case of a man sus 
taining similar injuries. 

Woman Examiner’s Views Different 


Mrs. M. K. Gordon, claim examiner 
for the Chicago office of the North 
American Accident, on the other hand 
says that her experience with women’s 
claims has been no more unfavorable 
than with men. She says they are not 
inclined to want more than is coming to 
them any more than other policy- 
holders and that. while there may be 
some claims filed by women which are 
disallowed by the company, it is due 
primarily to their lack of knowledge of 
what their contract really covers and 
the fact that they are less familiar with 
the subject of insurance generally thar 
men. 

She says that the prejudice among 
company officials against women 4s 
health and accident risks is not just 
fied by experience and that it will 











Lewis has begun the practice of law. 





‘affiliated with the federation of labor. 


sustain her position. 
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How to Reduce 


A COMPENSATION underwriter was 
asked the other day what constituted 
the bulk of correspondence between 
the home or general office and the 
agents, which could be greatly reduced 
if there were greater efficiency at the 
agency end. This underwriter finds 
two chief causes for correspondence, 
first being the ignorance of the agent 
as to proper classification of compen- 
sation risks and the second failure to 
fill out properly or adequately the 
blanks in the application. 

This underwriter said that the com- 
pensation manual can be readily com- 
prehended by any intelligent person: 
and there should be no difficulty in 
quoting the basic premium on any or- 
dinary risk. Home offices find that 
many agents are negligent or indif- 
ferent as to their rate manuals. They 
do not keep them corrected and when 
the amended rating sheets and rules 
are sent to them, they put the sheets 
in a drawer and never think of them 
afterward. Then when they go to 
write a risk later on they follow the 
old rate or rule which naturally brings 
back instructions from the head of- 
fice to get the correct rate. 

Undoubtedly the assured frequently 
receives the impression from his deal- 
ings with agents that they do not know 
their business and probably the policy- 
holder is correct in his conclusion in 
many instances. An agent should en- 
deavor to leave the impression on the 
assured that he is the master of the 
business in which he is engaged. In 
these days business men desire to have 
their affairs transacted by experts. It 
costs too much time and the irritations 
are too great to transact one’s affairs 
with an incompetent person. An as- 
sured who is quoted an old rate, whose 
policy is written according to an old 
rule which has been amended and which 
amendment has been sent to the agent 
but cast in a drawer is put out and 
is in an unfriendly mood when the cor- 
rection has to be made. The business 
should have been transacted correctly 
in the first instance. 

The compensation manual is not an 
mtricate instrument. Some agents, of 
course, think that there are a good 
many unnecessary refinements in classi- 
fication, but it must be remembered that 
this manual represents the experience 
and thought of home offices. It is the 
result of compiling statistics and ex- 
perience running over a number of 
years. Agents should be able without 
difficulty to classify and get the basic 
premiums on the ordinary run of risks. 

There are some very clever brokers 
and agents who try to twist the manual 
or to interpret it in a way that will 
bring a lower rate to an assured than 
that to which he is entitled. Naturally 
these people are watching out for loop- 
holes or ambiguities that will enable 
them to favor their assured. Home 
offices are just as aggravated with so 
called “sharp agents” of this kind as 
they are the ignorant-ones. The truth 
of the matter is that an assured is en- 
titled to the best service, correct and 


Correspondence 


up to date information. An agent that 
is writing compensation insurance 
should give sufficient time to his man- 
ual to know what it contains and he 
should be able to apply it without dif- 
ficulty. 

Next comes the carelessness or in- 
different work in answering queries on 
the application blank. Many agents 
feel that this is a time consuming proc- 
ess that is of no value. . They feel that 
they are rushed for time and that these 
queries have been devised by someone 
at the head office who has plenty of 
time on his hands and is looking 
for something to do. The information 
to be secured from the application is 
regarded as essential at underwriting 
headquarters where the risk is to be 
passed upon. If the companies did not 
desire this information they would 
eliminate the inquiries. Companies are 
not asking agents to do unnecessary 
things. They want the business, but 
they want to know what kind of busi- 
ness it is. If a company has had a risk 
on its books for a year or so the amount 
of information it desires on expiration 
is greatly reduced. However, when it 
comes to new business or changes in 
an old risk the company is entitled to 
the information it seeks. The agent is 
paid a commission not alone for se- 
curing business, but for rendering ade- 
quate service to his company and to 
the assured. 

A third point that might be men- 


tioned in creating unnecessary corre- 
spondence is over the premium de- 
posits. Many agents feel that if they 


can get the estimated premium down 
to a comparatively low basis it will 
be easier to get by with their assured 
and the renewal will be certain. If the 
assured during the year has had a much 
greater payroll and his premium, there- 
for, really calls for an increased pre- 
mium, many agents try to keep the de- 
posit down and then run their chances 
of adjusting the premium satisfactorily 
after the payroll is audited. The com- 
panies naturally desire as correct an 
estimate as is possible inasmuch as they 
lose the interest on the money that is 
kept in the hands of the assured. 

In handling workmen’s compensa- 
tion an agent should, in the first place, 
master the business so that he can in- 
telligently handle the transactions that 
come up in a way that will reflect credit 
upon him. He should keep his manual 
and rules up to date. He should gather 
as much information as he can that 
will enable him to become a better in- 
surance counsellor. In his dealings 
with his company he should respond 
readily to demands that are reasonable 
and which seem essential at the head 
office. He should be known in his com- 
munity as an insurance agent who is 
able to handle himself and his busi- 
ness with dispatch, accuracy and effi- 
ciency. 


NOT POPULARITY 
“See that man? Everybody's 
about him.” 
“So popular, eh?” 
“No—not especially. He’s a superin- 
tendent of a state hospital for the in- 


crazy 





sane.” 





| an investigator an entire week to dig 








Robert S. Hanrahan, special agent 
of the Massachusetts Bonding in the 
northwestern department, in charge of 
Manager Philip B. Shillito at Chicago, 
has been appointed assistant manager 
of the southeastern department at At- 
lanta, Ga. Frank B. Apitz, formerly 
special agent of the Frankfort General 
and later with the accounting firm of 
Joseph Froggatt & Co., has been ap- 
pointed special agent of the Massa- 
chusetts Bonding by Manager Shillito. 


Assistant Secretary F. J.‘Forrest, who 
has been stationed at Denver, Colo., 
for the North American Accident, look- 
ing after its interests in that section 
for the home office, is transferred to 
the Pacific Coast and will have his 
headquarters at Los Angeles. He will 
be the direct home office representa- 
tive in that territory. 


“Boiler Safety,” a new booklet just 
off the presses of the Travelers Indem- 
nity Co., is a sister booklet to “Boiler 
Economy” recently issued by that com- 
pany. Its purpose is to describe ap- 
proved ways of preventing accidents in 
the boiler room. It is a convenient 
pocket-size, and will be a handy refer- 





ence book for the engineer and fireman, 
as well as the plant-owner. In 175 
pages, the subject matter is divided up 
into forty sections, each of which re- 
lates to some particular phase of boiler 
room work, or to the care and opera- 
tion of certain equipment or apparatus 
in the boiler room. Boiler explosions 
occur frequently, and many of them are 
enormously destructive to life and 
property. They are often caused by 
weakness due to improper design, in- 
ferior construction, or the use of un- 
suitable materials, but many of them, 
on the other hand, are plainly the di- 
rect results of careless or unintelligent 
operation of the boilers. In this book- 
let design, construction, and materials 
are not discussed. Emphasis is laid on 
the operation of the boilers. 


H. C. Myer has been appointed man- 
ager of the Washington, D. C., branch 
of the Aetna Life, accident and liability 
departments. Mr. Myer has been act- 
ing manager there ever since former 
Manager Frost’s entry into the quar- 
termaster’s corps in Washington. Lieut. 
Frost has now secured his release and 
will have charge of the brokers’ service 
department at the Philadelphia branch 
office of the affiliated Aetna companies. 
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TALKS WITH CASUALTY MEN 














Compensation companies give an ex- | 
perience rating on concerns that have 
a payroll of a certain minimum. There 
is considerable work in going into the 
records and getting the data for the 
calculation of experience rating. In 
some of the large concerns, it may take 


out the stuff. Others, of course, are 
more simple. Where the claim papers 
have. to be examined, this takes time. 
Owing to the increase in salaries and 
cost of operation, the insurance com- 
panies have found, therefore, the cost 
of getting experience rating has ma- 
terially increased. 

* * 

A compensation writer, the other 
day, said that he had _ considerable 
trouble with experience rating, because 
after a man makes radical improve- 
ments in his plant, he is still put on his 
old record because a four years’ aver- 
age is taken. 

He gave a concrete instance, as fol- 
lows: A manufacturing plant had an 
abnormal loss ratio, largely because the 
superintendent would not respond to 
suggestions of inspectors. Finally, the 
insurance man went direct to the head 
of the concern and laid the matter be- 
fore him. He found that _improve- 
ments would cost $4,000. The insur- 
ance man told him that he could well 
afford to make these improvements, 
because his insurance rate would be 
considerably less. The first year after 
the improvements were made, the loss 
ratio fell something like 80 points. 
Evidently the cause of the high loss 
ratio had been removed. Yet the three 
years’ previous experience had to be 
pooled with the one year in order to 
get the experience rating. The owner 
felt that he had been buncoed to a cer- 
tain extent and had been treated un- 
justly. He went to the mutuals and 





succeeded in getting a much lower rate 
because of the improvements and his 
experience following these improve- 

ments. 


This underwsiter in citing this , 


instance said that it seemed to him that ' 


after an improvement had been made 
which caused such a _ reduction in 
claims and the loss ratio, the assured 
should get a bigger benefit in his rate 
at once and should not be penalized so 


heavily for the years previous when the , 


old conditions prevailed. 

Another underwriter in commenting 
on this subject, said that one year is 
not sufficient to prove whether the re- 


duction in the loss ratio will be per- 
manent. He said that many cases 
could be shown where improvements 
had been ordered but perhaps the char- 
acter of the employes had been changed 
so that the effect of the improvement 
is offset. He declared that there must 
be a sufficient probationary period to 
establish permanency of the lower loss 
ratio. If improvements do bring about 
a marked change in the loss ratio, it is 
reflected in the renewal rate, becatse 
the average is cut down quite a bit. 
This underwriter said that it would be 
unfair to the companies to predicate 
an experience rate on one year’s time, 
because that is not a sufficient period 
on which to base a conclusion. 
* 

There are many features in the con- 
tinuous life indemnity provision under 
accident and health policies that require 
attention. Most companies are uncer- 
tain as to whether sufficient premium 
is being collected to take care of these 
cases if the experience shows that 
many of them are prolonged. Policies 
containing’ the provision that the 
monthly installments be continued dur- 
ing the time of disability, with no limit 
as to time, are of modern vintage. 
Within recent years some companies 
have had indefinite cases which makes 
them fearful of final net results. Un- 
fortunately, the companies are not al- 
ways dealing with honest applicants. 
It is easy for someone to cover up a 
tubercular condition or a tendency to 
cancer or some other lingering illness. 
There is a continuous disability pay- 
ment provided. It opens the way for 
insurance companies to pay the install- 
ments as long as the disability con- 
tinues. There are a number of victims 
of paralysis, falls from horses, trains, 
electric cars, downstairs, etc., which 
are likely to affect the head, spine, 
nervous system, etc., which may de- 
velop into a lingering illness of long 
duraton. One official said that he dis- 
liked very much to say it, but he is 
convinced that his company, along with 
others, is paying on several cases 
which have the appearance ‘that the 
assured read the signs and warning 
correctly, taking out health insurance 
in ample time. He states that his com- 
pany considers the life indemnity fea- 
ture to be the most dangerous benefit 
that the company has in its policy. It 
is attractive to prospective assured, 
whether honest or dishonest. 
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Assets $1,175,707 


Behind the Contracts of the 


AMERICAN REINSURANCE COMPANY 


HANOVER BANK BUILDING 
NEW YORK CITY 


HENRY W. IVES & CO., Underwriting Managers 


stand solidly invested assets in excess of $1,100,000, ample 
reserves and an enviable reputation for fair dealing. 


REINSURANCE EFFECTED IN 
COMPENSATION, PUBLIC AND GENERAL LIABILITY, HEALTH; 
AUTOMOBILE AND BURGLARY LINES 
UNDER EQUITABLE CONDITIONS 
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The Sign of Good Casualty Insurance 


LIABILITY BURGLARY 
ACCIDENT CREDIT 

HEALTH BOILER 
AUTOMOBILE LANDLORD'S 
TEAMS ELEVATOR 
COMPENSATION GEN’L LIABILITY 
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ESTABLISHED 1865 


London Guarantee & Accident Company, Ltd. 


OF LONDON, ENGLAND 


Head Office, Chicago F. W. LAWSON, General Manager 


CUNKLING, PRICE & WEBB... -Gen. Agts. Illinois, Mo., Ind., 1423 Insurance Exchange, Chicago 
FRED. L. GRAY COMPANY.... Northwestern Managers, 328-336 Security Bank Bldg., Minneapolis 
RAYMOND & BEDINDD 5 cnsesoepacsacecceess Genera] Agents, Southern Michigan, Journal Bldg., Detroit 

. AT’ Se West Virginia, Board of Trade Bldg. Wheeling 
MAXON & PERDUE COMPANY s., Northeastern Ohio, Leader-News Bldg., Cleveland 
G. C, KOTHIER & COMPANY:...... ...Gen. Agts., So. Ohio, 1217-18 First Nat. Bank Bldg., Cincinnati 
HANSEN & ROWLAND, Inc., Gen. ss , 214 Tacoma Bldg., Tacoma; 1708 L. C. Smith Bldg., Seattle 
THE MERRILL, PODGE & JACKSON CO........ Gen. Agts., Lucas Co., Produce Exch. Bldg., Toledo, Ohio 
YCONNOR EROS.-McCUNE AGENCY Dist. Agts., Savings Bldg., Lima, Ohio 
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“The American Credit-Indemnity Co. 
of NEW YORK 
CREDIT INSURANCE ONLY 
E. M. TREAT, President 
The American’s Unlimited Policy not only provides absolute protection against abnormal Joes on 


all outstanding covered accounts, but serves to prevent losses. 

If you are a manufacturer or jobber, write for the full particulars of this service, 

415 Locust St., St. Louis, Mo. 91 William St., New York 
? OFFICES IN ALL PRINCIPAL CITIES 
R. J. LYDDANE, General Agent 1140 Marquette Bldg., Chicago 

















WORKMEN'S COMPENSATION 














STATE DEFENDS DIFFERENTIAL 


Pennsylvania Companies Demand Es- 
tablishment of Equal Rates for 
All Carriers 


PHILADELPHIA, PA., Aug. 26.— 
The management of the state insurance 
fund made an attempt to justify the 
retention of the 10 percent differential 
in compensation rates in Pennsylvania 
at the conference convened by Com- 
missioner Donaldson last week at 
Philadelphia. Assistant Manager Al- 
bert L. Allen, sole spokesman for the 
state, asserted that it would otherwise 
be impossible to hold business in com- 
petition with the companies, although 
the state fund pays annual dividends; 
that the large concerns would with- 
draw their patronage and become self 
insurers if they do not get the benefit 
of the abatement in premiums. 

Representatives of stock and mutual 
companies quoted John Price Jackson, 
commissioner of labor and industry, and 
Francis H. Bohlen, counsel for the state 
board, as having made voluntary state- 
ments to the effect that the differential 
privilege would be relinquished when the 
board premium income reaches $1,000,000 
per annum and that no effort would be 
made further to augment the volume of 
business. The company representatives 
were ‘unanimous in asking the establish- 
ment of equal rates for all carriers. 

Among the speakers were Vice-Presi- 
dent F. Highland Burns of the Maryland 
Casualty, Resident Manager S. H. Pool 
of the Fidelity & Casualty, Manager A. 
H. Reeve of the Travelers, Vice-President 
J. B. Longacre of the Insurance Federa- 
tion of Pennsylvania, Frederick G. Ries 
of the Pennsylvania Manufacturers’ As- 
sociation Casualty, President Edward B. 
Creighton of the Eureka Mutual Cas- 
ualty, Manager James F. Kane of the 
American Mutual Liability and Randall 
Chase of Hare & Chase. A similar meet- 
ing will probably be held at Pittsburg 
before Commissioner Donaldson renders 
a decision. 
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Cost Advanced in Pennsylvania 


HARRISBURG, PA., Aug. 26.—The 
average cost of operating the new state 





, the old law, according to E. H. Downey, 






































Agents: If you desire connection with a Company rendering REAL _ 
SERVICE write to one of the following agencies in your territory: 





P. A. COOLING CO., General Agents, 404 Amer. Central Life Bidg., 
Indianapolis, Ind. 
OSCAR R. WITTE & CO., pe eng ts, 403-6 Wainwright Bldg. 
it. Low 0. 
FRANK V. SMITH & BROS., General Agents, 428 Reserve Bank Bldg. 
Kansas City, Mo. 
E. J. MILLER, a Agent, 311 Gas & Electric Bldg. 
JOPLING & WHITESIDE, General Agents, 305 Hoyt Bldg. 
Wichita, sas 


(For Other States Write Home Office) 
We Specialize in Accident and Health, Plate Glass and Automobile Insurance. We Write All Casualty Lines. 


WESTERN INDEMNITY COMPANY, Dallas, Texas 
0 Capital, $300,000 Assets, Over $1,500,000 





































| THE METROPOLITAN CASUALTY 


SOUND 
ENTERPRISING INSURANCE CO. OF NEW YORK 
LIBERAL Home Office: 47 CedarSt., New York City 
PROMPT PLATE GLASS, BURGLARY, ACCIDENT, 


HEALTH INSURANCE 











MERICAN LIABILITY 


HOTEL WISCONSIN 


Big Hotel of Milwaukee 


HEADQUARTERS for INSURANCE MEN 
500 Rooms-400 with Bath 


COMPANY 


Disability Insurance 


W. R. Sanders, General Mgr. 
Citizens Nat’l Bank Bldg., CINCINNATI, OHIO 





compensation law will be approximately 
30 percent higher than in the case of 


rate expert of the Pennsylvania depart- 
ment. He has figured that in the mining 
districts the increase will amount to 20 
percent, in the manufacturing districts 
30 percent, and in construction work .25 
percent. 

There will be an advance in death 
benefits of 10 percent, in permanent dis- 
ability of 30 percent, and temporary dis- 
ability 40 percent. Medical eosts will 
advance nearly 50 percent. 








Went After Tennessee Business 


The mutuals writing compensation 
business made a desperate attempt to 
grab off business in Tennessee when the 
act went into effect. They conducted a 
large advertising campaign, had special 
.men in the state and vigorously prose- 
cuted the work. Local agents say, how- 
ever, that the mutuals did not make 
much of a dent in that state. 


| New Problem in Kansas 


TOPEKA, KAN., Aug. 26—A new prob- 
lem in compensation insurance has 
arisen here. Under the Kansas compen- 
sation law a man who loses an eye in 
an industrial accident is entitled to com- 
pensation at the rate of 50 percent of 
his weekly wages for 110 weeks. The 
same law provides that if he loses both 
eyes he is declared to be totally disabled 
and therefore is entitled to 50 percent 
of his average weekly wages for eight 
years, 

| A big factory in southeastern Kansas, 
which carries compensation insurance, 
hired a man for a factory job. This man 
had only one eye at the time he went 
to work. The company knew this, but 
did not make any particular notice to the 


week ago there was an accident and the 
man lost his only good eye. He is now 
totally blind and always will be. 








All Classes 
All | 


Occupations $100,000.00 Insurance Department Deposit 











Now this man lost only one eye, yet 


insurance company carrying the risk. A 


asked the labor commissioner upon what 
basis he is to receive compensation and 
the insurance company has inquired if 
the state insurance department has any 
information relative to a similar case as 
to what payment should be made. The 
company is willing to pay the claim, 
but there is a question under the law 
as to what the payment should be. 


Pay for Deaths in Tornado 


FERGUS FALLS, MINN., Aug. 26.— 
Casualty insurance companies have ac- 
cepted liability in connection with the 
death of two men in a tornado while on 
duty. These men were employed by a 
milling company in Fergus Falls, and 
both were on duty at the time the city 
was visited by a tornado in July. One 
man was blown into a river and drowned, 
and the other was killed entering the 
basement of his own home, a few rods 
distant from the mill, where he sought 
safety. 

The cases were the first raised in this 
state under the state system of super- 
vised workmen’s compensation. In ac- 
cepting the liability, the companies paid 
$2,000 and $1,200 respectively to the de- 
pendents of the killed workmen. 


Main Contractor Held Liable 


RICHMOND, VA., Aug. 26.—The liabil- 
ity of a principal for injury sustained by 
an employe of his subcontractor was up- 
held by the Virginia Industrial Commis- 
sion when the Richmond Cedar Works 
was instructed to pay the widow and 
children of LeRoy Harper $2,598 in 
monthly instalments over a period of 300 
weeks. The company contracted to pur- 
chase from one Ben Waters a tract of 
timber near Norfolk. Harper, a veteran 
employe of the company, was detailed 
as a member of the logging crew, and 
died of an injury received in the course 
of the work. The company claimed that 
Harper had been lent to Waters and 
therefore was in his employ, although it 
was testified that Harper had received 
no notice of the termination of his em- 
ployment. The commission held that 
under the law employes of a subcon- 
tractor may look to the principal con- 
tractor for compensation in case of 
injury. The Liberty Mutual was the car- 
rier of the insurance involved. 


Gets New Job; Loses Damages 


HARRISBURG, PA., Aug. 27.—Em- 
ployes who receive compensaton for 
injuries while at work, but who subse- 
quently recover and obtain more profit- 
able employment elsewhere, lose the 
right to damages, according to a decision 
announced here by the workmen’s com- 
pensation board, which establishes 4 
precedent of great interest to industrial 
workers, employers and indemnity con- 
cerns. 

Patrick Laffe of Scranton sought dam- 
ages from the Delaware, Lackawanna & 
Western Railroad. His right arm was 
hurt while he was working for the rail- 
road Oct. 23, 1916. He was awarded com- 
pensation and by Jan. 1, 1919, had re 
ceived $922. On Dec. 5, 1918, he was 80 
well that he went to work for another 
employer at higher pay. The railroad 
protested continuing periodical pay 
ments. It was exeused and ordered t? 
discontinue the allowance. 





Albert L. Allen, assistant manager of 
the Pennsylvania State Workmen's In- 
surance Fund Board, has_ offered his 
resignation to Chairman Keppart, effec: 
tive Sept. 15. He will engage in insur 
|ance brokerage and workmen's com 
pensation. 





Employers Liability Appointment 


have been appointed general agents fot 
northern Texas for the Employers Lia 
pility and will write all lines for th 
company. A claim department is to 
established in the Easley office on Sept 
1, which will permit of a better service 
to agents. 





New Des Moines Casualty Company 


DES MOINES, IA., Aug. 26—Add se 
other to the new companies that at 
been organized in Des Moines in recell 
months. The newest is the Midwest ye 
ualty. Articles have been filed for © 
company giving the capital stock a 
$500,000. The directors are given me 
Dr. Howard D. Gray, E. R. Swank, Jam 





he is totally disabled. The workman has 


A. Hallett and Walter E. Baker. 


George M. Easley & Co. of Dallas, Te* J 







same 
bone 
on } 
the 

corn 
and 
lowa 
mad 
of tl 
agen 
the 

fendi 
Writi 
at oy 
no n 








ough it 
eceived 
1is em- 
d_ that 
subcon- 
al con- 
ase of 
the car- 


ages 
7.—Em- 
ton for 
>» subse- 
e profit- 
ose the 
decision 
n’s com- 
lishes 4 
ndustrial 
lity con- 


eht dam- 
wanna & 
arm was 
the rail- 
‘ded com- 
had re 
ie was 80 
r another 
- railroad 
cal pay" 
rdered to 


intment 
allas, Te § 
agents fot 
loyers Lia 
es for the 
is to be 
ce on Sept 
ter service 


Company 


g—Add am 
that have 
.g in recetl 
lidwest Ca 
led for er 
1 stock oa 
e given 
yank, James 
ker. 






















































August 28, 1919 


THE NATIONAL UNDERWRITER 








CASUALTY 29 























AMONG SURETY MEN 

















PROTESTS REBATES ON BONDS 





Kansas State Agent of National Surety 
Wants Law Extended to Cover 
That Business 





TOPEKA, KAN., Aug. 26.—I. J. Tal- 
bot of Kansas City, Kan., state agent 
for the National Surety, wants the 
surety agents of Kansas to stop rebat- 
ing on big contract bonds and if they 
will not stop it of their own accord, 
he wants an extension of the Kansas 
law that now prohibits rebating in fire 
and life insurance. 

Mr. Talbot had a conference with 
Commissioner Travis to see if there 
wasn’t some action by which the state 
department could stop the giving away 
of part of the premiums, but the state 
has little control over surety com- 
panies of any kind and cannot act in 
this matter. 

“It ought not to be necessary to have 
a law to keep a man from giving away 
his money,” said Mr. Talbot. “Yet it 
seems like this is going to come. I am 
not going to give away my money nor 
let my agents give away what they have 
worked so hard to earn. 

“But this isn’t the worst feature of the 
practice. It is unfair competition and 
is a discrimination. The public or the 
builder or the bank or other institution 
pays the premium for the bond and there 
is no reason why any agent should di- 
vide his commission with the contractor 
or the man for whom a bond is written. 
There is competition between the com- 
panies on the service they give and the 
protection their contracts afford, but 
there isn’t any competition against re- 
bating and the giving away of a part 
of the commission.” 





POSSIBILITY OF RATE WAR 





Iowa Surety Men Resent Attempt to 
Collect Low Nebraska Tariff 
in Hawkeye State 





Surety companies operating in lowa 
and Nebraska have been somewhat dis- 
turbed by the action of a few of the 
big eastern companies during recent 
weeks. As is known to most surety 
men, rates in Nebraska have been cut 
by nearly all companies operating in 
the state. Conditions in Nebraska are 
far from good, and there seems to be 
no inclination on the part of some of 
the big business getters to increase the 
present low rates. 

More or less surety business has 
been written in Nebraska on Iowa con- 
tractors. A great deal of the work 
recently done in Nebraska has been 
performed by contractors hailing from 
lowa. Trouble has arisen when the 
same contractors attempted to get 
bonds in Iowa at the rates charged 
on Nebraska work. Two or three of 
the companies commenced to cut the 
corners for contractors of this kind 
and threats of a general race war in 
lowa resulted. Corrections have been 
made in a few of the cases, but some 
ot the important companies with big 
agency plants in Iowa are still taking 
the position that unless the few of- 
fending big eastern companies cease 
Writing business at cut rates in lowa 
at once, a general surety rate war of 
io mean proportions will result. 


Nebraska Bond Business Good 


OMAHA, NEB., Aug. 26.—All lines of 
bond business in Nebraska are good. 
E. J. Meyer of Martin Brothers & Co. 
has written a $100,000 bond for the First 
National bank building in Falls City, 
Neb.; a bond for John W. Steinhart of 
Nebraska City, appointed executor of the 
$600,000 estate of Mrs. Happy T. Van 
Wyck Benner; bonds for a $240,000 pav- 
‘ng contract in the small city of Wahoo, 
Neb., and many other paving, highway, 
construction and other bonds. The busi- 
ness was written for the New Amster- 
dam. The Nebraska bond game has been 


has played havoc with rates 
instances. 

Notice that plate glass insurance rates 
will advance Oct. 1 has made no differ- 
ence, apparently, in the business in this 
line in Nebraska. 


in some 





WRITING NONALCOHOL BONDS 





All Alcohol Handlers Must Guarantee 
Product Will Not Be Used for 
Beverage Purposes 





Surety companies report an increased 
demand for non-alcohol beverage bonds. 
Some time ago when the government 
ordered the distilleries to stop making 
whiskey it became necessary for all 
who handle alcohol to put up a bond 
guaranteeing that they would not use 
alcohol for beverage purposes. Hence 
druggists, physicians, extract houses, 
printers and engravers using alcohol 
for cleaning purposes, hospitals, etc., 
were forced to purchase these bonds. 
Any handler of alcohol must guarantee 
to denature the product and not sell it 
for beverage purposes. 

Surety men have found that these 
bonds are too small in amount to pro- 
vide very much in the way of increased 
income. The majority written are for 
$100 and in the case of wholesale drug 
houses and hospitals this is sometimes 
increased to $500. However, it is found 
that the bond furnishes a very good 
opening wedge to an enterprising local 
agent. This bond is often written for 
an assured who has never had any pre- 
vious contract with a surety company. 
He is totally uninformed about the 
casualty and surety business and is 
often a virgin prospect for the local 
agent. A number of agents who are 
alive to the situation have been break- 
ing the ice with prospects of this kind 
and getting good results. 


ChicagoBonding&InsuranceCo. 
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Surplus to 
Assets Capital Policyholders 
$1,780,412.00 $500,000.00 $1,402,255.00 


O. F. ROBERTS, Vice-Pres. and Gen. Mgr. 


Home Office:—CHICAGO, Il. 


























Monthly Figures on 
Chicago Auto Accidents 








There are 153 persons now alive in 
Chicago who are marked to die in au- 
tomobile accidents before November. 
That is, if last year’s figure of 374 
deaths is to be reached. Corner Peter 
Hoffman’s figures, given out last week, 
indicate that number will be exceeded. 

Last year more than 50 percent of 
the auto casualties had juveniles un- 
der 15 years of age as victims. 

A comparison by the coroner of auto 
deaths this summer and last is as fol- 
lows: 


1918 1919 
Sh a a sss Sed Bares Oke 38 26 
I RORRNO a eae en La 38 43 
1 Ree emer 36 35 


July’s total of thirty-five automobile 
deaths is one less than last year’s. But 
the number of accidents is increasing, 
figures show, and if more care is not 
exercised others will be added to the 
153 persons destined to die by motor. 





Will Revise Plate Glass Rates 


William F, Moore of New York, the 
plate glass insurance rate maker, is now 
revising plate glass rates and the new 
tariffs will be promulgated to take effect 
Oct. 1. The Pacific Coast will not be 
affected, but the rest of the country will 
be. Owing to the increase in cost of 
plate glass, it has been found necessary 
to increase insurance rates. The in- 
creases will not be in the same propor- 
tion in each state. 





_The city of Manchester, N. H., is plan- 
ning to provide health and accident in- 
surance for all its municipal employes. 
The exact plan has not yet been deter- 
mined, but it is understood the city offi- 
cials are conferring with various insur- 


EMPLOYER’S LIABILITY 


Assurance Corporation, Ltd., of London, England 
SAMUEL APPLETON, Manager and Attorney U. S. Branch, 38 Broad St., Boston, Mase. 
Original and Leading Liability Company—All Forms of Liability Insurance 
The Most Advanced and Practical Personal Accident and Sickness Policies 
UNITED STATES ASSETS, $14,776,570.58 SURPLUS, $2,490,252.08 


| . A. GIL 
Exchange Bldg., Chicago, Ill; CHAS. H. GARRISON, State 
HIRSCHBERG & CO 
INS. AGENCY CO., Gen. Agts., Commerce > Kansas City, Mo.; LOVE- 
COMPANY, Gen. Agts., Woodmen of the World Bidg., Omaha, Neb.; JAMES & 
MANCHESTER CO., Gen. Agts., Leader-News Bldg., Cleveland, Ohio. 
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The Mutual Plate Glass Insurance Co. 
Shelby, Ohio 
Organized 1883 


HENRY WENTZ, President L. A. DENNIS, Sec. and Gen’! Agent 
he only Ohio Company Specialising on Plate Glass Insurance. Not an Experiment. 
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of Maryland 
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Here is W hat You'll Find inthe 
SEPTEMBER NUMBER 
of The Casualty Review 


The Sales Manager As An Educator. 
When Brakes Break. 

Typhoid and Typhus Fevers. 
Producing Prospects by Publicity. 
Practical Points on Adjustments. 
Meeting Health Losses. 

The Effect of Race Riots. 

Insurance and Prohibition. 

Is Canada Going to Show the Way ? 


The above are special articles in addition to editorials and 
regular departments giving selling points, etc. 


Send ten cents for the September number or one dollar 
or a year’s subscription for 


THE ONLY HEALTH 
AND ACCIDENT PAPER 
~~" |The Casualty Review 


1362 Insurance Exchange Chicago 


























Chas. L. Nicholson, President Harry R. Wood, Secretary 


THE INTER-STATE SURETY COMPANY 


REDFIELD, SOUTH DAKOTA 
WE ISSUE 


DEPOSITORY, FIDELITY BONDS JUDICIAL, OFFICIAL and 
WAREHOUSE MISCELLANEOUS 
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ACCIDENT AND HEALTH 














STUDY HEALTH EXPERIENCE 





Companies Find That Influenza Has 
Left Some Bad Cases of Linger- 
ing Illness 





The companies that write health in- 
surance have been making a study of 
their experience following the epidemic 
of influenza. While the usual run of 
epidemic claims was ot short duration, 
yet it is found that there are many 
after effects that have resulted in pro- 
longed cases. In most of these in- 
stances the victims seemingly recovered 
from the flu but later on found that 
they were afflicted with maladies that 
no doubt were accentuated by the in- 
fluenza. The most noticeable and far } 
reaching results from influenza seem to 
be nephritis, tuberculosis and nervous 
disorders. Some companies that have 
an unlimited disability clause so far as 
time is concerned, say that a few of 
these claims promise to be prolonged 
cases. : 


Philadelphia Auto Fatalities 


The official figures of the coronerat 
Philadelphia show that there were 103 
automobile accident deaths in the city 
since Jan. 1 as compared with 126 dur- 
ing the same period last year. There 
were 74 fatally injured in crossing 
streets, not at designated crossings as 
compared with 43 during the similar 
period last year. 





Many Eye Accidents Reported 
PHILADELPHIA, PA., Aug. 26.—Twen- 
ty thousand eye accidents are reported 
in Pennsylvania annually, resulting in 
total blindness of 300 cases, according 
to Dr. Wilmer Krusen, director of the 
Philadelphia public health department, 
in an appeal for public education as a 
means of reducing industrial accidents. 
Fully one-half of all blindness can be 
prevented by educational measures, he 
said. 





Additions to Program 
Some additions have been made to the 
program of the Health & Accident Un- 
derwriters Conference to be held at 
Niagara Falls Tuesday, Wednesday and 
Thursday of next week. The greeting 
will be given by the mayor of Niagara 
Falls, Canada, as the convention will be 
held at the Clifton Hotel on the Canadian 
side. Col. A. E. Kirkpatrick of Toronto, 


States Fidelity & Guaranty, will give an 
address on “The Effect of War on the 
Moral Hazard.” W. WB. Brimstin, as- 
sistant secretary of the Federal Life of 
Chicago, will give some “Timely 
Thoughts and Suggestions Gleaned from 
a Recent Agency Convention.” 





New Indianapolis Company 


The Great Northern Health and Acci- 
dent Association of America has been or- 
ganized at Indianapolis. The directors 
are Oliver Shane, Alfred Morley, William 
Greer, Leslie Schoppe and Edward C. 
Bachfield. 





Central Business Men’s Convention 


The sixth annual agency convention of 
the Central Business Men’s of Chicago 
has been set for Jan. 6-8 at the Congress 
Hotel. 





Takes Over Industrial Business 

The Southern Surety has taken over 
the monthly -_payment accident and 
health business of the Kansas City Cas- 
ualty. It amounts to about $36,000 a 
year. The deal was made by Superin- 
tendent W. W. Powell of the accident 
and health department of the Southern 
Surety. 





Provident Making Progress 

The Provident Life & Accident of Chat- 
tanooga is experiencing a very satisfac- 
tory year, with a 60 percent increase in 
its monthly payment department. Its 
life department is also showing a fine 
growths. On claims the experience is so 
much better than normal that the effects 
of the “flu” are likely to be overcome. 
The “flu” practically ceased as a factor 
in claims about March 1, and now has al- 
most disappeared from the claim files. 
The after-effects of the “flu,” so much 
feared by companies, have not made 
themselves manifest. . 

The Provident, the largest southern 
monthly payment company, operates in 
Pennsylvania, Ohio and Indiana in the 
north. 

——p- 


American Liability’s Contest 


A contest for new business is being 
staged by the American Liability for the 
benefit of its field force. The special 
effort will close Oct. 1, and as prizes the 
company will furnish the leaders with 
tickets and pay expenses to the world’s 
series to be played at Cincinnati this fall. 
In order to stimulate the interest of the 
agents in the contest, the company is 
sending out a bulletin each day, show- 
ing the daily score and standing of the 





the Canadian manager of the United 

















BOOST FOR BURGLARY LINES 





Hartford Companies Make a Success- 
ful Drive for Business in 
Their Home City 





HARTFORD, CONN., Aug. 19— 
“The insurance’ agent who can’t sell 
burglary insurance today could hardly 
hope to sell bait to a fisherman on a 
rainy day.” So advises one of the let- 
ters of the Aetna Casnalty & Surety 
to its agents. There has been a wide 
boom in burglary and theft insurance 
noticeable among the Hartford com- 
panies with good premium return re- 
sulting. Hartford itself was not im- 
mune from the theft and hold-up wave 
which manifested itself in many daring 
household and store burglaries that im- 
mediately prompted the home offices 
of the many local insurance companies 
to institute agency drives for all forms 
of burglary protection. 

Clippings Play Important Part 

Clippings seemed to play the most 
important part in the campaigns and 
agents vouched as to their helpfulness 
in securing contracts. Most repre- 
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sentatives handling this line fortified 


| WITH BURGLARY UNDERWRITERS 








Cincinnati Reds. 


themselves with ready -reference clip- 
pings as their “cards of introduction.” 
Supplementing these clippings the 
home office departments turned out 
new literature in double quick order 
bearing on the topic. One company in 
particular issued small pamphlets by 
the thousand such pamphlets being cut 
like a safe and opened in the center. 
The outside doors of the safe, printed 
in black ink, bore these words: “How 
Safe Is a Safe?” The contents dwelt 
on the conversation of two policemen 
on a robbery in which, of course, the 
dialogue favored burglary insuranc« 
and demonstrated its economy in the 
long run. 


Map Helps One Agent 





The majority of agents acknowledged 
it a comparatively easy matter to sel) 
storekeepers such protection. The low 
cost of this form of insurance plus the 
increasing number of store robberies 
brought many quick applications. One 
agent got a map of his city and dotted 
the location of every hold-up reported 
Exhibiting this map to his prospects he 
found it had a good effect in getting the 
“app” as the increasing number of dots 
convinced the man approached that. dan- 
ger was headed his way. ; 


Line Practically Sells Itself 
‘Several 





brokers and general agents 
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reported that the lines practically sold 
themselves. Many of the branch offices 
placed policies without any solicitation 
at all —the policyholders calling up 
themselves and requesting such protec- 
tion. Many of the agents in larger cities, 
according to the official of a Hartford 
insurance company, put their new men 
on this line with good initial results. 
Discharged soldiers and returned service 
agents were given a try at these lines by 
many companies with fine results. One 
New York state agent who turned in an 
immense volume of new business along 
this line reported that a good portion of 
his new premiums were obtained by de- 
veloping clients who already held 
burglary policies and getting them to 
increase their holdings. 


Cancel Policies at Tulsa, Okla. 


TULSA, OKLA., Aug. 27.—As a result 
of the police strike here representatives 
of burglary insurance companies have 
eanceled many of the policies carried, 
on the ground that inefficient police pro- 
tection made the risks too hazardous. 
So many new and inexperienced police- 
men have been employed and so many 
vacancies still remain on the force that 
the companies refuse to accept any fur- 
ther business under existing conditions. 











Surety Business 30 
Years Ago and Today 














An interesting comparison between 
the status of surety companies 30 years 
ago and today is afforded by docu- 
ments which officials of the Chicago 
office of the American Surety recently 
dug out of the files of the circuit court 
of Cook county. The company made 
application to that court Feb. 11, 1890, 
for formal recognition as surety on 
court bonds. Judge Tuley, then _pre- 
siding in that court, insisted that any 
surety, whether an individual or a cor- 
poration, must be a freeholder, and 
must own real estate in Cook county. 


Bought Building in Chicago 


In order to meet that objection the 
company bought the building which is 
still standing at 20-22 West Washing- 
ton street, Chicago, and retained title 
to it until 1900. The building was 
known at that time as the American 
Surety Company building, and most of 
the lettering put along the top of the 
building, designating it by that name, 
still remains, although some of the let- 
ters have dropped off. 

Judge Tuley also sent his master in 
chancery, Horatio. Waite, to the com- 
pany’s home office to make an exhaus- 
tive investigation. He filed a lengthy 
report, including voluminous exhibits 
furnished by the company in regard to 
its financial standing and reports made 
on it by official investigators in the 
east. The business was then divided 
into two departments, the fidelity de- 
partment handling fidelity bonds and 
the bog department court and contract 
bon Ss. - 


Only One Loss in Six Years 


The conservative character of the 
underwriting at that time is shown by 
the statement in the report that in the 
six years the company had been in 
operation the law department had had 
but one loss, $1,800 on an administra- 
tor’s bond in Boston, although its total 
writings totaled more than $36,000,000 
and it had about $16,000,000 in bonds 
in force at that time. 

There were then only three surety com- 
paneis in the United States and the use 
of surety bonds in court matters was 
an entirely new procedure in the west. 


Vv. J. North, resident manager for 
the Maryland Casualty and Maryland 
Assurance in southern California, is at 
San Francisco as acting resident man- 
ager for the companies until a successor 
'S appointed to W. B. Wentz, who re- 
Signed last week to engage in the gen- 
eral agency business. 

( == 

A surety bond for $453,300 has been 
‘ssued by the ‘National Surety guaran- 
teeing the faithful performance of a 
road building contract in New York State 
by the John L. Hayes Construction Com- 


SEE UNIQUE CONDITION 


WON’T ALLOW ANY REDUCTION 





Pennsylvania Department Makes Stock 
Companies Hold Up Rates on 
Coal Mine Risks 





It is not often the case that com- 
panies are prevented from decreasing 
rates when they desire to. This, how- 
ever, is the case with the Associated 
Companies writing the coal mine busi- 
ness in Pennsylvania. The companies 
desire to decrease their compensation 
rates, but the insurance department re- 
fuses to allow them to do it. Strenu- 
ous efforts have been made to have 
the department permit the filing of a 
different schedule, but it still clings to 
its position not to allow a decrease. 
The Associated Companies declare that 
the state fund is thus being greatly 
favored by the state authorities at the 
expense of the Associated Companies. 
The Associated Companies are also 
in competition with the Eureka Casu- 
alty of Philadelphia, which is a stock 
company controlled by the Berwind- 
White Coal Mining Company and 
others associated with that organiza- 
tion. Dividends of 6 percent were de- 
clared on this stock in 1917 and 6 per- 
cent in 1918, the underwriting profit in 
three years amounting to $109,950. An- 
other company that is a factor in coal 
mining situation in Pennsylvania is the 
Pennsylvania Bituminous Mutual of 
Huntington, Pa. It has changed its 
name to the American Mine Owners 
Mutual. This company started to 
write business Jan. 1, 1917, and last 
year paid $37,950 in dividends. Its pre- 
miums, last year, were $552,870. The 
premiums of the Eureka Casualty were 
$267,387. The Associated Companies 
write, by far, the greatest bulk of the 
business but inasmuch as the state fund 
is allowed to charge 10 percent less 
than manual rates, the stock companies 
are placed at a disadvantage. 

In Illinois the interinsurers are mak- 
ing many inroads on the coal mine 
business. The American Mine Owners 
Mutual has entered Kentucky and is 
endeavoring to edge in on the coal 
business in that state. 





Travelers Changes 


Ralph H. Furner, special agent at the 
Cleveland office of the Travelers, has 
been appointed manager of the com- 
pany at Columbus, O., suceceding Alvin 
Cc. Bonnet, resigned. Daniel L. Outerson, 
special agent at Hartford, Conn., has 
been made assistant manager at Colum- 
bus. George H. Radcliffe, special agent 
at Pittsburgh, has been appointed as- 
sistant manager at Minneapolis. 

George W. Updyke has been assigned 
to the Grand Rapids, Mich., office of the 
Travelers. He graduated from the Uni- 
versity of Michigan law department in 
1909. For three years he was inheri- 
tance tax examiner in Michigan and 
then later was in the real estate busi- 
ness. 

The new branch office of the Travelers 
at Kansas City,.Mo., is located in Wald- 
heim building. Manager Spring will 
have the entire state of Kansas and the 
western part of Missouri, including 
Springfield, in his territory. Turner & 
Nichols will continue to represent the 
Travelers in Kansas City as general 
agents. 






























Capital Assets 
$500,000.00 $1,000,000.00 
Lines Branch Offices 

Fidelity & Surety Bonds — 7 Bonds 
Plate Glass, Burglary Great Falls 
Health and Accident Dallas — 
Automobile Liability St. Louis 
Property Damage and rg a 

* . Pau 
Collision Insurance | Gate Feteadiane 









































AUTOMOBILE AGENTS WANTED—Licensed in Neb., Iowa, Kans., Mo., 
Texas, Utah, Mont., Calif., N. Dak., Minn., S. Dak., Mich. 


LION BONDING & SURETY CO. 


HOME OFFICE: OMAHA, NEBRASKA 














Automobile Casualty Insurance 
OUR LEADER 


We Also Write 
Fidelity and Surety Bonds; Plate Glass, Burglary 


ia 


DAS) A 

Oa SUREY 

ACA INE? 
[SS 


152 


— 


J. C. O. MORSE, President WICHITA, KANSAS 
“CONSERVATIVE BUT AGGRESSIVE’”’ 











GENERAL ACCIDENT 


Fire and Life 


ASSURANCE CORPORATION Ltd. 


General Building, Philadelphia 


Begs to announce 


Marked Reductions in Automobile Rates 


Agents and Brokers may promote their own and their clients’ interests by 
consulting the Corporation’s General Agents 


Meeker-Magner Co., H. C. Ln ag T. Grant Slaughter, 


Insurance Exchange, P ™ Todd Bldg., 

"Caineam, Ill. - Minneapolis, Minn. Louisville, Ky. 
The Roberts Co., Neale-Phypers Co., H. S. Konantz 

Roberts Bldg. 1240 Huron Road, 603 Pioneer Bldg., 


Milwaukee, ‘Wis. 


W. E. Barton, 
504 Indiana Trust Bldg. 
Indianapolis, Ind. 


Cleveland, Ohio. 


H. H. Neale & Co., 
Empire Bldg., 
Detroit, Mich. 


American Insurance Ageney 
Globe Building, 
St. Paul, Minn. 











NEW YORK 
35 Nassau St. 





pany. 












To Enzarce Casuatty UNDERWRITING FACILITIES 


REINSURANCE 


CAN BE ARRANGED BY CORRESPONDENCE 


Employers 


CorPORATION 
CHICAGO 


Insurance Exchange 


INDEMNITY 


Kansas Crry 
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THE PROVIDENT 
LIFE & ACCIDENT 
INSURANCE CO. 


CHATTANOOGA, TENN. 


Our popular priced Commercial 
Disability and new 1919 month- 
ly Premium Accident & Health 
policies for Professional and 
Business Men and Women 
insure a permanent Agency 
connection. Make your 
connection worth while 
by representing a 
Company with 
thirty years ex- 
perience. 


Agency Openings in 17 States 














THE 
JIFFY 
PEN 


The word “Jiffy” de- 
notesspeed and action. 
The shape and bal- 
ance resembles the dip 
penholder. It is built 
for those who appre- 
ciatea properly shaped 
and balanced pen. 
Prices from $2.50 up. 
Self-filling without a 
“er sac. 





Sens. for descriptive 
matter. 


JIFFY PEN CO. 
Dept. No. 2 
406 Pierce Street 
Sioux City, lowa 














AMERICAN 
SURETY 
COMPANY 


NEW YORK 


100 Broadway 





SURETY BONDS 


BURGLARY 
INSURANCE 











CLAIM SUPERVISION 
The busy claim executive likes te feel that the cases 
he refers to a field representative will be promptly and 
efficiently handied without further supervision. 
R. L. NASE 
Adjuster fer Casualty Companies 


Liability, 1109-10 Mutual Bldg. Territory 
D a Richmond, Va. Virginia 
t 
Heaith Claims No. Carolina 








TRAVELERS’ AIRCRAFT 
EXPERIENCE VALUABLE 





Future of Business in Hands of 
Pilots; Rigid Examinations 
Found Necessary 


DIRIGIBLES ARE BARRED 


“Blimps” When Charged With Ex- 
plosive Gas Are Held to Be 


Fundamentally Uninsurable 


The announcement made by the 
Travelers Companies sometime ago, 
that they would enter the aircraft 
field, has resulted in a_ reasonable 


premium return, and a large amount of 
valuable experience. 

Among the risks covered are manu- 
facturers and sales agencies, for dem- 
onstrating and testing; merchants, for 
deliveries; transportation companies, 
for short passenger flights; and individ- 
uals, for pleasure purposes. No long- 
distance flying has been undertaken for 
insurance, as aircraft suitable for that 
work are not yet available to the pub- 
lic in any considerable number. The 
companies have, from the beginning, 
declined  dirigible balloons when 
charged with explosive gas as funda- 
mentally uninsurable. The disasters in 
Chicago and Texas confirm the pre- 
vious opinion of the companies. As 
the cost of helium gas is practically 
prohibitive, no risk of that character 
has been offered. 


Several Claims Filed Already 


A number of claims have already 
come in; several of which are for prop- 
erty damage. There have been three 
death claims, two of which are under 
the compensation laws. One pilot was 
killed under rather peculiar circum- 
stances. A man, recently discharged 
from the Royal Aerial Force applied 
‘to a transportation company for a po- 
sition as a pilot. He was sent aloft in 
a dual-control machine, with an old 
experienced flyer, on a test hop. Dur- 
ing the flight the new man took the 
stick and through some _ accident, 
crashed the machine to earth. The ex- 
perienced pilot was killed, while the 
new man escaped unhurt. Just a few 
weeks before, the victim of this acci- 
dent was in a crash where he, as a 
pilot, escaped unhurt, but where his 
passenger was killed. 

One claim for property damage was 
presented by a golf club for turf torn 
up when a machine made a bad land- 
ing. In another case a plane was 
forced to descend in a farmer’s field. 
Another plane went to its assistance, 
and quite a crowd gathered. Later the 
farmer entered suit for damages done 
to his standing grain by the crowd 
and for a piece of fencing demolished 
by one of the machines in either land- 
ing or taking off. This claim was set- 
tled out of court; the farmer was given 
a ride in one of the planes responsible 
for the damage, and he allowed that he 
was satisfied. 


Chicago Disaster Shows Danger 


The Chicago and Texas blimp dis- 
asters have demonstrated the danger 
to the non-flying public that an air- 
ship presents. It plainly shows that 
public liability and property damage 
are quite as essential in airplane cov- 
erage as compensation on the crew of 
th machine. 

Legal regulations prohibiting flights 
over cities, prescribing suitably 


equipped and located landing fields, and 
providing for frequent and careful ex- 
amination of pilots as to their physical, 











and moral 


mental, fitness, limiting 








licenses to those who are found fit, 
as well as a larger and more depend- 
able supply of modern aircraft de- 
signed for commercial and private use 
rather than for combat or pure train- 
ing for combat, are some of the essen- 
tials which must be realized before cas- 
ualty insurance upon aircraft can be 
established on a sound business basis. 
Speaking broadly, the future of the air- 
craft is in the hands of the pilots. An 
unfit pilot will speedily wreck the most 
perfect aircraft which can be made and 
scatter disaster broadcast among the 
innocent and unsuspecting. 





REPORT ACCIDENTS DECREASE 


Claim Agents’ Believe Prohibition 
Caused Better Showing in In- 
dustrial Plants 


While prohibition has not been in 
effect long enough as yet to afford any 
definite data in regard to whether it 
has caused any decrease in the num- 
ber of industrial accidents, claim men 
for the casualty companies express the 
belief that it has had and will have an 
important effect in that direction. It 
is impossible to state positively that a 
decrease in the number of accidents 
reported is due to that cause, as such 
decreases have occurred at times in 
the past without any definite assign- 
able reason, but the claim examiner in 
Chicago for one of the big companies 
writing compensation business says 
that no accidents directly traceable to 
the use of liquor have come to his at- 
tention since July 1, while causes of 
that sort were quite numerous prior 
to that date. 


More Accidents on Monday 


The fact that heretofore accidents, 
especially on railroads and traction lines, 
always have been more numerous on 
Monday and the day after a holiday, 
when workmen had been celebrating, 
running sometimes as high as 50 per- 
cent above the normal, is taken as 
affording a very strong reason for be- 
lieving that accidents generally will be 
less numerous when such “celebrations” 
are impossible. 

A very well defined falling off in the 
number of automobile accidents since 
prohibition went into effect has been 
noted. A very large part of the acci- 
dents of that sort were due to the par- 
tial intoxication of either the driver of 
the car or the person who was struck 
by it. 

Easier to Handle Claims 


There is no question that the handling 
of compensation claims has been made 
easier under prohibition. Cne claim 
agent says that there used to be hardly 
a week when he did not have to send 
away several men who were too badly 
under the influence of liquor to be able 
to transact business properly, but that in 
the last few weeks he has had no trouble 
at all along that line. 

It also has resulted in a larger part of 
the money paid out for compensation 
getting into the hands of the families of 
the recipients, with much less trouble to 
the companies. It was formerly neces- 
sary in quite a large class of cases to re- 
quire that a man’s wife accompany him 
to the company’s office, where the check 
was cashed at once and the money turned 
over to her. This policy was adopted 
after wives had complained of delays in 
payments and it was found that the hus- 
band had spent all of his money in a 
saloon and then declared at home that 
he had not received it from the com- 
pany. Now troubles of that sort have 
practically disappeared. 


Fly Wheel Rates Revised 


Rates on fly wheel insurance have been 
revised and will go into effect Sept. 1. 
On the smaller sized wheels, and up to 
about $50,000 insurance on a single acci- 
dent, there will be a material reduction. 
Above that figure the rates have been 
increased. There are few coverages over 
$50,000 on a single accident. 


Harold G, Smith, general claim ad- 
juster of the United States Fidelity & 
Guaranty at Los Angeles, has resigned 
to join the staff of Blankenthorn-Hunter 
Co. at Los Angeles to take charge of its 





compensation, miscellaneous casualty 
and surety lines. 


MARYLAND CASUALTY’S 
NEW BUILDING PLANS 


(CONTINUED FROM PAGE 25) 


the crowded conditions necessitated by 
the location of the company’s home 
office quarters at the center of a con- 
gested business district. The number 
of employes at the home office build- 
ing is now 951, an increase of nearly 
80 percent over the number in July, 
1916, just three years ago. 


Will Build on Unit Plan 


The company proposes to build on the 
ground just purchased a main or adminis- 
tration building, upon the so-called unit 
system; that is, with a center unit from 
which will be thrown out wings on 
either side, thus making it possible to 
add wing after wing as the growth of 
the company may call for more housir® 
room; while at the same time preserv 
ing the unity of the architectural design. 
There will be a separate power-house 
building; also a separate building for 
the company’s printing plant and supply 
rooms. The company has for a number 
of years done all of its own printing, 
employing in the print shop and in the 
supply division more than 30 men and 
women. 

Finally, there will be a club house, 
containing an auditorium with a seating 
capacity of 1,500, which will be used 
both for business and social purposes by 
the entire home office force. This feature 
will enable the Maryland Casualty Club, 
a social organization of several years’ 
standing, composed of the company’s 
officers and employes, to enlarge the 
scope and enjoyment of its operations. 


Dining Room for Employes 


Besides the auditorium there will be a 
dining room, with a seating capacity of 
500, in which luncheon will be served 
every day for the employes, and a 
smaller dining room, with a seating ca- 
pacity of 50. There will be a large read- 
ing and rest rooms for women and men 
employes, and two infirmaries, one for 
men and one for women. The company 
now has in the Tower Building a small 
infirmary used almost exclusively for the 
women employes. It is quite inadequate, 
“put there is no possibility of enlarging it 
in the present quarters. 

The grounds will be laid out by a pro- 
fessional landscape gardener, so as to 
present to the eye of all who may visit 
that section of Baltimore an attractive 
park, with flower beds, shrubbery, drive- 
ways, foot-paths and lawns. 


Athletic Field Planned 


The company proposes, without going 
into any extravagance, to make this 
park a distinctly attractive feature, both 
as a matter of civic pride and as a unique 
advertisement for the company itself. If 
there is room in the grounds—and it is 
thought that there will certainly be— 
tennis courts and a baseball field, with 
a stadium for spectators, will be pro- 
vided for the use of the company’s em- 
ployes, with perhaps some privilege of 
inviting friends. 

As there is more ground in the tract 
than will be necessary for the purpose 
mentioned, it is probable that the com- 
pany will lay out a portion of the land 
in building lots, which will be sold to its 
officers and employes who may desire to 
purchase the same for erecting their own 
residences. If this feature is put into 
effect, the company will sell these build- 
ing lots to officials and employes on such 
terms as will enable those who desire to 
avail themselves of the opportunity to do 
so without financial difficulty. 





Casualty Notes 


The Safety First Health & Accident 
of Oklahoma City, Okla., has been ad- 
mitted to Arkansas. 

W. W. O’Neal, who has been general 
agent of the Southern Surety for three 
years, with headquarters in Little Rock, 
‘Ark., has been appointed state agent. 

The Continental Casualty announces 
the appointment of the Insurance Agency 
Company of St. Louis_as one of its gen- 
eral agents for the St. Louis territory, 
the other being the W. F. Martin Agency. 


The Travelers has established a claim 
department at Chattanooga, Tenn. Ralph 
Forno, formerly at Pittsburgh, is in 
charge at Chattanooga. The company 
has claim departments also at Nashville 
and Memphis. 

A. L. Simmons of Indianapolis, state 
agent for the London & Lancashire In- 
demnity, has returned from service over- 
seas as a lieutenant with the 





and will resume his duties at Indian- 
apolis. 
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GROUP 


INSURANCE 
Life, Accident and Health 


With the same Prompt and Expert Safety Engineering 
and Inspection Service and Organization which has 
made the Name of The Travelers Famous. 


AGENTS AND BROKERS 


Refer Your Inquiries to The Group Insurance Division. 


THE TRAVELERS 


INSURANCE COMPANY 
Herlferd, Connesticat. 
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Southern Surety Co. 


Des Moines, Iowa 


C. S. Cobb, Pres. J. H. Huckleberry, Vice Pres. 
E. G. Davis, Secy. Jno. T. Suggs, Vice Pres. 
M. H. Cohen, General Counsel 





Capital $1,000,000 Surplus $482,067.36 





Entered im 24 States 
Writes ‘“‘All Casualty and Surety Lines”’ 
Agents Wanted in Unoccupied Territory. 





“$2,500 FOR $1.00” 


Today See, Write or Phone 


R.W. HYMAN & COMPANY 


1915 Insurance Exchange’ Building, Chicago 


About the new and original CONTINENTAL AUTOMOBILE PERSONAL 
ACCIDENT policy sold at an annual premium of $1.00 to persons who buy a 
CONTINENTAL AUTOMOBILE LIABILITY policy—It’s a BIG BUSINESS 
GETTER and is sold only by the 


CONTINENTAL CASUALTY COMPANY 


H. G. B. ALEXANDER, President - General Offices, Chicago, II. 





Yaa mein lfc nm 


CAPITAL ONE MILLION DOLLARS 


Emory H. English, President Joel Tuttle, Secretary 
HOME OFFICE: 715 acne St., DES MOINES 
FIDELITY AND $ COMPENSATION 

SURETY BONDS AUTOMOBILE 





BURGLARY PUBLIC LIABILITY 


Semi-Annual Statement, June 30, 1919 
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RIAN NO oi ida dc csinantideaxccceecctadhetdaenseasasaxal $1,S73,772.S8 
ReRIGG CUE MMOROGG Nid cincasadadccscsdaasacedsaancecdadadee 172,180.93 
eMs CNINY GU MGR R ed uacasccddednadsadacacacduccedeudedadacxedecaus 1,000,000.08 
REN CMN dnac sada casdcncasdddaaasusadssadecdsavans] aakceceaienaiaia 401,581.62 


$1,016,800.00 in Approved Securities on Deposit with Insurance Department of lIewa 

















The Republic Casualty Co. 


PITTSBURGH, PA. 
Writes All Lines of Casualty Insurance 


Local and General Agents Wanted in Ohio and Pennsylvania 














AMERICAN INDEMNITY COMPANY 


HOME OFFICE: GALVESTON, TEXAS 


Financial Statement as of June 30th, 1919. 
CASRN CRU UN Alia 56 6d soda ticdesksscidcccdccncexes $600,000.00 


rr re $500,000.00 
PASAT a et COR UNNs iso sc dcccadacueseecdsqusess $2,000, 000.00 
OFFICERS: 


SEALY HUTCHINGS, President 


JOHN SEALY, Vice-President 
GEO. SEALY, Secretary 


J. F. SEINSHEIMER, Gen’! Mgr. 

A Multiple Line Company writing Casualty Lines (except Workmen’s 
Compensation and Accident and Health) and all forms of Fidelity and 
Surety Bonds. 


Responsible Agents Wanted Where Not Represented. 




















We are issuing all forms of 


Life, Health and Accident Policies 


Perfect Personal Protection 


Can we interest'you in biggest, greatest, best paid business in the world? 
It will be our pleasure te give you more information. 


CLOVERLEAF LIFE & CASUALTY COMPANY 


FREDERICK H ROWE, Paesipent 
HOME OFFICE 

















GEORGIA CASUALTY COMPANY 


Surplus and Reserves to 


Policy Holders, $2,030,162.08 


Compiled Under Laws of New York, Pennsylvania and Georgia 

















a JACKSONVILLE. ILLINOIS ‘-MACON GEORGIA 

® snes = =—s onee EES 8 

| Federal Savings ‘and Insurance Co. [| SOMETHING NEW 
INDIANAPOLIS In addition to an apannene line of Life and 

| mii nonlaesiicaton of rhs, "Benet paid west. J} Alp geo fc 


Policy includes $100.00 funeral benefit. 
Representatives Wanted in Indiana and Illinois. Our Victery Pelicy Will Interest Yeu, 
G GEEB me —_——! Saas Gas 8 

















frills or ruffles but a proven geod seller. Write for samgds. 
The Gem City Life Ins. Co. Dayton, Ohie 











The Money Saving Service 


Now Friend Insurance Agent: 

You are naturally much interested in 

knowing how an appraisement will 
Benefit Your Clients. 

You are also interested in knowing how a 
benefit to your clients, through appraisements, 
will be 

Beneficial to Yourself 
In the first place and in general your 


clients will be benefited in many ways through 
the knowledge of the 


PRESENT VALUE of Their Property. 


A Past Costs Record, less theoretical de- 

preciation, is mighty poor information 
As a Foundation 

on which to build, in Accountancy, Cost System 
work, or in Insurance Placing; as well as in 
trying to effect a settlement, after loss or ‘dam- 
age, arising from any cause. 

Present Costs, less Actual Accrued Depre- 


ciation, is a much better and much safer foun- 
dation on which to build. 


It Is the Only Way 
and is only obtainable through appraisement. 
A Disinterested Appraisement 


will show your clients, on the basis of present 
cost to replace new and also on the basis of 


Actual Accrued Depreciation, 


what each building is worth and what the 
equipment of each building is 


Worth in Detail; 


and also the total value of the entire property. 
They can tell it (and from it alone) 


What It WOULD Cost 


(not what it did cost) to construct and equip 
any part of the property and also the entire 


plant. 
What It Did Cost 


is information of little or no value: what it 
would cost now 


Is of Very Great Importance. 
[It enters into the every-day business of the 
concern—and the knowledge is of 
Vital Importance. 

Now, this knowledge makes for the secur- 
ity of your clients and makes more certain that 
they will take into account 

The Values Necessary to Replace 


the property and will thereby be benefited; 
and | 


You Will Be Benefited 


because it assures, in a measure, your client’s 
growth and prosperity; and, as a consequence, 
the need of 


Increased Insurance 
on account of fire and all forms of indemnity. 
Hence, if by recommending 
To Your Clients 


the purchase of an appraisement vou bring 
about this condition of affairs, 


You Have Killed Two Birds with One Stone; 


you have helped your clients and you have 
helped yourself. 


Isn’t This Worth While? 


It certainly seems so. 


We do not believe that there is a single 
valid argument against it; all the facts 


Point the Other Way. 


RECOGNIZED AUTHORITIES ON PHYSICAL VALUES 
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A-FARM: MORTGAGE 


BEHIND 


EVERY- POLICY 


Why Our Agents 
Succeed Rapidly—12 Reasons 


1—We Insure Both MEN and WOMEN on equal terms. Women are important 
factors in business today 

2—We Sell Both PARTICIPATING and NON-PARTICIPATING Policies—A 
Big Advantage in meeting co:npetition. 

8—WE INSURE TOTAL ABSTAINERS AT REDUCED RATES—How many 
Total Abstainers could you Insure if you could offer this advantage? How 
much would it help your organization? 

4—WE GIVE SERVICE TO AGENTS—Every man is given assistance and 
instruction until he is a success—Every man must make good—He is our 
partner—His Success is our Success 

§&—OUR OWN MEN GET ALL OUR GOOD POSITIONS. 
All promotions are made from the ranks of our own agents—Each man has 
an opportunity with us—Something to work for all the time. 

6—WE SELL SPECIAL POLICIES which are up to the minute, giving the 
agent the advantage of the “Best Sellers” in the Insurance Market. Every 
Policy the best we can make it. Special Policies for Tctal Abstainers. 

J—W E GUARANTEE TO SAVE 4 PREMIUMS on a 20 Pay Policy and give 
dividends besides—This Policy is our G. P. A—It is our best seller-—FOUR- 
TEEN MILLION OF IT IN FORCE. 

8—WE SELL THE BEST INCOME POLICIES we can make on both Partici- 
pating and Non-Participating plans. A check from beyond the grave is 
Daddy’s monthly contribution to the family. 

9—WE GIVE SERVICE TO POLICYHOLDERS—When the policy is placed 
our Service has just begun. Death Claims are a!lowed within 30 minutes after 
proofs received at Home Office and check immediately issued. No delay— 
No red tape. This Service makes our agerts popular. 

10—WE HAVE A FARM MORTGAGE BEHIND EVERY POLICY. Ne 
Investments are made in any other Securities (except Liberty Bonds)—Rate 
of Interest 6.2%. 

11—WE ARE DEVELOPING NEW TERRITORY and making new opportuni- 

yo agents—WE MAKE THE CHANCE FOR YOU TO MAKE 


12-—We offer to good clean men a LIFETIME CON- 
TRACT direct with the Company, giving full advan- 


tage of all there is in the business and in the best 
territory in the world. 


To Good Clean Men We Offer Success 
May We Prove Our Offer? 


PEORIA LIFESSH 


PEORIA : ILLINOL 
LIFE INSURANCE SECTION 
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ADVICE ON GOVERNMENT 
INSURANCE DIFFICULT 





Agents Present Facts as They See 
Them, But Put Decision 
Up to Inquirers 


SERVICE UNOBTAINABLE 


Holders of Uncle Sam’s Policies Need 
Not Expect It—Monthly Pay- 
ments Worry Some 





Life insurance men who are being 
asked by former soidiers and sailors 
for advice in regard to the continuing 
of government life insurance are put 
in rather a delicate position, in view 
of the obvious deficiencies of the gov- 
ernment plan and their natural un- 
willingness to do anything which 
might be regarded as hindering the 
work of the government, especially 
when any utterances unfavorable to 
the government plan are likely to be 
attacked as unpatriotic and in some 
cases have even been made the basis 
of “twisting” charges. The insurance 
commissioner of at least one state has 
announced that he will revoke the 
license of any agent who talks against 
government insurance, and it is un- 
derstood that similar action is contem- 
plated in some other states. 


Refrain From Giving Advice 


In view of this condition the policy 
adopted by many of the companies 
and general agents has been to in- 
struct their agents in such cases 
merely to give the facts abcut the gov- 
ernment insurance as they understand 
them, putting it up entirely to the 
holder of the insurance as to what 
action he shall take and refraining 
strictly from giving any advice. 


Cite Lack of Service 


The entire lack of service to be ob- 
tained from the government in con- 
nection with its insurance, including 
delays all along the line, both in con- 
nection with the handling of premium 
payments and of the proceeds from 
the policies in case of death, the mis- 
takes in classification and other errors 
of the sort which are bound to be an- 
noying to the policyholder, is the fea- 
ture which is most likely to be men- 
tioned by the applicant for advice. 
Men who have sent in checks for pre- 
miums for six months in advance, and 
have gotten back the cancelled checks, 
have received bills for two or three of 
the months covered, and others after 
sending in repeated letters have been 
unable to get any information what- 
ever as to what their status is. 

One agent, himself a service man 
and the holder of a government policy, 
frankly tells those who ra‘se this point 
that they cannot expect any service 
under government insurance and while 
they are getting the insurance cheaper 
than they would from the private com- 
panies, that is one of the things they 
will have to expect if they continue 
ses Monthly Payment Feature 

The fact that the proceeds of the 
policy are to be paid only on the 
monthly payment plan also is disturb- 
ing to some of the men who feel that 
they can afford to carry only small 
policies. On a policy for $1,000 the 
payments to the beneficiary would be 
only $5.75 per month, which the aver- 
age man feels would hardly be worth 
bothering with. 

One agent says that from that stand- 
point a U. S. policy for less than $5,000 
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AN INVESTMENT 














policy at age 35, premium $216.20, 
you offer him in return for annual 
installments of about 2 per cent. of its 
value, a $10,000 investment worth 100 
cents on the dollar and guaranteed 
against depreciation. With all other 
forms of investments the balance of 
any unpaid amount must be paid, while 
in insurance the unpaid balance at 
death is canceled and the full value is 
received. 

An ordinary life policy at this age 
guarantees to the purchaser’s family 
over forty-six times the cost if the in- 
sured dies within the first year. 

At the end of the sixteenth year the 
return in event of death would be over 
twice the cost with interest com- 
pounded at 4 percent. The insured 
would have to attain sixty-one years of 
age, a period of 26 years of insurance, 
during which more than 31 percent. of 
the people insured at the same age as 
himself would have died, before the 
total he had paid in, compounded at 4 
percent. interest would have equaled | 
the matured value of his policy. 


| N offering your prospect a $10,000 





| as long as he lives, and in addition the 


The full value of this policy is not 
only realized at death vur in case of 
permanent total disability from acci- 
dent or disease, in which event not 
only do payments of the insured to the 
company cease, but the company pays 
the insured an income of $100 a month 


full amount of insurance is paid at his 
death. 

Under what other guaranteed invest-. 
ment will the company selling the in- 
vestment itself pay the installments re- 
maining unpaid at disability and pay 
an income of 12 percent. of the face 
during disability and then turn over the 
whole face value at the insured’s death 
to his beneficiary? 

Nor should it be forgotten that, aside 
from the insurance, with every pay- 
ment of premium the immediate cash 
value of the policy increase so that if 
the needs of insurance should cease the 
cash value would reduce the cost’ of 
many years of protection of a large 
amount of insurance to a very insignifi- 
cant figure.—Travelers Record. 








does not feel like advising an inquirer 
to take too large a policy, as overin- 
surance, especially in the case of a 
young man, is regarded as a serious 
mistake and ‘one which is likely to 
keep him from taking the protection 
that he needs later in life, 


Many Taking Endowment Policies 


The fact that as present drafted the 
endowment policies provide for cash pay- 
ments on surviving the endowment 
period, whereas the life policies provide 
for installment payments, has resulted in 
a very large part of the conversions 
made so far being to the endowment 
form. 

The question of dividends, on which 
some attractive prospects have been held 
out, is another on which agents feel it 
necessary to tell inquirers that they 
should not bank too strongly, as the 
present condition of the government in- 
surance organization does not seem to 
offer great hopes along that line. One 
life underwriter who was in the army is 
keeping his government insurance for 
the present on the term plan until he 
sees what the developments will be as 
to dividends, but is advising men with- 
out dependents to convert to some other 
plan if they want to continue their gov- 
.ernment policies. 


Advise Keeping Old Policies 


In the case of a man who has an old- 
line policy, taken out before the war, and 
does not feel that he can keep both it 
and the government insurance, agents 
generally do not feel that they are doing 
anything unpatriotic in advising him to 
keep the old policy, as they feel that it 
is the better insurance. 

There is, for the most part, no dispo- 
sition to “knock” government insurance, 
as it is felt that any action of that sort 
would be in a measure regarded as a 
knock on the institution of life insur- 
ance. Some of the men who are most 
strongly advising the retention of the 
government policies say that they are 
doing so because they want the govern- 
ment to stay in the life insurance game 
and continue its propaganda because of 
the good which it is doing for the cause 
of life insurance generally. 


Guy Collard’s Agents Meet 


Guy A. Collard of Omaha, state man- 
ager of the Minnesota Mutual, held a 
meeting of his agents, there being pres- 
ent President E. W. Randall, Second Vice- 
President E. S. Albritton, Secretary H. W. 
Allstrom and A. O. Eliason, Minnesota 
state manager. 


Voshell on Pacific Trip 


Jonathan K. Voshell, president of the 
National Association of Life Underwrit- 
ers, will be the honor guest of the San 
Francisco association at a banquet Tues- 
day evening. Mr. Voshell is on a tour of 
tocal associations in the Pacific North- 
west and mountain states and his itine- 
rary did not include a visit to San Fran- 





is not really worth while, yet the agent 





cisco, but the local association used the 


telegraph to persuade him to call there. 
Delegates to the $100,000 Club meeting 
of the Peoria Life at Los Angeles were 
San Francisco visitors this week while 
en route home and were guests of the 
Life Underwriters Association of San 
Francisco on an automobile trip over 
Alameda county hills. 





Merchants Life Convention 

The Merchants Life of Iowa leaders 
are holding their convention this week 
at Ottawa Beach in Michigan. The 
men gathered at the Hotel La Salle in 
Chicago Wednesday and went across on 
the boat, being at Ottawa Beach Thurs- 
day and Friday. 





Provident’s Agency Meeting 


The Provident of Bismarck, N. D., held 
its annual meeting in connection with 
the Northwest Life Underwriters at 
Duluth, Aug. 7 and 8, and had forty- 
eight agents in attendance, who re- 
ceived many new ideas and much stimu- 
lation from the valuable papers on the 
program. 

On Aug. 9 the company chartered a 
small steamer for an excursion on the 
St. Louis river and out on Lake Su- 
perior and held rather an unique agency 
meeting on the boat Saturday afternoon. 
There were about 60 in the party, in- 
cluding a number of ladies, and the trip 
was made from Bismarck in a special 
Pullman. 


Tribute to Dryden 

It has been the custom since the death 
of President John F. Dryden of the Pru- 
dential to bank the base of his statue 
in the home office with flowers on his 
birthday anniversary. This comes Aug. 
7 each year. As on other occasions, the 
John F. Dryden Memorial Association, 
the Prudential Old Guard and the execu- 
tive and junior offices provided these 
flowers. Had Mr. Dryden lived until this 
year he would have been 80 years of 
age. The Prudential “Weekly Record” 
in speaking of the floral display says: 
“All those fortunate enough to see the 
display were again reminded of the great 
kindly man and friend of broad vision, 
faithful alike to private and public trust, 
who, in his span, did very much to make 
the world a better place in which to 
live.” 





Mutual Life Men at Sioux Falls 

Representatives to the number of more 
than thirty attended the annual meeting 
of the Mutual Life of New York at Sioux 
Falls, S. D. The visiting agents and their 
wives were the guests of John K. Cres- 
sey, state agent, at a banquet, where 
plates were set for seventy-five. A pic- 
nie at McKenna park closed the meeting. 
T. M. Husband of Watertown was 
elected field agent for the ensuing year. 


Martin D. Johnson, for four years with 
the Western Union Life of Spokane and 
now senior accountant, has gone to 
Cleveland to take a post with the Cleve- 
land Life. 


WAR RISK HEAD ASKS 
- COOPERATION OF ALL 





Col. Cholmeley Jones Invites Sug- 
gestions From Life Insurance 
Officials 


EXPERTS HELP BUREAU 


Bureau Chief Outlines Plans Now 
Under Way for Improving Form 
of Government Contract 


BY R. G. CHOLMELEY-JONES 


Director of the Bureau of War Risk 
Insurance 


I have noticed recently in a number 
of the insurance journals that they have 
been quite antagonistic to the whole 
War Risk plan and they constantly 
refer to the government’s inability to 
cope with the situation. 

While I am very conscious indeed of 
the magnitude of the undertaking, and 
the very many problems with which the 
bureau is confronted, I am thoroughly 
convinced that if representatives of 
these excellent organizations will do 
me the honor of calling at my office, 





This statement was written by 
Col. Jones for The National Un- 
derwriter after reading in a recent 
issue the article outlining the posi- 
tion of life insurance officials toward 
the War Risk Bureau and their de- 
sire to help the bureau in its work. 











and discussing the various phases of the 
problem with me, and also give me the 
privilege of showing them the entire 
works, their attitude will be entirely 
changed as regards to the Bureau and 
to the entire program in connection 
with the government insurance. 


Insurance Men Consulted 


In the first place, we know very well 
that mistakes have been made, and 
every letter is not answered the same 
day it arrives. This same thing is true 
of the best run of private business, and 
we, just as they say, are becoming more 
proficient in our work each day. 

In every step taken by the govern- 
ment in connection with War Risk In- 
surance, it has been in very close con- 
tact with the leading men in the in- 
surance world. Only yesterday I was 
in all day session with Winslow Russell, 
Phoenix Mutual, home office in Hart- 
ford, Connecticut, and Frank E. Jones, 
supervisor for the state of Indiana of 
the Equitable, both gentlemen having 
come to Washington at my invitation to 
go over some very important matters 
regarding a program which is now in 
process of preparation. 

Experts Loaned to Bureau 


From the very beginning, the leading 
men of the insurance world have been 
in constant touch with, and in the abso- 
lute confidence of, the government. 

Since the passage of the War Risk 
Insurance Act, the leading insurance 
companies have made it possible for 
some of their experts to be loaned to 
the bureau, and at the present time, 
there are a considerable number on 
duty here at the bureau, giving their 
very best in the interest of the service 
men and their dependent relatives. | 

The insurance companies and their 
representatives are in every instance 
encouraged to make suggestions affect- 
ing the work of the bureau, and where- 
ever it is feasible, they are encouraged 
to visit these headquarters, in order 
that we may benefit to the fullest extent 
by their experience. In fact, in many 


instances the insurance officials and 








(CONTINUED ON PAGE 9) 
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McCLENCH OPTIMISTIC 
ADDRESSES COMPANY’S AGENTS 


Massachusetts Mutual Agency Con- 
vention Is Attended by More 
Than 400 Workers 


An optimistic view in regard to the 
outcome of present business and in- 
dustrial problems was taken by Presi- 
dent William W. McClench of the 
Massachusetts Mutual Life in his ad- 
dress at the annual convention of the 
Agents’ Association of that company, 
held last week at the home office at 
Springfield, Mass., with 400 agents from 
all parts of the country in attendance. 
He expressed the belief that a satis- 
factory solution of all present difficul- 
ties would be reached and urged the 
necessity of facing all these problems 
with a strong heart and a staunch loy- 
alty to the government. 


Railroad Question Emphasized 


He emphasized the importance of 
the railroad question to the life insur- 
ance companies and urged the agents 
to use their influence toward securing 
sound and conservative legislation on 
that subject. He pointed out that 35 
per cent of the securities held by the 
various life companies as investments 
are railroad securities and that any 
depreciation in those stocks would mean 
a loss of millions of dollars to the com- 
panies. 

Congratulations were extended to 
the agents for their achievements dur- 
ing the past year. He referred to the 
fact that they had written $59,000,000 
in new business during the first six 
months of 1919 and increased the 
amount of insurance in force $49,000,- 
000. He stated that up to August the 
mortality had dropped to 70 percent 
and that the company does not intend 
to lower the present dividend scale. 


Causes for Life Production 


Among the causes which he assigned 
for the great boom in life insurance 
production were government insurance, 
the development of group insurance, 
greater thrift, the influenza epidemic, 
the present high scale of wages and 
the imitative factor in men, whereby 
a man who sees his neighbor doing a 
certain thing is inclined to go and do 
likewise. He strongly urged his agents 
to counsel every soldier and sailor to 
keep his government insurance, as they 
could not afford to let it lapse. 

W. F. Wallace, president of the asso- 
ciation, in his address at the opening 
of the convention, pointed out the great 
advantage of such an organization to the 
agents and devoted considerable atten- 
tion to the efforts toward government 
control of insurance. He cited the mis- 
management of the telephone and tele- 
graph lines as showing the govern- 
ment’s total incapacity for managing 
any large public service. 

Interesting Topics Discussed 


The rest of the meeting was devoted 
to discussions of a number of subjects 


of especial interest to agents. On the 
subject of “How to Start the Week 
Right,” the suggestions included the 


holding of Monday morning meetings, 
making plans for work during the pre- 
vious week, good personal appearance, 
which was described as 25 percent of the 
battle; advice that agents “go to work 
instead of to the office’ and that they 
tackle the hardest prospect first—then 
the rest will be easy. 
_ The question, “Can Two Agents Work- 
ing Together Make More Than Two 
Working Separately?” brought an espe- 
cially lively discussion, with Messrs. 
Pickell of Detroit and Parks of Provi- 
dence against it and Messrs. Snyder and 
Orpener in favor of it. It was led by 
L. Brackett Bishop of Chicago. 


Handling Men of Means 


“How to Present Propositions to Men 
of Large Means,” was opened by George 
M. Parks. Discussions brought out the 
desirability of going over the matter 
carefully beforehand to see how big a 
Policy the prospect can really use. It 








CONVENTION PROGRAM COMPLETED 








nual convention of the National 

Association of Life Underwriters 

to be held at the William Penn Hotel 

in Pittsburgh, Sept. 29-Oct. 1, is as fol- 

lows: 

FIRST DAY—MORNING SESSION 
Monday, Sept. 29, 10 to 12:30 

Invocation. 

Words of Welcome—Edward A. Woods, 

President, Pittsburgh Life Underwrit- 

ers’ Association. 

Response—By Jonathan K. Voshell, Pres- 


Ta revised program of the 30th an- 


ident, National Association of Life 
Underwriters. 

“Selling Enough Life Insurance’’—Dis- 
cussion led by Orville Thorp, Dal- 
las, Tex. 


FIRST DAY—AFTERNOON SESSION 
Monday, Sept. 29, 2 to 4 P.M. 

“Thrift and Its Functions in Life In- 

surance”—Discussion led by J. J. Jack- 

son, Cleveland, O. ' 

“Life Insurance for Women”—Discussion 

led by Miss Anna Ketensky, Los An- 

geles, Cal. 

“Life Insurance for Farmers’’—Discus- 

sion led by J. R. Roseberry, Colum- 

bia, S. 

Announcements. 

Executive committee report. P 

Selecting nominating committee. 

Evening Session 

Reception to delegates and alternates 

and invited guests by Pittsburgh Asso- 

ciation. 

SECOND DAY—MORNING SESSION 
Tuesday, Sept. 30, 10 to 12:30 

“Written Methods of Selling Life In- 

surance’—Discussion led by Earl G. 

Manning, Boston, Mass. 

Sales demonstration, - 

“Life Insurance to Cover Inheritance 

Taxes’—Discussion conducted by Fred- 


eric W. Fuller, Springfield, Mass., and 
Franklin W. Ganse, Boston, Mass. 
Announcements, 

Resolutions from floor to be referred to 
executive committee. 

Meeting of executive committee imme- 
diately after adjournment in the after- 
noon. 

Afternoon Session 
“Industrial Life Insurance as a Feeder 
for Writing Ordinary’’—Discussion led 
by Jesse L. Scott, Detroit, Mich. 
“Best Methods of Selecting Agents”’— 
Discussion led by Graham C. Wells, 
Pittsburgh, Pa. 

“Value of Daily Reports’—Discussion 

led by Harry T. Miller, Minneapolis, 

Minn. 

Announcements. 

Evening Session 

Annual banquet, William Penn Hotel. 

THIRD DAY—MORNING SESSION 
Wednesday, Oct. 1, 10 to 12:30 

“Technical Training of Life Insurance 
Salesmen”—Discussion led by Griffin 
M. Lovelace, Secretary, the School for 
Training Life Insurance Salesmen, Car- 
rn Institute of Technology, Pitts- 
ur 

“National Life Insurance Day’—By Fred- 
erick B. Shipp. 

“Systematically Planned Work’”—Discus- 

sion led by William M. Duff, Pitts- 

burgh, Pa. 

Report of executive committee. 

Delivery of prize essays. 

Presenting association trophies. 

Third Day—Afternoon Session 

“Government Life Insurance for Soldiers 

and Sailors of the World War’’—Dis- 

cussion led by Lieut-Commander Fred- 

erick A. Savage, Baltimore, Md. 

“Pstchology of a Life Insurance Sale’— 
By Col. Walter Dill Scott. 

“Life Insurance as a Social Force’’—Dis- 
cussion led by Charles R. Posey, Balti- 
more, Md 








be no mention of the cost of the policy 
until the prospect was really landed. 
The entertainment features included a 
theater party, dinner at the country 
club, automobile ride to Amherst Notch 
and an athletic program. 


Second Day’s Program 


On the second day of the meeting 
Wheeler H. Hall discussed the work of 
the secretary’s office and Dr. Frank Ring 
spoke on “Joys of an Examiner.” Alex- 
ander T. Maclean, assistant actuary of 
the company, discussed the inheritance 
and income taxes as related to life in- 
surance and cleared up many doubtful 
points in the minds of the agents. 

Henry Loeb, second vice-president, dis- 
cussed the question of life insurance for 
women, reviewing the difficulties which 
it involved but declaring that the field 
was full of possibilities. A question 
box, in which queries were referred to 
experts in the various lines for answers, 
was conducted by Warren C. Flynn of 
the home office. 

The session closed with an address by 
Frank T. McNally of Duluth, the new 
president of the association, in defense 
of the man with the rate book. He 
pointed out that the feeling of disdain 
formerly shown by prospects is gradu- 
ally changing to an attitude of accept- 
ance. 


Officers are Elected 


Officers selected for the coming year 
are as follows: President, Frank T. 
McNally, Minneapolis; first vice-presi- 
dent, Harry I. Davis, Atlanta; second 
vice-president, Miss Georgia Emery, De- 
troit; secretary and treasurer, J. Put- 
nam Stevens, Portland, Me.; executive 
committee, A. C, Smith, Mattoon, chair- 
man; Mrs. Marie Roberts, Columbus; 
Lawrence C. Witten, Cincinnati; F. C. 
Rollinger, Sioux Falls; Nathaniel Hart- 
well, Boston. 

Twenty-five year service medals were 
presented by Vice-President William H. 
Sargeant to F. S. Biggs of Baltimore, 
William J. Harty of Savannah, Ga., John 
F. Habbe of Indianapolis, S. C. Stultz of 
Indianapolis, John Henry Smith of Nash- 
ville, Dr. William Cuthbertson of Chi- 
cago, N. E. Durston of Syracuse, J. H. 
Redelings of Syracuse and William W. 
McClench of Springfield. 


Bankers National Starts 


The Bankers National Life of Orange- 
burg, S. C., which was licensed a month 
ago, has now started business and has 
capital of $100,000, of which $26612 is 
paid up in cash and over $95,000 sub- 
scribed. E. M. Lowman, formerly with 
the Philadelphia Life, is connected with 
the Bankers National Life, as is W. K. 
Halliday of Chicago, who is consulting 





was advised that in such a case there 





STAMP TAX DOES NOT APPLY 





Ruling Obtained on Notes Given for 
Extension of Time on Premium 
Payments 


OMAHA, NEB., Aug. 26—T. W. 
Blackburn, secretary and counsel of 
the American Life Convention, has 
notified members of the convention of 
a ruling by the commissioner of in- 
ternal revenue which seems to be con- 
clusive that the stamp tax does not 
apply to notes given for extension of 
time within which to pay a premium 
due on a policy. 

The letter by Mr. Blackburn reads: 

One of our companies issues renewal 
premium note containing on the face 
thereof, under the promise to pay, the 
following language: 

“This note is given for an extension 
of time within which to pay a premium 
due on policy No. ...... If the sum is 
not paid when due, then and in that 
event the policy shall be absolutely void 
without further notice, and the earned 
portion of the premium remaining un- 
paid with accrued interest thereon shall 
immediately become due and payable and 
a lien upon any surrender value under 
the provisions of said policy.” 

This form of note was submitted to 
the Commissioner of Internal Revenue 
with a request for a ruling as to whether 
or not it is subject to stamp tax. Under 
date of Aug. 12 Deputy Commissioner 
Baker replies: 

“You are advised that this office holds 
that policy loan premium extension 
agreements which contain an unqualified 
promise to pay a specified sum of money 
on a certain date are subject to stamp 
tax as promissory notes. Where the sole 
remedy of the payee, in case of non-pay- 
ment of the premiums on loans, is to 
reduce or cancel the rights of the as- 
sured, stamp tax does not accrue.” 

This would seem to be conclusive as to 
the form of note submitted and stamps 
would not be required. 


Sharp Leaves Atlas Life 


DALLAS, TEX., ‘Aug. 26—Hubert H. 
Sharp, who has been, since July, 1918, 
assistant secretary of the Atlas Life of 
Tulsa, Okla., has resigned to accept a 
place with a manufacturing concern in 
Dallas, Tex. Up to the time of going 
with the Atlas, Mr. Sharp was in the 
actuarial department of the Southland 
Life of Dallas. His rise in the insur- 
ance world has been very rapid and the 
fraternity loses a careful and conscien- 





CONVENE IN CHICAGO 
SECURITY LIFE’S GATHERING 


Fine Program Prepared for Eighth 
Annual Convention of Company’s 
$100,000 Club 


The eighth annual convention of the 
$100,000 club of the Security Life of 
Chicago is being held at the home 
office. S. W. Goss, vice-president of 
the company, estimates that about 50 
are in attendance. A strong program 
has been arranged which includes a 
number of new and interesting features. 
The company is writing the largest 
business in its history this year and the 
men attending the convention are en- 
thusiastic over the prospects for the 
remainder of the year. The program 
in full follows: 


WEDNESDAY, AUG. 27 
First Session 


_ Convention called to order by A. J 
Scull, club president, 1918-19. 

Address of Welcome—S. W. Goss, vice- 
president. 

Announcement of officers of the club for 
the ensuing year. 

The president elect will take chair 
and tell the convention “How I Won the 
Presidency.” 

The vice-president elect will be intro- 
duced and tell the convention “How I 
Won the Vice-Presidency.” 
Introduction of club members an@ pre- 
Sentation of the gold-diamond lockets, 
the official club emblem 


Second Session 


Address, S. S. Werth, medical director. 
“Fitting the Approach to the Pros- 
pect,” Raymond Kelly. 

“Team Work,” A. P. Thomas, 

“Life Insurance for Women,” Ira Cole. 
“Getting Settlements,” L. O. Rust. 
Announcements. 

Luncheon. 


Entertainment 


Afternoon—Ball game; automobile ride 
covering parks and boulevard system. 
Evening—Dinner; theater party. 


THURSDAY, AUG. 28 
First Session—9:30 a. m. 


Address, O. W. Johnson, president. 

“Prospects—And How to Get Them,” 
L. C. Saunders. 

“Use of the Double Indemnity in Sell- 
ing,” T. S. Williamson. 

“Use of the Total Disability in Sell- 
ing,” R. A. Young. 

“New Policy Forms,” 


J. Chas. Seitz, 
secretary-actuary. 


Second Session 


Address, G. C. Gale, chairman of board. 

“Best Methods of Closing,” three min- 
ute talks. 

Discussion to be opened by W. O. Hays. 
No theories. Only methods used and 
found good to be stated and explained. 
At least twenty men should speak on this 
subject, each giving what he considers 
his best method of closing. 

“Getting Results,” Lewis Hart. 

Announcements. 

Luncheon. 

Entertainment 

Afternoon—Lake Michigan and Chi- 
cago river boat trip. 

Evening—Dinner, 
Morrison hotel; 


Terrace 
theater party. 


Garden, 


FRANK DAVIS BEEN PROMOTED 


Big Western Man of the Equitable Is 
Appointed Superintendent 
Agents 


NEW YORK, Aug. 27.—Frank H. 
Davis of Chicago, inspector of agen- 
cies for the Equitable Life, is to be- 
come superintendent of agencies for 
the society at the head office, Oct. 1. 
He will share with Leslie C. York the 
direction of the field torce of the coun- 
try. Announcement of this appoint- 
ment, which was a complete surprise 
to Mr. Davis, was made from the plat- 
form by Vice-President Taylor after 
the big westerner had concluded a spir- 
ited talk to the assembled agents. The 
news was heartily cheered, the Chicago 
men singing a fine tribute to Mr. Davis 
to the tune of “My Country, ’Tis of 
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Agents in Chicago 
are making money. 


THE FRANKLIN LIFE 
INSURANCE COMPANY 


of Springfield, Illinois 





















can find places for a few good men. 


ADDRESS 


WOLFLE, STEFFELIN & COMPANY 


.823 The Rookery, Chicago 























































How much POWER have you? 


AVE you ever been solicited by a man 

who did not know his business? What 

kind of an impression did he make on 
you? 

Learn enough about Life Insurance to an- 
swer ordinary questions. Easy Lessons in 
Life Insurance is simple enough for a begin- 
ner, complete enough for the president of a 
life company (not for an actuary). It is not 
technical, but tells clearly all that anyone in 
the field needs to know. 

Knowledge of Life Insurance pays an agent 
in dollars and cents. It helps him close busi- 
ness. Confidence in the salesman is a big part 
of every sale, and an agent’s evident knowl- 
edge of his business increases the prospect’s 
confidence. 

An agent need not be an actuary. There is 
danger of tiring a prospect with “figgers.” 
What an agent should have is a knowledge of 
the fundamentals of his business. He can get 
it by reading 


Easy Lessons in Life Insurance 
by J. A. Jackson 
Price $1.00 


Quantity Prices 


-..95c each 50 copies... 


12 copies. 
-92%c each 100 copies... 


25 copies. 
200 or more.. 


THE NATIONAL UNDERWRITER 


1362 Insurance Exchange 
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HOLDS 99.41 PERCENT 





LAPSATION IS NEGLIGIBLE 

Harold Dyrenforth, Chicago Agent of 

Illinois Life, Makes Great 
Renewal Record 





The makers of Ivory soap have 
nothing on Harold Dyrenforth, Chi- 
cago agent for the Illinois Life. His 
renewal record for the past year is 
99.41 percent pure. A lapse ratio of 
less than X% of 1 percent stands as wit- 
ness that his methods for holding busi- 
ness are “right.” Service, the golden 
rule and keeping in touch with policy- 
holders are the factors which he says 
entered into making this record, which, 
it is claimed has never been surpassed. 
Just as the writer stepped into Mr. 
Dyrenforth’s office the phone rang. A 
policyholder of his was on the line 
asking help in some difficulty which 
had no relation to life insurance what- 
ever. Yet Mr. Dyrenforth was glad 
to help him out and said, “I will make 
it my business to do that for you to- 
day.” That policyholder will not 
lapse. But favors are not confined to 
policyholders. The first favor for the 
man who had just called was done 
several months before his insurance 
was written. 


Doesn’t Collect on Every Favor 


Of course, Mr. Dyrenforth - does 
countless favors which are _ never 
“cashed.” There is a satisfaction in 
doing them anyway, and in the long 
run sound friendship brings business. 
Mr. Dyrenforth has an immense ac- 
quaintance in Chicago. He has lived 
there practically all his life and takes 
an active part in the Chicago Athletic 
Association. 


Makes Friends of Policyholders 


“T try to make a friend of every 
policyholder. Then I keep in touch 
with him.” Keeping in touch is the 
main thing. Mr. Dyrenforth sends 
birthday cards and Christmas cards to 
all of his policyholders, and frequently 
mails other advertising matter such as 
blotters, etc., all gotten out in a tasty 
artistic way. 

When a man takes a policy, Mr. Dy- 
renforth tries to impress upon him that 
he is ready to give him service. “My 
dealing with you does not end with 
this application. You have paid me a 
commission, a retainer, you are a client 
of mine. My first business is to get 
you some life insurance, and I’ll do it 
if possible.” He then tells him of 
other services which he can perform 
for him. 

The first method of giving real serv- 
ice is directly aimed at preventing 
lapsation. When the company notifies 
him that a premium is unpaid, Mr. 
Dyrenforth watches it, and if the policy 
seems apt to slip he calls on the policy- 
holder, and offers to care for the pre- 
mium. Under arrangements with the 
company he is able to divide the pre- 
mium up making it payable in install- 
ments, or in some other way prevents 
the lapse because of inability to pay. 


Sound Advice 


Mr. Dyrenforth gives his policyhold- 
ers to understand that he will always 
give them the best advice that he can 
on life insurance matters. He said that 
in the past month he had prevented 
two cases of twisting—one on a policy 
for $70,000 and another for $50,000— 
by explaining what a loss it would be 
to the policyholder. One of these men 
had never had any of his insurance 
with Mr. Dyrenforth, the other he has 
written several times. 


Service to Beneficiary 


If a policyholder dies Mr. Dyrenforth 
considers it his business to see that the 
beneficiary gets the proceeds of the 
policy as quickly as possible. He does 
not rush out to the sorrow filled home 


SECURING A LICENSE 


OHIO DEPARTMENT POSITION 





Superintendent Tomlinson Comments 
on Attitude Before the Permit 
Is Given the Agent 





Superintendent Tomlinson of Ohio 
in speaking of the case of G. A. Mar- 
tin, manager of the Travelers at Cleve- 
land, O., who was charged with twist- 
ing, comments on the work of an 
insurance agent before his license is 
secured. In writing Mr. Martin, Su- 
perintendent Tomlinson, says: 

The charge of “twisting,” which Mr. 
York filed in this department against 
you and Mr. Ward, was heard by me sev- 
eral weeks ago. After listening to all 
the testimony that was presented at the 
hearing on that charge, I concluded that 
the charge of twisting against you was 
not sustained and you were dismissed. 


Gives His Attitude 


At the hearing on that charge, state- 
ments were made which showed that 
you had accepted the services of a Mr. 
Ostendorf as an insurance agent and 
that those services were accepted by you 
before Mr. Ostendorf had been licensed 
as an insurance agent by this depart- 
ment. I concluded in that connection 
that an explanation of the Ohio insur- 
ance laws and a lecture to you in that 
regard was sufficient, and concluded not 
to revoke your license on that account. 
Where any so-called high grade insur- 
ance company has made an application 
for a license as its insurance agent of 
a reputable citizen and has started on 
its way all of the requirements in con- 
nection with making a requisition for a 
license for the insurance agent, this de- 
partment is not inclined to visit any 
drastic punishment upon the insurance 
company or the agent, if the agent pro- 
ceeds to transact a legitimate business 
and the delivery of the insurance poli- 
cies and applications for which he ob- 
tains are withheld until after the de- 
partment grants the license. We do not 
want to interfere with the legitimate 
business of an insurance company, tran- 
sacting its business in good faith. You 
understand, of course, we do not en- 
courage that practice, but simply do not 
visit any extraordinary punishment on 
those who proceed in good faith. 





ance man and came to get the proofs, 
but waits just long enough and tactfully 
gets the proofs and rushes then to the 
company to have the money on hand in 
the shortest possible time. 

In using the loan privilege on the life 
policy the insured works through Mr. 
Dyrenforth who gives the same service 
here that he does to the man who is 
just taking out business. 

Although it is true enough that a life 
insurance man is doing a man a good 
when he insures him, Mr. Dyrenforth 
recognizes that people don’t take much 
stock in that, as they know that Jones 
and Smith and several others are quite 
anxious to get their applications. The 
policyholder, to his mind, has picked him 
out and is paying him a fee to write 
him insurance, and so has any service 
that the agent can render “coming to 
him.” 

Renewal Account Handy 


A large renewal account is a fine thing 
to have, says Mr. Dyrenforth. He has 
over $100,000 in premiums on the books 
so he ought to know. When for some 
reason business is bad the income from 
this is a welcome thing. 

“It all boils down to the Golden Rule,” 
says Mr. Dyrenforth, and by applying it 
far and wide without seeing direct gain 
in every case he has proven it a good 
business principle. 


Young Heads Nebraska Bureau 


LINCOLN, NEB., Aug. 26—J. M. Young, 
actuary of the Nebraska department un- 
der the old plan, has been named as chief 
of the bureau of insurance under the 
department of trade and commerce 
created by the new Nebraska code. Little 
real difference in the handling of insur- 
ance matters is expected to be made by 
the new arrangement. 


Edward H. Underwood, son of I. T. 
Underwood, district manager at _Colum- 
bus for the Mutual Life of New York, is 

















and announce that he is the life insur- 








dead from a fractured skull. 
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KRE is a company 
= witha record clean asa hound’s 
hat tooth writing over 4 millions per month. 

: Its rejections are less— 
ion \ much less—than the average. Both 
une participating and non-participating 
E policies are issued, as well as double indemnity, and the best total and 
rae permanent disability clauses. Prompt issuance of policies and gen- 
= eral service to its agents are paramount. 

es Its contracts cannot be cancelled 
ce on 30 days’ notice without cause. 

- If you are capable of handling 
— the state of Nebraska, for instance, or if you prefer 
as the freedom of a special agent, “Link up with the Lincoln.” Terri- 
athe tory is available in 16 northern states from Pennsylvania to California. 
ce lhe Lincoln National Life 
ae Insurance Company 


Fort Wayne, Indiana 
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The Equitable’s Sixty Years 


SECRETARY WILLIAM ALEXANDER of the 
EouitaBLE Lire of New York, a man 
with a ready pen, a versatile mind and 
and an exceedingly clever and clear 
style of expression, has issued a book- 
let giving a brief history of the com- 
pany, reviewing its record of 60 years. 
It is a most interesting little volume. 

In looking back over the career of 
the EguiTaBLe, one realizes that he is 
really surveying the period of life in- 
surance in this country. The EQuiTaBLe 
was launched July, 1859, by Henry B. 
Hype, founder. Mr. Hype was, as all 
will acknowledge, a most able and re- 
sourceful administrator. He was am- 
bitious to build a company of his own 
making. While he was cashier at the 
home office of the Muruat Lire he 
made a study of life insurance and was 
not satisfied until he was at the head 
of an organization, determined to work 
out its fortune along progressive lines. 

The EguiTaBLe has been an acknowl- 
edged leader in what might be termed 
the social service side of life insur- 
ance. This has been particularly the 
case during the administration of Judge 
WiiiaM A. Day. Judge Day was not a 
trained life insurance man when he 
took the chief executive’s post in the 
EguitTAaBLe, but he had received a sound 
education, was broad gauged in his 


views and had a sympathetic outlook 
on life. He brought to the company 
the human element. 

The EguitasLe has been responsive 
to the needs of the time. It has shown 
itself to be more than a mere life in- 
surance company. It has endeavored 
to be a public benefactor and to give 
a service to policyholders that is worth 
while. In its group insurance work, its 
loan department, its public health serv- 
ice, free medical examination, its home 
purchase plan and other features that 
might be mentioned, it has given to the 
public a comprehensive program that 
reflects great credit on the manage- 
ment. 

Secretary ALEXANDER in completing 
his booklet says: ‘“‘Let us hope that 
the results of the coming years upon 


which we are now entering will be as ; 


satisfactory as those that have passed; 
and that the officers and directors then 
in charge of the institution will be then 
wisely chosen who with fidelity and 
skill will be commensurate with the 
great trust committed to their care.” 

There is no institution that is held 
in higher regard by its policyholders 
than the EouitrasLte. There is no com- 
pany that is more ably managed, or 
that is doing a great work for man- 
kind. 


Selling, Not Buying Insurance 


A comPAny Official remarked the other 
day that he recently had a conference 
with a couple of men who desired to 
become general agents. At the open- 
ing interview, he stated that he was 
interested in the attitude assumed by 
these men because they had large 
ideas of what the company should do 
for them in the way of commissions 
and facilities. They were out for the 
largest possible figure. They wanted 
everything in sight. He said that he 
was not surprised at this, because they 
had been connected with companies 
that paid high commissions and natur- 
ally the business that they had been 
producing was specu- 
lative. 

After two or three conferences, the 
official said that he stressed the point 
that his company was not endeavoring 
to buy insurance but to sell it. In 
other words, he was not interested in 
high pressure operators. He showed 
how his company was aiming to get a 
good volume of business that sticks 
on the books. He pointed out to 
these men that no high pressure gen- 


more or less 





eral agency had ever become per- 
manent. He cited case after case 
where men had shot up in the life in- 
surance firmament like a sky rocket 
and finally had fallen with a dull, cold 
thud. 

He convinced these men that their 
entire outlook on life insurance was 
entirely wrong. They had aimed to 
sell customers at a price. They felt 
that they could make more money by 
traveling here and there, rebating, turn- 
ing down the screws, selling people 
term insurance and_ getting their 
money by some hook or crook regard- 
less of whether they were satisfied with 
their bargain or not. 

This official said that it is always in- 
teresting to compare the lapse ratios 
of various companies. The high lapse 
ratio indicates that there is something 
vitally wrong with the way business is 
put on the books. It usually indicates 
high commissions, speculative business, 
poor management at the home office, 
and an undesirable class of agents. 
Such companies are buying insurance, 
not selling it. 








PERSONAL GLIMPSES OF LIFE UNDERWRITERS 








R. E. Spaulding, assistant manager 


ments on “Qualifications for a Life 
Insurance Man,” as follows: 

The average person employed in a 
salaried position forms habits which have 


| to be remodeled when he abandons the 


payroll for the broader opportunities 
offered as a life insurance solicitor. 

As a rule, the salaried man is more or 
less of a machine; he works by rote; he 
goes to work and quits by schedule; he 
does what he is told to do, in the way he 
is told to do it; he does not have to 
think for himself to the same extent 
that does the man with the rate book. 
If the chap in the salaried job has ac- 
quired the habit of waiting to be told 
what to do or of leaning upon someone, 
or has acquired the trait common to 
some men—that of living within him- 
self, for himself and by himself, like a 
tortoise in a shell, with no interest in his 
fellow man—is disposed to do as little 
as he can and get by—he must change 
his ways, his mode of life and his whole 
attitude or he will not be a worth-while 
life insurance man. 

Once a person enters the profession of 
life insurance he is left to work out his 
own salvation to a large extent. He 
must overcome that habit of putting off 
until tomorrow what he can and ought to 
to do now, also that habit of looking 
to someone else for help; and if he is one 
of those unfortunate individuals who 
shrink from meeting and talking to 
strangers, that is a trait which must be 
overcome at all hazards, because one can 
not meet with a full measure of success 
unless he conquers that weakness, and 
like everything else it can be remedied 
through the power of the will. In a 
word, the man entering the life insur- 
ance business must remodel himself to 
the extent of making himself a man- 


ager—he must be the whole business 
institution. 


New habits must be formed which may 
be somewhat difficult in the beginning, 
but once formed they become easy of 
accomplishment. 


Secretary William Alexander of the 
Equitable of New York is author of 3 
new book which will be issued before 
the end of the year, entitled “How to 
Sell Life Insurance.” Mr. Alexander 
has contributed much to the literature 
of the business. In a particularly con- 
structive way he has been able to give 
expression to many ideas that have 
helped the men in the field. Mr. Alex- 
ander has a vigorous, clear style that 
hits the spot. 


Associate Actuary R. D. Murphy of 
the Equitable of New York has been 
appointed executive assistant to J. V. 
E. Westfall, vice-president in the ex- 
ecutive department. He will perform 
the duties of his new office in addition 
to those as head of the bureau of issue 
of the actuary’s department. 


Dr. J. M. Emery, veteran Iowa actu- 
ary and prominent in life insurance 
circles, died of paralysis at Helena, 
Mont., Aug. 20. He was ill a week. 
The body was taken to Des Moines for 
burial. 

Dr. Emery went to Iowa from the 
east in 1904 to be actuary for the state 
insurance department, at that time in 
charge of Auditor B. F. Carroll. After 
some years he became identified with 
the Des Moines Life as actuary and 
member of the board of directors. 
When that company was absorbed by 
the National Life of the U. S. A. of 
Chicago, Dr. Emery became consulting 
actuary for several companies in the 
middle west and west. In 1917, he or- 
ganized the Reinsurance Life Company 
of America with headquarters at Des 
Moines, and at the time of his death, 
he was vice-president and actuary of 
that company. 


Miss Beatrice Hughes of Fargo, N. 
D., daughter of Col. T. D. Hughes, 
vice-president of the Lincoln National 
Life and general agent for North 
Dakota, will have the distinction of 





Fargo,” to be launched this week at 


of the Mutual Life in Chicago, com-| Duluth. Col. Hughes was chairman of 


the Liberty Loan campaigns in Fargo, 
and the ship was given the city’s name 
because of the splendid loan buying 
record it made under Col. Hughes’ 
leadership. 

E. DeWitt Jaqua, Jr., actuary and 
auditor of the Provident Life of Bis- 
marck, N. D., returned to that city this 
week from Ann Arbor, Mich., with his 
bride, formerly Miss Janet E. Gilchrist 
of Ann Arbor. They were married at 
Toledo, O., several weeks ago. 


Homer Kessler, one of the veterans 
of the Chicago agency force of the 
Union Central Life, was drowned Aug. 
8 at Wenatchie, Wash., where he had 
gone for his health, according to a 
message received at the Chicago office 
of the company. No details were given 
as to how his death occurred. Mr. 
Kessler had been with the Chicago 
agency since 1908 and prior to that 
time had been a general agent in In- 
diana for more than 20 years. 


Karl B. Korrady, assistant manager 
of agencies of the Illinois Life, who 
was operated on last week for appendi- 
citis at the Evanston Hospital, Evans- 
ton, Ill., is recuperating in great shape 
and expects to go to his home in Kenil- 
worth, IIl., Friday of this week. He 
will not be able to attend the $100,000 
Club meeting at Camp Minocqua, Wis., 
next week. 

T. Louis Hansen, vice-president and 
agency manager of the Guardian Life 
of New York, has been elected a mem- 
ber of the board of directors. Mr. Han- 
sen has many friends throughout the 
country who will be pleased to learn 
of this recognition given him. George 
C. Austin of the legal firm of Austin, 
McLanahan & Merrit, of New York 
City, and Dr. Charles Adams Holder, 
president of the Park Union Foreign 
Banking Corporation of New York 
City, have been elected as members 
of the board. 

Vice-President H. S. Nollen and Ac- 
tuary Robertson G. Hunter of the 
Equitable Life of Iowa, have been 
lending the city of Des Moines a. help- 
ing hand in attempting to solve its 
street car disability. Mr. Nollen acted 
as chairman of the citizens’ committee 
and Mr. Hunter was chosen on the 
committee of three masters to investi- 
gate the street car company’s books 
in order to determine whether or not 
it was able to meet the demands made 
by the men in the way of increased pay. 


Horace A. J. Upham, member of the 
board of trustees of the Northwestern 
Mutual Life, and one of the most prom- 
inent members of the bar in Wisconsin, 
died Aug. 22 while with his family at 
the summer home near the Dells, Kil- 
bourn, Wis. He was 66 years of age 
and was born in Milwaukee. He was 
graduated from the University of Mich- 
igan in 1875. 


Guy Potter Benton, who resigned as 
president of the University of Ver- 
mont last June, has been elected vice- 
president of the New York Life and 
will take office Sept. 1. He served as 
president of the university for eight 
years. For two years he was engaged 
in Y. M. C. A. work with the Ameri- 
can Expeditionary forces. President 
Darwin P. Kingsley of the New York 
Life is a member of the board of the 
University of Vermont, and thus came 
in close touch with Dr. Benton. 


Clarence J. Schutz, who has been as- 
sistant agency secretary of the Illinois 
Life, has been appointed agency sec- 
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919 


Ider, 
‘eign 
Y ork 
ibers 


| Ac- 

the 
been 
help- 
e its 
acted 
littee 
1 the 
vesti- 
yooks 
r not 
made 
| pay. 


f the 
stern 
yrom- 
ynsin, 
ily at 
_ Kil- 
f age 
- was 


Mich- 


ed as 
Ver- 
vice- 
2 and 
ed as 
eight 
gaged 
-meri- 
sident 
York 
»f the 
came 


en as- 
llinois 


y sec- 


August 28, 1919 THE NATIONAL UNDERWRITER LIFE 














lwo 











O 


DOOODOOOOOUO0OODOOO0D OO OOOO OODDODDO0000000000000000000000000009900393900030000999980S9sgTIgs T7707 000R00000000000nt j000 





DOO 0OUOU00JUJUU00DDDOODOOODOH 








OQOODOOOODOOODCDOODOODODDODDCODODRDODO 





1894—1919 


STATE LIFE 


INSURANCE COMPAN 











INDIANAPOLIS 


ALMOST 


NINETEEN MILLION DOLLARS IN SECURITIES 


($18,458,500.00) 


Deposited with the Auditor of State for the Sole Protection of Policyholders 
More than $1,750,000.00 Above the Amount Required by Law 





| PROGRESSIVE CONSERVATIVE ‘“‘*FLU”? PROOF 


The Growth of Oak—The Solidity of Granite 





On Agency Matters Address, CHARLES F. COFFIN, Vice-President 
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Attention! You Life, Fire or Acci- J want to secure a few high 
dent Insurance Agents in the 


Buckeye State. grade men to represent 
If you want to represent a high 


_ Life Company, one bog va The Connecticut General Life 
ad a spotless reputation for its 

years of business activity, and if Ins. Co., of Hartford 

you want to sell a most satisfac- ; : 

tory line of Life or Accident poli- In Chicago and Northern 


cies to your clients, then get busy, Illinois. This is your oppor- 
write today to 


BENJ. L. LEWIS, Mgr. tunity. Correspondence 








OF OES MOINES, IOWA. 


JAS. H. JAMISON, Pres. 


FAVORABLE POLICIES 
SERVICES TO AGENTS 


A progressive Company with progressive 








607-9-11 Brunson Buildi confidential. H. C. Castor, methods. We offer an opportunity to a reliable 
Columbus, Ohio _— Mgr., 905 Y. M. C. A. Bldg., man who can secure 100 applications during 
Correspondence Confidential Chicago, Ill. twelve months. 











LIVE MEN CAN DOUBLE THEIR INCOME SELLING OUR 


Monthly Pension Bonds 


(Copyrighted) 
Under Our Service Pension Contract 


THE LA FAYETTE LIFE INSURANCE CO. 














W. W. LANE, Secretary LA FAYETTE, INDIANA A. E. WERKHOFF, Presideat 
PAN-AMERICAN LIFE INSURANCE 
—, COMPANY Sym ca 


Insurance in Force (over) $40,000,000.00 

Tota! Resources (over) 5,250,000.00 
The recent merger of the Meridian Life with the Pan-American Life has opened up several rich and important territories in the South 
and North Central section, which will be assigned to Managers capable of handling and inspiring an agency organization of high 
grade men. A rare opportunity to ambitious men to establish themselves in an independent and permanently profitable business. 


Address :—E. G. SIMMONS, Vice-Pres. and Gen. Manager Whitney Central Bank Building, New Orleans, Louisiana 
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AMERICAN 
CENTRAL 
LIFE 


Insurance Co. 








INDIANAPOLIS, IND. 
Established 1899 


| HERBERT M. WOOLLEN 


PRESIDENT 





























The Midland Mutual Life Insurance Company 


COLUMBUS, OHIO 


An OHIO Company, writing policies on OHIO people and keeping OHIO 
money in OHIO for the development of OHIO industries 


eR AER ooo isn hin ssc dem cers cos. ce .---$ 3,286,468.00 
Insurance in Force................ Keaunanar 26,191,875.00 
Surplus to Policyholders...................-. 383,467.00 


New Continuous Monthly Income Policies 
Splendid opportunities for AGENTS in many sections of Ohio. We solicit inquiries from responsible parties. 


Dr. W. O. THOMPSON G. W. STEINMAN 


President Secretary 








Courteous—Safe—Conservative 


Great Republic Life Insurance Company 
LOS ANGELES, CALIFORNIA 
Capital $500,000 Fully Paid 


A Great Opportunity for LIVE Men 
NINE STATES 


Address W. H. SAVAGE, Supt. of Agencies 


4 McCall, and other towering figures in 











THE FARSEEING AGENT KNOWS 
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tid _ - a WILL GAIN HIS 
policies of “uUiFE INSURANCE COMPANY CONFIDENCE 


of BOSTON, MASS. 


MUST WIN ALL THE TIME 





| he says, “and with care, hope to be here 





has retired from the company’s service 
in order to enter another line of busi- 
ness. Mr. Korrady is a brother of 
Karl B. Korrady, assistant manager of 
agencies of the company. Mr. Schutz 
began his service with the Illinois Life 
in 1905 as fourth assistant office boy, 
which position he occupied for about 
one year when he was advanced to 
head office boy. Six months later he 
was given a clerical position in the sec- 
retary’s department where he remained 
until 1908 when he was transferred to 
the agency department as assistant to 
the agency secretary. 

Coincident with the advance of Mr. 
Schutz to the agency secretary’s desk, 
Peter L. Sausser, formerly assistant 
auditor, who has just returned from 
overseas service and who began his 
career with the Illinois Life in 1906, 
has been promoted to the agency de- 
partment with the title of agency 
auditor and statistician, a newly created 
office. 

Charles D. Lakey, the veteran pub- 
lisher of “Insurance” of New York 
City, died at his country home at Mel- 
vin Village, N. H., on Sunday. He 
was in his 87th year, and had been as- 
sociated with the insurance business 
since 1868, when he joined the Chicago 
agency of the Phoenix Mutual Life, 
two years later becoming Illinois state 
agent for the company. In conjunc- 
tion with the late James H. Goodsell, 
he launched the “Spectator” in Chi- 
cago in 1870, and in 1903 came to New 
York as associate publisher of “Insur- 
ance,” subsequently becoming its sole 
owner and editor. For a time, Mr. 
Lakey contributed regularly to” the 
monthly publications of the Prudential, 
and to other company organs as well. 
Years ago, when the issuance of gen- 
eral leaflets advocating life insurance 
was in great vogue, he wrote a num- 
ber of these; one entitled “Sparks From 
the Anvil,” enjoying a very wide sale. 
During his career, Mr. Lakey enjoyed 
the close friendship of the late Henry 
B. Hyde, John R. Hegeman, John A. 


life insurance circles of a by-gone day. 
Massive of frame and of a unique per- 
sonality, he was a striking figure in 
insurance journalism. Mr: Lakey leaves 
surviving a daughter, Alice Lakey, who 
bears a national reputation as a writer 
and lecturer on pure food subjects. 


aoe 
Henry Warren, aged 89, of Colum- 
bus, O., is still in the life insurance 
work and has been with the New York 
Life for 20 years. “I’m young yet,” 


so I can celebrate my 100th birthday. 
Hard work, and taking care of myself 
have enabled me to keep this hustling. 
Mr. Warren differs from other insur- 
ance men only, in that he takes a longer 
noon hour and a nap in the middle of 
the day. 

C. P. Williams of Chicago, general 
agent of the Equitable of New York, 
in company with Mrs. Williams, is at- 
tending a meeting of the Agency Clubs, 
the sixtieth anniversary of the Equi- 
table, at the home office this week. 
After the meeting Mr. and Mrs. Wil- 
liams will go to Deer Isle and Bar 
Harbor, Me., for an extended vaca- 
tion. Mr. Williams feels that in spite 
of the fact that there is no place in 
the world that beats Chicago for the 
man wishing conditions favoring the 
maximum entertainment and _ recrea- 
tion, a complete change is necessary 
occasionally. 

President Clarence L. Ayres of the 
Northern Assurance of Detroit is a 
life insurance official that has cut 
adrift from stereotyped literature, com- 
parative statements and so on, relying 
on disseminating information to the 
field force daily through personal con- 
tact, by letter, by telephone and by 
telegraph. In this way Mr. Ayres is 
able to counsel, encourage and direct 
at every point the men out on the fir- 














ing line. He finds that this daily con- 





tact system is successful as the re- 
sponse is immediate and generous. He 
says that the Northern Assurance is 
not given to using much agency litera- 
ture. The rate book, the sample policy, 
application blank and fountain pen 
comprise the equipment of a Northern 
Assurance salesman. ‘ 


Mr. and Mrs. John L. Shuff left Cin- 
cinnati last week for New York, 
whence they sailed on the Cunarder 
Vauban for England. The trip will 
be extended to Belgium and France, 
where it is probable Mr. Shuff will look 
after some matters connected with war 
risk insurance under authority of the 
federal government. He expects to 
return in time to attend the life un- 
derwriters’ convention at Pittsburgh, 
beginning Sept. 29. 

Primarily, the genial manager of the 
Union Central home office general 
agency is going abroad on a church 
mission, which may be taken as an 
earnest of his interest in spiritual as- 
surance as well as life insurance. He 
is going as the personal representative 
of the Rev. Edgar DeWitt Jones, pas- 
tor of the Christian church at Bloom- 
ington, Ill., and president of the Inter- 
national Convention of the. Church of 
Disciples (or Christian church), to in- 
vite David Lloyd George, prime min- 
ister of the British Empire, who is a 
communicant of that faith, to attend 
the convention in Cincinnati, Oct. 13-20. 
The invitation is supported by letters 
from the president, Governor Cox of 
Ohio and Mayor Galvin in Cincinnati. 
Mr. Shuff also has letters from the 
president and the governor to the 
American ambassador at London, be- 
speaking his influence to further the 
success of the envoy’s mission. 

_Just by way of celebrating the. begin- 
ning of his work as envoy extraor- 
dinary of the Church Militant, Mr. 
Shuff received an application for 
$75,000 of life insurance, the day be- 
fore he left, from a friend who knew of 
his impending departure. In this con- 
nection it is interesting to note that 
during the first 17 days of August Mr. 
Shuff wrote one policy for $85,000, one 
for $75,000, one for $25,000, two for 
$10,000 each, one for $5,000 and two 
for $3,000 each—which is going some. 
These are exclusive of the policy above 
mentioned, which also will figure in 
the August personal production record. 


W. Horace Locher, who was recently 
appointed resident manager of the 
National Life of Vermont in Chicago, 
1s commencing to make his influence 
felt. It is Mr. Locher’s purpose to 
build up an agency plant for the Na- 
tional Life in Chicago. Before going 
to Chicago, Mr. Locher was for about 
seven years manager of the Aetna Life 
in southern Minnesota with headquar- 
ters in St. Paul. He made a splendid 
record for the Aetna in that territory. 
Mr. Locher’s connection with the com- 
pany in Chicago in no way interferes 
with the arrangement of D. G. Drake, 
who has been general manager of the 
company at Chicago for many years. 


Barrett N. Coates, former associate 
actuary for the California insurance 
department, but since November, 1917, 
actuary for the Fraternal Brotherhood 
of Los Angeles, has been appointed 
actuary for the Western States Life, 
effective Sept. 1. 





Ohio State Life Convention 


The annual convention and outing of 
the Ohio State Life, held at Os-Li-Co 
Club House, Buckeye Lake, August 21-23, 
was the best and most. substantial 
agents’ gathering the company ever had, 
according to President John Sarver. The 
club house was crowded, and tents had 
to be provided for the overflow. The 
policy forms, the new rate book, and 
other matters were thoroughly discussed. 
A vaudeville troupe gave’ insurance 
stunts and there were all sorts of field 
and water sports interspersed with bus- 
iness sessions. A grand ball was a fea- 
ure of the outing. Over 100 live wire 
agents attended. 
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EQUITABLE MEN MEET 


AGENCY CLUBS IN CONVENTION 





Sixtieth Anniversary Business Confer- 
ence Held in New York at 
Waldorf-Astoria 





NEW YORK, Aug. 27.—The 60th 
anniversary business conference of the 
Agency Clubs of the Equitable Life 
opened yesterday in the ball room of 
the Waldorf-Astoria hotel, with ad- 
dresses of welcome by the president 
and Vice-President Westfall. A report 
of the achievements of the clubs also 
was made at the opening session. At 
the afternoon session the officers of the 
company gave an account of the ad- 
ministration of the company’s affairs at 
headquarters, and the work of their 
several departments. 


Seek to Improve Standard 


Today’s program included a discussion 
on the general topic of the necessity of 
maintaining and improving the standard 
of excellence of the Equitable’s agency 
force by education and training, the im- 
portance of a thorough cultivation of 
territory and the elimination of drones 
and incompetents, with luncheon to the 
Quarter Million Club at 1:15 at the Hotel 
Fennsylvania. A musical comedy is to 
be given tonight by Equitable employes. 

An inspection of the home office is the 
principal thing on the schedule for to- 
morrow. There will be an exhibition of 
a special moving picture of Equitable 
features, including “The Journey of an 
Application.” The only business session 
will be a meeting at 10 a. m. for general 
agents, agency managers, assistant 
agency managers and district managers. 


Friday’s Program 


Friday’s program is as follows: 

9:45 a. m. to 12:30 p. m.—General 
Topics: 1. Lessons of thrift taught dur- 
ing war; superiority of life insurance to 
all other teachers and promoters of 
thrift. 2. Importance of utilizing present 
opportunities; government endorsement 
of insurance; uncertainty of life illus- 
trated by epidemics, etc. 

1:15 p. m.—Sixtieth anniversary lunch- 
eon concluding the sessions of the con- 
vention, 

There was an attendance well in ex- 
cess of 1100 members at the initial ses- 
sion. To qualify for membership in a 
club an agent must write at least $100,- 
000 of paid business within twelve 
months. Not only was this feat suc- 
cessfully accomplished by several hun- 
dred alert field men in all sections of the 
United States and Canada but scores 
gained accession to the Quarter Million 
Ciub. Still others were recorded in the 
half million class. Seven qualified as 
three-quarter million dollar writers. 
Fourteen were listed as million dollar 
producers, Two eaeh doubled. that 
amount while Adolph Hollander, the 
crack solicitor of the society, was in a 
class by himself with $3,000,000 of paid 
for business to his credit. 


Day Gives the Welcome 


Thus the gathering which taxed the 
Seating capacity of the spacious conven- 
tion hall represented the cream of the 
producing force of the Equitable Life 
and looked the part. After the dele- 
gates had been seated according to agen- 
cies, cities or states, flags indicating 
positions and most of the society’s exec- 
utives had taken places upon the plat- 
form, President W. A. Day delivered the 
address of welcome. As the agents had 
each been presented with a booklet pre- 
pared by Secretary William Alexander 
reciting briefly the history of the 
Equitable Life, Mr. Day confined himself 
rather to emphasizing the high charac- 
ter of the work in which the field men 
were engaged and the need for sustain- 
ing in the future the reputation so. 
long enjoyed by the society. He dwelt 
upon the opportunities now offered for 
business getting and urged that full ad- 
vantage be taken. His cordial references 
to Vice-Presidents Taylor, Westfall, Wil- 
son and Horr, Secretary Alexander and 
other leading associates called forth 
Sreat applause from his auditors, evi- 
dencing the esteem in which the home 
office leaders are held by the field force. 


Vice-President Westfall Speaks 


_ Vice-President J. V. Westfall followed 
President Day, in a most happy and in- 
“piring talk. Although a camparatively 


late entrant into life 


Dr. Westfall displayed a mastery of the 
business that surprised the delegates, 
who learned a number of truths concern- 
ing it they had not previously Known. 
Other officers of the society told of the 
workings of their particular depart- 
ments. 

The convention will continue until Fri- 
day noon, when it will conclude with a 
luncheon. 

Sixtieth Anniversary 

As the present year marks the sixtieth 
anniversary of the founding of the 
Equitable Life the gathering of the so- 
ciety’s agents in New York City is in 
appreciation of that important event. In 
addition to the business sessions an at- 
tractive entertainment program has been 
arranged for the delegates, many of 
whom are accompanied by their wives. 
At the close of 1918 the Equitable Life 
had assets of $611,813,920 with insurance 
in force of over $1,924,000. 


WAR RISK HEAD ASKS 
COOPERATION OF ALL 


(CONTINUED FROM PAGE 2) 


their representatives are invited to take 
part in special conferences, and to 
lend their aid in the government’s in- 
surance problem. 

Denies Majority Has Lapsed 


It is an erroneous idea that already a 
large majority of the government insur- 
ance has become permanently lapsed, 
and thereby lost to the soldiers. It is 
very normal indeed to expect that it 
takes a certain time for the large ma- 
jority of the soldiers to get properly lo- 
cated after being discharged from active 
military or naval service. For this very 
reason, the bureau, under Treasury De- 
cision 47, has allowed all those holding 
War Risk term policies a period of 
eighteen months after their honorable 
discharge in which to reinstate their 
policies without having to pay back pre- 
miums, 

It is to be remembered that even yet, 
there are many men who are yet to be 
discharged from their military and 
naval service, and there are a large 
majority of them who have recently 
been discharged. It is only in the case 
of the few who were discharged before 
the first of the year who have gotten 
their bearings again, and are now able 
to take on the financial responsibility 
of an insurance contract, whether it be 
from the government, or private com- 
panies. 

Plan to Improve Contracts 


There is now before congress a pro- 
posal made by the Bureau of War Risk 
Insurance, through the treasury depart- 
ment, which if passed will very much 
improve the government’s new forms 
of contracts. Authority is asked to 
allow the payment of claims to the 
beneficiary in 36 monthly installments 
or more, as well as in lump sum pay- 
ments, at the designation of the insured, 
and that the permitted class of bene- 
ficiaries shall be unrestricted. 











FLOURISHING EXPANDING 
PROGRESSIVE EV ERYWHERE 


THE BANKERS RESERVE 
LIFE COMPANY 


We are keeping pace with the wonderful impulse which 
life insurance now feels and we are placing men 
who are building solidly for the future. 





Business in Force, $50,000,000.00 
Assets, Nearly $9,000,000.00 
Monthly Production, about $2,000,000.00 





A few openings available only to Managers and Genera! 


Agents competent to Produce Results. 


Telegraph or write— 


The Bankers Reserve Life Company 


ROBERT L. ROBISON, President JAMES R. FARNEY, Vice-President 
WALTER G. PRESTON, Vice-President RAY C. WAGNER, Secretary-Treasurer 


Home Office: Omaha, Nebraska | 




















Just as soon as legislation is en- 
acted, the Bureau will be able to clearly ' 
set before all those concerned the full | 
advantages of the new government in- 
surance contracts. It has not seemed 
advisable to confuse the issue by ex- 
plaining at length the government in- 
surance contracts to which the term in- 
surance may be converted until all the 
new features which we hope are to be 
granted by congress have been in- | 


cluded. 


Government Contract Secure 


Even though many who have dealt 
with the bureau have been disappointed 
because of the delays which have oc- 
curred, it is absolutely certain that all 
matters are being quickly adjusted, and 
that all the government contracts of 
insurance will be just as secure as is the 
credit of the nation. ; 

I would like to feel that THe Na- 
TIONAL UNDERWRITER or any other insur- 
ance newspaper or periodical, would 
not hesitate to give the bureau the 
benefit of any constructive suggestion 
which they may have regarding any 
operations of the bureau and its service 
to the many millions who are directly 





insurance work 


The Company that 
Leads Them All in Kansas 


The years 1911, 1912, 1913, 1914, 1915, 1916, 1917 and 1918 have unanimously 
rendered their verdict in favor of this Great Middle West Institution as a Leader 
in its Home State, as shown by the sworn statements filed with the Superinten- 
dent of Insurance at Topeka by all Life Insurance Companies operating in Kansas. 


COMMENCED BUSINESS MAY 1, 1911 


The Farmers & Bankers Life 


Insurance Company 


Wichita, - - - Kansas 


The Verdict of the Great Jury 


Your success as an underwriter depends upon the verdict | 
brought in by the greatest jury in the world—the American public. 
For sixty-eight years the Massachusetts Mutual has been building 
up a nation-wide reputation. Its friends are everywhere and are 
ever ready to testify to the faithful and efficient service that it al- 
ways renders. There is no better company to buy from and no 
better company to sell for. | 
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Occasionally we have a General Agency opening. 
JOSEPH C. BEHAN, Superintendent of Agencies 


Massachusetts Mutual Life Insurance Company 


Springfield, Massachusetts 
Incorporated 1851 








—— 


We have something to offer in the way of a general agency that is 
very attractive to find with an old, conservative life company. It 
will pay anyone interested to investigate. All communications 


confidential. Address 77-P, care The National Underwriter. 

















CONSERVATION OF BUSINESS 


We are reinstating, revamping and cleaning up indebted policies for a number of Life Companies, 
thus standardizing and conserving the business, increasing the income, preventing lapses, and keeping 
the policyholders satisfied, and at practically no expense to the Companies. ae 

Our references cover eighteen years of satisfactory service, and we respectfully solicit your patronage. 


THE OTIS HANN COMPANY, Inc. 
10 So. LaSalle St. Chicago, Illinois 
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THE RIGHTS OF 
THE INDIVIDUAL 


AND THE SAFEGUARDS 
OF INDIVIDUAL RIGHTS 


IGHTS and duties are personal. Pleasure and pain 
R are personal. The combined rights of individuals 
iiake up the rights of nations, and the 

of nations sometimes clash. It was for the pro- 
tection of these individual rights that Americans entered 
the war; it was to defend these rights that we raised 
vast armies, disciplined and equipped them, and sent 
them overseas to fight. It was for individual rights that 
our men fought so heroically. Their victory is a victory 
for individual rights. 

Laws and Courts and treaties and bailiffs and armies 
are properly the safeguards of individual and national 
rights. The first law of mankind was club-law,—the 
law of the strongest—the law of the jungle. The ultimate 
law,—the 'aw toward which Democracies are struggling,— 
will be the law which gives every individual his rights, 
harmonizing them with other men’s rights. 

In a Democracy men are assumed to have been born 
with certain inalienable rights which are protected and 
restrained by laws which men themselves more or less 
directly make and execute. 

Laws are not rights; they should define rights and 
be their safeguard. 

Apply this reasoning to Life Insurance and see how 
reasonable and how imperative it becomes. 

The wife, who is the home-maker, and who, white 
making the home, loses the opportunity to earn an inde- 
pendent income, has the right to some sort of protection 
against the risk of her husband’s death. Children have 
a right to be well brought up and well educated. These 
rights should be safeguarded as against the death or total 
disability of the husband and father. In most cases there 


. ” 
“rights 


is no safeguard except Life Insurance. 
Yhe rights of the individuals,—husband, wife and 
children,—are written in the policy, and are further safe- 


guarded by the accumulations of the insuring company 
and by the laws under which it operates. You can’t live 
real democracy without insuring your fife. 

The New York Life Insurance Company issues a 
Policy insuring against the risk of death or total dis- 
abilitv. Behind each Policy is seventy-four years of ex- 
perience, abundant resources, and the supervision of laws 
that define and maintain the rights of individuals. 


NEW YORK LIFE INSURANCE CO. 
346 Broadway, N. Y. 
DARWIN P. KINGSLEY, President 
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Forrest F. Dryden, President 
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The Prudential Insurance Company of America 
Home Office, Newark, N. J. 


Incorporated under the Laws of the State of New Jersey 

















FEDERAL ESTATE TAX AND NEW 
ILLINOIS INHERITANCE TAX 


Total . Federal Illinois Total 
Estate Tax Tax Tax 
$ 50,000 0 $ 300 $ 300 
100,000 $ 500 1,100 1,600 
200,000 2,500 3,400 5,900 
300,000 5,500 7,000 12,500 
500,000 13,500 17,000 30,500 
800,000 31,500 37,600 69,100 
1,050,000 51,500 55,100 106,600 
1,550,000 101,500 90,100 191,600 
2,050,000 161,500 125,100 286,600 
3,050,000 301,500 195,100 496,600 
4,050,000 461,500 265,100 726,600 
5,050,000 641,500 335,100 976,600 


8,050,000 1,241,500 545,100 1,786,600 
10,050,000 1,681,500 685,100 2,366,600 

Over $10,050,000 total estate thé 
federal tax is 25 percent. 

Over $10,020,000 total estate the 
Illinois tax is 7 percent. 

The Illinois tax schedule applies 
only where a wife, a husband, a 
child or parent takes the estate. The 
tax is higher where others take. 

Total estate means balance shown 
in final account in probate court plus 
appraised value of real estate. 











present a consideration sufficiently 

comprehensive to give full infor- 
mation of the new inheritance tax law 
of Illinois which went in force July 
1, 1919. -A cursory consideration of the 
effect of the law has already appeared 
in THe NationaAL UNDERWRITER. A 
schedule showing the inheritance tax 
levy in conjunction with the tax im- 
posed in estates by the estate tax pro- 
vision of the federal revenue law, has 
been prepared by the writer and pub- 
lished in the issue of THe NATIONAL 
UnvERWRiTEeR of August 21. Many en- 
quiries of the writer as to this schedule 
have provoked this article. This 
schedule is correct for what is was in- 
tended to cover. It was originally 
printed on a card with the design of 
giving information quickly perceived. 
The aim was simplicity and the desire 
was that no possibly confusing state- 
ments on the cash should impair its 
usefulness. It does not exhaustively 
present every phase of the act-and was 
not intended so to do. It is necessary 
that fuller presentation be given to 
the provisions of the new law, if a 
complete understanding of the law be 
desired. That will be here attempted. 


r ‘HE purpose of this article is to 


THE present statute is said to have 

been drawn by LeRoy Millner, the 
assistant to the attorney-general of IIli- 
nois in charge of the inheritance tax 
department of the attorney-gencral’s 
office. It may serve to give more con- 
fidence in what the writer may here 
write and has previously written on in- 
heritance taxation to state that the 
writer has discussed this law and other 


























Ke 


considerations made by him in estate 
i and inheritance taxation, with Mr. Mill- 
‘ner and he seemed to agree with the 
| outlook of the writer on the subjects. 
Mr. Millner is highly equipped as a 
lawyer, learned particularly as to in- 
heritance tax law. I particularly pre- 
sented orally to him the argument on 
' which I base an opinion that, under 
| the federal reserve law, life insurance, 
whether paid to a partnership or to a 
corporation or paid to a_ beneficiary 
with a dependent insurable interest, is 
not taxed at all. 


N other words, the writer insists that 

the courts will probably hold that the 
federal reserve law does not tax life 
insurance in any way when paid as a 
claim. The assumption to the contrary 
is general. The writer’s opinion rests 
on rather technical legal arguments. 
The question has been argued out by 
him occasionally with several who are 
specially equipped to weigh the value 


COMMENT ON THE NEW ILLINOIS 
INHERITANCE TAX LAW OF 1919 


BY JOHN R. McFEE 











disafirmance been obtained. That 
much at least may be said. Whilst to 
forecast the decision of courts of ap- 
peal on questions of law may be prob- 
lematic, it is not coniectural. The 
value of the lawyer rests entirely on 
his ability to forecast such decisions. 
So it is believed that when a case arises, 
a proper presentation of the question 
will lead to a decision that life insur- 
ance, when paid as a claim, is not sub- 
ject to federal income or federal estate 
taxation. Such a decision should result 
if the case be properly presented when 
it arises. 


I OW as to the new Illinois law. The 

published schedule referred to, pre- 
pared by the writer, assumes that the 
estate goes to only one person of the 
first class named in the statute, that is, 
to one person who shall be either a 
“father, a mother, a.lineal ancestor of 
decedent” (that is, a parent or a grand- 
father or grandmother, etc.), “a hus- 
band, a wife, a child, brother or sister, a 
wife or widow of the son or the husband 
of the daughter, or any child or children 
legally adopted, or to any person to 
whom the deceased, for not less than ten 
years prior to death, stood in the ac- 
knowledged relation of parent; provided, 
however, such relationship began at or 
before said person’s fifteenth birthday 
and was continuous for said ten years 
thereafter; and provided, also, that one 
of the parents of such person so standing 
in such relation shall be deceased when 
such relationship commenced or to any 
lineal descendant of such decedent born 
in lawful wedlock.” 


HIS is a rather formidable recital. 

When closely considered, however, it 
broadly includes just ancestors and de- 
scendants, with their husbands and wives 
and descendants and includes adopted 
children and those to whom without 
adoption the decedent stood in loco 
parentis, where their relation began at 
or before the child’s fifteenth birthday 
and continued for not less than ten years 
before the death of the decedent. 

In other words, it includes parent, 
child, husband and wife and those con- 
structively included with such, a grand- 
parent or a great grand-parent being 
regarded as a parent. So with this un- 
derstanding the explanation printed with 
the schedule published, that it applies to 
a parent, child, husband or wife, is cor- 
rect. It is, however, further assumed 
that only one of the class shall take the 
inherited estate. To each among those 
whom I have called the first class, under 
the Illinois law, the tax, under that law 
is 1 percent up to and including $50,000 
in excess of the exemption; 2 percent on 
the next $100,000; 3 percent on the next 
$100,000; 5 percent on the next $250,000 
and 7 percent on the balance. The ex- 
emption is $20,000 to each one in this 
class. 


T MAY have been noticed that included 

in the category set out above, is 
“brother or sister.” The brother or sis- 
ter, however, is specially given an ex- 
emption of only $10,000, so they may be 
designated for clearer understanding as 
comprising a second class. The same 
percentage computation of the tax ap- 
plies to brothers and sisters, but of 
course the tax would be higher as to 
them, as it begins with inheritance over 
$10,000 instead of over $20,000. 

The class which may be designated as 
the third class includes uncle, aunt, niece, 
nephew or any lineal descendant of 
such. The tax imposed on this class is: 
3 percent on any amount up to and in- 
cluding the sum of $20,000 in excess of 
the exemption; 4 percent on the next 
$50,000 or any part thereof; 6 percent on 
the next $100,000 or any part thereof; 8 
“percent on the balance. The exemption 
is only $500 to each one in this class. 


HE fourth class includes all other 

cases. The tax to the fourth class is 
5 percent on any amount up to and in- 
Gluding $20,000 in excess of the exemp- 
tion; 6 percent on the next $30,000 or 
any part thereof; 8 percent on the next 
$50,000 or any part thereof; 10 percent 
on the next $50,000 or any part thereof: 
12 percent on the next $100,000 or any 





of the question and from no one has 


part thereof; 15 percent on the balance. 
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DISTRICT AND 


per month. 


Men of integrity 
who wish to stay and 
future, will be given 


fice. 


WANTED! 


SPECIAL 


AGENTS 


both in NORTH DAKOTA and 
SOUTH DAKOTA, by one of 
the most active and progressive Old 
Line companies in the Northwest- 
ern field. Writing business in its 
home state at the rate of $500,000 


and _ ability, 
build for the 


liberal con- 


tracts directly with the Home Of- 


We invite correspondence. 


PROVIDENT INSURANCE 
COMPANY 


BISMARCK, NORTH DAKOTA 
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STILL 


OUUNUY.UNEUIOAUUAULLLAA HAT 
FEDERAL UNION LIFE 
Insurance Company 
Cincinnati, Ohio 

has just issued a very interesting booklet 
“Suggestions for Increasing 
Your Income”’ 
and would be pleased to send a copy to every 
Life, Fire and Accident Agent in 
Ohio, Illinois and Kentucky 








THE COLUMBIAN 
NATIONAL LIFE 


Insurance Company 


Boston, Massachusetts 


LIFE, ACCIDENT AND 
HEALTH INSURANCE 


Low Guaranteed Rates 
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THE PEOPLES LIFE 
INSURANCE Co. 


Now convert- 


Industrial 


So policies to 
Ordinary. 

: pd  atnamane op- 
* portunities for 
good men. 








| The exemption is only $100 to each one 
in the fourth class. 


' certified copy of the act, is in the lan- 
guage above quoted at the latter part of 
the category enumerating the first class. 
I have made it read: “or to any lineal 
descendant of such decedent.” 


'to be a word which strikes the copy 
| reader often as incorrect. Some one who 


' read the language as if “decedent” alone 


| 


what may be called religious, educational 
or charitable institutions are exempt, but 
the exemption does not apply to any cor- 
poration which has the right to make 
dividends or distribute profits on assets 
among its members. 


ties only. 


percent on the next $30,000,” ete. The 
printed copy of the act reads: “6 percent 
on the next $100,000.” The $100,000 
should read $30,000. A certified copy of 
the act shows that $100,000 should read 
$30,000. Because of this error, the 
printed copies of the statute may not be 
generally distributed until the error is 
| corrected. 


been as so stated. The text, however, 
was corrected by some one who thought 


and was signed by the governor with 





| with a capital of $1,000,000. E. C. Nance, 





By a special section of the act (Sec. 28) 


This limitation is not to Illinois chari- 


N the fourth class it will be seen that 
the second “bracket” embraces: “6 


Another error, which appears from a 


The language of the act should have 


there was an apparent error to read: 
“the lineal descendent (decedent), etc.,” 


this reading. The word “decedent” seems 


read the original copy of this act 
thought he detected a verbal error and 
attempted to correct it. 

So it was corrected, leaving ‘“descend- 
ant spelled “decendent” and “decedent” 
following in bracket. However, there 
seems little doubt that the courts will 


appeared in the place referred to. 


NE broad distinction in considering 

the federal estate tax and the Illi- 
nois inheritance tax (and perhaps the 
inheritance tax laws of other states) has 
been dwelt on by the writer several 
times in previously published articles. 
This distinction must be kept in mind in 
using the published schedule compiled by 
the writer and must be accurately appre- 
ciated if the difference between the fed- 
eral estate tax and the Illinois inheri- 
tance tax be understood. It is this: The 
federal tax is a tax against the estate, 
what may be called a tax in rem; it is 
imposed on the estate, regardless of who 
may be the taker. It is the same tax if 
one or a hundred take the estate. But 
the Dlinois tax is a tax fixed by the 
estate which each taker receives. It isa 
tax against the taker rather than the 
estate. The class tax is imposed sepa- 
rately on each taker. 

To illustrate: If the net estate for dis- 
tribution, as shown by the balance in the 
final account in the probate court and 
by the appraisement of the real estate be 
$200,000 the federal tax would be $2,500 
whether one or many take the entire 
$200,000. The Illinois tax, however, 
would be $3,400 if only ome taker in the 
first class under the Illinois statute 
should receive it all. If several under 
such first class should take it, each taker 
pays on the part received by him or her, 
just as if the share received had consti- 
tuted the whole estate. 


O illustrate: A wife and one child, it 
is assumed, take the $200,000 between 
them, each receiving $100,000. The fed- 
eral tax would be $2,500, but the Illinois 


WANTED—to get in touch with men capable 
of developing General Agencies in north and north- 
western States. 


Our proposition to men of character and ability 
is worth looking into. 





MISSOURI STATE LIFE INSURANCE COMPANY 


Home Office: Saint Louis, Missouri 
M. E. SINGLETON, President. 

















1867 THE 1919 


EQUITABLE LIFE oF IOWA 


Announces New Policy Forms 
INCORPORATING: 


Increased Total Disability Benefits 
Double Indemnity Benefits 





Other Increased Benefite and Privileges 
Low Net Cost and Best Service to Policyholders 


For Agency Connections, Address HOME OFFICE, DES MOINES 














Organized 1871 
LIFE INSURANCE COMPANY OF VIRGINIA 
Richmond, Virginia 
OLDEST—LARGEST—STRONGEST 
Southern Life Insurance Company 
Issues the most liberal forms of Ordinary Policies 
from $1,000.00 to $50,000.00 and 


Industrial Policies from $12.50 to $1,000.00 
Condition on December 31, 1918: 


Assets ...... OPP eer bere SiGaeaeenees Biases gewaes ..eee$ 18,362,862.75 
RAMUNINIOON occas cc dsctaccalsacdscueeus cainddnweeeeasas seceesee 16,626,824.78 
Capital and Surplus....... PPO TOE Seisays eee Perrone wees 1,736,037.97 
Insurance in Force..............eeeeee0e hweauas Uddducewdiédceneas MIA 
Payments to Policyholders..............ccccccecccccceees ecece 2,546 21875 


Total Payments to Policyholders since Ovautination. eee ee eee -$21,988,834.83 
JOHN G. WALKER, President 











tax would be $1,100 on each share, of 
$2,200 in all, whereas it would be $3,400 H 
if a wife or a child alone took all of the 
$200,000. If ten takers in the first class 
should take the entire $200,000 in sepa- | 
rate legacies of $20,000 each, there would 
be no Illinois tax at all, but the federal 
tax would of course still be $2,500. So 
the more numerous the takers, the less 
the aggregate tax under the Illinois law. 





Another Iowa Company 


Progress is reported in the sale of the 
stock of the Universal Life of Mason 
City, Ia., which was recently incorporated 





fiscal agent, is launching a sales cam- 
paign and business is reported as good. 
The company was incorporated to buy, 
sell and deal in mortgages, real estate 
bonds, stock, ete., in addition to the busi- 
ness of writing life insurance. The offi- 
cers and directors of the company are 
president, D. J. Murphy, Waukon, Ia.; 
first vice-president, A. J. Thomson, 
Cresco, Ia.; second vice-president, Fred 
J. Figge, Ossian, Ia.; secretary, A. H. 
Gale, Mason City; treasurer, W. V. 
Escher, Mason City. 








THE PERFECT PROTECTION POLICY OF 


THE RELIANCE LIFE 


gives you something absolutely new and different to talk to your 
prospects. Gives you a chance to earn more money than you 
are now making. 

Our Life Insurance Contracts contain the most up-to-date clauses 
known to the Insurance World. The Accident and Health gives 
full protection for at least a third less cost than regular casualty 
companies. Our agency contracts are as liberal as can be made. 


WRITE AND WE WILL TELL YOU MORE ABOUT OURSELVES 
Reliance Life Insurance Company of Pittsburgh '"pei3,5:"* Pittsburgh, Pa, 
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The OHIO STATE LIFE 


LIFE, HEALTH. ACCIDENT»*° MONTHLY INCOME INSURANCE. 


FOR FACTS 
Openings OHIO. IND.. KY.. MICH. and W.VA Write Columbus 





One ey OUR We have a contract for you under which your 
JERVICE income will be limited only by your activities. 


A REAL PROPOSITION FOR A REAL MAN 


FEDERAL CASUALTY COMPANY mdidin 


Cash Capital $200,000.00 V. D. CLIFF, President 
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“The Oldest Company in America” 


Issued its first Policy in 1843 


Three leadership achievements of the Mutual Life:—The 
American Experience Table of Mortality, the cornerstone of 
modern life insurance. The “contribution plan” of surplus dis- 
tribution, used almost universally by American companies. The 
Continuous Instalment policy, the basic form of all Life Income 
contracts. 


“Mutual Life’’—known in every household. Unexcelled 
policies and service, notable financial strength, co-operation with 
agencies. Life Insurance at its best!—the Agent’s desire and ideal. 


For terms to producing Agents address 


The Mutual Life Insurance Company 
of New York 


34 Nassau Street, New York City 























MORE POWER TO YOU 


The more push there is behind 
you the more power you have. We 
furnish the push. This push is the 
help we give our men. No other life 


insurance company does as much 
to insure the success of its Field 
Force. Ask any Bankers Life man 


or write 


Bankers Life Company 
DES MOINES 











Columbia Life 


[nsurance Company, C™GNN 





We are all proud of Columbia these days. It is 
a name on every tongue. It stands for liberty, de- 
mocracy, freedom from military dictatorship. 

The name, COLUMBIA LIFE OF OHIO, also 
has come to mean justice, liberality, honesty and 
high-mindedness in life insurance operations. When 
you think of this company you think of equity to 
agents and policyholders. 

The Columbia Life has back of it a strongly but- 
tressed board of directors, who are seeing to it that 
the company is given every chance to develop. Its 
officers are men of wide insurance experience. 

It offers as policies, contracts well ballasted, that 
give every possible benefit consistent with safety. 


S. M, CROSS, President and General Manager 


SEE BIG ATTENDANCE 





LIFE PROGRAM IS INTERESTING 





Omaha Men Promise Unusually Good 
Entertainment for Convention 
Next Month 





OMAHA, NEB., Aug. 27—The four- 
teenth annual meeting. of the American 
Life convention, now only a month 
distant, will be the best attended, with 
the most interesting program, of any 


ever held, T. W. Blackburn of Omaha, 
secretary and counsel, declares. Ad- 
vance registrations indicate a record 
attendance. 

The best brand of entertainment the 
convention ever enjoyed is promised 
by Walter G. Preston, vice-president 
of the Bankers Reserve Life, who is a 
member of the local entertainment 
committee. Other members of the 
committee are G. L. E. Klingbeil, 
president of the North American Life, 
and Franz Nelson, president of the 
Commonwealth Life. 


Luncheon and Banquet Arranged 


_ Wednesday noon, Sept. 24, the open- 
ing day of the convention, the delegates 
will be entertained at a Public Affairs 
luncheon at the Chamber of Commerce. 
A banquet will be given Thursday eve- 
ning in the Fontenelle hotel, where 
the convention will be held. An auto- 
mobile tour of the city, visiting the big 
packing district, and a tour of the farm- 
ing country for a few miles out of the 
city, are also on the entertainment 
program. The local committee urges 
the delegates to bring their wives with 
them. Mrs. T. W. Blackburn and Mrs. 
W. G. Preston will be at the head of 
the women’s committee. 


Lincoln Invites Convention 


Life insurance companies at Lincoln, 
Neb., have asked that the convention 
come there for a brief visit at the close 
of its regular sessions. 
One change is announced in the pro- 
gram of the legal section of the conven- 
tion, which meets Sept. 22 and 23. 
Thomas B. Gay, general counsel of the 
Atlantic Life of Richmond, Va., who 
speaks at 2 p. m., Monday, Sept. 22, will 
have as his subject, “Some Observations 
Upon the Probable Effect Upon Life In- 
surance Risks of Constitutional and 
Legislative Prohibition Against Intoxi- 
cating Liquers.” His subject as for- 
merly announced was “An Insurance 
—— Rights Under an Agency Con- 
ract.” 


Arrange for Golf Tournament 


R. C. Wagner of the Bankers Reserve 
Life is in charge of arrangements for the 
annual tournament of the American Life 
Convention Golfers’ association mem- 
bers, who hold their annual competition 
in connection with the convention. The 
tourney will be held Monday and Tues- 


the Omaha Field Club, one of the best 
courses in this part of the country. 
About fifty entrants are expected. A 
banquet at the Field club will probably 
be the concluding feature of the tourna- 
ment. Prizes will be awarded the win- 
ners of the golf games. Every life in- 
surance man who can swing a golf club 
is invited by the Omaha hosts to in- 
clude himself in on the invitation to 
enter the tourney. 


State Life’s Silver Jubilee 


Sept. 4-5. The company started in 1894 
and has made great progress during the 
quarter of a century. 
Charles F. Coffin is one of the most bril- 
liant life 


insurance. 


Missouri Insurance Directory 


tory of Missouri, 








been published two years ago. 





day, Sept. 20 and 21, on the course of 


The State Life will hold its silver 
jubilee convention at the home office 


Vice-president 


insurance executives in the 
west, who believes in solidity and satis- 
factory service when it comes to life 


The Western Insurance Review of St. 
Louis has issued the new insurance direc- 
the last one having 
It is a 








LIFE AGENCY CHANGES 





t 


J 


Chester D. Freeze and Louis M. Boisot 


Chester D. Freeze and Louis M. Boisot 
have been appointed general agents for 
the Pacific Mutual Life in Chicago and 
Cook county, with offices at 725 People’s 
Gas building. The agency is established 
independent of the company’s other Chi- 
cago connections. The contract was 
made by Danford M. Baker, vice-presi- 
dent and superintendent of agencies, at 
the time of his recent visit to Chicago. 
The style of the new firm will be Freeze 
& Boisot. 

Mr. Freeze has been for five years for 
the Phoenix Mutual Life, and since Jan- 
uary, 1918, has been a member of the 
firm of Girardin & Freeze, managers of 
the Chicago office of that company. Prior 
to entering the Chicago field he had 
been a supervisor for the company in 
Tennessee and Iowa. Mr. Boisot was 
formerly treasurer of the Iowa Invest- 
ment Corporation. He is a son of E. K. 
Boisot, retired president of the First 
Trust & Savings Bank of Chicago. 

















Victor E. Russum 


Victor E. Russum, who has been spe- 
cial agent of the Travelers in Chicago, 
has been transferred to the company’s 
new branch office at Peoria, Ill. Mr. 
Russum will do organization work in the 
life and accident department through- 
out the state. Mr. Russum, before going 
with the Travelers, was for about ten 
years in the life insurance business in 
Missouri. He is a thoroughly experienced 
man. For about a year Mr. Russum was 
connected with The National Under- 
writer as associate editor. 





Nelson L. Shultis 


Nelson L. Shultis has been appointed 
manager of the Fidelity Mutual Life in 
Nebraska, with headquarters at Omaha. 
He has recently been discharged from 
army service, being a first lieutenant and 
assigned to the war risk insurance bu- 
reau. He has been lecturing on govern- 
ment insurance in various parts of the 
country. Mr. Shultis has been a success- 
ful life insurance salesman in the middle 
west. 





James Munroe 


James Munroe, who has been one of 
the leading agents of the Northwestern 
Mutual at Sioux Falls, S. D., for the past 
eight years, has been appointed general 
agent of the National Life of Vermont at 
Sioux Falls. He will have supervision 
over 27 surrounding counties, principally 
in Iowa. 





Oscar Kuntz 


Oscar Kuntz, Rhinelander, Wis., has 
been appointed district manager of the 
Old Line Life of Milwaukee, his terri- 
tory comprising Oneida, Lincoln, Taylor, 
Vilas, Price, Ashland and Iron counties. 
Mr. Kuntz entered the field as a special 
agent of the Old Line Life about four 
months ago and the new appointment is 
in the nature of a promotion. He will 
continue to make Rhinelander his head- 
quarters. 





Life Agency Notes 


Joka W. Anderson, for many _ years in 
the life insurance business in St. Louis, 
representing the Prudential National 
Life, has joined the George L. Dyer 





Agency Openings in 
SOUTH DAKOTA 


OUR POLICIES SELL 
WHEN OTHERS WILL NOT 


RATES PER $1,000 
Age 40........ $16.00 Age 45........ $17.50 


NATIONAL LIFE 
ASSOCIATION 
Des Moines, Ia. 














INSURANCE STOCKS 
BOUGHT AND SOLD 
Quotations Furnished 
SMITH-MARTIN COMPANY 


208 So. La Salle St. Harrison 





formation. The book sells for $5. 


very complete volume of Missouri in- 
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agency, representing the Columbian Na- 
tional Life of Boston. 


Charles Collins, formerly principal of 
the Harrison School, has identified him- 
self with the St. Louis agency of the 
Massachusetts Mutual Life. ; 


H. D. Herring, former general repre- 
sentative of the John T. Milliken Chem- 
ical Company, has joined the staff of the 
Northwestern Mutual of Milwaukee in St. 
Louis as special agent. 


Stanley F. Howard of Des Moines, Ia., 
has been appointed special agent of the 
New England Mutual Life in his city. 
He recently returned from France, where 
he was traveling auditor for the Y. M. 

Before that he was chief clerk 
in the superintendent’s office of the 
American Express Company in Des 
Moines. 


George C. Sheeks of Huron, S. D., has 
been placed second on the honor roll of 
the Minesota Mutual Life agents for 
July, during which month he handled 
$254,000 of business, exceeding his own 
record of a year ago by $100,000. Only 
two other agents have so far ever ex- 
ceeded his record and he aiso holds the 
place of third largest producer for the 
company in the United States. 


Eugene Loeb Isaacs, general agent of 
the Equitable Life of Towa at St. Louis, 
has taken in a partner. Walter G. Lamb, 
formerly of the Northwestern Mutual of 
Milwaukee, who ranked near the top of 
the company’s salesmen last year, has 
disposed of his home and interests in 
Evansville, Ind., where he has _ repre- 
sented the Northwestern Mutual for 
years, and now is associated with Isaacs 
in St. Louis. The firm name now is 
Isaacs & Lamb. 


Women outnumbered the men in the 
delegation from the Alfred Holzman 
agency in Chicago which left last week 
for New York to attend the Equitable 
Life agency convention at the home 
office. The women “stars” in the party 
were Mrs. M. K. Alexander, Mrs. A. B. 
Glade, Miss Vera Camp, Miss R. Cohen 
and Mrs. Beatrice Mann. Men in the 
delegation were Alfred Holzman, agency 
manager; A. Kahnweller, W. B. Saylor 
and George H. Lambert. 














WITH INDUSTRIAL MEN | 








WESTERN & SOUTHERN PICNIC 





Company Officials Report Great En- 
thusiasm; Pleased With Busi- 
ness Prospects 





CINCINNATI, O., Aug. 27—Secre- 
tary John F. Ruehlmann and Superin- 
tendent of Agencies Lewis Stentz, of 
the Western & Southern, returned to 
Cincinnati much pleased over their 
visit with the agency force of the East 
Cleveland district at Euclid Beach, 
Saturday. Superintendent F. P. Ken- 
nedy and all the district representatives 
and their families were present, and 
participated in a basket picnic, followed 
by baseball games, running races and 
water sports. 

“I never saw men so enthused over 
their work,” said Secretary Ruehlmann. 
“They talk as if all they had to do was 
to go to the prospect and find him 
waiting for solicitation.” 

In confirmation of this view is the 
fact that the Cleveland districts stand 1 
and 2 in the entire field for production 
of ordinary life, and are well toward 
the head of the list in industrial pro- 
duction. The company is somewhat 
eae in both districts by lack of 

en. 

Secretary Ruehlmann also is much 
Pleased over the development: of the 
Chicago field, which the company en- 
tered last December. “It has exceeded 
expectations in both ordinary and in- 
dustrial writings,” he said. “In fact 
the production of ordinary is so far 
anead of expectations that we almost 


feel the agency is writing too much for 
a good start.” 


Public Savings Reduces Capital 


The Public Savings of Indianapolis has 


reduced its capital 
to $250,000. Wi iets lai 





President Carl G. Winter of the Public 


Savings Life of Indian li 

last week 
attended th ting. 
comes Be annual meeting of the Fra- 


of Eagles at New Haven, 

ya Ruy Winter was chief executive of 
+e . er last year and, according to cus- 
» is chairman of the executive com- 








build jreallife insurance company. 


THOMAS J OWENS, President DR. ALBERT SEATON, Vice-President and Medical Director CLAUDE T. TUCK, Secretary 


CENTURY LIFE INSURANCE CO,, inoranapouis 


Capital, $200.000 NO ORGANIZATION EXPENSE 
All of the stock is held by a few substantial business men Managed by men experienced and familiar with all de 
of Indiana who believe in the ability of the management to partments of life insurance work. 


We offer agents experienced management, superior policy contracts, 
choice territory, progressive field and home office methods and an 
old-fashioned general agency contract that means money. 
Mf yeu want to be affiliated with an institution that has real red blood in its veins—that has all th: elements of growth and permanency— 
Tell us where you want to work 





Surplus, $100,000 














AGENCY MANAGER for Indiana and Michigan—one who has a 

W t d record as a personal producer and has had success in getting Agents 
an e to write business. All of our policies are unrestricted. Complete 

line to work with. Combination Accident and Health Policy for 

. Business and Professional Men, $5,000—$25.00—$25.00, costing 

$9.00 quarterly. No better policy issued anywhere. Monthly 


payment department equipped to handle big volume. Direct Home 
Office connection to right party. For particulars address 


souTH BEND FINCOME GUARANTY COMPANY INDIANA 














INDIANAPOLIS 


Indiana National Life Insurance Co. 
Authorized Capital, $1,000,000.00 | 


WE AIM TO GIVE THE FULLEST SERVICE TO ALL WITH WHOM WE HAVE RELATIONS 


Our policy contracts are liberal and modern, having many Our Home Office is helpful; our agents are pleased with 
features that appeal to agents and prospects. the treatment accorded them. 


WE PAY OUR AGENTS WELL WHO DESERVE WELL 
g For Territory and Agency Contracts Address C. D: RENICK, President - 

















FIRST RURAL OLD LINE COMPANY 


Low participating rates; double indemnity insurance; shortest, 
cleanest policies in the world; complete protection disability clause. 


THE AGRICULTURAL LIFE INSURANCE COMPANY OF AMERICA 
FRANCIS F. McGINNIS, President, General Counsel and Founder 


We are writing at the rate of over three millions a year and have a particularly attractive prop- 
osition for men with clean records who can deliver the goods—as General, State or District Agents. 


WILLARD E. KING, Vice President and Manager of Agencies FRANKLIN A. BENSON, Secretary and Superintendent of Agents 
Home Office: BAY CITY, MICHIGAN 























mittee this year, 








| Standard Life Insurance Company 
HOME OFFICE, DECATUR, ILLINOIS 


All we ask is an opportunity to show to Per seem at —_ tor ee con- 
” ’ : ct an . Salary and expense allowance 

the up-to-date Agent either part time or comigel fax white contittean sally i. 
“ — : Company operates in Michigan, Iowa, Illinois 
tion and opportunities for his future success. Nebraska, Kansas, Oklahoma, Missouri and Indiana 


Approximately $35,000,000 insurance in force. 


whole time that we have the best proposi- 














The Minnesota Mutual Life 


INSURANCE COMPANY 


Excellent Opportunities for Two General Agencies in Illinois 
Contract Direct with Home Office 


For particulars address 


E. S. ALBRITTON 
2nd Vice President St. Paul, Minnesota 























19,712 LEADS 


were distributed among Fidelity field men in 1918— 

the result of eur direct mail — is agency 

co-operation on a vast scale and explains why we are 

writing more business than at any time im our histery. 
The Fidelity operates in 40 states. Full levei net 

premium reserve basis. Faithfully serving 

since 1878, Insurance im force over $150,00,000. 


A FEW AGENCY OPENINGS FOR THE RIGHT MEN 


THE FIDELITY MUTUAL LIFE 


INSURANCE COMPANY, PHILADELPHIA 
Walter LeMar Talbot, Presiden? 
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A Record of Thirty Years of Progress— 


Ten-Year Periods 


Assets Insurance in Force Income Policies Issuxd 
Dec. 31—1888.... $ 104,307 $ 889,073 1889-1898...... $ 2,128,182 $460,386 
1898. 321,505 8,392,902  1899-1908...... 12,088,346 1,169,329 
908.... 3,621,170 43,443,633 1909-1918...... 35,887,982 2,199,357 
1918.... 15,758,208 145,055,484 


The WESTERN and SOUTHERN 


Life Insurance Company 


W. J. WILLIAMS, President CINCINNATI 
Organized February 23rd, 1888 





Attractive Opportunities 


Open to Agents in Ohio, Indiana, Kentucky, West Virginia, 
Western Pennsylvania and Michigan 








A Wider Field —An Increased Opportunity 


Our Agents can sell policies on the annual premium plan, up to $3.000, to 
young men and young women as young as age 2—protective insurance and Edu- 
cationa and Business Start Endowment Insurance. This extension of the age 
limit for Ordinary Insurance down to age 2 helps our Agents considerably, and 
we have other advantages that help still more. We provide banking facilities for 
our Agents in the rural districts, We issue Participating and Non-Participating 
Policies. As regards adults, we write contracts with Double Indemnity provi- 
sions covering any kind of fatal accident, or with Double Indemnity provisions 
covering fatal travel accident only, as may by desired. We issue il with 
waiver of Premium and Disability Annuity or Instalment Payment features. 
We insu:e ma'es and females at the same rates. If you cannot make a full time 
contract with us we will let you write our insurance for children as a side line, as 
long as your Company does not object. Some are writing as much as $10,000 a 
month of this insurance for us as a side line. 


OLD COLONY LIFE INSURANCE COMPANY, 
CHICAGO, ILLINOIS 











| 





WANTED: Agency Supervisor Familiar with Kansas Territory 


One who is acquainted in the territory, has had experience in securing and training 
agents and who has the ability to develop a good agency organization in the State 
can secure a good contract carrying salary, traveling ex enses and a bonus on 
production by addressing 


J. Frank Montgomery, Agency Manager 
American National Insurance Company 


of Galveston, Texas 

















State Mutual Life Assurance Company 


OF WORCESTER, MASSACHUSETTS 


Incorporated 1844 


1919—SEVENTY-FIFTH ANNIVERSARY YEAR 


For 75 years—far longer than the average life—the STATE MUTUAL has 
furnished unsurpassed protection and service. 
Additions are made to our agency force when the right men are found. 
STEPHEN IRELAND D. W. CARTER 
Superintendent of Agencies Secretary 





B. H. WRIGHT 
President 














oo Very Few Life Insurance Men Make Good Without a 


D> Ys 1 a i 


The Systematic Salesmanship Outfit will provide 

you with a good system. Write THE NATIONAL 
UNDERWRITER, 1363 Insurance Exchange, a 
aa Chicago, for particulars. oo 
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Are You Permanently Established? 


Write for Territory 
Pennsylvania—Ohio—West Virginia 


PHILADELPHIA LIFE INSURANCE CO. 
PHILADELPHIA 





BUSINESS PLENTIFUL 


PROSPERITY SEEN IN TEXAS 





Chief Concern of Companies in South- 
west Is Keeping Business Down 
to Safety Point 





DALLAS, TEX., Aug. 26—All of the 
Texas life companies, and in fact all 
of the companies operating in the 
southwest, report an unprecedented 
volume of new business for the first 
six months of 1919. The southwest is 
in a strong position financially. The 
development of the oil industry in 
Texas has put millions of dollars of 
new money into circulation in the 
state. New fields are being opened 
nearly every week. This oil money 
is finding its way into the hands of 
nearly everyone in the state. 

So far as the Texas home companies 
are concerned the effort is to hold 
down excessive new production and 
yet not discourage the present agency 
plant. Certainly few Texas companies 
are making an active effort to develop 
their agency plants just at this time. 
It seems to be the opinion that without 
any undue pressure sufficient new busi- 
ness will be written this year to sat- 
isfy the most exacting. While nearly 
all of the Texas companies are sound 
financially, they have not reached the 
point where they can be indifferent as 
to the amount of new business writ- 
ten. The production must be held 
down to the safety point, and this is 
the problem that is engrossing the at- 
tention of Texas life company officials. 
It is found that without any agency 
stimulation but simply in the normal 
course of events as much business as 
can properly be taken care of is com- 
ing in, : 


Columbian National Convention 


BOSTON, MASS., Aug. 26.—Several 
hundred representatives of the Colum- 
bian National Life from all parts of 
the country attended a business confer- 
ence in Boston last week. 

The Star Producers Club opened the 
conferences on Monday with a business 
meeting at which Hal Johnson of Win- 
field, Kan., was elected president; E.N. 
Tuttle of Fulton, Mo., vice-president and 
O. R. Whittemore of Boston, secretary 
and treasurer. Topics of interest to 
producers were the subject of addresses 
on Tuesday with a general discussion 
from the floor. Wednesday morning there 
was a continuance of the same program 
and Thursday morning the company offi- 
cials had the floor and discussed prob- 
lems from the company standpoint. Fri- 
day, the final day, was given up to an 
inspection of the home office. 


Gem City Life Club 


At the conclusion of the agency meeting 
of the Gem City Life at Buckeye Lake 
the $100,000 Club was organized and 21 
agents signified their intention of writ- 
ing at least $100,000 between now and 
August, 1920. 

Following are the officers of the club: 
Cc. W. Cashner, Columbus, O., president; 
E. W. Griffa, Dayton, O., vice-president; 
B. L. Peer, Groveport, O., secretary; C. F. 
Harroll, Dayton, O., treasurer. 

The company has offered a trip to 
Washington if ten or more write and 
pay for $100,000, from Aug. 1, 1919, to 
Aug. 1, 1920; if less than ten qualify, a 
trip to Niagara Falls. 


Establishes St. Louis Office 


In order to render the quickest pos- 
sible service to the life companies of 
the middle west desiring quick action on 
reinsurance the American Life Re-Insur- 
ance life of Dallas has opened an office 
in St. Louis at 1605 Chemical Building. 
J. C. Harvey, well known actuary, will 
handle the business sent to the St. Louis 
office and will give telegraphic advice to 
companies submitting business promptly 
upon receipt of all applications, The 
American Re-Insurance Life now has 
contracts with 40 companies and is doing 











an increasing volume of business. A.C. 
Bigger is president of the company. 








“SOMETHING 
NEW FOR 
AGENTS" 





National 
American 
Life 
Insurance 
Company 














Burlington, lowa 








MR. AGENT! 
Do you care for QUALITY, not 
SIZE? Age, Sound Experience. 
Low Cost, a Splendid Kecord 
for 70 years? 


Then why not take a General Agency in 
its HOME STATE for 


The German Mutual Life, name to be changed to 


THE MUTUALLIFE 
OF ST. LOUIS 


OUR AGENTS AND POLICY HOLDERS 
STICK! WRITE THE HOME OFFICE 




















ACTUARIES 
[OMA F CAMPBELL 


CONSULTING 
ACTUARY 


76 West Monroe Street 
Telephone Randolph 918 


CHICAGO, ILL. 
_— J. HAIGHT 








CONSULTING 
ACTUAR } 


811-812-813 Hume-Mansur Bldg 
INDIANAPOLIS 
ULIAN C. HARVEY 


c let. Ace 








hemical Building ST. LOUIS, MO 





T J. McCOMB 
e 


COUNSELOR AT LAW 
CONSULTING ACTUARY 


Premiums, Reserves, Surrender Values, etc., caleu: 
lated. Valuations and Examinations made. 
Policies and all life Insurance forms prepared. 
‘he Law of Insurance a Sp ° 


Colcord Bldg. 
OKLAHOMA CITY 


J H. NITCHIE 
® ACTUARY 


1223 Assuctation Buildiv¢ 
19 S. LaSalle St., CHICAGO 


ARRIS E. VINEBERG 


Feilow Actuarial Society of America 
Fellow American Institute of Actuaries 


CONSULTING ACTUARY AND EXAMINER 
Room 1437 First National Bank Building 
CHICAGO 





Telephone 
Central 3462 








REDFERIC 8S. WITHINGTON,F.A.1LA 
CONSULTING ACTUARY AND EXAMINER 
804-306 Security Building 


DES MOINES, IOWA 
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Applications for Agencies 
in Wisconsin to be dated 
January |, 1920, will now 
be considered. 


*  Gatdiantite 


Madison, Wis. 


C. L. Miller, 
Directing Sales 




















HOME LIFE 


INSURANCE —_ 
(Purely Mutua 
256 BROADWAY NEW YORK 
GEORGE E. IDE, President 


The 59th Annual Report of the Home Life 
Insurance Company shows over Four Mil 
lion Dollars paid to policyholders in 1918, 
of which over Seven Hundred Thousand 
was in dividends. The influenza pneumonia 
epidemic caused an abnormal mortality, 
greater than any experienced in the Com- 
t pany’s history, but notwithstanding this 
the assets show an increase of more than 
, 4% and are now over Thirty Six Million 
Dollars. 
d The total insurance in force was increased 
during the year 8.6% and is now nearly One 
Hundred and Fifty Nine Million Dollars. 
n Ww. A. R. BRUEHL & SONS 
General Managers 
Comal and Southern Ohio and 
Northern Kentucky 





e) Rooms 601-606 The Fourth Nat, Bank Bldg. 


CINCINNATI, OHI 


HOYT W. GALE, General Manager 
For Northern Ohio 

tS 229-232 Leader-News | a 

CLEVELAND, OHIO 











A Penn Mutual Premium, less a Penn Mu- 
tual Dividend, purchasing a Penn Mutual 
Policy, containing Penn Mutual Values, 
makes an Insurance Proposition which in the 
sum of all its Benefits, is unsurpassed for net 
low cost and cure of interest of all members. 


The Penn Mutual 
Life Insurance Company 


of Philadelphia 


On January 1, 1909, Rates Were Reduced 
and Values Increased to Full 3% Reserve. 











“THE COMPANY OF CO-OPERATION” 


DES MOINES 





— E AND 
ANNUITY 
red. COMPANY 
———_ We will insure the whole family! 
Any plan, any age, either sex! 
uildinég 
—— This is a service our men 
appreciate these days. 
If it appeals to you, write 
ies 
ners HOME OFFICE 
ildi 
_— DES MOINES (R-T Bldg.) IOWA 
fn TERRITORY 
IOWA SOUTH DAKOTA 











GATHER AT CLEVELAND 


EQUITABLE OF IOWA MEETING 





More Than 250 Agents Attend Con- 
vention; Interesting Program 
of Addresses 





CLEVELAND, O., Aug. 27—The 
eleventh annual convention of the 
Equitable Life of lowa Agency Asso- 
ciation opened here yesterday with 
about 250 present. The morning ses- 
sion was taken up with the election 
of new members and discussion of ques- 
tions brought up on the floor, with 
general agents participating. 


Crawford Addresses Convention 


An address by W. F. Crawford, presi- 
dent of the association, opened the 
work of the afternoon. This was fol- 
lowed by the introduction of agents 
attending the convention for the first 
time. Harold Cummings delivered an 
interesting address on “Life Insurance, 
the Greatest Thing in the World,” 
while Thomas J. Binder spoke on “En- 
thusiasm and Loyalty.” Allen D. Wal- 
lis made a five minute talk on “The 
Best Selling Points at Present Time.” 
Three minute talks on the same subject 
for the city prospect were made by six 
agents and for rural prospects by a 
half dozen others. 


Agency Club Elects 


Vice-president Hadley of the com- 
pany delivered an inspiring address late 
in the afternoon and this was followed 
by conferring insignia of members of 
the $100,000 and $200,000 Clubs. J. L. 
Griffith won the presidency of the 
former and R. O. Claypool of the lat- 
ter club. 

General agents met Monday and dis- 
cussed methods for increasing business, 
cooperation with agents and kindred 
sub‘ects. Today’s program was all 
crowded into the forenoon session and 
the delegates attended the ball game in 
the afternoon. The banquet will take 
place this evening. 


Masonic Mutual Life 


The Masonic Mutual Life has recently 
extended the age limit to 60. The fol- 
lowing are the premium rates for $1,000 
on the whole life form: Age 56, $56.02; 
age 57, $58.91; age 58, $62.03; age 59, 
$65.35; age 60, $68.91. 


Passes Three Billion Mark 


The New York Life has passed the 
three billion dollar mark of insurance in 
ferce. It has over 1,450,000 policies in 
force in the United States and Canada. 


Central Life Convention 


The agents of the $100,000 Club of the 
Central Life of Ottawa, Ill, will hold 
their convention at Starved Rock, IIL, 
Aug. 28-29. 


New York Life Meeting 


The $100,000 Club of the Central, 
Northwestern and Great Middle Depart- 
ments of the New York Life will hold its 
annual meeting Sept. 8 and 9 at Macki- 
nac. The Chicago party will leave Fri- 
day evening, Sept. 5, by boat for Mack- 
inac, and will spend Sunday at the Soo, 
returning for the convention Monday and 
Tuesday. 

The annual meet of the $200,000 Club 
of the New York Life will be held Sept. 
16 to 20 at the Hotel Del Monte at 
Monterey, Cal. The eastern members 
will leave Chicago on a special train 
Sept. 12. 


Matson Is Dead 


James F. Matson of Indianapolis, who 
for the past twenty years had published 
an insurance journal there by the name 
of “Matson’s Monthly,” died last Friday 
at his home after several months’ illness. 
He was 64 years of age and is survived 
by a widow and two children, Mrs. Jack 
Quill of Indianapolis and Charles H. Mat- 











Home State: 


3 LaSalle, 


Bureau, Putnam, Livingston, 


Ford Counties in East-Central ILLINOIS 
4. Thirty-five Counties in Southern ILLINOIS, 


GOOD CONTRACTS—FOR GOOD MEN 
The only Illinois purely mutual company. 
The only Illinois strictly full level premium company. 


Write Home Office for information 


MUTUAL TRUST LIFE INSURANCE COMPANY 
30 North La Salle Street, Chicago, Illinois 


ye 


MUTUAL TRUST 
LIFE INSURANCE 


OF 03.7 6 =7- Vem 
(O38 = © GE O7-N Co 0 es © 9 OT 
We are writing new business at the rate of Twenty 
Million for 1919—have four general agency openings in 





1, Lake, McHenry, Boone, DeKalb, Kane and DuPage Counties in 
Northeastern ILLINOIS. 

2. Stephenson, Jo Daviess, Carroll, Ogle, Whiteside aad Lee Counties 
in Northwestern ILLINOIS, 


Grundy, Kankakee and 














J. O. LUAGMAN, President 


DR. ANDREW JOHNSON, Secretary 


Lutheran International 
Susurance Company 


offers up-to-date contracts for good men. 


Sohrbeck Building 
MOLINE, ILLINOIS 























As of August Ist the Com- 
pany announced a complete 
new line of Participating and 
Non-Participating policies, 
including the latest features 
found in Life Insurance con- 
tracts. Splendid General 
Agency opportunities in our 
territory for men of proven 
ability. 











THE CLEVELAND LIFE 


William H. Hunt, President 
Howard S. Sutphen, Vice Pres. & Mngr. of Agencies 
Cleveland, Ohio 














GREATEST 
ILLINOIS 


COM PANY 


WANTS GOOD MEN 
AND 





son of Terre Haute, Ind. 


WILL PAY THEM WELL 



























Once an 
Illinois Life 
Man 
Always an 
Illinois Life 
Man 


GREATEST 
ILLINOIS 


COMPANY 


VFanrs GOOD MEN 
AND 


WILL PAY THEM WELL 
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Dony worry! 
HERES A CHECIC 
To PAY IT IN 
ONLY ®800 CASH ZF 
IN BANK !! 
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OUR POLICY FEATURES: 


DOUBLE INDEMNITY FOR ACCIDENTAL DEATH 
TOTAL DISABILITY—SICKNESS OR ACCIDENT— 

PAYS INSURED INCOME DURING DISABILITY 
PREMIUM PAYMENTS WAIVED DURING DISABILITY 
AT DEATH—FACE OF POLICY, PAID WITHIN 24 HOURS 
WITHOUT DEDUCTION FOR DISABILITY PAYMENTS, 


WRITE US TODAY—We have territory open in Ohio and Pennsylvania 


Reserve Loan Life su2nce Company 


























